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Not long ago I chanced to call on a couple of lumber 
dealers who are representative of much that may be found 
They typify two opposite attitudes. 

As I entered the office of 
the first he was busy at his 
desk; and | observed the 
setting of the workshop that 
had been his over a period of 


in all business. 


It seemed to 
of home, 


my many years. 
radiate air 
though the modern office ap- 
pliances were there, as well 
as those that had rendered 
service yesteryear. 


My host’s genial greeting 


an 


made me instantly at home, 
and to the query “How's 
business ?”’ 


came his reply, 
‘‘Never was better.” 
Then a customer entered, 





to be greeted “‘How are you, 
Ed>?”’ “Oh, I'm all right.”’ 
“How are things going?” 
“Well, not so good. You 
know that last deal | told you about?’ and with the lum- 
beman’s hand on his arm they passed on to the lumber 
sented driveway to continue their confidences. When the 
story was told the customer started to go, and had to be 
minded of his er- 





aa) 
Iney passed on to the lumber 


scented driveway 


Better Way In Business 


[Told by a Lumberman] 


is busy, but there comes a time when even the young fellows 

confide in him, and their confidence always grows; and while 

there are several yards in his town he has no competition. 
From such a place | drove 





to another a little more mod- 


tS Le] 


ern, where the service is a _ \ 
little snappier, the paint a Sat a: 
little fresher, and statements 


The 


owner greeted me very pleas- — le». 


always out on time. 


antly, and to the query, 
‘““How’s business?” 
plained he was not exactly ey Eh, 
satisfied. His overhead was 4 = 


two percent less than his as- 5 LE meg 


he ex- | di , \ Phy 


sociation’s average; his buy- 
ing he knew could not be im- ij 

proved upon, his salesmen ep , k 
were real sellers, yet some- | “2 i Wee 
how he lacked the necessary 





volume of sales. 


A customer entered and 


‘Well, maybe I unloade d on that 


was promptly greeted, and 
fellow, but 


his inquiry sent them to the 
yard for inspection of the goods which he said he needed. 

Presently, the dealer returned alone; he smiled his apology, 
and by way of explanation said, “Well, maybe | un- 
loaded on that fellow, but if he thinks | can sell lumber at 
he’s a 


cost, fool.”” 





rand: ‘Oh, yes, I al- 


most forgot ” and 





Se ee he et ee ee ee ee ee ee 


I went away asking 
myself, which is the 





he named an item of 
stock and its intended 


Your needs best; the 
Price is **: and the 












tale was made. 
It does not always 


neighbor as thyself.’ 


elativelp there is little new today. Twenty centuries ago 


est commandment He gave the biggest merchandising idea that 
anp merchant of all time will ever need: 


better way—to help 
carry the other fel- 


purpose. ‘““This is what low's load, or to un- 
you want, Ed,” ex- there lived the greatest teacher, Jesus of Maszareth, cat- load onhim? And | 
Plained the dealer, penter and worker with wood He was, not by accident, for found my answer in 
myexperience that of home-builder is the first profession. Jn the second great- ‘he words of Him 
teaches me it will serve whose birthday the 


world is soon to cele- 


‘*Thou shalt love thp 


brate, and whose 
teachings are the es- 


sence of that which we 





hap pen this way, 
metimes the dealer 


bea ee ee eee “Sine “Sine tine ine te tae tas sas tas) 


“The 
Spirit of Christmas.” 


so often call 
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Stumpage is Wealth 


Timber estimates and maps of forest properties are 
of no value to you unless they have been carefully 
and accurately made—and by men who know their 
business. And that is not all. If an estimate is to 
receive full consideration by your banker it must 
have been made by a firm having a recognized pro- 
fessional standing. 


We will be glad to place our services 
at your disposal. 


Banzhaf Watson Inc. 


Forest Engineers 
Milwaukee New Orleans 


Official Foresters—Northern Hemlock and Hardwood Mfrs’ Assoc. 














“Its operation has been very satisfactory 
under very difficult conditions” 


say the Frank Purcell 
Lumber Exporters of 
Kansas City, Kansas. 
“The WITTE Log Saw pur- 
chased from you we are using 
in our yard here, for the pur- 
pose of cutting off and rip- 






ping walnut stumps. Its oper- 7 Ve 
ation has been very satisfac- c <a) 
tory. 






“INA. FAfagneto 
“Any time you have a pros- Ord Equipped 
pective purchaser in the city 
who would like to see this saw in operation under rather difficult conditions, 
we will be glad to have you bring him over to our plant.” 
FRANK PURCELL LUMBER EXPORTERS, 
Kansas City, Kans. 


Difficult Conditions Are What WITTE Log Saws Like 


All over this country and in foreign lands WITTE Log and Tree 
Saws give complete satisfaction and do jobs that could be done no 
other way. 

The WITTE Log Saw burns almost any of the cheaper fuels, 
and gasoline. Easy to operateand move. Trouble proof. Engine 
runs other machinery. Big labor saver. Completely equipped with 
WICO Magneto, speed and power regulator, throttling governor 
and two fly-wheels. 


The Famous WITTE Throttling 


Governor Engine That Burns 
Nearly All Cheaper Fuels! 


All styles. The One-Profit Engine—Direct 
From Factory To You on Easy Terms. 150,000 Users—a life-time 
guarantee—from our factory of 55 years of honest building. 


ALL SIZES—2 to 25 H.P. 
Write to-day to 


WITTE ENGINE WORKS 


3869 Witte Bldg., Kansas City, Mo. 
3869 Empire Bldg., Pittsburgh, Pa. 














Perfect Matching 
Side and End 


An operator is shown checking a piece of 
“Everlasting” flooring. Every machine is equipped 
with three tool steel gauges to check the width, 
thickness, tongue and groove. Continuous inspect- 
ion insures exact, unvarying uniformity- 


Nichols & Cox 
Lumber Co. 


Grand Rapids, Michigan 
“Center of Fine Woodworking” 
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Underwood 
Hardwoods 
for Quick Sale: 


I car 4/4 Select & Better Basswood 
2 cars 4/4 No. 1 Common Basswood 
I car 5/4 and 6/4 No.1 & Btr. Basswood 


2 cars 4/4 Select & Better Birch 

I car 6/4 and 8/4 Select & Better Birch 
4 cars 4/4 3A Common Birch 

2 cars 4/4 No. 2 Common Birch 


I car 54 Select & Better Soft Elm 
4 cars 5/4 No.2 & Better Soft Elm 
7 cars 6/4 No. 2 & Better Soft Elm 


J car 4/4 No. 2 Common Rock Elm 


l car 4/4 Common & Better White Pine 

I car 5-6 and 8/4 Com. & Btr. White Pine 
I car 4/4 D Select White Pine 

2 cars 8” No. 2 White Pine 

2 cars 10” No. 2 White Pine 

2 cars 10” No. 3 White Pine 


A Complete Line of Hemlock. 


Indarwoad 


T) Waensowavisconsiny 
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Furniture Factories— 


Sash and Door Plants— 
Interior Trim Manufacturers— 
Retail Lumber Dealers— 


All of you use more or less hardwoods. And when you buy 
naturally you are interested in obtaining the best values you 
can. May we suggest that the next time you are in the mar- 
ket for Northern Hardwoods of any character, you get in 
touch with us. We are confident our values will interest you. 


J. W. WELLS LUMBER CO., MENOMINEE, MICH. 


NORTHERN HARDWOODS, MAPLE AND BIRCH FLOORING 
































Seasons Greetings 


Flanner Company 





To Our Many Friends 
We Extend the 


and wish you Continued 


Prosperity throughout 
the New Year. 


BLACKWELL, WISCONSIN 


{Watch for us in this space on alternate weeks} 
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Let Nail Groove Boost 
Your Flooring Sales 


The Nail Groove in Bigelow Brand Maple, 
Birch, Beech and Oak Flooring is a sales 
building point of unusual merit. It saves 
the carpenter’s time in laying and therefore 
cuts laying costs. It makes for closer join- 
ing and therefore provides a neater floor. | 
Write for samples and learn why dealers 
who have sold other brands of flooring for 
years are now turning to Bigelow Brand. 


We also manufacture all grades Basswood, Hard Mapiz, 
Soft Maple, Rock Elm, Soft Elm, Beech and Birch lumber. 


Kneeland-Bigelow Co. 


BAY CITY, MICHIGAN 
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I resolve to 
protect My 
Mill against 
Fire with 
“NATIONAL” 


Inspection 
|, During 1926 





Make this 1926 
Resolution 


To every sawmill owner who really wants 
to save his mill from fire, “National” inspec- 
tions, which come free with every “National” 
policy, will prove invaluable. 


“National” inspectors have a trained eye 


for latent fire dangers. 


They know where 


most fires originate and what causes them. 
They know what to do to prevent fires. 


Try this unbiased inspection service for 
one year and you will understand why so 
many leaders in the lumber industry are 
members of the “National.” 


ATIONAL 


LUMBER MANUFACTURERS’ 
INTER - INSURANCE EXCHANGE 


(One of the Activities of the National Lumber Manufacturers’ Association) 


Conway Bldg., 111 W. Washington St., 


Pacific Coast Representative: 


CHICAGO, ILL. 


W. J. Rasmussen, 376 Pittock Block, Portland, Oregon 








CHAS. A. BIGELOW F. C. KNAPP 


Chairman 


W. A. 
Vice-Chairman 


WILSON COMPTON, Secretary, 


0. O. Axley, 
Warren, Ark. 

C. A. Bigelow, 
Bay City, Mich. 

Junius H. Browne, 
Scotia, Calif. 

R. E, Danaher, 
San Francisco, 

Calif. 

W. E. DeLaney, 
Sulligent, Ala. 

A. C. Dixon, 
Eugene, Ore. 


EXECUTIVE BOARD 


JUNIUS H. BROWNE 
HOLT 


ADVISORY COMMITTEE 


Ernest Dolge, John L. Kaul, 


gee Wash. 
Dulany, Jr., 
‘oe Ill. 


John H. Kirby, 
Houston, Tex. 


F. C. Knapp, 
M. L. Fleishel, 
Jacksonville, Fla. Bigeye Ore. 
H. B. Hewes, place a 
Jeanerette, La. ee. 
W. A. Holt, J. P. McGoldrick, 
Oconto, Wis. Spokane, Wash. 
G. L. Hume, A. L. Osborn, 
Suffolk, Va. Oshkosh, Wis. 


J. A. Mathieu, Rainy Lake, Ont. 


Birmingham, Ala. 


G. W. DULANY, JR. 


Treasurer 


HARRY B. CLARK 
Attorney and Manager 


Washington, D. C. 


L. Saunders, 
Woadilles Mich. 
W. C. Sherman, 
Millville, Fla. 
E. G. Swartz, 
Perry, Fla, 
Willis J. Walker, 
San Francisco, 
Calif. 
R. M. Weyer- 
haeuser, 
Cloquet, Minn. 
Frank G. Wisner, 
Laurel, Miss, 
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Northern ane Southern 
Hardwoods 


For Quick Shipment 


This stock is thoroughly dry—an import- 
ant feature these days. 


~ || 














BASSWOOD 
ed, ee eRe 
4/4 No. 1 Com. & Btr...... 
4/4 No. 1 Com. & Sel...... 
4/4 No. 2 Common....... ‘ 
4/4 No. 3 Common...,...... 
he 
5/4 No. 
5/4 No. 
5/4 No. 
6/4 No. 
6/4 No. 
6/4 No. 


2 Common......... 
8/4 No. 1 Com. & Btr...... 
8/4 No. 2 Common.. 
10/4 No. 1 Com. & Btr..... 
12/4 No. 1 Com. & Btr...... 





WHITE ASH 
(Tough Textured) 
4/4 No. 1 Com. & Btr...... 3 cars 
6/4 No. 1 Com. & Btr...... 5 cars 
8/4 No. 1 Com. & Btr 10 cars 
10/4 No. 1 Com. & Btr...... 10 cars 
12/4 No. 1 Com. & Btr...... 4 cars 
SOUND WORMY CHESTNUT 
4/4 No. 1 Com. & Btr...... 12 cars 
ee ee 5 cars 
6/4 No. 1 Com. & Btr...... 2 cars 
SOUTHERN SOFT ELM 
8/4: No, 2) BY. ..6 5 ccs 6 cars 
10/4 No. 1 Com. & Btr.. ...10 cars 
12/4 No. 1 Com. & Btr...... 12 cars 
PLAIN SAP GUM 
I 5.6 hie ccc yo oeevesence 8 cars 
4/4 No. 1 Com. & Sel...... 15 cars 
Sy as ks 6. 0a deere iv 6 sie nits cars 
5/4 No. 1 Com. & Btr...... 2 cars 
5/4 No. 1 Com. & Sel...... 8 cars 
6/4 No. 1 Com. & Sel.. 8 cars 
QUARTERED SAP GUM 
eS 2 |. ee . 2 cars 
6/4 No. 1 Com. & Sel...... 5 cars 
IO ERO TE cars 
8/4 No. 1 Com. & Sel...... 8 cars 
10/4 No. 1 Com & Btr...... 6 cars 


Northern Hardwoods 


ek Se See re 5 cars 
pe 2 cars 
6/4 No. 2& Btr....... 4 cars 
BIRCH 
4/4: Sel. @-Btr. 3355s... 3 cars KD 
A a: 6 cars AD 
4/4 No. 1 Com. & Sel.. 6 cars 
4/4 No, 2 Common..... 8 cars 
4/4 No. 3 Common..... 4 cars 
ee 2 6 cars 
5/4 No. 1 Com. & Sel.. 3 cars 
5/4 No. 2 Common..... 2 cars 
5/4 No. 3 Common..... 5 cars 
Lo | ie 2 cars KD 
et eT eee lcar KD 
OE! Sa 10 cars AD 
8/4 No. 1 Com. & Btr.. 8 cars 


12/4 No. 1 Com. & Btr..12 cars 


Anything You Want Kiln Dried 
Our Kiln Drying Guaranteed 


Nichols & Cox Lumber Co. 


Grand Rapids, Mich. 


Southern Hardwoods 


QUARTERED RED GUM 


8/4 FAS .. , 
8/4 No. 1 Com. & Btr...... 2 cars 


SOUTHERN SOFT MAPLE 
(Worm Holes No Defect) 


Fi i Oe a * ee  rre 7 cars 
8/4 No. 2 & Btr. 10 cars 
10/4 Mo. 2. BW «5:0 ces 20 cars 
12/4 Ne. 2 He BW 50066000 15 cars 


SOUND WORMY OAK 
4/4 No. 1 Btr. WHND..... 8 cars 


4/4 Sound Wormy Oak....10 cars 
PLAIN RED OAK 
(Soft Textured) 

WRN oc cee saarvstee aes .14 cars 
4/4 No. 1 Com. & Sel...... 18 cars 
PLAIN WHITE OAK 
eS ee a Aree 4 cars 
5/4 No. 1 Com. & Btr.. 1 car 


QUARTERED WHITE OAK 
4/4 No. 1 Com. & Sel...... 11 cars 


NORTHERN HARD MAPLE 


Ce oe a rr vi0t0ke Gare 
4/4 No. 1 Com. & Btr.. . 5 cars 
SLED vhs 6 hsiceccianae i . 5 cars 
5/4 No. 1 Com. & Btr.. ...15 cars 
5/4 No. 1 Com. & Sel...... 2 cars 
eo ren 3 cars 
6/4 No. 1 Com. & Btr...... 10 cars 
6/4 No. 1 Com. & Sel...... 5 cars 
8/4 No. 1 Com. & Btr...... 3 cars 
WIN oe kic bib aes ew 2 cars 
9/4 No. 1 Com. & Btr...... 2 cars 
Es acina wenn ccna cms cars 
10/4 No. 1 Com. & Btr...... 4 cars 
ae 27 a enema car 
12/4 No. 1 Com. & Btr...... 10 cars 
14/4 No. 1 Com. & Btr...... 1 car 
16/4 No. 1 Com. & Btr...... 1 car 
NORTHERN SOFT MAPLE 
ee a ea. 4 cars 


END DRIED WHITE MAPLE 


4/4 No. 1 Com. & Btr...... 1 car 
5/4 No. 1 Com. & Btr...... 4 cars 
6/4 No. 1 Com & Btr...... 2 cars 
8/4 No. 1 Com. & Btr...... 1 car 
CROSS PILED WHITE MAPLE 
4/4 No. 1 Com. & Btr...... 2 cars 


QUARTERED HARD MAPLE 


4/4 No. 1 Com. & Btr...... 1 car 
5/4 No. 1 Com. & Btr...... 2 cars 
6/4 No. 1 Com. & Btr...... 2 cars 


NORTHERN SOFT ELM 


4/4 No. 2 & Btr....... . 3 cars 
5/4 No. 2 & Btr....... . 2 cars 
6/4 No. 2 @ Btr.......... 8 cars 
6/4 No. 2 Ute. .......5. 7 cars 
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A New Kind of Public Control of Transportation 


URING NEARLY ONE-HALF of the current year the weekly only have these purchases added to transport efficiency, but they 
loadings of revenue freight carried by the railroads have have constituted important contributions to the prosperity of many 
exceeded one million carloads. As an index of conditions of industries, including lumbering. Another factor, and this is one that 

trade and industry the steady maintenance of a high level of com- is not only new but that promises to grow in importance, is the 
modity movement is vastly significant. It is hardly less significant as codperation of shippers and carriers. Not only have individual ship- 
evidencing an efficiency in transport hitherto unknown in the United pers in most industries and all sections of the country sought to 
States or elsewhere. With minor exceptions this enormous tonnage expedite the loading and unloading of cars in order to hasten their 
has been moved without car shortage and without congestion. return to service, but the regional boards made up of representa- 
Indeed, despite a tendency toward pessimism in making predictions — tives of shippers and carriers have done even more by aiding in the 
regarding transportation, it may be said that there is sound reason allotment and distribution of cars to shippers. 


for believing that car shortages are a thing of the past. 


Transportation is so vital a factor in the everyday life of all 


Several influences and policies have been prominent in bringing persons that the effects of car shortage or of congestion are im- 
railroad transportation to this high level of efficiency. One factor mediately and widely felt. On the other hand, when transpor- 
has been the heavy purchases of equipment made by the carriers, tation functions efficiently over a long period the public is apt to 
including both freight cars and locomotives in large numbers. Not accept it as a matter of course and the reason for the improvement 
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is likely to be forgotten. At bottom, of course, the great improve- 
ment in transportation has been owing to the ability of the roads 
to get the money needed to buy equipment, and their ability to 
get this money is owing either to larger earnings actually realized 
or quite definitely assured. 

Taking into consideration the entire railroad situation as it exists 
at present, it is owing to a more sane and generous view and at- 
titude of the public. Given a transportation act that does not ham- 
per individual initiative, and relieved for only a short time of the 
threat of political persecution, the carriers have demonstrated that 
they can give industry and commerce a transport service to meet 
not only current needs but the increasing requirements of normal 
expansion. It is the sort of codperation that is being practiced by 
shippers and carriers that constitutes the most effective and success- 
ful form of “public control.” 





Distributing Problem Requires Study 


IDE DISSEMINATION OF wealth among a large population 
spread over an extensive area as in the United States entails 
problems of distribution of a magnitude and complexity 

unknown elsewhere. As a consequence the costs of distribution are 
a large element in the total ultimate costs of many commodities 
when they reach the final user or consumer. Transportation, of 
course, is a considerable factor and because of its prominence its 
importance may at times have been overestimated. In view of 
the wide spread between the value fixed by the manufacturer and 
that charged by the last handler of many commodities, the impres- 
sion quite commonly prevails that somewhere in the chain of dis- 
tribution somebody has exacted an unconscionable profit or that 
there are too many links in the chain. 

At first view the retailer appears to be the most important factor 
in distribution, and he doubtless is from the standpoint of necessity; 
for no better means has been discovered or devised for placing in 
the ultimate consumer’s hands the multitude and variety of com- 
modities and articles deemed essential to the comfort and happiness 
of an intelligent and prosperous society. But that the function of 
retailing does not absorb so much of the consumer’s dollar as is 
commonly assumed is shown in a report of a survey recently com- 
pleted by a committee named by the Department of Commerce. 
“By classifying retail expenses according to the extent to which 
they are under the control of the merchant,” the committee says, 
“it is disclosed that in many instances the retailer is responsible 
directly for less than 75 percent of the cost of retailing.” 


As food is the most essential of the commodities distributed, and 
as the spread between the price paid to the producer and that paid 
by the consumer is often wide, both producer and consumer complain. 
But much of this spread is owing to the refusal of producers at 
one extreme to grade their products at all and to consumers at the 
other extreme who demand delivery at their doors of 5-cent pur- 
chases in costly containers. As the committee says, which of the 
so called services and conveniences may be classed as contributory 
to success depends upon the conditions under which a business is 
conducted. While the committee found these expenses varied from 
more than 11 percent of the cost of doing business in furniture 
stores, in hardware stores 9 percent and in tire and accessory stores, 
7 percent, the practice varied in different stores and the committee 
could not approximate even roughly the proportionate cost of these 
services and conveniences as related to the total cost of distribution. 

While there are doubtless many wastes in distribution that should 
be and can be eliminated, there are also “services and conveniences” 
adding to the costs of distribution that the consumer is willing to 
pay for because he values them. So far as practicable, of course, the 
buyer who does not want them or can not afford them should be 
relieved of their cost as a part of the price of the commodity he 
consumes. It is unquestionably true, of the larger city stores at least, 
that some of the most costly of the “services and conveniences” 
are used by relatively few patrons, and yet their cost is paid in part 
by every purchaser. The charge account, the instalment purchase, 
the piffling delivery, the rest rooms, beauty parlors etc. involve 
additions to the costs of living of multitudes of purchasers who 
hardly know of their existence. 

Independent retailers often complain of the growth of the chain- 
store systems, a development that is not to be explained in a sen- 
tence. But the fact is worth noting that most chain stores sell for 
cash and deliver nothing. Not only so, but they have reduced mer- 
chandising to its simplest terms. The clerk who takes the order, 
takes the purchaser’s money, makes the change, hands the goods 
to the buyer and completes the transaction on the spot. A few 
years ago nobody would have believed that men and women by 
the millions would take knife and fork from a box, place them on 
a tray and go from counter to counter choosing their food and 
carrying it to a table for consumption. But the scheme has proved 


marvelously popular. It has its objections, certainly; but it does 
less injury to the self respect, perhaps, than does the insolent waiter 
who demands tips out of proportion to the value of his services or 
the food consumed. 

To what extent the lumber trade as a class is adding unneces- 
sarily to the price the consumer pays can not positively be stated; 
but, certainly, retail lumbermen have not in the past burdened the 
consumer with unnecessary services. It is probably more nearly 
the truth to venture that their overhead expense is unduly heavy 
because of the lack of expenditures that would facilitate sales and 
increase volume. It is likely also that long credits have to some 
extent added unnecessarily to the costs of merchandising. However, 
it is hardly necessary to dwell upon this question as it affects the 
distribution of lumber, for the reason that the action taken at the 
recent meeting of the directors of the National Lumber Manufac- 
turers’ Association is designed to put lumber distribution on a 
more efficient basis. In coming together as proposed, the producers, 
distributers and consumers of lumber are undertaking the sort of 
self-government in industry that the secretary of commerce has 
so perseveringly advocated and so consistently aided. 





Putting Farms on Business Basis 


HE SUCCESS AND THE prosperity of the farmer is a 
matter of vital concern to the merchant, whether he sells lum- 
ber or some other commodity. That fact is so commonly 

recognized that it seems almost superfluous to state it, yet there 
are some elements that help to make or mar the farmer’s suc- 
cess which receive relatively little attention. 

Everyone is concerned about crop yields and market prices, be- 
cause these are factors that determine the farmer’s immediate and 
future buying power. Methods of cultivation, maintenance of 
soil fertility, selection of seed, and similar subjects are scientifically 
investigated and the findings are made available to the farmer. 
It would be impossible to estimate how many millions of dollars have 
been added to the annual income of the farmers of this country as 
the direct result of the studies and investigations that have been 
carried on by the various divisions and bureaus of the Federal De- 
partment of Agriculture, the State agricultural colleges and ex- 
periment stations, and by corporations and individuals interested 
in increasing the crop yield and enchancing the prosperity of the 
farmers of the country. 

Yet one very important factor has been generally overlooked. 
Comparatively little attention has been given to the fact that the 
farmer is engaged in business just as truly as is the lumberman, the 
manufacturer or the banker. He is both manufacturer and mer- 
chant, producing and marketing the most essential, and indeed in- 
dispensable, commodities known to man; yet his business methods 
often are of the crudest and most inefficient sort, and very often 
he thinks of himself as following an “occupation” rather than being 
engaged in a business. 

It must be evident to all that those engaged in so great a business 
as agriculture ought to adopt such methods of accounting as will 
enable them to know at all times just how they stand financially as 
to assets and liabilities, net worth, production and marketing costs, 
general overhead, and actual net profit or loss for each year of 
business. The average farmer thinks he knows all of these things, 
but because of habitual looseness in keeping his accounts, his as- 
sumed knowledge often is very wide of the true conditions. 


The inventory, made annually or at shorter intervals, is the back- 
bone of any accounting system, yet few indeed are the farmers who 
make any attempt to compile such a record. It is obvious that 
without an accurate annual inventory it is impossible for the farmer, 
as it is for any other business man, to determine whether he is 
making financial progress or losing ground. He may think he 
knows, when the facts if placed before him would upset his con- 
clusions, and very possibly cause him to plan differently. An in- 
ventory properly made also serves to show the farmer how his in- 
vestment is divided among the various branches of his business, such 
as crops, live stock, dairy products, poultry, fruits etc.; and perhaps 
show him that he is putting too much money into one branch and 
not enough into another. An accurate annual inventory also is 
very useful in establishing proper credit relations between the 
farmer and his banker, and is indispensable as a basis for accurate 
and satisfactory determination of losses in case of fire. 

In view of the important part which better methods of accounting 
doubtless is destined to play in the advance of agriculture, it is 
gratifying to note that this rather neglected field is now being given 
attention, in a systematic and effective way, by agencies that are 
competent and well equipped to carry on educational effort along 
that line. As is noted in a news story appearing in this issue, the 
agricultural extension department of a well known university 1s 
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promoting a campaign for a general inventory taking by the farm- 
ers of its State during the week beginning Dec. 28. This movement 
apparently is well organized and is being given publicity through 
the schools of the State, by a well planned illustrated bulletin giv- 
ing practical information as to how to proceed in taking a farm 
inventory, and through various other media. 


this effort. 


This certainly is a long step in the direction of fostering sound 
business methods on the farm, and it is to be hoped that the effort 
will meet with general support. 
lumberman the necessity for accurate inventories and accounting in 
business, and none will watch with greater interest the outcome of 


No one knows better than the 











Increase in Lumber Movement 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Dec. 17.—Telegraphie re- 
ports received by the National Lumber Manu- 
facturers’ Association today indicated the 
status of the lumber industry, for the week 
ended Dee. 12, from 398 of the larger softwood 
and 118 of the chief hardwood mills of the 
country. The 359 comparable reporting soft- 
wood mills reported increases in production, 
shipments and new business, as compared with 
reports from 336 mills the previous week. In- 
creases in production and shipments, and an 
apparent decrease in new business, were noted 
in comparison with reports for the same period 
a year ago, when, however, fifteen more mills 
reported. The hardwood reports gave large in- 
creases in all three factors, but there were 
seventeen more reporting mills than the week 
before. 

The unfilled orders of 229 southern pine and 
West Coast mills at the end of last week 
amounted to 613,295,723 feet, as against 611,- 
741,519 feet for 228 mills the previous week. 
The 127 identical southern pine mills in the 
group showed unfilled orders of 273,438,396 feet 
last week, as against 282,125,004 feet for the 
week before. For the 102 West Coast mills, the 
unfilled orders were 339,857,327 feet, as against 
329,616,315 feet for 101 mills a week earlier. 

Altogether the 359 comparable reporting mills 
had shipments 105 percent and orders 108 per- 
cent, of actual production. For the southern 
pine mills, these percentages were respectively 
115 and 101; and for the West Coast mills, 109 
and 126. Of the reporting mills, the 554 with 
an established normal production for the week 
of 215,563,891 feet, gave actual production 103 
percent, shipments 110 percent, and orders 114 
percent thereof. ‘ 

The figures for last week, the week before and 
the same week last year, when 374 mills re 
ported, follow: Production—227,645,442 feet, 
against 210,713,199 feet the week before, and 
221,023,108 feet last year. Shipments—238,- 
122,045 feet, against 229,320,874 feet the week 
before, and 237,514,350 feet last year. Orders- 
246,716,691 feet, against 214,858,495 feet the 
week before, and 267,095,765 feet last year. 

A comparison of the reported lumber move- 
ment for the first fifty weeks of this year with 
the same period of 1924 follows: Production- 
12,013,477,874 feet, against 11,494,385,413 feet ; 
1925 inerease, 519,092,461 feet. Shipments— 
11,881,761,775 feet, against 11,469,886,675 
feet; inerease, 411,875,102 feet. Orders—1],- 
729,427,133 feet, against 11,354,430,754 feet; 
increase, 374,996,379 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but for a considerable period they have 
not been comparable in respect to orders with 
those of other mills. Consequently, the former 
are not represented in any of the foregoing 
figures. Twenty-three of these mills reported a 
cut of 19,259,000 feet; shipments, 24,431,000 
feet, and orders, 17,459,000 feet. The reported 
cut represents 74 percent of the total of the 
California pine region. 

The West Coast Lumbermen’s Association 
wires that new business for the 102 mills re- 
porting for the week ended Dee. 12 was 26.5 
percent above production, and shipments were 
9 percent above production. Of all new busi- 
less taken during the week, 48 percent was 
for future water delivery, amounting to 58,- 


901,638 feet, of which 37,847,638 feet was for 
domestic cargo delivery, and 21,054,000 feet 
export. New business by rail amounted to 
1,979 cars (approximately 59,370,000 feet). 
Fifty-one percent of the week’s shipments 
moved by water, amounting to 53,807,159 feet, 
of which 38,537,352 feet moved coastwise and 
intercoastal, and 15,269,807 feet export. Rail 
shipments totaled 1,584 cars (approximately 
$7,520,800 feet), and local deliveries, 4,549,- 
379 feet. Unshipped domestic cargo orders 
total 105,125,828 feet; foreign, 104,431,499 


feet, and rail trade, 4,410 ears. 
Reduced Activity in Fir Logging 


Fir logging in several West Coast districts 
gave signs of reduced activity, according to 
the Four L Bulletin. A few camps were closed 
down, except for repair work and overhauling, 
while a number of companies laid off one or 
more ‘‘sides.’? Approximately 600 loggers 
have been laid off. More logging concerns 
will reduce operations within a short time, 
according to present announcements, although 
a large number of camps will operate until 
Dee. 21. Fir sawmills are employing fully 
as many men as they have for the last month, 
but shingle mills and many box factories are 
operating with greatly reduced crews. Ex- 
cept for one camp, all logging operations in 
the Grays Harbor country are running. Com- 
panies are well supplied with experienced log- 
gers. Sawmill operation remains at a high 
point, and lumber shipping has been heavy. 
There are few unemployed men in this dis- 
trict, most of them being ‘‘short loggers’’ 
from east of the mountains. The unemploy- 
ment situation in the Inland Empire districts 
is more marked than it has been at any time 
since late last winter. Present conditions will 
undoubtedly continue for another month or 
more, Planing mills continue to operate with 
reduced crews or on part time. Several saw- 
mills will be closed for repairs, and most of 
those now running will be shut down before 
Christmas. Labor turnover is at a minimum. 
It is yet impossible for sleigh-hauls to be op- 
erated in the woods. A few winter camps 
will be opened when sufficient snow falls. 

The Western Pine Manufacturers’ Associa- 
tion reported a slight increase in production, 
while shipments and new business were some- 
what below those reported the week earlier. 

The California Redwood Association indi- 
cated substantial inereases in production and 
shipments, and a slight increase in new busi- 
ness. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood pro- 
duetion), with two fewer mills reporting, in- 
dicated a substantial inerease in production, 
a heavy increase in shipments, and a good 
gain in new business, 

The Northern Pine Manufacturers’ Asso- 
ciation reported an exceptional increase in 
production, a marked reduction in shipments, 
and a slight decrease in new business. 

The hardwood mills of the Northern Hem- 
lock & Hardwood Manufacturers’ Association 
reported from 13 units production as 1,151,000 
feet; shipments, 2,968,800 feet, and orders, 
3,602,800 feet. 

The Hardwood Manufacturers’ Institute re- 
ports, from 105 units (86 the preceding week), 
production as 15,278,930 feet (11,431,562 feet 
preceding week); shipments, 21,111,711 feet 
(17,180,758 feet preceding week); and orders, 








19,619,758 feet (15,624,746 feet preceding 
week). The normal production of these units 
is 19,452,000 feet. 

For the last 25 weeks, all hardwood mills 
reporting to the National Lumber Manufac- 
turers’ Association give production 401,454,- 
366 feet; shipments, 498,288,705 feet, and or- 
ders, 533,587,183 feet. 

[Barometers of the Southern Pine Associa- 
tion and the Southern Cypress Manufactur- 
ers’ Association appear on page 49.—EbiITor. | 


[Special telegram to AMERICAN LUMBBERMAN] 

NorFo.k, Va., Dee. 17.—For the week ended 
Dee. 12, forty-six mills reporting to the North 
Carolina Pine Association, and having a normal 
production figure of 12,876,000 feet, manufac- 
tured 10,154,607 feet, shipped 10,926,624 feet, 
and booked orders for 10,150,362 feet. 


Celebrate Golden Wedding 


[Special telegram to AMERICAN LUMBERMAN] 

KANSAS City, Mo., Dee. 17.—More than 
three hundred friends and members of the Long- 
Bell family helped Mr. and Mrs. R. A. Long 
celebrate their golden wedding anniversary and 
Mr. Long’s seventy-fifth birthday at their home 
last night. Yesterday was the wedding anniver- 
sary and today the birthday anniversary. They 
were married at Columbus, Kan., and intended 
to be married Dee. 17, but that date fell on 
Friday which was considered an unlucky day. 
Employees in the company’s offices sent a 37- 
pound wedding cake in a gilded box, and the 
directors of the company gave Mr. and Mrs. 
Long two dozen golden goblets. Several other 
gifts came from friends. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Dee. 17.—Following are 
f. o. b. mill prices, reported Dee. 5, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 
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Oppose Cooperative Purchasing Plan 


ELGIN, ILL., Dee. 17—At the Y. M. C. A. 
auditorium in this city, last night was held an 
interesting meeting of the Northern Illinois 
Lumbermen’s Club, at which were present ap- 
proximately thirty dealers from various towns 
in northern Illinois. A representative of a 
New York bureau presented a proposition con- 
cerning a plan to enlist the dealers in a codpera- 
tive purchasing agency. The plan was pre- 
sented at length and in considerable detail, and 
was followed by a general discussion among the 
dealers present. As a result of this discussion, 
the club went on record as being unanimously 
opposed to its members becoming identified with 
this cooperative purchasing movement. 
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Southern Red Cedar Piling 

Please mail us addresses of reliable southern red 
cedar piling manufacturers, and oblige.—INQUIRY 
No. 1,650. 

[This inquiry comes from Iowa. To the in- 
quirer have been sent the names and addresses 
of a number of concerns handling posts and 
poles, with the hope that they may also be able 
to supply piling. The name of the inquirer 
will be given to interested readers on request. 
—Ep1Tor. } 


Export Grades of White Pine 


teferring to Inquiry No. 1,621 in the AMERICAN 
LUMBERMAN of Oct. 31, 1925, page 38, I am giving 
below the American grades No. 5, No. 7, No. 8 in 
white pine: 

Grade No. 5 corresponds to select and clear, 
otherwise a Saginaw, Mich., grade of 1890 of 

Kine common, cutting 75 to SO percent. 
Selects common, cutting 85 to 90 percent. 
Uppers common, clear. 

Grade No. 7 is a small tight knotted stock, 
edges clear of knots, and would be termed, on 
Saginaw grading, No. 1 shelving. 

Grade No, 8 is a sound knotted stock, knots not 
too large and, on a Saginaw grading, would be 
termed No. 1 barn grade.—W. II. Bruner, 251 St. 
Anthony St., Mobile, Ala. 

[In Special Agents series No. 112 ‘‘ Lumber 
Markets on the Kast Coast of South Ameriea,’’ 
by Roger K. Simmons, special agent of the De- 
partment of Commerce, published in 1916, is 
given considerable information about the grades 
of white pine sold in Argentina and Uruguay. 
The following is an extract from that report: 

‘White pine is sold in four unwritten grades 
common only in the Plate: Nos. 5, 7, 8 and 9. 
These grades were originated not many years 
ago by a prominent North American exporter 
at a time when, with no grades, the confusion 
in the market and the resulting losses had 
reached a point in which white pine exportation 
was speculative and hazardous. Although these 
grades were intended for the exporter’s own 
business, and the use of his clients, other ex- 
porters began to study these grades and to sell 
accordingly, and it was not long before their 
use became so general that Nos. 5, 7, 8 and 9 
constitute the River Plate white pine stand- 
ard.’’ 

Mr. Simmons then tells how, owing to lack of 
agreement with respect to grades, great con- 
fusion resulted, and he presents a table show- 
ing the differences among the different ex- 
porters with respect to these grades.—EDITor. | 


Uses of Black Gum 

I have a lot of black gum trees that I wish to 
cut up into cord wood. Will you let me know of 
any uses for that kind of wood?—InquiIry No. 
1,663. 

[This inquiry comes from Virginia. Black 
gum, though it bears in part the same name, is 
not botanically related to red gum. One of the 
most striking characteristics of black gum is 
its interlacing fibers, which make it almost im- 
possible to split the wood. This quality, how- 
ever, makes it very desirable for certain uses, 
among which are: baskets, berry cups, boxes, 
conduit, chucks, hoppers, lard dishes, balls, 
mine, boat and house moving rollers, paving 
blocks, ox yokes, bottle crates, curtain poles, 
table legs and veneer barrels. Many of these 
uses, it will be noticed, indicate that the wood 
is cut into veneer. Some time ago the AMER- 
ICAN LUMBERMAN received an inquiry from a 
Minnesota concern for a source of supply of 
black gum for house moving rollers. Publica- 
tion of the inquiry brought a number of re- 
sponses from concerns able to supply these. 

It is understood also that black gum has been 
to some extent at least, used for the manufac- 
ture of paper, being mixed with other fiber. It 
is reported that one hundred cubie feet of black 
gum yields about 1,300 pounds of soda pulp 
and about 2,610 pounds of mechanical pulp. 
The fiber of the black gum is said to be very 





short, but is tough and of a very white color. 

Black gum is also used in the manufacture 
of hatters’ blocks, where wood is wanted that 
when thoroughly seasoned will hold its shape. 
It is, however, less popular for this purpose than 
yellow poplar. Black gum has been used also 
in the manufacture of bored water pipes, its 
interlacing fibers preventing splitting under the 
stresses due to pressure. One objection of 
course to this use of black gum is that the wood 
is not very durable when exposed to weather 
and soil. Black gum has been used also in the 
manufacture of gun stocks and pistol grips, the 
wood being stained to make it darker in color. 
There have been rather vague reports from time 
to time that black gum has been used in the 
manufacture of flooring, but definite informa 
tion along this line is not available-—Eprror. | 


ee 
Advertising Novelties Made of Wood 

There’s a man after our own heart. We have 
thought the same thing many a time when we are 
forced to pick out some mediocre clap trap novelty 
for some of our friends to whom we really wanted 
to express ourselves. In fact, we have said to 
many novelty salesmen that we would rather give 
$300 to $500 for an original idea of a novelty 
that we could make ourselyes than to give half 
that much for any of their merchandise. 

We have thought somewhat of inaugurating a 
contest in the schools here for either an abstract 
idea or an idea with a theme in connection, and 
distribute that amount for three prizes or more. 
This thought never really has taken form in ac- 
tion because we have never got to the point where 
our business justified our making a definite adver- 
tising appropriation. 

One idea that has come our way is an octagon 


seamen = ate 


shaped piece of wallboard about 7 inches across 
to be used at home for a mat on the table for 
hot dishes. We had thought of making some out of 
43 or 5-ply white pine with our name _ printed 
on them, 

Another idea is to make some cubes or regular 
shapes for paper weights or desk ornaments about 
three inches through each way out of cabinet 
woods and have them finished the best way we 
knew by some of the cabinet shops. We had in 
mind making them up out of piles of contrasting 
wood, such as maple-walnut, white pine-red gum, 
white oak-cherry, and the like. This way, when- 
ever there was a little lull in the glue room, 
we could have the boys glue up six or eight thiek- 
nesses of one-inch lumber or less, and when the 
time came to use them they could just saw out 
the shapes they wanted and get the striped effect. 

This is a miserable showing for anyone who 
pretended to actually give the matter some 
thought, but it is every single idea we have ac- 
cumulated. If you have got any other responses, 
mImay we have a copy, please ?-—-PauL W. BowMay, 
Ifome Lumber & Supply Co., Indianapolis, Ind. 

|The foregoing comment has reference to a 
letter in this department —Inquiry No. 1612— 
asking for a source of supply of wood advertis- 
ing novelties.—EDITor. | 


Buyers of Hickory Spokes and Rims 

Will you please give me the names and addresses 
of any companies or concerns that buy automobile 
spokes and rims in the rough.—-INQuIRY No. 1,662. 

[This inquiry comes from Virginia. The 
most likely buyers of spokes «and rims are 
of course manufacturers of automobile wheels. 
The inquiry is published with the hope that it 
will come to the attention of prospective buyers. 
—EpIror. | 





1873 NEWS AND 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 


VIEWS OF 1925 








The Saginaw lumbermen’s 
convention is spoken of by 
many as a failure, simply be- 
cause of the failure to carry 
out the resolution of the con- 
vention reducing the manu- 
facture of lumber the coming 
season. This idea drew a large 
number to the meeting, and 
those of course who had no 
other object in view are dis- 
appointed and look upon the 
association as a grand fizzle, 
and especially is this the case 
with many who never attended 
or took part in the convention 
at all. Now this is not so; 
the completing of the organi- 
zation of the association com- 
menced at Williamsport, the 
systematizing of its labors, in- 
quiry into the business and 
various questions that came 
before the convention, and the 
consideration that they re- 
ceived, clearly show the con- 
vention to have been a suc- 
cess and a good work com- 
menced, and the failure will 
be only in the breaking up of 
the association, should that 
occur. The fact is the asso- 
ciation undertook a_ bigger 
work than could be performed 
by an organization so young. 
It was a work that required 
the confidence and cement of 
brotherhood that could only 
be obtained, but by long ac- 
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quaintance and association, if 
at all, and further, while the 
oversupply was understood, it 
was only abstractly and was 
not fully appreciated. It was 
yet in the cutting season and 
with the absence of statistics 
other than fragmentary and 
those to a great extent ap- 
proximate estimates only, we 
might say the convention 
worked without tools, and 
strictly without power to en- 
force any rules they should 
adopt. The first important 
work of the association is to 
collect the statistics of busi- 
ness. That, they have com- 
menced and _ have already 
made fine progress. 


% + *% 


If in twenty years to come 
the demand for lumber shall 
increase in the same ratio to 
the population as in the last 
twenty, more than $200,000,- 
000 worth of American sawed 
will be needed each 
year, denuding more than ten 
million acres of land. About 
seven thousand acres. are 
cleared of timber each week 
day in this country. Of the 
annual crops $35,000,000 
worth go to fuel, and twice as 
much to fencing. The loco- 
motives in this country con- 
sume no less than 7,000,000 


cords a year, or 500 acres a 





day. This is a startling revel- 
ation, but there is no doubt 
that it is substantially true, and 
the day is not far distant when 
every acre of timber land will 
be immensely valuable. 
* * * 

Speculation in timbered 
lands is a detriment to the lum- 
ber interests. It has induced 
men of small capital and men 
of no capital to purchase large 
tracts of land, principally on 
credit on which they com- 
mence operations with a small 
amount of cash, _ generally 
hired at exorbitant rates of in- 
terest. The season is hardly 
open before they find it nec- 
essary to obtain an advance, 
and, from the day they take 
possession of the property to 
the day when the last stick of 
timber upon it is cut, they are 
hard pressed for money to 
meet payments upon their 
tracts, to pay interest, to buy 
stores and stocks, to pay help, 
to buy tools and pay taxes; 
for a hundred purposes 
money must constantly be 
raised and logs as well as man- 
ufactured lumber must be sac- 
rificed to meet these constant 
demands. In this way these 
men work hard, involving 
themselves deeper and deeper, 
injuring the business of their 
neighbors, in a hopeless spec- 
ulation. 
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Southern Pine Cut Approaches Normal; Stocks Low 


There has been very little rainfall in southern pine produc- 
ine regions in recent weeks, and the weather is now described 
as ideal. Asa result, logging has been resumed and most of the 
mills are operating at about normal capacity as indicated by 
production figures for the week ended Dee. 11 which show the 
total cut to be but 8.71 percent below normal in contrast to 
over 17 percent below two weeks ago. Shipments exceeding 
production by 13.46 percent were responsible for a further 
reduction in stocks, which are now so badly broken that the 
mills find it difficult to fill many orders. Demand is holding 
up well for this time of the year and, with orders running 
1.71 percent ahead of the week’s cut, prices on mill shipments 
have maintained their firm position. 

Desitous of entering the new year with the lowest stocks 
possible, retail yards in the North and East are buying lightly 
but are addressing inquiries to the mills that are taken to 
presage an active demand after inventories have been com- 
pleted. At present, building activity in the South is keeping 
order files in good shape and, with Florida active, there is not 
much indication that demand from this source will taper off 
to any great extent over the holidays. In the overseas market, 
prices continue somewhat unsatisfactory and not much busi- 
ness is being placed, although inquiries are numerous. Tim- 
bers and finish are still the items in leading eall. 


Northern Hardwood Demand Continues Very Active 


Sales of northern hardwoods appear to be continuing on a 
much higher level than at this season last year. October sales 
were three and a half million feet ahead of last year, and No- 
vember, one and a half million, while those for the week ended 
Dee. 5 were a third of a million feet ahead. There has been 
noted in the last week, however, a tendency to defer purchases 
until after inventorying, though current needs result in a good 
movement to the industrial users. There are indications of 
lively trade when inventories are out of the way, and already 
there are numerous inquiries out for shipment after the first of 
the year. These find quotations firm and strong, with general 
expectations of some advances in the list. 

Demand through the building trades continues above sea- 
sonal normal. Maple flooring and millwork plants are enjoy- 
ing good demand for their products, and are steady buyers of 
hardwoods. Automobile body and furniture plants are also 
in the market, and implement factories are becoming more 
orominent. Quotations on culls have strengthened as a result 
of large bookings by the railroads. 


Southern Hardwood Prices Becoming More Stable 


Demand for and supply of southern hardwoods have ap- 
proached each other a little in recent weeks. Because of inven- 
tory taking and a desire to keep stocks low over the year end, 
many industrials have cut down their purchases. Their policy 
is, however, also influenced to some extent by hopes that en- 
larged hardwood output will cause an easing up in prices. 
Logging has increased, at least temporarily, owing to a let-up 
in the rains, but continued dry weather can not be expected. 

Production of the mills rose to 71 percent of normal during 
the week ended Dee. 5, but at that, shipments were 51.2 percent 
ahead of it, and new bookings were 35.1 percent ahead. Fur- 
ther gains made since have been made in the cut, but late re- 
ports tell of renewed rains. The mills generally are reported 
to be heavily booked ahead, having during the twenty-four 
weeks ended Dee. 5 taken orders for 26 percent above their cut, 
while excess of bookings above shipments was about thirty-five 
million feet. Fundamentally, therefore, the market is very 
strong, and though the more advanced quotations on an item 
find less ready acceptance, there should be no difficulty in main- 
taining the higher levels reached in recent months, and it is 


Lumber Statistics Appear on Pages 48 and 49; 


considered likely that during the first quarter of next year the 
more desired items will bring premiums. 


Shortleaf Demand Has Shown a Big Improvement 


Bookings of North Carolina pine jumped from 31 percent 
below to 16 above actual production in the two weeks ended 
Dee. 5, and in the week ended Dee. 12 orders were about eight 
hundred thousand feet ahead. Though part of the relative 
gain is due to a falling off in production, trade has undoubtedly 
livened up. Good weather has prevailed so far, but winter 
curtailment can not be far off. Florida shipments have heavily 
depleted mill stocks, and the northern and eastern buyers 
who are now holding off will probably find quotations stiffer 
when they enter the market for spring needs. 

Georgia air dried roofer production has been active, with 
weather favorable, and there.is a freer movement to Florida. 
Mill stocks are low and prices are well maintained. 

Arkansas soft pine mill stocks have been depleted by heavy 
shipments, and many offers of orders for January-February 
shipment are refused. Prospects are good and prices firm. 


Increase in Orders Adds Strength to Fir Market 


Douglas fir producers are finding just cause for eneourage- 
ment in the sudden upturn in demand that took place during 
the week ended Dee. 11. Bookings in this period registered 
striking gains in both the cargo and rail markets and exceeded 
production by over 26 percent. That middle western buyers 
are turning to fir as a result of the continued firmness in south- 
ern pine, is indicated by the increase of 295 cars over the pre- 
ceding week in rail market orders. While Atlantic coast busi- 
ness ran somewhat light on account of a small remaining 
transit surplus, the lack of activity here was more than offset 
by an excellent Florida demand. The export market also 
showed a gratifying revival, following its temporary slump of 
last week, with overseas buyers placing the largest volume of 
business of any week in the last six months. Prices have 
strengthened under the combined influence of this brisk de- 
mand and talk of an extended holiday shutdown, and the mills 
are not eager to book business, particularly if it is for future 
shipment. Stocks were further reduced during the week by 
shipments 9 percent above cut. 


Western Pine Prices Have Very Firm Undertone 


Trade in Inland Empire pines has been more active during 
the last two weeks. Bookings in the week ended Noy. 28 made 
a gain of twenty-two percent over those of the previous week, 
and a further small gain was made in the week ended Dee. 5. 
Relative to output, the gain was large, but in the previous four 
weeks there had been a decline in the cut from 33.6 to 28.8 
million feet. Buyers show a desire to take on large quantities 
at current prices, for delivery in the spring, but find mills un- 
willing to ageept business on this basis. Stocks in the produe- 
ing region are low and broken, and some predict a shortage 
before the new cut is available. Heavy spring trade is ex- 
pected, and will probably cause some advances in the list. 

That California mill stocks are as low as reports say will not 
be apparent from statistics showing shipments for the first 
forty-nine weeks of this year amounted to only 90 percent of 
the eut. But it must be remembered that mountain mills close 
at this time of year—total cut in the last week of November 
was only about half as large as in the first week—and that at 
the same date last year only 75 percent of the cut had been 
shipped. Difficulty in placing business had led to recent ad- 
vances, and quotations are very strong. 

Redwood shipments so far this year have been 94 percent of 
the cut, against only 80 percent at the same date last year, and 
business in the four weeks ended Dee. 5 has been well ahead 
of production and shipments. Prices continue steady. 


Market Prices and Reports on Pages 92 to 101 
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National Directors, Touring Florida as Guests of Local 


Sr. PETERSBURG, FLA., Dec. 13.—At this place 
was brought to a close tonight a tour that long 
will be remembered by everyone participating 
as the most pleasant, or at least as an outstand 
ing event in his experience. When the directors 
of the National Lumber Manufacturers’ As- 
sociation accepted the invitation of the Georgia 
Florida Saw Mill Association to hold their De- 
cember meeting in Florida, arrangements im 
mediately were begun to show the visiting lum 
bermen from all sections of the United States 
the real Florida and make it possible for them, 
through first hand observation, to form for 
themselves an opinion of the marvelous develop- 
ment in this Fairyland of America. 

Arrangements for this five day tour were com 
plete in every detail, not a single thing having 
been omitted that would make for the pleasure 
of the visitors or that would permit them to see 
the feverish activity that characterizes the re 
markable development that it taking place in 
this State. While the tour was arranged and 
conducted by officials of the Georgia-Florida 
Saw Mill Association and the Florida Lumber 
& Millwork Association, the entertainment was 
provided through the courtesy of the following 
concerns: Brooks-Scanlon Corporation, J. Ray 
Arnold Lumber Co., St. Andrews Bay Lumber 
Co., Roux Crate Co., Big Indian Lumber Co., 
Putnam Lumber Co., The Dowling Co., Hender- 
son Waite Lumber Co., Foshee Lumber Co., 
Goethe Lumber Co., W. B. Harbeson Lumber 
Co., Keysville Lumber Co., Bond Lumber Co., 
FE. W. Bond Co., J. M. Griffin Lumber Co., 
Moore Dry Kiln Co., Graves Brothers Co., Gress 
Manufacturing Co., Southern Lumber Journal, 
Cummer Cypress Co., Burton-Swartz Cypress 
Co., of Florida, Wilson Cypress Co, and Osceola 
Cypress Co. The parlor car busses in which the 
tour was made from Sanford were supplied 
through the courtesy of the Coral Gables Corpo 
ration, of Miami. 


River Trip a Panorama of Beauty 


The start on this delightful tour was made 
from Jacksonville at 5 o’clock Tuesday after 
noon, Dee. 8, on the Clyde Line Steamer Osceola. 
The beautiful trip up the St. Johns River to 
Sanford was like the relish before’a bountiful 
meal, It gave a zest of anticipation for the 
many wonderful things to come, The trip from 
Jacksonville to Orlando was briefly reported in 
the Dec. 12 issue of the AMERICAN LUMBERMAN, 
but it would be impossible to deseribe in a few 
words the beauties of the St. Johns River, which 
placidly flows North, around many tortuous 
bends, with the variegated colors of the foliage 
on either side making a picture never to be for- 
gotten; or to visualize the fields of celery, let- 
tuce, peppers ete., that make Sanford truly a 
garden spot in this State of so many resources. 
At Orlando the party stopped at the Angebilt 
Hotel, owned by Mayor-elect L. M. Autrey, who 
at the dinner given by the local unit of the 
Florida Lumber & Millwork Association wel- 
comed the visitors to the city over whose des- 
tinies he has been elected to preside. The dinner 
here was presided over by Joe M. McCormick, 
president of the association. His daughter, 
Miss Sarah McCormick, added mueh to the 
pleasure of the evening with two interesting 
readings, delightfully presented. 

Assisted by J. B. Arnold, president of the 
Georgia-Florida Saw Mill Association, Mr. Me- 
Cormick put the program through in good shape, 
the short addresses by some of the lumbermen 
being interspersed with delightful musical num- 
bers. After the dinner, some time was spent in 
visiting among the local lumbermen and their 
guests. 


A Bus Drive Along Indian River 


Thursday morning the party embarked on the 
busses once more for the long drive to Miami. 
The trip along the beautiful Indian River, with 
oranges, grapefruit and tangerines in profusion 
on every side, over splendid paved roads was a 
revelation. This journey was broken delight- 
fully by a stop at Fort Pieree, where the visitors 


were the guests at luncheon at the New Fort 
Pierce Hotel, of the Acme Lumber Co., the East 
Coast Lumber Co., and the Sunrise Lumber & 
Supply Co. Officials of these companies, with 
city officials and representatives of the chamber 
of commerce, made this short stay one of the 
outstanding events of the entire trip. All re- 
gretted that lack of time prevented a longer 
stay among these delightful surroundings. 


Fort Pierce Provides Motorcycle Escort 


Through the thoughtfulness of local lumber- 
men, the party was met at a considerable dis- 
tanve outside of Fort Pierce by a squad of mo- 
torcycle policemen and escorted into the city. 
The same thing occurred at West Palm Beach; 
some distance out from that city the party was 
met by a squad of motorcycle police and under 
their guidance were piloted through the tre- 
mendously heavy traffic of this feverishly grow- 
ing coastline city. Through this courtesy at 
least an hour or more in time was saved, as the 
motorcycle police cleared the way through the 
heavy traffic and the motor busses were enabled 
to go through the city at a 35-mile-an-hour rate. 
This was a courtesy that was especially appre- 
ciated because of the growing lateness of the 
hour and the distance that remained to be cov- 
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B. ARNOLD, 
Jacksonville, Fla., Groveland, Fla., 
Princely Hosts of National Directors 


ered before reaching the evening’s destination 
at Coral Gables. 

Dinner and Entertainment at Coral Gables 

Arrived at Miami, the party skirted around 
that city and. drove directly into and through 
Coral Gables to the beautiful Casa Loma Hotel, 
where all were comfortably housed for the night. 
Here they were met by Guy Stoms, of the Me- 
Donald Lumber Co. and Magie City Lumber 
Co., Louis Heetor, and other retail Jumbermen 
of Miami and Miami Beach, and piloted to the 
magnificent Coral Gables Country Club, where 
a bountiful dinner was served, ‘followed by dane- 
ing and entertainment in the open air patio of 
this wondrously beautiful building. At the 
dinner, M. L. Fleishel, of the Putnam Lumber 
Co., of Jacksonville, presided as toastmaster, 
and here it was developed that the oratory in 
the lumber industry is not confined entirely to 
the sterner sex, for at the call of the toast- 
master, Mrs. Wilson Compton, of Washington, 
D. C., made a happy little talk that was very 
much to the point. It was here also that typical 
southern oratory at its best was demonstrated 
when O. N. Cloud, of the Peavy-Byrnes Lumber 
Co., Shreveport, La., responded to the invitation 
of the toastmaster and in a highly creditable 
manner represented Louisiana on this auspicious 
occasion. Despite the dizzy heights to which 
his oratorical efforts climbed, he came back 
safely to earth, and his talk was received with 
thunderous applause. Short talks here were 


made by representatives of various sections, one 
of the happiest being given by A. C. Dixon, 
of the Booth-Kelly Lumber Co., Portland, Ore. 
After an hour spent in dancing under the grace- 
ful coconut palms, the evening’s entertainment 
was concluded at the Silver Slipper, where a 
typical supper club cabaret was enjoyed. 


Visit Fairylands of Florida 


With the ubiquitous Guy Stoms on hand, the 
guests were routed out early Friday morning 
and taken for a drive through the beautiful 
Coral Gables subdivision, where night and day 
carpenters, mechanics and laborers are busily 
engaged in the construction of hotels, apart- 
ments, business buildings and homes. They 
were driven to the site of the great Miami Uni- 
versity and of Mahi Temple of the Mystic 
Shrine, and were given an insight into the plans 
that are destined to make this really and truly 
the Riviera of America. 

One of the high lights of the entire trip was 
the visit to the world famous James Deering 
estate, Villa Biscayne. Through the influence 
of Mr. Stoms, the party was not only admitted 
to the estate and driven through its magnificent 
grounds, but was permitted to alight and walk 
through the gardens, the boathouse and other 
parts of this wonderfully beautiful and elabo- 
rate estafe—a privilege that is not often 
granted to visitors. 


Miami Is Building Night and Day 


Loth to leave this veritable fairyland, the 
visitors again were loaded into the busses and 
driven through Miami, where the traffic is more 
congested than on Michigan Boulevard in Chi- 
cago or Fifth Avenue in New York City, and 
where the most feverish activity is seen on 
every hand. Here again the city officials of- 
fered the courtesy of an escort of motoreycle 
police to guide the busses through the traffic, 
and thus added much to the pleasure of the 
visitors. Here, as everywhere else, building is 
in progress on every hand and limited only by 
the capacity of the dealers to supply building 
materials sof every kind. Here ships are un- 
loading night and day their cargoes of lumber 
and other building material, and as fast as one 
is unloaded, another takes its place at the docks. 
There were in port at this time approximately 
half a hundred vessels of various types and 
sizes, most of them loaded with building ma- 
terials. Dock space is limited, but by working 
night and day, rapid progress is made in dis- 
charging cargoes. It was stated here that 
Miami alone will consume 50,000,000 feet of 
lumber a month, and that to stock the yards 
even to anything approaching their normal ca- 
pacity would require 60,000,000 feet more of 
Jumber. 

Through Miami, along the waterfront, past 
the gorgeously beautiful winter homes of many 
of America’s wealthy people, the party drove 
into Miami Beach, where a bountiful luncheon 
was served at the Pancoast Hotel. The lure of 
the beaches was strong, and all of the time 
available was spent by the party in strolling 
along the beaches and many were the wishes 
expressed that time would permit a plunge in 
the surf. At this lunch the lumbermen of Miami 
again were hosts. 


Florida Extends Acrostic Welcome 


Although being hurried into the coaches for 
a continuation of the trip, sufficient time out 
was taken for President Frank Wisner, of the 
National Lumber Manufacturers’ Association, 
to pose for his picture with Thomas Meighan, 
the film actor who, with his company, was en- 
gaged in shooting scenes for a new movie film. 
With the police escort again in the lead, the 
party was piloted through Miami and well on 
the way to West Palm Beach. At the Hotel 
Kl Verano, West Palm Beach, R. B. Paddison 
and other local lumbermen were present to wel- 
come the visitors and to see that they were com- 
fortably installed for the night. After all had 
had an opportunity to freshen up a bit, the 
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ssociations, Impressed by State’s Rapid Development 


party assembled in one of the big dining rooms, 
where an elaborate dinner was served with the 
compliments of the Palm Beach regional unit 
of the Florida Lumber & Millwork Association. 
At every plate was placed a card with a clever 
acrostic arrangement of the names of the con- 
cerns participating, which conveyed as follows 
the message, ‘‘Fla. Welcomes You.’’ 

I ages Millwork 

Lainhart & Potter 

Altman (Lainhart & VPotter) 


W onder City Lumber Co. 
E bert Lumber Co, 
I, ake Worth Lumber Co. 
Crouch (Flury & Crouch) 
Ocean City Lumber Co. 
Mays (Jones-Mays Co.) 
Krikson (City Millworks: 
Smith (Delray Lumber Co.) 
YOU 

A Few More Words from the Women 

Here R. B. Paddison, the oratorieal light of 
the Florida Lumber & Millwork Association, 
presided as ringmaster—pardon, toastmaster— 
and in his own inimitable way kept things mov- 
ing at a lively gait, with everybody wondering 
what was coming next. Here again the femi- 
nine contingent was called upon to take its 
part in the speechmaking, and Mrs. Walter 
Harbeson, of De Funiak Springs, proved com- 
pletely equal to the occasion and closed her 
bright little speech with the statement that out 
of gratitude to her hosts, she was going to pray 
that her husband could get a permit that would 
enable him to get around the embargo and sup- 
ply these dealers with the greatly needed lum- 
ber. Short talks were made by a number of 
the local retailers of Palm Beach, West Palm 
Beach and Lake Worth, with appropriate talks 
also by a number of the visiting manufacturers. 

A novel feature of the entertainment at West 
?alm Beach was placing in the rooms, at the 
behest of the local committee, cocoanuts from 
the native trees, for every member of the party. 
These were treasured as souvenirs of a most de- 
lightful occasion, and formed an important 
part of the baggage on the remainder of the 
trip. 

Saturday morning, two hours were spent in a 
drive over Palm Beach and West Palm Beach, 
and the visitors were given an opportunity to 
see the wondrous beauties so bountifully sup- 
plied on every hand by Nature in this flower 
garden of the United States. Here, too, were 
seen, lying outside the harbor, awaiting an op- 
portunity to go into the docks and discharge 
their cargoes, a dozen or more large vessels, 
most of them loaded with building material. 

Private Cars Through Everglades 

Having learned that the Coral Gables busses 
in which the tour was being made were not per- 
mitted to make the trip over the famous Con- 
ners Highway, the locul Palm Beach lumber- 
men again showed their generous hospitality by 
providing private cars to accommodate the en 
tire party on the next leg of this wonderful 
sightseeing tour from West Palm Beach to 
Sebring. The busses with the baggage made 
a long day’s journey by a roundabout way to 
meet the party at Sebring. 

Perhaps no part of this wonderfully interest- 
ing and enlightening tour was enjoyed more 
than this trip over the famous Conners High- 
way and through the Everglades of Florida. 
Here is a great undeveloped section that is being 
conquered by the ingenuity of man, and ere 
long will be producing bountiful crops of sugar 
cane, the cultivation of which on a limited scale 
already has begun. Richer even than that of 
the famous Nile, the soil of the Everglades will 
produce abundantly, and barge canals and 
drainage canals now are being dug that will 
serve to conquer this wilderness and create 
another wondrous garden spot. Railroads are 
being built to the Everglades, and it will only 
be a question of time until this, too, will be a 
busy scene of activity. 

For many miles the party drove along the 


shores of Lake Okeechobee, the largest inland 
lake in the world contained within the limits of 
any one State. From this lake are taken quan- 
tities of fish that are shipped north and sup- 
plied to tables in some of the most exclusive 
hotels and clubs of the country. , 


Among Poinsettia-Lined Orange Groves 


The latter part of this day’s journey was 
made through what is conceded to be the 
greatest citrus fruit growing section of the 
world. Beautiful orange groves immaculately 
cultivated and lined for miles at a time with 
the flaming poinsettias that make this tropical 
country a picture that the greatest artists would 
envy, aroused the admiration of every member 
of the party; in fact, nothing more beautiful 
could be conceived than the scene presented by 
the green foliage of the citrus trees with the 
yellow of the oranges and grapefruit blending 
and the flaming poinsettias and hibiscus adding 
another touch of color, while the purple bougain- 
villea adds the subdued color that makes this 
landscape one never to be forgotten. Arrived 
at Sebring, the party was domiciled at Kenil- 
worth Lodge, a magnificent hotel overlooking 
beautiful Lake Sebring, and here the party was 
treated to a view of the most gorgeous sunset 
that any of them ever had seen. No entertain- 
ment was provided here, as it was felt by the 
hosts that the party would prefer an evening to 
itself, in which it might rest and recuperate 
from the strenuous activities of the previous 
four days. 


Lunch at Thriving City of Lakeland 


Refreshed by a good night’s sleep and rest, 
the party was up bright and early Sunday 
morning, eager for the trip that lay before it, 
but regretful that this wonderful tour was 
about to come to an end. After a view of beau- 
tiful Sebring, nestling among its lakes and its 
orange groves, the journey was begun that 
took the party through Lake Wales, Bartow, 
Babson Park, Winter Haven, to Lakeland, 
where a stop was made for lunch served in 
one of the commodious sun parlors of the 
Lakeland Terrace. After lunch, the party was 
taken to the roof of the hotel, from which 
point they were enabled to view the country 
for miles around and to get some idea of this 
splendidly substantial Florida city that boasts 
that it does not depend upon the tourist trade 
for its prosperity, but has a substantial pros- 
perity as a result of its many natural resources. 
Despite the fact that it does not depend upon 
the tourist trade for its prosperity, this town 
is host every winter to from 30,000 to 60,000 
tourists from all parts of the country. Here, 
as in every other place where stops were made, 
new buildings were going up on every hand, and 
there was an air of bustle and activity that 
probably is seen nowhere else today in the same 
degree to which it is seen in every section of 
Florida. 

From Lakeland, the journey was continued 
through Plant City to Tampa, where a drive 
around this old city developed the fact that 
it, too, had awakened from its lethargy and 
had become a scene of activity such as perhaps 
never had been dreamed of by those responsible 
for the establishment here of this city on the 
west coast. The docks were crowded with ves 
sels, and, although it was Sunday, the streets 
were filled with people and with automobiles, 
real estate offices were open, and there was little 
evidence of the quiet, restful peace that for- 
merly characterized the Sabbath Day in this 
southern city. 


Party Breaks Up at St. Petersburg 


Along the waterfront, past the marvelous 
Davis Islands development, the party was 
driven and given an opportunity to see the re- 
awakened activity that has come as a result of 
developments along the Florida coast. Then 
across the great Gandy Bridge into St. Peters- 
burg, the party went and for about two hours 


was driven over this remarkably beautiful city 
that is teeming with life and activity on every 
hand. Out to Pasadena Beach and back in a 
traffic jam greater than that seen in the most 
congested areas of the big cities of the coun- 
try, the busses wound their way in and out, and 
finally deposited the party at the Princess 
Martha Hotel, where a bountiful dinner was 
enjoyed, and then the hour of parting was at 
hand. Some of the party remained over at 
St. Petersburg, while others caught trains out 
for their distant homes. But before parting, 
the entire party assembled in one of the par- 
lors of the hotel, where goodbyes were said. 
Frank Wisner, the youngest president of the 
National Lumber Manufacturers’ Association, 
and Edward Hines, one of the oldest presidents 
of that organization, extended to the hosts the 
hearty thanks and sincere good wishes of the 
visitors, and assured them that never before 
and perhaps never again, would such an ocea- 
sion feature a meeting of the directors of the 
National Lumber Manufacturers’ Association. 
The hosts were assured that this tour not only 
had been extremely pleasant, but it had been 
educational in every sense of the word, and 
that the lumbermen in the party from every 
section of the country would return to their 
homes with a greater appreciation of just what 
the tremendous development in Florida means 
not only to the lumber industry but to the 
country at large. It had been a revelation. 
Not even in their wildest dreams have the lum- 
bermen been able to conceive the conditions 
they had actually found to exist in Florida. 


Visitors Express Hearty Appreciation 


The thanks and appreciation of the visitors 
were expressed particularly to J. Baker Ar- 
nold, president of the Georgia-Florida Saw 
Mill Association, EK. C. Harrell, its remarkably 
efficient secretary, to J. H. Dowling, who had 
charge of the entertainment features, and to 
Walter Harbeson, who had proved himself a 
princely host. 

J. Ray Arnold, a former president of the 
Georgia-Florida Saw Mill Association, re- 
sponded and assured the visitors that it had 
been a real pleasure to Florida lumbermen, 
both manufacturers and dealers, to have this 
opportunity to entertain representatives of the 
great lumber manufacturing industry, and he 
expressed the hope that all of them would re- 
turn to Florida at a future time and decide 
that here was the real place to make their 
homes. The party then dispersed, those who 
were going away were whisked away to their 
trains, and a notable event in the lumber his- 
tory of America came to an end. 

In this party who made the tour as guests 
of the Georgia-Florida Saw Mill Association 
and Florida Lumber & Millwork Association, 
were the following: 

H. B. Hewes, Jeanerette Lumber & Shingle Co., 
Jeanerette, La.; W. A. Holt, Holt Lumber Co., 
Oconto, Wis.: W. R. MeMillan, Hammond Lumber . 
Co., Chicago; Wilson Compton, secretary-manager, 
National Lumber Manufacturers’ Association, 
Washington, D. C.; Frank G. Wisner, president, 
National Lumber Manufacturers’ Association, 
Laurel, Miss.; H. CC. Berckes, secretary Southern 
Pine Association, New Orleans; P. S. Gardiner, 
Eastman, Gardiner & Co., Laurel, Miss.; Edward 
Hines, Edward Hines Lumber Co., Chicago; H. B. 
Clark, manager, National Lumber Manufacturers’ 
Inter-Insurance Exchange, Chicago; W. W. Harbe- 
son, W. M. Harbeson Lumber Co., De Funiak 
Springs, Fla.; J. H. Dowling, Dowling Lumber Co., 
Odessa, Fla.; J. Baker Arnold, J. Ray Arnold 
Lumber Co., Groveland, Fla.; A. L. Ford, manag- 
ing editor, AMERICAN LUMBERMAN, Chicago; O. N. 
Cloud, Peavy-Byrnes Lumber Co., Shreveport, La. ; 
A. C. Dixon, Booth-Kelly Lumber Co., Eugene, 
Ore.; A. L. Osborn, Medford Lumber Co., Oshkosh, 
Wis.: M. LL. Fleishel, Putnam Lumber Co., Jack- 
sonville, Fla.; E. C. Harrell, secretary, Georgia- 
Florida Saw Mill Association, Jacksonville, Fla. ; 
R. F. Hamilton, Pacific Lumber Co., San Francisco, 
Calif.; M. L. Hudson, Edward Hines Yellow Pine 
Co., Lumberton, Miss.; W. L. Saunders, Cummer- 
Diggins Co., Cadillac, Mich.; J. H. Townshend, 
Hardwood Manufacturers’ Institute, Memphis, 
Tenn.; H. C. Hornby, Cloquet Lumber Co., Cloquet, 
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Minn.; C. E. Kiumb, Finkbine Lumber Co., Jack 
son, Miss.; J. A. Mathieu, Mathieu Lumber Co., 
Fort Francis, Ont.; A. H. Oxholm, chief lumber 
division, bureau of foreign and domestic commerce, 
Washington, ID. C.; J. Ross MeNeal, Garysburg 
Lumber Manufacturing Co., Norfolk, Va.; G. C. 
Fleener, Edward Hines Lumber Co., Chicago; Oli- 


ver Kincannon, publicity representative, Jackson- 
ville; J. W. Long, New York Lumber Trade Jour- 
nal, New York City; James Boyd, Lumber Trade 


Journal, New Orleans; R. S. Kendrick, Florida 
Dense Longleaf Pine Manufacturers, Jacksonville, 


and W. F. Shaw, assistant secretary, National Lum- 


ber Manufacturers’ Association, Washington, D. C 






The ladies in the party were: Miss Ethel Holt, 
Chicago ; Mrs. W. W. Harbeson, De Funiak Springs, 
Fla.; Mrs. Harry B. Clark, Chicago; Mrs. M. L, 
Fleishel and Mrs. E. C. Harrell, Jacksonville; 
Mrs. W. L. Saunders, Cadillac, Mich.; Mrs. Wilson 
Compton, Washington, D. C., and Miss Margaret 


. Mathieu, Fort Francis, Ont. 


Sidelights on Manufacturers’ Trip Through Florida 


Frank Wisner, president of the National as- 
sociation, won an enviable reputation as a 
raconteur through his inimitable presentation 
of his famous peasel nut story. Other mem- 
bers of the party insisted that those were pease] 
nuts and not cocoanuts that were presented to 
them by the West Palm Beach lumber dealers. 


If E. ©. Harrell ever decides to give up 
lumber association work, he will have no trouble 
securing a job as a courier or manager of 
tours. He was here, there and everywhere, al- 
ways on the job, ever looking out for the com- 
fort of the party. His arrangements went 
through perfectly, and with the exception of 
an unfortunate misplacement of some baggage, 
he had nothing to disconcert him. He was the 
busiest man in the party, but always had a 
smile and a cheery word for everyone. 


The first thing that attracted the attention 
of the lumbermen on their arrival at Casa 
Loma Hotel at Coral Gables, was the beautiful 
pecky cypress ceilings. Again at the Pancoast 
Hotel, Miami Beach, they saw how this once 
despised wood is being used in beautiful in- 
teriors in hotels and other large buildings. 
Harry Hewes was congratulated upon the fact 
that architects had come to recognize the beauty 
and utility of this wood for fine interior finish. 


Although he had to make the biggest part 
of the trip without his baggage, A. C. Dixon 
was good natured throughout and ever ready 
to respond to the call of the toastmaster. His 
little talks were features of the dinners at 
which he was called upon, and he ably rep- 
resented the great West Coast lumber industry 
on this tour, 


Certain it is that no one in the party en- 
joyed themselves or were more congenial than 
were J. A. Mathieu and his charming daugh- 
ter, Miss Margaret, who came all the way from 
Fort Francis, Ont., to attend the meeting in 
Jacksonville and to enjoy the hospitality of 
the Florida lumbermen. They expected to make 
the trip from Tampa to New Orleans by boat 
before beginning their long homeward journey. 


J. Baker Arnold, the good looking president 
of the Georgia-Florida Saw Mill Association, 
is of a rather retiring disposition, but at the 
dinner at West Palm Beach he proved that when 
occasion demanded, he could make good as a 
speaker along with the best of them, and cer- 
tainly none could use more apt stories with 
which to illustrate a point. 


After his oratorical and rhetorical display at 
Coral Gables Country Club, O. N. Cloud was 
recognized as the Demosthenes of Louisiana 
and demonstrated his ability to cope with the 
silver-tongued orators of Florida. 


‘“Jerry’’ Townshend ‘‘met a friend’’ at the 
Silver Slipper in Miami, and his delight was 
evidenced by his blushes. That this was a real 
friend was demonstrated by the heartiness of 
the greetings. 


That there is a erying need throughout 
Florida for more lumber was demonstrated by 
the appearance of every lumber yard passed on 
the tour.. Many lumber yards were seen but 
none of them contained any appreciable amount 
of lumber. When a Florida dealer tells you that 
he ‘‘hasn’t a stick of lumber’’ in his yard, you 
may readily believe him, for it is literally a fact 
in many cases. 


At one of the small towns in Florida during 
the visit of the lumbermen, one of the local 
dealers received five cars of lumber. 
quickly was spread, and 
as a hundred miles 


The word 
people came from as 


far away with trucks to 





get this lumber, and the yard force was kept 
busy far into the night loading out trucks and 
collecting the cash for the lumber. Sixty-five 
dollars for No. 2 common, and $80 for No. 1, 
cash on the nail and no questions asked, is an 
evidence of the way in which lumber is gobbled 
up whenever a shipment is received. 


One of the dealers who were hosts at West 
Palm Beach, was heard to remark that he could 
use twenty cars a day of lumber if it were 
available and that he had placed orders for 
two full cargoes of lumber that would go into 
consumption immediately upon its arrival. 


A. L. Osborn, of Oshkosh, was delighted to 
run across some of the former Wisconsin lum- 
bermen at West Palm Beach, and was much 
interested in learning of the profits that are 
being made in the retail lumber business in 
Florida. 


J. Ray Arnold appeared on the scene at St. 
Petersburg just in time to make a delightful 
little speech to the visitors as the party was 
breaking up. 


Harry Hornby, of Cloquet, heard a new argu- 
ment against wood at Jacksonville when he was 
told by a taxieab driver that one of the prin- 
cipal streets of Jacksonville had been paved 
with wood blocks, but afterward a uisease sim- 
ilar to pneumonia broke out in Jacksonville, 
and upon investigation it was found that a 
germ concealed under the wood block pavement 
had caused this epidemic, as a result of which 
wood block no longer was being used as paving 
material in that city. Mr. Hornby said he had 
heard a good many stories against wood, but 
this was a new one on him, 


So enamored of Florida were some of the 
party that they commissioned Mrs. Wilson 
Compton to locate a suitable site for what is to 
be called ‘‘ Association Camp.’’ With the as- 
sistunce of J. B. Arnold, she was to locate a 
suitable site where lots could be sold to the 
lumbermen at a reasonable price and make ar- 
rangements for erecting a community camp to 
be enjoyed by the owners during the winter 
season, 


Many in the party had never enjoyed the 
pleasure of eating a Florida tangerine. At one 
point along the Indian River a stop was made 
and a erate of tangerines was unloaded in the 
busses and every member of the party enjoyed 
tangerines to his fill during the balance of the 
day. 


Edward Hines, conceded to be the best lum- 
ber salesman in the country, took time out at 
Hollywood long enough to book an order for 
several million feet of lumber for prompt ship- 
ment. This feverish activity in Florida con- 
strained him to tell to some of his friends a 
story of how he was able to meet an emergency 
in his yards at Chicago a good many years 
ago. One Saturday evening at home the tele- 
phone rang, and he heard his wife say, 
‘*Surely, we will do that for you,’’ and then 
call him to the phone. To his surprise, he found 
it to be an official of the Rock Island railroad, 
who said he wanted to have some lumber moved 
quickly to Kansas City, and asked Mr. Hines if 
he could do it. Thinking only a few cars were 
needed, Mr. Hines promptly said, ‘‘Yes. How 
much do you want?’’ The reply came back, 
‘‘We want fifty cars loaded by tomorrow 
night.’’ This was somewhat of a shock, but 
Mr. Hines said that he would do his best and 
would meet the officials at the Hines yard at 
six o’clock Sunday morning. He immediately 
called up the foreman of his yard, who for- 
tunately had the addresses of many of the em- 


ployees, and through him they were reached and 
told to be at the yard at six o’clock on Sun- 
day morning. When Mr. Hines arrived at 6:15, 
the big cranes already were at work moving the 
cars, and through the efforts of the yard force, 
encouraged by Mr. Hines and the railroad of- 
ficials, 45 cars were loaded and on their way to 
Kansas City by Sunday night. So intent was 
Mr. Hines on taking care of this emergency 
order that he neglected to advise any other 
officials of the company of it, and the first they 
learned of it was through a photograph on the 
front page of one of the Chicago dailies Mon- 
day morning showing these cars being loaded in 
the Hines lumber yard. No one in the party 
making this tour took a keener interest in what 
was going on in Florida than did Mr. Hines. 

At Coral Gables the Moorish type of architec- 
ture is being used almost exclusively. Frank 
Wisner remarked that it must be a_ perfect 
delight to an architect to have the privilege 
of turning himself loose in designing and plan- 
ning buildings of the various types that are 
under contract or being erected in this beauti- 
ful new city. Already $90,000,000 worth of 
homes are under contract in Coral Gables, while 
the total buildings of all kinds now under con- 
tract aggregate more than $200,000,000. 


When the steamer Osceola stopped at De 
Land Junction to discharge a large amount of 
freight, Edward Hines discovered that in the 
cargo was a shipment of washing machines 
from Chicago that. were crated with hemlock 
lumber manufactured at the Hines plant in 
Park Falls, Wis. He felt just like he had un- 
expectedly met up with an old friend. 


The ladies in the party got a real thrill out 
of the experience of being escorted through the 
heavy traffic in West Palm Beach and in Miami 
by a trio of motorcycle police. This courtesy 
on the part of the city officials was appreciated 
as much as, perhaps more than, any other at- 
tention that was bestowed upon the touring 
party upon its entire trip. 

Departure from Miami Beach was delayed 
long enough for President Frank Wisner and 
Thomas Meighan, the movie actor, to have 
their pictures made while shaking hands. It 
was hard to tell which felt the most honored, 
and no one had the temerity to offer to take 
«a vote among the ladies of the party as to 
which one was the better looking of the two. 

‘*Ham’’ Hamilton, of redwood fame, at- 
tained quite a reputation for loquacity. Being 
from California, however, it was conceded that 
he would have to talk a lot in order to uphold 
the claims of sunny California away down here 
in the land of perpetual sunshine. 


On the trip through the western part of the 
State, Jimmie Dowling grew so eloquent in his 
description of the beauties and advantages of 
Florida that he was charged with having 
deserted the lumber business to become a real 
estate boomer. Anyway, as a ballyhoo man his 
batting average is 1,000 percent. 

W. A. Holt, of Oconto, Wis., and his sister, 
Miss Ellen Holt, left the touring party at Miami 
Beach, as they expected to remain in Florida 
for some time before returning north. Mr. 
and Mrs. W. L. Saunders, of Cadillac, Mich., 
also decided to remain in Florida for a short 
time, and will enjoy the sunshine in St. Pet- 
ersburg. 


A pleasing feature of the tour was the fact 
that although transportation was being sup- 
plied by one of the large development com- 
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panies and visits were made to points where 
the most hectic developments in real estate are 
jn progress, not one word was said to a mem- 
ber of the party concerning Florida real estate, 


and no one was approached with a proposition 
of any kind looking to an investment in Florida. 
Business of this kind was strictly taboo, the 
object of the hosts being to make it possible 
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Brinas Christmas Hop to 
Children of Boor 


Santa Claus can “‘do his stuff’’ just as well in the atmosphere of 
the modern business office as in the more favorable, or at least more 
conventional, environment of the home or even of the church, pro- 
vided there is ‘‘on the job’”’ a big-hearted business man, with a real 
love for children and a desire to bring some Christmas cheer into 
the lives of those who otherwise would not experience it. 

That proposition is pretty well demonstrated by the accompany- 
ing photograph, which shows a group of under-privileged children 
being entertained at a Christmas party in the offices of a well-known 
eastern business organization. The president of the concern, who 
asks that his name be not printed, has a Christmas hobby which gives 
him a great deal of pleasure, and which the numerous children who 
have been the beneficiaries thereof unanimously vote to be the “best 
ever.” A short time before Christmas the Volunteers of America or 




















some other welfare organization is asked to find twenty-five children, 
from about four to twelve years of age, from the poorest families 
they can find. These children are brought to the company’s office 
for a ‘big time.” There they find a fine dinner with all the “‘trim- 
mings” that children love, and a Christmas tree loaded with gifts 
which include not only toys but warm clothing and other useful 
articles. Before they sit down at the table the children recite a short 
“grace. 

Particularly noticeable are the happy faces and the neat appear- 
ance of these children, notwithstanding the fact that they come from 
the poorest of poor families. But the glory of America is that it 
offers abundant opportunity for all, and it is safe to prophesy that 
out of this little group of future American citizens will come some 
who will aspire to and achieve things far above their present en- 
vironment. And in the years to come no doubt thev will remember 
with gratitude the helping hand that brought a little sunshine into 
their lives when it was sorely needed. Perhaps that is why the man 
behind the idea smiles as he speaks of the pleasure he gets out of 


this Christmas “‘hobby.”’ 
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for their guests to see Florida as it is and to 
form their own conclusions. 


Axel Oxholm, the efficient chief of the lum- 
ber division of the Department of Commerce, 
of Washington, was on the job every minute, 
and it was a safe bet that he absorbed more 
real information about Florida developments 
than anyone else in the party. His ability to 
name correctly every card in six decks shuffled 
and spread out on a table, with his back turned 
to them, was a remarkable demonstration of 
effective memory training. 


- One of the most interesting points at which 
a brief stop was made was Fort Lauderdale, 
where M. L. Fleishel is interested in a pros- 
perous retail lumber yard. Fort Lauderdale is 
one of the rapidly growing Florida cities that 
is based on a substantial foundation. An inter- 
esting sight was a good sized schooner with a 
eargo of lumber that was being unloaded right 
in the center of the town. A short distance 
from Fort Lauderaale is Hollywood-by-the- 
Sea, a development that seems to be further 
along than any other of the new projects of 
this kind in Florida. A tremendous amount of 
building already has been doné here and much 
more is in progress. 


Logging in the North Woods 


MINNEAPOLIS, MINN., Dee. 15.—Logging op- 
erations in Minnesota and the Northwest are 
under way, with operating conditions ideal. 

Logging in the north woods this year is re- 
ceiving more attention from the standpoint of 
the effect upon the profitableness of the lumber 
industry than ever before. Loggers are going 
about the task with more regard for the avail- 
able supplies based upon the actual needs in 
1926 than ever before, a study among the log- 
gers discloses. 

The conditions prevailing in the northern pine 
section of the industry are reflected in the fact 
that a heavier input of logs this year than last 
is planned. 

At the same time it is a fact that the number 
of logs for posts, poles, ties and pulpwood will 
be smaller than a year ago. It is pointed out 
that there is no incentive for large operations 
in this section of the lumber industry. Cedar 
tie, post and pulpwood producers in northern 
Minnesota, Wisconsin and the Canadian prov- 
inces are operating on a restricted scale. 

George B. Partridge, secretary Minnesota 
Loggers’ Association, however, shows in a report 
just made public in the Minneapolis headquar- 
ters that members of the association actually are 
employing more men today than at the corre- 
sponding time in either of the last two years. 
But fully 90 percent of all of the men at work 
are on payrolls of companies producing on a 
large scale. While it is true that association 
members engaged in the cedar post and pole 
manufacturing business will restrict woods oper- 
ations to a small seale, the report shows that 
there will be extensive activities by smaller 
operators who are not members of the associa- 
tion. They are taking out a substantial amount 
of pulpwood and ties, and production of lath 
bolts is larger than a year ago. 

Mr. Partridge’s report discloses a 5 percent 
shortage in available labor, although this short- 
age is not general and is confined to compara- 
tively few companies. Last year at this time 
there was an 11 percent shortage of men. By 
far the largest number of men are working now 
for large northern pine manufacturers pro- 
ducing logs. 


Company Holds Annual Conference 


MARION, OHIO, Dec. 14.—The annual business 
conference of representatives of the Prendergast 
Co., lumber wholesaler, was held at the Hotel 
Harding on Friday and Saturday of last week. 
The meeting was attended by something over 
twenty-five of the company’s representatives 
and salesmen from different parts of the coun- 
try. H. P. Edwards, the company’s western 
manager, with headquarters at Portland, Ore., 
spoke at both sessions. Trade prospect for 1926 
was one of the principal subjects of discussion. 
On Friday evening a dinner-smoker was held. 
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Walter Gray, a banker who gives much of his time to 
managing his own investments, sat across a luncheon 
table from his friend, John Wilson, the lumber dealer. The 
two are probably about the same age; but a stranger might 

_ guess a dozen years’ difference between them. Wilson, with 
his ruddy complexion and his big laugh, has the noisy good 
nature of boyhood about him. Gray, with his pale and 
delicately lined face, his prematurely gray hair and his 
careful movements that hint at pain just around the 
corner, seems at first glance to be well along in middle 
life. But, like everyone else, we lower our guess after 
seeing his eyes. Sometimes they are amused, sometimes 
somnolent. Sometimes they are steely cold; and his clients 
never forget this look. Sometimes they are alight with 
interest, sometimes gentle with kindliness. Men who can 
not remember the color of their own children’s eyes look 
a second time at Gray’s; and sentimental young ladies, 
always to his amusement and often to his weariness, grow 
lyrical about them. A wealthy bachelor learns to discount 
such splashes of poetry. 

But you should know that this is not a love story. It 
is at this moment trying merely to indicate to you the sort 
of fellow Gray is as he sits across the table from his friend 
Wilson; and you, being clever at such things, make the 
shrewd guess that he is lonely and maybe just a little dis- 
illusioned. When a tired young man who is past the 
first thrill of business suc- 
cess begins to feel that 
human nature always has 
its hand out for a gift 
and usually has a mean 
word ready, he may be for- 
given a little protective 
crust of reserve and a 
little cynicism. 

‘‘Are you spending 
Christmas in town this 
year?” asked Wilson, as 
he beckoned to the waiter. 

“No,” said Gray. 
“Didn’t I tell you? I’m 
going out into the country. 
Aunt Grace sent me an in- 
vitation that sounds like a 
summons.” He drew a 
letter from his pocket and 
handed it to Wilson. 

“Have you remembered 
about Christmas?’’ the 
letter began. “I ask because 
you’ve lived in that over- 
grown town you call a 






































































































































































































































sorts of funny notions. 
Of course, you can’t high-hat me, for your Aunt Grace 
isn’t one to be high hatted by any little boy she’s 
spanked for getting into the cookie jar. But those 
famous eyes of yours had a metallic look last time I saw 
them; and that’s a symptom of hardening of the heart. I 
think you need to get religion or to fall in love or to be- 
gin believing in Santa Claus. I don’t know just how we'll 
arrange these cures, but your aunt was always one to 
























































try. So spend Christmas with us. Come the evening be- 
fore and stay as long as you will. You know we most 
awfully want to see you, dear boy, so you’ll not disap- 
point us, will you? I hope the neuritis is better.” 

“Hardening of the heart,” said Wilson with a glance at 
Gray. 

“Yes; isn’t it terrible?” said Gray, in quiet amusement. 

“T half believe she’s right.” 

“You, too!” said Gray. “But you’re quite wrong. I 
really am awfully soft hearted.” 

“That’s a bad sign,” said Wilson. “If a banker says 
he’s hard boiled, it means he knows he isn’t and has to 
tie a bulldog out in front. But if he says he’s soft hearted, 
well, I think of the spider’s bid to the fly.” 

“I’m an easy mark,” said Gray, “and I can prove it. I 
had a farm put on to me today; one I’ve never seen. That’s 
not being a hard-boiled banker, is it? Old Henry King 
unloaded it on me, and he’s tried for five years to sell it. I 
hardly know yet how he did it.” 

“Oh, yes you do,” said Wilson, “and you know how 
you’re going to make a pot full of profit on it. Say! 
Isn’t that the old Daugherty place up on Mittenthumb? 


I know something about that farm. I was there last fall, 


working up my prospect list. There’s a first-rate renter 
on it, a man named Hansen. *What are you going to do 
with the farm?” \ 





city until you’ve got all “They lifted the front of the flivver back on the veil” 


“Well,” said Gray, “some of the boys are thinking of a 
little gun club with a place out in the country where they 
can raise pheasants. Mittenthumb is a rough and hilly 
sort of country with plenty of cover. They say this house 
is roomy and will make a good shooting lodge; and I 
thought of this when I found the farm on my hands.” 

“Yes,” said Wilson, gloomily, “not to mention having 
thought of it before and having the club pretty well 
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organized before Old Man King asked you to buy. But, 
look here, Gray, don’t do this. A club of that kind Isn’t 
good for our city. You know what the boys’ll do. There’ll 
be more crap shooting than pheasant shooting, and first 
thing you know some farmer will be running a still for 
the club trade; and people will say that Mittenthumb is 
tough as a boiled owl and never was a decent place. Then 
what’ll become of good boys like Hansen? Now, listen. 
Fix that old place up and give Hansen a chance. You'll 
make money, and so’ll he; and it’ll give Mittenthumb a 
boost in the right direction.” . 

“TI see,” said Gray, with a twinkle in his eyes. “The 
lumber dealer wants me to erect some model buildings.” 

“Sure I do,” said Wilson. “And why not?” 

“Well,” said Gray, “before I turn reformer I’ll have a 
look at the farm. If I find that the gentle farmers are 
likely to be corrupted and ruined by getting to know my 
friends—” 

“Now, Walter, I didn’t say any such thing—” 

“I know you didn’t, old fellow,” laughed Gray. “But 
none the less, I’m going to have a look at the farm this 
afternoon. I can drive past on my way to Aunt Grace’s. 
It isn’t far out of the way.” 

Wilson looked out the window at the drifts and the 
gray sky. 

“You’re taking a chance, trying to get a Cadillac 
through Mittenthumb this afternoon. The drifts must be 
pretty deep.” 

“Oh, cars have been 
coming through, they tell 
me, and besides I’m driv- 
ing the Ford. A Ford goes 
anywhere, you know, on 
its reputation.” 

Several hours later, in 
fact, later than Gray had 
intended to start, he was 
trundling out of the city in 
his Ford coupe. He was 
bundled to the ears in a 
heavy old ulster, and he 
felt a slight tingle of ad- 
venture as he faced the 
unknown snowy roads with 
twilight not far away. In 
fact, he had a series of 
mild adventures, and the 
first occurred almost at 
once. As he drove through 
the outskirts, among the 
scattered little houses and 
weedy vacant lots, he noted 
indifferently a heavy car 
bearing down upon him, 
running on the left side of the road to avoid the drifts. It 
came swiftly toward him without swerving. He became in- 
terested, a little alarmed and finally panicky. He jerked 
his steering wheel so that his little machine swerved and 
skidded over the curb just in time to miss the heavy 
bumper. The big machine swept on without pausing. 
Gray was considerably shaken; but he wondered what a 
Ford driver usually did when driven off the road; per- 
haps took it philosophically and went on, if he could go 
on. Apparently his own machine was unhurt, but it was 
in a snow bank and refused to back out. As Gray climbed 
out shakily, he saw a young fellow coming toward him 
from a little roadside garage. 

“Showed you what he thought of a flivver, didn’t he?” 
the young fellow asked cheerfully. “Feel like biting him? 
I know. I drive one of Henry’s rattlers, myself. Got any 
chains?” 

Without waiting for an answer the youth opened the 
boot, dragged out chains and the jack and in a few 
minutes had everything adjusted. 

“Now give her the gas, and she’ll pull out,” he said. 

Gray backed out. The young fellow turned to go. 

“Here,” said Gray, “come back. How much do I owe 
you?” 

“Why, nothin’. I ain’t a mechanic. I’m waitin’ for my 
own car to be fixed. ’Sall right. Merry Christmas.” 

Gray drove on. The roads were quite good except for 
deep drifts now and then, through which narrow passages 
had been shoveled. Presently he turned up Mittenthumb, 


so called because it branched off the broad valley some- 
what like a thumb. Here the road was full of curves, for 
Mittenthumb was a rugged spot. Gray didn’t know where 
his farm was, and he gave up the idea of stopping to see 
it, now that dusk had settled down. He pulled up through 


‘a long cut in the snow, and at the top of the slope he 


suddenly met an ancient car that stopped abruptly with 
chattering of brakes and flickering of lights. A muffled 
farmer got out and waded up to Gray. 

“Well,” he shouted, cheerfully, “one of us has got to 
back up; and as I ain’t in as fur as you, if you’ll tame them 
there lights I’ll do it.” 

Gray dimmed his lights, and with a deafening stutter 
and vibration, the old ruin slowly backed down the slope, 
occasionally butting into the walls of snow. When it 
came into the open, Gray pulled past; and the muffled 
driver waved to him and snorted up the grade again. 

Gray came to a level bit and pulled out to meet an 
approaching car; and as he swung out of the track the 
little machine canted sharply to the right and plunged 
diagonally into a snow-filled ditch. Gray knew instantly 
that he was stuck. He wondered only that the machine 
had not upset. It had not occurred to him that the car he 
had met would stop, for such things were not done in the 
city. There had been no collision. The other driver had 
been blameless. So as he climbed painfully out through 
the slanting door he was startled to hear a voice and to 
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“There was no doubt of the Christmas cheer he had brought” 


see two men approaching. Their car was standing along 
the roadside a little distance away. 

“This here track’s mighty tricky,” said the first. 
at the edge of the ditch. Nobody’d think it.” 

“T suppose I’ll have to get a team,” said Gray. 

“Um-maybe,” said the second. “Let’s have a look.” 

“She’s sure in there pretty,” said the first. “Guess we 
can lift her out, though.” He shot a doubtful glance at 
Gray. 

“Here comes Fred,” said the second. 
hand.” 

A big farmer carrying a lantern came up. 

“Howdy, Fred,” said one. “How’s George?” 

“His leg ain’t hurtin’ him so much,” said the farmer. 
“Kinda stuck, ain’t you?” 

“George Wells broke his leg last week,” one of the men 
explained. “The neighbors are doin’ his chores and things.” 

Meantime the farmer was looking over the car in the 
lantern light. 

“T guess we can get her out,” he said. 

Without a word the three took their places. Gray was 
shaking with cold and with preliminary twinges of pain. 
He was silently reviling his own lack of physical strength. 
At any cost, to save his face, he must help. But as he 
stumbled forward the farmer looked up. 

“T guess we can do it,” he said. “Maybe you ain’t used 
to it.” 

With the big farmer at the lower wheel and the two 
others at the upper, they lifted the front of the flivver 


“Right 


“He'll give us a 
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back on the road with a series of mighty heaves. Then 
with Gray at the wheel and the three pushing, the little 
machine climbed up on the grade. Gray was almost stam- 
mering with cold as he climbed out. 

“That was fine. That was wonderful,” he said. 
much do I owe you? It’s worth anything you say.” 
“Why, nothin,” said one of the men, surprised. 

“But I must pay you. I want to. I might have been 
here all night. I want to pay you.” 

“TI should say not,” said the other man. “We got you 
into the ditch. We didn’t mean to, but we did. It’d be a 
hot note to push a man into the ditch and then charge 
to help get him out. Nossir. ’Sall right. You’re wel- 
come. Merry Christmas.” The two drove away. 

“You’d better come to my house and get warm,” said 
the farmer. “It’s just up on the hill.” 

The two got into the machine. 

“I am cold,” said Gray. “I don’t like to admit it, but 
maybe my nerve was shaken a little. I’ll be glad to get 
warm.” 

They drove up a lane between rows of maples and 
stopped near a rambling farm house. Gray thought he 
had never seen a more cheerful sight than the mellow 
lamp light shining out of the low windows. He caught 
glimpses of ruffled curtains and red geranium blossoms 
through the panes; and a moment later, following his 
host, he stepped into the kitchen where a humming fire 
in a shiny cook stove was giving out a glowing heat. A 
young woman and a little ‘girl were standing beside the 
table. 

“Selma,” said the farmer, “this man got stuck down the 
road, and I brought him in to get warm. Won’t you take 
your coat off and sit here?” 

Without ceremony Gray hovered over the fire. It was 
like drafts of new life to him. Within a few minutes 
he had stopped shivering, and he could look about. The 
farmer had taken a pail and had gone out to milk, and 
the little girl was clinging to her mother’s apron and 
staring at Gray with round eyes, finger in mouth. He 
had talked to the mother a little for courtesy’s sake, and 
now he smiled at the child. And indeed, with her blond 
curls and round apple cheeks she was a lovely Scandinavian 
doll. She shrank away a little at this attention; but 
Gray has a way with children. A little manoeuvring, a 
few silhouettes cast upon the wall with his intertwined 
fingers, and she was sitting upon his knee and chattering 
in a charming baby treble. They were having a great 
time together when the father came in. The mother whis- 
pered to him, and he nodded. 

“We'd like to have you stay to supper if you will,” he 
said a little awkwardly. “Maybe somebody expects you. 
3ut we’d be awful glad—” 

“T’ll be glad to stay,” said Gray. 
to supper.” 

Little Selma had her high chair beside “Uncle Walter,” 
as Gray had taught her to call him. It was a cheerful 
meal. The baby was unspoiled and charming, and Gray 
found the old farm kitchen most attractive. He said 
something about it. 


“How 


’ 


“No one expects me 


“We like it,” said the woman. “We like it lots. But 
maybe we can’t keep it. We done so much here, me and 
my man. It seem like ours. But maybe we lose it.” 

Gray looked inquiringly at the man. 

“We just rent it,” he said, “and they tell me it’s been 
sold.” 

A possibility popped into Gray’s mind. 

“T wonder if your name isn’t Hansen?” 
nodded. “And this is the old Daugherty place? 
the lumberman, told me about you.” 

“Yes,” said the farmer. “This ain’t such a good farm, 
but Selma and I’ve been here ever since we were married. 
I know it and like to work it. I ain’t got capital enough 
to work one of the big valley farms, but I could do well 
on this place if the owner would help me a little.” 

Under Gray’s direction the talk strayed about the farm 
and its possibilities. The baby sat on his knee, and her 
eyes grew heavy with sleep. And when she put her hand 
against his cheek and cuddled her head into his neck he 
lost the thread of the conversation. He heard Mrs. Han- 
sen worrying again about having to leave; so he told them 
as diffidently and casually as he could that there was no 
such danger, that he was the new owner and wanted 
them to stay and that soon he was bringing John Wilson 
out to see what building and repair needed doing. There 
was surprise, awkward thanks, embarrassment; but also 
an undercurrent of rising excitement. Gray got them to 
talking of commonplace details as soon as possible, but 
there was no doubt of the Christmas cheer he had brought. 
When Gray was about to go, Mrs. Hansen took the sleepy 
little girl. Little Selma whimpered. 

“But you must go to bed early tonight, dear,” said 
Gray, “so Santa Claus can come.” 

But she was sound asleep. 

“T think Santa Claus has come already,” said Mrs. Han- 
sen. 

An hour later Gray slipped into the entry of his aunt’s 
house in the little village of Westwater. He could see 
her quietly rocking and working at some belated em- 
broidery. He could hear her singing a bit of an old 
revival hymn: 


The man 
Wilson, 


“And none of the ransomed ever knew 
The depth of the waters crossed.” 


He didn’t know why, but a lump came up into his throat. 
A moment later her arms were about his neck. 

“T knew you’d come, dear boy,” she said. Then she 
held him off at arm’s length. “Something’s happened to 
you.” . . 

“T’ve fallen in love.” 

“Yes, go on.” 

“She lives down on Mittenthumb. Her name is Selma. 
She’s four years old. And that’s not all.” 

“Goon.” : 

“T believe in Santa Claus. In fact, I’m Santa Claus, 
myself. I’ve been told so creditably.” 

“TI believe the real explanation,” she said, and patted 
his cheek, “is that you’ve got religion.” 

“T wonder!” said Gray. ‘Whatever it is, I like it.” 


California Association Issues Book on Farm Buildings 


SAN FRANCISCO, CALIF., Dec. 12.—‘Some Dollar Sense 
About Lumber on the Farm.” Such is the title of the new 
32-page book, showing more than a hundred illustrations, 
which is being prepared by Austin Black, advertising man- 
ager of the California White & Sugar Pine Manufactur- 
ers’ Association for distribution the first of the new year. 

Extensive advertising campaigns in farm and trade 
journals, carrying the message of California pines to the 
agriculturist will figure largely in this distribution. Cou- 
pons clipped from the advertisements and mailed to the 
association, will bring the booklet to the interested party 
free of charge. 

The book will discuss in detail buildings used by the 
farmer in language which he can understand, the funda- 
mentals of well constructed buildings for his home, his 
barns and for the other smaller buildings which are used 
for cattle, hogs and chickens, as well as other uses. Not 
only will construction data be given but the grades and 
kinds of pine best suitable for the particular job will be 
explained in such a manner that the layman will readily 


be able to understand the merits expounded in the instruc- 
tions. 

“The book will really be a manual of wood construction 
for farm buildings,” declared Mr. Black, “written so that 
it can be understood by the farmer who is more or less 
unfamiliar with the different grades and kinds of pine 
lumber. A section of the book will draw attention to the 
basis for determining the value of lumber. It is not the 
price, but the results which ultimately show the true value 
of the boards that go into a building,” declared Mr. Black. 
“The object of the book is to magnify the value of soft 
wood, its decorative aptitude and the other uses to which 
it is better suited than the general run of lumber. Its 
light weight means a saving in transportation to the farm. 

“Instead of an over-abundance of plans which mean 
virtually nothing to the farmer, we are going to give him 
a little information about wood, the advantages of wood 
over substitutes and other information which will be of 
help to him in selecting and purchasing the grade or grades 
of pine best suitable for the job he has on hand.” 
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~ News and Business Ideas for Retailers 


Retailer Conducts Essay Contest 


COLORADO SPRINGS, CoLo., Dec. 14.—The con- 
test conducted by the Newton Lumber & Manu- 
facturing Co., of this city, wherein prizes total- 
ing $65 were awarded for best three essays by 
school children on the subject ‘‘Own Your Own 
Home And Why,’’ resulted in the following 
awards: Helen Frances Eldridge, age seventeen 
years, first prize, $30; Frederic H. Johnson, age 
ten years, second prize, $20; Marian Frances 
Hartman, age nine years, third prize, $15. 

The contest was advertised in several issues 
of the local paper, and bulletins announcing it 
were placed in all the local schools. In addi- 
tion, printed slips giving the rules and other 
details of the contest were inserted in all in- 
voices sent out for two months previous to the 
opening date. The contest was open to any boy 
or girl eighteen years or under. The essays were 
limited to two hundred words. The teachers in 
most cases gave very good codperation, eleven 
pupils from a single class submitting essays be- 
cause of the special effort made by the teacher 
to stir up interest. 

W. F. Marker, secretary and treasurer of the 
company, who had charge of the contest, felt 
that hardly as many essays were received as 
might have been expected in a city of this size. 
“This was our first venture in anything of this 
sort, and if we were going to conduct another 
contest we would handle it differently,’’ said 
Mr. Marker. ‘‘Perhaps one of the changes 
that we would make would be to have first and 
second prizes for three different groups; namely, 
grade school, junior high school and high 
school. This would eliminate the variation in 
ages Which was believed by some of the teachers 
to be the cause of a lesser number of contestants 
participating than we had hoped for.’? 

The first, second and third prize essays fol- 
low: 

First Prize Essay 


A home is the best investment you can make and 
it will yield the biggest returns on your money. 

It creates the feeling of assurance and inde 
pendence so dear to the heart of the American 
citizen. It is an asset upon which money can be 
raised in times of financial stress or business en- 
largement, and is a sign of success and comfort- 
able living. 

To own your own home is a duty you owe to 
your wife and family if you wish to give them 
safety and security from housing worries. It gives 
them pride and confidence in you, while living, and 
insurance against poverty and want in case of your 
death. Not only do you owe this to your family, 
but you owe it to the community in which you 
live, in proof of your loyalty and patriotism and 
tight to be a self-respecting citizen. 

Finally, the man who invests in a home is richer, 
not only in dollars and cents but greater still, in 
peace of mind. 

A home is an asset both in the business and 
social worlds—a real character builder for the own- 
er—the very spirit of individual freedom and in- 
dependence. 

Second Prize Essay : 

There are so many reasons why you should own 
your own home that I do not see how anybody 
who uses his head could fail to see them and move 
right out of that rented house he calls home into 
areal home. Mother says people who rent are 
just like gypsies because they live in one place a 
little while, then pull up the stakes and move on, 
because to them the pasture always looks a little 
greener just over the fence; while those who own 
their homes just have to settle down and like it 
= - that way they stay in one place and get 
ahead, 

“A Rolling Ford Gathers No Dollars” and a good 
steady job is better than a lot of money made in 
spots and lost quickly in between jobs. 

If you have your own home, your boys and girls 
‘an Inake friends and not have to be parted from 
them every few months, and make a new batch. <A 
fellow hates to change schools, too, in the middle 
of the term. You can't help losing interest when 
you are treated like that. If you own your home 
you love it and take pride in keeping it up and 


Dad says pride makes good citizens—pride in na- 


lon, State, city and home. 

So let's get out and boost for our own homes 
and let this be our slogan: “A Home for Every 
Boy and Girl in Colorado Springs.” 


Third Prize Essay 


“We own our own home.” How pleasant these 
Words sound to the majority of people. 

It does not matter how humble it may be, to 
°wn-his own home should be the aim of everyone. 

In the first place it is cheaper than paying rent, 
and one can always purchase a home on monthly 





payments for practically what you would pay for 
rent. 

Think of the pleasure you have in improving and 
beautifying a home, or in building one to suit your 
fancy. . 

Who cares to put money into property that be- 
longs to another * 

When you own your own home you feel a greater 
interest in your surroundings and take a more 
active part in the activities and welfare of your 
community. 

When you do not own your own home there is 
always the dread of the place you rent being sold 
and of having to move. 

People who have children should consider the 
welfare of the children also and give them the 
benefit of attending school regularly, which they 
cannot do if they are constantly moving about. 

Own your own home and be a booster for your 
school and for the community in which you reside. 
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Snappy Local Ads Bring Results 


PERRYSBURG, OHIO, Dee. 14.—A new form of 
newspaper advertising recently adopted by the 
Koch Lumber Co. is attracting favorable atten- 
tion and bringing good results, according to 
Edwin A. Clay, vice president of the company, 
who handles its publicity. 

Instead of using the old cut-and-dried type of 
‘‘eard,’’?’ Mr. Clay has arranged for a space 


form we have had customers come in and say “I 
want to try some of that $6.25 coal that you 
have advertised.’”” Others have commented on 
items that they saw mentioned in our little corner. 
Within an hour after the first ad appeared, there 
having been no advance notice, we received two 
comments on it, showing that the people will read 
something that is snappy and uptodate, and dif- 
ferent from the old, stereotyped form of copy. 
While the preparation of these advertisements 
takes a little time and thought, yet after a few 
have been written it is not such a job and one 
has a feeling that the work is going to produce 
some results, whereas with the old form it was 
simply a question of filling in space, and perhaps 
leaving it unchanged for weeks, in order to side- 
step the task of preparing new copy. In the issue 
containing the first of our new style ads the editor 
gave us a nice little notice under the caption 
“Another Paper in Town,” calling attention to the 
new feature, which no doubt helped to put it over. 


Sees Flaws in Co-operative Plan 


No doubt many readers of this department 
have followed with interest the expressions of 
opinion by prominent manufacturers of lumber 
and other building materials with regard to the 
cooperative buying plan for retailers that is 





named, for “a lot less money.” 


This Week’s “Timely Tip” 
How Dealer Beat Mail Order Competition 


A customer came in and asked about roofing. I showed him a cer- 
tain brand, told him how it was laid, and quoted the price. He said 
he could get this roofing from a Chicago mail order house, which he 


I wrote the general office for its best price, but did not wait for it. 
Next morning I took a carpenter with me and went out to the man’s 


place, figured his house for roll roofing 
of the kind he wanted, and made a 
price to him for the job of $178.75; 
then said if he would pay cash I would 
give him a discount of $3.75. He took 
me up on the'proposition, and the sale 
was made. 








House for which dealer sold roof- 
ing, porch lumber and paint. 


material to him later on. 





After the roofing job was started I 
went out again and sold the man the 
lumber for the porch shown in the ac- 
companying picture, also ten gallons 
of paint. The whole deal came to $327. 


After the roof and porch jobs were 
completed I gave him a photograph of his house, and will sell more 


—E. O. Gord, manager Stokely Lumber Co., Callender, lowa. 
Watch for next week’s “Tip” 








two columns wide and six inches deep at the 
upper right-hand corner of one of the local 
pages in each issue of the community news- 
paper. This space is devoted to publication of 
a miniature newspaper, entitled ‘‘ The Builder.’’ 
The space is filled with short, snappy items of 
personal and local interest, interspersed with 
humor, and incidentally bringing in mention of 
various items of material handled. These busi- 
ness items are mostly of a timely nature, such 
items as storm sash and doors, coal ete. being 
emphasized just at this season. Another inter- 
esting feature is the printing in this space of 
local church announcements, as well as other 
items of general interest. The net result is that 
this little newspaper within a newspaper is 
scanned closely by the majority of readers. 
We never could trace any results from our old 


style of. advertising, said Mr. Clay, but with this 


being promoted by a bureau located in New 
York, which have appeared in recent issues of 
the AMERICAN LUMBERMAN. Among those con- 
tributing to this symposium is ‘‘Tom’’ Lehon, 
vice-president and general manager of the 
Lehon Co., Chicago, manufacturer of Mule-Hide 
asphalt roll roofing and shingles, who states his 
views as follows: 

Emphatically we would not offer a codperative 
purchasing agency any better discount than we 
would an individual buyer whose quantity pur- 
chases entitled them to established quantity dis- 
count. 

It is our opinion that the average high-grade 
roofing manufacturer will not look with favor upon 
this plan. Neither will he sell this coéperative 
agency his advertised brand, particularly where 
such a course would seriously interfere with estab- 
lished trade. 

This would probably result in the agency buying 
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and it has been well 
the industry that a private brand 
is usually a second-grade article for which the 
manufacturer feels no particular responsibility. 
Accordingly the private brand evil has subsided, 
and the conclusion is that the consumer is getting 
wise to the fact that private brands usually repre 
sent merchandise bought on basis of price, rather 
than of quality. 

The sponsors of the coédperative purchasing 
agency plan to approach manufacturers on the basis 
that they can eliminate their present selling cost, 
and are forgetful of the fact that no manufacturer 
ean afford to have all his eggs in one basket, and 
if the purchasing agency was successful in corral- 
ling a large percentage of the business, the manu- 
facturers whose disposal of their output was af 
fected would be very apt to turn to contractors to 
dispose of their products. 

Altogether, we are inclined to look with disfavor 
upon this plan, and believe that it will not seri 
ously affect the average buyer of our class of mate 
rial who has found that it pays to offer high-grade 
merchandise, plus a certain amount of individuality 
in his advertising. 


An Old Fashioned “Barn Raising”’ 


LEBANON, IND., Dee. 14.—An interesting and 
picturesque feature of pioneer days in Indiana, 
as well as in other States where similar condi- 
tions prevailed, was the custom of holding 
‘raising bees’? when a new barn was to be 
built. These ‘‘barn raisings,’’? as they were 
also called, brought the neighbors from far and 
wide, to lend a helping hand in putting up 
the new structure and to enjoy the feasting and 
festivities that invariably accompanied such an 
event. 

Many people think that this interesting old 
custom is a thing of the past, but that is far 
from being the truth, as ‘‘barn raisings’’ are 
frequently held in this section of the State, and 
no doubt in other parts as well. A typical ex- 
ample occurred recently, when the framework 
of a large barn on the farm of Alvin Sallee, five 
miles east of Lebanon, was erected by this 
method. The barn replaced a structure that 
was struck by lightning a few months ago and 
destroyed by the resulting fire. 

The lumber for this barn was furnished by 
the Pinnell-Coombs Lumber Co., of Lebanon, 
and Manager Fred Donaldson was on the ground 
throughout the day to represent the company. 
The carpenters in charge were Charles Meenach 
and Burt Gullion, local barn builders who are 


a private brand or label, 


established in 


pike poles to lift and push it into position— 
in about an hour. After the frame was up and 
secured, the crowd enjoyed a social time, with 
apples and cigars freely passed around. 


How Retail Firm Trains Salesmen 

HACKENSACK, N. J., Dee. 14.—There is more 
to being a successful outside retail Jumber 
salesman than simply knowing the kinds and 
grades of lumber and other material carried, 
and having a good line of sales talk. At least, 
that is the way the Comfort Coal-Lumber Co. 








This photograph of a retail lumber establish- 
ment under process of construction in a suburb 
of Chicago illustrates an excellent layout as 
regards entrance and exit, both being immedi- 
ately adjoining the office and under the scrutiny 
of the shipping clerk. This layout is admirably 
adapted to the ‘‘one-way traffic’? system de- 
scribed and illustrated on page 47 of the Sept. 
12 issue of the AMERICAN LUMBERMAN 





(Inc.), having headquarters in this city, looks 
at the proposition; and, accordingly, the course 
of training to which its young men are sub- 
jected is in some respects of a rather strenuous 
nature, but it gets results. The effect is to 
sift out those who can not ‘‘stand the gaff,’’ 
or who are temperamentally unfitted to become 
salesmen, 

The system has many-angles, but one of the 
most unusual and interesting is the idea of 
giving the embryo salesmen a good stiff course 











These photographs, taken at the ‘‘barn raising’? described in accompanying story, illustrate the method of lifting framework into place. 


widely known throughout this section. Mr. 
Meenach has built probably one hundred barns 
around Lebanon. He comes from the old school 
of builders who in early times spent years as 
apprentices before mastering the work. 

The timbers used in this barn were cut from 
trees on the Sallee farm, the logs being hauled 
to a nearby sawmill and cut to the proper sizes 
and lengths. The timbers then were brought 
to the farm, where the carpenters cut the mor- 
tises and tenons and made the pins with a pin 
machine on the ground. 

On the day set for the ‘‘raising’’ the farmers 
from miles around assembled, many bringing 
their wives, and the occasion brought back mem- 
ories of old-time ‘‘barn raisings’’ with their 
attendant festivities. Under the direction of 
the veteran carpenter ‘‘ Charlie’? Meenach, the 
frame was raised by the husky farmers—using 





the little kicks and complaints that arise jy 
the course of every day business; in short, j 
imparts a knowledge of human nature that js 
going to be valuable Jater on. 

Then, too, it teaches him that there is a whole 
lot of hard, exacting labor connected with de. 
livering lumber, coal and other material, and 
shows him the necessity of being — reasop. 
able about promising deliveries. By the time 
he has helped to carry in a couple of tons of 
coal that some householder has ordered jn 4 
hurry, he fully realizes that to promise a rush 
delivery at a certain hour is one thing, but to 
get the stuff on the job at the time promised 
is quite another thing. 

‘*We don’t want anyone in our employ,’? said 
Mr. Blauvelt, ‘‘who is afraid to tackle a piece 
of manual labor if it becomes necessary. Emer- 
gencies arise that may make it necessary for 
the highest men in the organization to “snap 
into it,’ and we want to feel that every man 
can be depended on. But we also want our 
men to learn to work with their heads as wel] 
as with their hands, and we try to train them 
with that end in view. ’’ 


. 
Hoosier Farmers to Take Inventory 

LAFAYETTE, IND., Dec. 16.—As 4 result of a 
movement initiated several months ago and fos- 
tered by the division of farm management of 
Purdue University, the farmers of this State 
will, during the week beginning Dec. 28, take 
an inventory of their land, live stock, grain, hay 
and other crops on hand, farm equipment ete. 
This is the first time that such a_ thorough- 
going movement of this sort has been actively 
promoted. Through this means it is hopea that 
the farmers will form the habit of taking annual 
inventories, which will be beneficial in many 
ways,, particularly in giving them accurate 
knowledge as to how they stand financially, be- 
sides forming a basis for credit and establish- 
ing standards for comparisons from year to 
year. 

The division of tarm management, of the 
agricultural extension department of the Uni- 
versity, which is in direct charge of the move- 
ment, has prepared and distributed an eight- 
page illustrated bulletin entitled ‘‘ Making the 
‘arm Inventory,’’ which gives detailed instrue- 
tions as to best methods of handling the prop- 














use of pike poles in picture at the left 


; 


in the ‘‘school of hard knocks.’’ For instance, 
a promising young fellow who seems to have 
the ‘‘makings’’ of a good salesman may be 
pulled out of a white-collar job in the office 
and assigned to a coal wagon to help the driver 
make deliveries, or put at some other hard, 
dirty manual labor. ‘‘The result is,’’ said 
H. B. Blauvelt, vice president of the com- 
pany, ‘‘that lazy or yellow streaks are brought 
to the surface.’’ 

Someone may wonder just how riding over 
town on a coal wagon helps teach a young fellow 
how to sell lumber, or other material. The 
answer to that question, as given by Mr. Blau- 
velt, is that it doesn’t; but it does for him 
something that is a lot more important just at 
that stage, and that is, it teaches him how to 
understand and get along with customers and 
drivers; how to meet people, and smooth over 





| 


— 


Note the 


osition, methods for determining the amounts 
of grain, hay, silage and other crops in storage, 
with suggestions for determining values of thi 
various items that will be listed. However, it} 
not expected that any fixed procedure will be 
followed, the main purpose being to get the 
farmers interested in taking an inventory 
and pointing out practical ways for doing I, 
at the same time leaving each individual free 
to devise his own methods so far as may he 
practicable. 
During this week the subject is being pre 
sented in the schools throughout the State 
in order that the children may carry home the 


ideas and impressions there imparted, and 
thereby help to create interest in the propos: 
tion, 
through various media reaching the 
of the State. 


which has been thoroughly announce? 
farmers 
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Notes From the Realm of Building 


November Building Breaks Record 

Record building volume is continuing into 
the winter months, according to the November 
yecords of the F. W. Dodge Corporation. Build- 
ing and engineering contracts awarded last 
month in the 36 eastern States (which include 
about % of the total construction volume of 
the country) amounted to $464,683,100. This 
is the highest recorded figure for any Novem- 
per, and is 25 percent greater than the amount 
recorded in November of last year. There was 
4 seasonal decrease of nearly 11 percent from 
October. The strongest influence now holding 
the building volume up to record proportions 
is the big increase in New York City activity, 
largely speculative in character. 

The November record ineluded the following 
important items: $240,279,800, or 52 percent 
of all construction, for residential buildings; 
$61,336,000, or 13 percent, for commercial 
puildings; $57,035,300, or 12 percent, for publie 
works and utilities; $53,308,600, or 11 percent, 
for industrial buildings; and $22,048,100, or 5 
percent, for educational buildings. 

New construction started in the 36 States 
during the last eleven months has reached the 
record-breaking total of $5,310,950,000, com- 
pared with $4,151,521,100 in the first eleven 
months of last year and with $4,479,307,000 in 
the entire twelve months of last year. The per- 
centage increase over the corresponding period 
of last year is 28 percent; over all of last year, 
nearly 19 percent. Every district has in eleven 
months exceeded its 1924 total, some districts 
hy very large percentages. 

Contemplated new work reported for the 36 
States in November amounted to $698,272,700, 
which is 17 percent less than the amount re- 
ported in October and 35 percent greater than 
the amount reported in November of last year. 


Forecasts Big Building Year 

Each year for the last five years The Archi- 
tectural Forum of New York has conducted an 
extensive survey among architects and builders 
to determine the amount of building construe- 
tion contemplated for the ensuing year. The 
method used includes the obtaining of confiden- 
tial reports from thousands of sources covering 
six geographical divisions of the United States 
in 19 building classifications. These reports 
are carefully tabulated and correlated and the 
totals determined by a ecareful system of 
weighting. 

The accompanying table indicates the antici- 
patel expenditures for new buildings during 
the year 1926, classified according to 19 types 
of structures and divided into six geographical 
divisions of the United States. This tabulation 
shows the amazing total of $5,584,782,500 which 
will pass over the boards of architects and into 
actual construction during the year 1926. In 
addition to this vast sum to be spent for build- 
ig materials and jabor, there must be consid- 
ered the fact that in the small house field and 
that of industrial construction there is consid- 
erable building not developed from architects’ 
plans, probably totaling another half-billion 
dollars, 


Begin Construction of “Dream Home” 

CLEVELAND, OHIO, Dec. 14.—Breaking of 
ground for the $12,500, ‘‘Dream Home,’’ one 
of the two capital prizes in a campaign now 
being conducted by the Plain Dealer, of this 
city, on Wednesday of last week, was under the 
auspices of the Wood Construction Bureau of 
the Cleveland Board of Lumber Dealers, under 
whose supervision it is being constructed. <A 
committee from the bureau, headed by George 
W. Barner, president of the board, participated 
in the ceremony. The first spadeful of dirt was 





PES SP I RR 
At Christmas 


IVE me not a great mansion filled by 
many voices, babbling through the 
sacred hours; served by an army of 

| retainers conspiring to deprive me of 
of even one moment of peace and 

quiet; built on worry, and doubt, and lavish 
expenditure. 








Give me not a place so hollow and empty and 
gaunt of all the real riches, however embellished 
it shall be by the fine trappings of art and archi- 
tecture, that it is a heaviness to turn my foot- 
steps towards it. 


Give me not a place that I hold at the sufferance 
of another, for I will not be content to live in 
another man’s house no matter how much rent 
I pay, nor how exclusive it may seem to do so. 
I will not go into partnership with any other 
man on the roof that shelters my brood, nor will 
I allow any man to tell my loved ones when 
to go. 


Give me rather a house which has mirth and 
gayety in its lighter hours; contentment and 
quiet when they are so sorely needed to feed my 
soul and clothe my spirit. A house which has 
responded to my every mood and in the staunch 
weathering of every storm, every crisis, every 
struggle earned at last that rare place in my 
heart, that dear affection, which will cause me 
to hold it only in the most sacred thought pos- 
sible—Home! 
—Better Homes and Gardens 


ES ee ee ee ee ee ees 


lifted by Mayor John D. Marshall. Lumbermen 
who attended the ceremony were: W. H. Mitch- 
ell, Ralph J. Jones, B. E. Reid, H. G. Lohrke, 
Thomas Gray, A. J. Mitchel, Thomas Dough- 
erty, Irving W. Jones, C. G. Stitzinger, A. J. 
Taylor, B. A. Briggs, R. L. and C. M. Beall, 
S. C. Fulton, manager of the bureau, also was in 
attendance. 








Each step in the planning thus far, including 
selection of the site, adaptation of the house 
type to the lot and neighborhood, provision 
against delays in construction and devising of 
conveniences and novelties that will make the 
prize home a model has been worked out by the 
bureau, and its work will not be completed until 
the finished home is officially turned over to the 
Plain Dealer as an award for one of its grand 
prize winners. 


Helps Employees Own Their Homes 


The Hawthorne Club Building & Loan Asso- 
ciation, an organization operated at the Chicago 
plant of the Western Electrie Co., by and for 
the company’s employees, is proving a powerful 
aid in making it possible for them to acquire 
their own homes. The association has experi- 
enced such remarkable growth within the last 
five years that it is increasing its authorized 
capital stock from $5,000,000 to $10,000,000. 

During the fiscal period just ended loans were 
made on 138 homes, including financing and re- 
financing both newly erected and other homes. 
Loans averaged about $4,500 each, and for the 
last year totaled $1,273,207.68. 

The Hawthorne Club Building & Loan As- 
sociation started as a savings club five years ago 
with only twenty-seven employees subscribing. 
At the present time there are more than 3,000 
taking this opportunity to save. The stock, 
which is sold only to western Electrie employees, 
is divided into four principal classes. Class A 
shares are paid up at the end of six and one- 
quarter years at the rate of 25 cents a share a 
week; Class B shares run for eleven years at the 
rate of 12144 cents a week; Class AA shares re- 
quire slightly more than three years to pay up at 
the rate of 50 cents a week; and Class C shares 
are paid in full at the time of subscription at 
the rate of $75 a share. 

With the increase in capital stock the Haw- 
thorne association becomes the largest in Chi- 
cago and one. of the largest in the country. One 
of the interesting features of the organization 
is the fact that for the year ended Aug. 31 only 
$5,418 was paid out for salaries. This was the 
compensation for the members of a small but 
efficient clerical foree who manage the business 
of the association during their spare time. 


For THE CHILD of the household, the home 
that is truly the family’s own, lessens the dan- 
gers from sickness and accident. It is the great- 
est of all steadying influences for the youth. 
Above all, the sense of home ownership holds 
families together and preserves the family 
spirit. The permanent family home affords 
many of the higher and finer things of life 
which those who do not own their homes cannot 
enjoy. At Christmas and on other holidays it 
brings about reunions of those who have left 
the parental roof; it gathers the tender associa- 
tions that we treasure throughout our lives; 
it sometimes gives moral support to the absent 
ones and is a safe haven for them in times of 
stress. ‘‘A home to which I hold the title,’’ 
should be the first goal of every man who has, 
or expects to have, a family. 











North Eastern North Atlantic South Kastern South Western Middle Western Total 
suilding ‘Types States States States States States States J. 8. A. 
Automotive sales and service buildings... .. $24,262,500 $43,042,500 $9,970,000 $9,877,500 $49,877,500 $15,072,500 $152,102,500 
Mtoe aie ie ei siavaet ns eae oe 18,295,000 55,550,000 10,022,500 22,135,000 59,317,500 20,930,000 186,250,000 
MN UNOMRE Rr kfes tc othe aces dic Rom ace Oe ool ac 25,272,500 329,042,500 40,620,000 18,627,500 137,565,000 50,540,000 601,667,500 
memrtiiont HOtGIS ... 66... ccc ce cccevcrves 8,487,500 52,850,000 12,712,500 9,425,000 71,927,500 36,612,500 192,015,000 
SMe, EFGCCINA! CLC. . ici ces cs nsec bes ae 15,837,500 79,845,000 18,437,500 15,727,500 92,137,500 33,697,500 255,682,500 
Community memorial .............020008- 18,030,000 53,812,500 4,712,500 9,772,500 38,287,500 24,835,000 149,450,000 
NOR terete sora ure wet ieta a oie @ 5.6. eek oad «aha 39,370,000 79,232,500 7,537,500 41,510,000 78,042,500 28,752,500 284,445,000 
Dwellings (under $20,000).............0.-. 11,635,000 104,227,500 20,312,500 13,675,000 49,012,500 30,277,500 229,140,000 
Dwellings ($20,000 to $50,000)............ 9,985,000 49,217,500 10,415,000 12,040,000 35,225,000 9,142,500 126,025,000 
Dwellings (over $50,000).............00-. 7,295,000 27,372,500 5,287,500 5,807,500 27,985,000 9,737,500 83,485,000 
SEER are gic ee ein ert aalaes ahaa eect el 45,275,000 131,125,000 59,747,500 40,522,500 240,480,000 68,035,000 585,185,000 
BME TA eS ae Hinks ced eee eee 35,700,000 112,662,500 8,925,000 16,045,000 87,410,000 49,150,000 309,892,500 
Industrial bgra CR ach uw ore We Wwe e eine able meats 42,632,500 248,917,500 6,527,500 29,810,000 130,962,500 24,542,500 483,392,500 
(OE LITLA (ES aS ae peepee ee Wee raglan 38,727,500 240,527,500 38,932,500 37,017,500 212,005,000 96,337,500 663,547,500 
EN ga wasn bu Waka dale oa 18,597,500 79.242,500 19,760,000 19,325,000 49,057,500 39,382,500 225,365,000 
Bchoolg ............ Matin aera Naren are ee oe 68,815,000 255,202,500 23,017,500 38,400,000 236,992,500 68,217,500 690,645,000 
RE ee a i Er Sh ren Lees 8,660,000 38,027,500 11,150,000 7,032,500 44,415,000 14,932,500 123,217,500 
OR en GG See rte ewer si 7,600,000 26,462,500 6,517,500 10,490,000 99,632,500 23,755,000 174,457,500 
rene No TC. Be C6 iin caw eoss ec shows 5,775,000 35,077,500 7,435,000 1,907,500 12,295,000 6,327,500 68,817,500 
Total value of new buildings.......... $450,252,500  $2,041,437,500 $332,040,000 $359,147,500  $1,751,627,500 $650,277,500 $5,584,782,500 
1% 36.6% 5.9% 6.4% 31.4% 11.6% 


© The Architectural Forum 
Forecast of neu 





: building construction for 1926 by six geographical divisions and nineteen building types 
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DECEMBER 19, 1925 
National Poullnction, Shipments and Ovilers 
WASHINGTON, D. C., Dec. 14.—The following softwood statistics were compiled by the National Lumber Manufacturers’ Association: 
Production Shipments Orders 

Week ended: 1925, Dec. 5; 1924, Dec. 6— 1925 1924 1925 1924 1925 1924 
SDR AROT ED ERERGS . SAPO UNE HOI 6 oicic 5.5 55s m0. di0's.0:d: 04.0 4-0 Aw SO OO. 65,641,164 73,163,221 77,821,044 $1,990,128 70,294,056 70,316,74] 
West Coast Lumbermen’s Association..............000ceeeeees 97,157,191 103,618,826 105,267,470 102,045,441 94,179,341 121,464,444 
Western Pine Manufacturers’ Association.............00000eee es 28,840,000 18,822,000 27,241,000 27,243,000 28.385,000 34,975,000 
Calivornin: Redwood ABSBOCIREUOR 6 ooc ssc05.0.00.6:8'0 06 0100.6 see aes ves 7,845,000 8,354,000 6,064,000 6,235,000 7,533 000 6,987,000 
North Carolina. Pine ASSOCIATION 6 6.6 6s. kisois-6. 66.0500 0s wes 'eGeeeaee 4,559,844 11,160,071 4,591,360 11,236,162 5,372 098 10,841,219 
Northern Hemlock & Hardwood Manufacturers’ Association... 2,797,000 1,912,000 840,000 2,239,000 1,173 000 1,882,000 
Northern Pine Manufacturers’ Association...............c000 00s 3,763,000 1,152, 000 6,931,000 6,917,300 7,585,000 10,989,000 

OE GO WOR: 5 6 cunsaw downs inst dediaaswsdatusioetawhnaes 210,603,199 218, 182,118 228,755,874 237; 906, 031 ~ 214, 521 495 257, 57,455,404 
Forty-nine weeks: 1925, Dec. 28 to Dec. 5; 1924, Dec. 30 to Dec. 6— 
SPL AROLTD ELIS PMO OCIIIOND 6 vo ooo 0.655 06:55:00 0 6 wed wows 4.0 wis wielere8 ew oe 3,744,922,732 3,814,537,279 3,725,749,957 3,858,661,899 3,735,540,969 53,810,322 612 
West Coast Lumbermen’s Association...............cccececeves 4,899,473,411 4,591,773,126 5,045,186,873 4,694,601,518 5,016,333.999 1,643,335, 437 
Western Pine Manufacturers’ Association...............200000% 1,713,087,000 1,520,952,000 1,541,984,000 1.426,420,000 1,521,794,000 1,442,610,000 
CAIUTOIMIA TOG WOOK ASBOCIRUION 6 6.6 dic os 6o.0:010.0 6050005 0.6.0lsieveels oisce 365,562,000 415,867,000 344,412,000 33 3,% 348,000 346,477,000 334,062,000 
North Carolina Pine AGSOCIAtiION «iv oiciscic o.oo Si0:d00050 0 ven seeceee 442,074,289 373,836,100 415,228,900 379,941,206 351,554,474 344,552,939 
Northern Hemlock & Hardwood Manufacturers’ Association... 163,956,000 139,287,000 121,952,000 118 734, 000 99 ’507, 000 91,588,000 
Northern Pine Manufacturers’ Association...............c0cee88 456,647,000 416,974,800 448,527,000 419,378,800 411,011,000 419 933.000 

TOtHIS; COVEY TUNG WORKED s 0:6 0'6.56.046:0.9 4 06 0n o 9:50 a sae Ca lowes 11,785,722,432 11,27 3, 29 27, 305 11,643,040,730 11, 231, 085, 423 11,482,278,442 11,086, 403,989 
*California White & Sugar Pine Manufacturers’ Association— 

Ry MORNE ONG 5 546.05 eins Nien aie FORE Oe Owe ee MaKe EwS 1,319,741,000 1,104,367,000 1,182,080,000 829,656,000 974,713,000 Ammen 

Pe RO SIRE: Dis. 6:50.68 5 0.659046 60 89.045 9 OAs os 448 aR ESO RIES 17,789,000 5,761,000 23,403,000 9,478,000 20,511,000 12,101,000 

*Revised figures for forty-nine weeks; not included in general totals; represents about 78 percent of cut in region. 
. e 
Record of Direct Sales of Douglas Fir 

SEATTLE, WASH., Dec. 12.—Direct sales of Douglas fir from Nov. 30 to Dee. 5 inclusive: 

; ——Sales — Prices ——=—Saleg-——— — Prices — 

V. g. flooring No. Feet No. High Low Spread Drop siding, 6”’— No. Feet No. High Low Spread 
MS Ef iS5cae eas os.0nes 6504696 5 24,000 2 $48.00 $44.00 $ 4.00 NO, 2 @NG DECC? kins cin ves S6 973,000 9 $36.00 $31.00 $ 5.00 
a i 60 287,000 10 45.00 38.00 7.00 NOL Dy coe 5 GAS TR AR ae ecaae eee 252,000 10 32.50 23.50 9.00 
DR B etiras desis s00 65d. anne s9s 27 143,000 6 31.00 26.00 5.00 Common No, 1 S1S- 

S. g. flooring BAR” cxarsw ea caweineies uclen ea ce tee 725,000 8 18.50 13.00 5.50 
4” No. 2 and better......... 17 149,000 8 31.00 25.00 6§.00 [Re ee ee eT Ce ee 176,000 11 20.00 14.00 6.00 

DOs BS 5kb5S 6/55 6. ewes ow 80% 13 85,000 5 24.00 20.00 4.00 Dimension 
6” No. 2 and better Pee 109,000 6 38.00 34.00 4.00 CE AEE Lanes eee iealsine aed 105 559,000 & 17.50 13.50 4.00) 
a re Mew eae oe wes 3 61,000 5 32.00 28.00 4.00 Oe: cuneig@artnen pales eae 98 503,000 9 19.50 15.00 4.50 

Stepping Bae. sincera cake restate 70 311,000 9 21.50 15.50 1.00 
No. 2 and better............. 15 29,000 5 67.00 60.00 7.00 BP i Stewart ia sis Sass « eoptaty 45 98,000 4 20.50 15.50 5.00 

Finish ONG GeO 5 eee Madcacrhennae 4] 109,000 9 23.00 17.00 6.00 
| rR reer ee eee 17 43,000 10 58.00 45.00 13.00 Ls: A eee eer 3 7,000 3 20.00 18.50 1.50 
Casing and hase............ 12 29,000 7 65.00 50.00 15.00 Lath— 

Ceiling, %x4” BOE i ic is wie ihe Mena eeuels 19 362,000 4 4.00) zo 15 
No. 2 and better............. 75 515,000 9 31.00 24.50 6.50 NNR a tio ar Fives ate eis piibiicrs ere onae ] 21,000 1 Cee vite. e2aees 
PS Bi She dawendwe'sce mewn ses 21 104,000 4 22.50 19.50 3.00 RINNE Flere hs cinch ee ae Wineie ars 1 5,000 J of 4 ee anne 

. e e e 
National Analysis Hardwood Barometer California Redwood Data 
WASHINGTON, D. C., Dec. 14.—The National MEMPHIS, TENN., Dec. 14.—The Hardwood SAN FRrRANcIscoO, CAuLiF., Dec. 12.—The follow- 


Lumber Manufacturers’ Association has issued 
the following analysis for the period ended 


Dec. 5, orders and shipments being shown as 
percentages of production: 
During During 49 
Week Ended Wks. Ended 
Dec. 5 Dec. 5 
No. of Ship- Or-  Ship- Or- 


Associations 
Southern 


mills ments ders ments ders 


PAO ci weed 124 119 107 99 100 


West Coast. ....00% 101 108 97 103 102 
Western Pine ....... 38 94 98 90 &Y 
Calif. Pines*® ......% 22 182 115 90 74 
Calif. Redwood ...... 15 q7 96 94 95 
N. Carolina Pine..... 31 101 118 94 80 
N. Hem. & Hdwd.... 15 30 42 74 61 
Northern Pine ...... 8 184 202 98 90 
Southern Cypress .... 17 125 127 §106 $117 
All softwoods ......3871% 111 108 98 95 
During During 24 
Week Ended Wks. Ended 
Dec. 5 Dec. 5 
No. Hemlock & Ildwd. ... 286 343 165 168 
Hdwd. Mfrs. Institute 867 150 1 37 116 126 
All hardwoods .... ... 161 153 123 132 
All hardwoods and 
softwoods ...... 118 106 99 96 


*Represents 71 percent of cut in region. 

yUnits of production. 

¢Last week there were reports on this page from 
379 mills. 

§During 20 weeks ended Dee. 5. 





Western Pine Summary 


PORTLAND, OrE., Dee. 12.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Dee. 5, from 
thirty-eight member mills: 

Percentages of 


Ship- 
Production Cars{ Feet Cut ments 
MOTMAL o.6scss sews SENOVUDO waves wesas 
|, a ae 28,840,000 ..... ..... 
Shipments ...... 1,014 26,364,000 94.46 ..... 
Local deliveries .... SEND ssces wa mae 
| i a re 4 <1 | 
Orders— 
Canceled ...... 22 SU ee es 
aa oe ee 1,058 27,508,000 98.42 104.20 
Onhand.......8,438 OSS 000 ..25% veces 


*Car basis is 26,000 feet. 

Bookings for the week by thirty-five identical 
mills were 101.54 percent of those of previous 
week, showing an increase of 416,000 feet. 


*Local sales included. 





Manufacturers’ Institute barometer for the 
week ended Dee. 5, one hundred nine units re- 
porting, is as follows: 

-—-Percent of —— — 


Normal Actual Ship- 
Production* Feet output output ments 
Normal (identi- 
cal units) 19,921,000 ‘yeu 
Actual ...<. 14,141,838 at ee 
Shipments 21,387,656 107 151.2 
Orders— 
i, Se a ee 19,106,365 96 135.1 89.3 
On hand end 
week 112,912,524 


Lumber parareeieey” at the mills and wane in con- 
struction work included in total orders and= ship- 
ments. 


*Based on mill log seale. 





The West Coast Review 


SEATTLE, WAsH., Dec. 12.—For the week 
ended Dec. 5, 101 mills report as follows to the 
West Coast Lumbermen’s Association: 


Production ... 97,157,191 





Shipment 105,267,470 S% above production 
OPrGers: .o6«<« 94,179,341 3% below production 
Shipments— 
Water delivery: 
DOMCSTIC 6 o56addssiuiisesca Bapege0l 
RUE oa eislaie de era oul owes 18,444,130 
DOCK Walter: (40%) carci winwiiwice oS seks 51,267,670 
STN. WO: ORO T v.55 is 6.wlcee ees o6KiS a sore 48,750,000 
Local auto and team deliveries....... 5,249,800 
TOCA] GHIDMERtS. 0.46 6.604 ced eeesan 105,267,470 
New business— 
Water delivery: 
PIODIGRIIO: i.haWhad a diwsas <5 24,472,168 
OO, nl ee eee 13,937,373 
"POURE  TWVAECT COT GF. oi siikincevensecaeeae es 38,409,541 
Ee eo a) Ceo a eee ee 50,520,000 
Local auto and team deliveries....... 5,249,800 
Total new PUSINCES. «66666 wba sec. "94,179,341 
Unfilled orders— 
WDOUNERTIC “CATHO ia oii 5b ooh os oh eee aes 101,738,565 
PMU icin ae ark alive ale ous aie ie mia Nears eea eee 111,087,750 
BURR, G00 COTST 6c gb ec cen ncsdsacacee 116,790,000 
Total: wnhlied: orders. ci. 66 ccsc 1 cB 29,616,315 
+Car basis is 30,000 feet. 








ing information is summarized from tlre report 
of the California Redwood Association for the 


week ended Dee. 5 


———Redwood White- 
No. of Percent of wood 
2 mills Feet production Feet 

Production .... 16 7,845,000 190 1,737,000 

Shipments ..... 35 6,064,000 11.3 1,233,000 
Orders- 

Received .... 15 7,533,000 BIN) 1,047,000 

On hand..... 14 26,537,000 4,224,000 


Detailed Redwood Distribution for the Week 


Shipments Orders 

Northern California® ...... 2,814,000 3,541,000 
Southern California*® ...... 1,591,000 1,321,000 
WRUNG osveteces seven iors Riaee % 606 pi” 
TIRBUBES sk wince ens Sere ee 1,143,000 1,725,000 
PORCIBR. 645 00sce0c ee Siwseae 494,000 946, ‘000 
PPGRBUR. cscsb bee RK Ouse EE 6, 6,064, 000 ff 533,000 


*North and south of the line 
3akersfield and San 


+ Washington, 
tAll other 


running through 
Luis Obispo. 


Oregon, Arizona and Nevada. 
States and Canada. 





Hemlock and Hardwood 


OSHKOSH, WIs., Dee. 14.—The following is 4 
summary, for comparative purposes of figures 
as to the hardwood and hemlock movement sup- 
plied to the Northern Hemlock & Hardwood 
Manufacturers’ Association by twenty to twen- 
ty-five firms that ordinarily ship about one-third 
of the total monthly shipments reported to the 
association by all membe rs, and shows averages 
for October, November and 1925 to date, and 
weekly figures tor December : 


Hemlock 
Period Firms Cut Shipments Orders 
Weekly average— 
OCLOREr 6 6... .. 3,999,000 2,455,000 2,263,000 
November ... .. 3,032,000 2,278,000 1,798,000 
To date, 1925 .. 3,348,000 2,501,000 2,039,000 
PIG TS) ecclissi 19 2,907,000 1,405,900 1,490,000 
Hardwood 
Weekly average— = 
October ..... 1,497,000 4,243,000 3,751,008 
November 1,358,000 4,071,000 3,610,000 
To date, 1925. .. 4,116,000 31532000 3,355,000 
C6 20 ag isatcccwioars 19 1,130,000 3234.00 3,767,000 
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Stock Report of Coast Mills 


SEATTLE, WASH., 


tion comparing Dee. 1 with Nov. 1 


is as follows: 
Stock report 


Dec. 1 Nov. 1 

100 mills 107 mills 
Flooring Vig; NNO. 2, Eet «ne 6,116,000 5,760,000 
Flooring, s.g., No. 2&btr., 1x4” 4,492,000 4,019,000 
pr. siding (166), No. 2&btr., 1x6” 3,453,000 2,949,000 
Ceiling, No. 2&btr., 5¢x4”..... 4,279,000 4,713,000 
No. 1 S1S or shiplap, 1x8” -18,926,000 24,216,000 
No. 1 SISIE & rough, 2x4”....36,282,000 34,387,000 
puee OM EINN SE oa o's cra ce wees cers 16,883,000 17,649,000 


*Decrease. 


Dec. 12.—The Dee. 1 stock report of the West°Coast Lumbermen’s Associa- 


Identical mills—99 Item comparisons 


Percent No. Average stock 


Dee. 1 Nov. 1 increase mills Dec.1 Nov. 1 
6,114.000 5,248,000 16:50 57 107,298 99,310 
4,472,000 3,643,000 22.76 61 73,639 65,885 
3,423,000 2,771,000 23.53 48 71,938 53,618 
4,279,000 4,029,000 6.21 50 85,580 73,641 


19,649,000 
35,609,000 
15,738,000 


22,690,000 *13.40 67 282,478 
39,105,000 ¥*8 94 75 483,710 
16,043,000 * 1.90 66 255,803 


302,700 
104,553 
252,129 





- Ouk Flooring Statistics 


The following statistizs for November have 
been compiled by the Oak Flooring Manufac- 
turers’ Association: 


Statistics for November 


Feet 
OME: 0/6 Wid Wie ek eee eee eae $1,947,000 
Shipments ...... Perry etree re Cr 39,276,000 
Orders— 

ROG rate Cowes eed Ren ce atnerare whew etulnt $1,594,000 
ee EO Br TE ious ered. o arnika lala bw gierme o 50,565,000 
Sek OFF THANE DGG. Dik carccecdcnces 43,204,000 
Consolidated Figures for Last Eleven Months 
ORIGIOD. id :ata ka aie ahd Karka Ewe Cae ale es 482,049,000 
MUMEURRROOMUGSS. c's. 51d. <: 3 e.al6.- sss 4 Ra eels wa wera 478,086,000 
COME. e siKaiia cede eunKren KetWes ewe Cees 168,511,000 


The following are statistics for the weeks 


ended as shown and comparative periods: 


1925— Production Shipments Orders* 
NS) eee 10,061,000 8,898,000 12,523,000 
RN  sosck Be 9,829,000 8,326,000 9,539,000 
Oct. 19 to 

et, Be cesses 82,625,000 76,115,000 81,417,000 

1924— 

Oct. 20 to 
DOG; BF once 67,864,000 66,478,000 77,627,000 


The figures for Oct. 19 to Dec. 12, 1925, show 
increases over those for the period Oct. 20 to Dec. 
13, 1924, as follows: Production, 22 percent; ship- 
ments, 14 percent, and orders, 5 percent. 

*Orders booked for the week ended Nov. 28 
were 24 percent above production, and shipments 
were 12 percent below production. 


Percentages of Thicknesses, Week Ended Dec. 12 


3° 34 ” wy ” 57 

5 6 7 72 16 
PROGUCTION ..c5cc00cs 70 19 (i 4 
SRIOMCHIS .....ccse 76 16 5 3 
CONE Sasrecmeln ne ewes 69 18 ) 8 
Of the total 8,700,000 feet booked during the 


week ended Dec. 5, 60 percent was 3}#-inch; 19 
38-inch; 9 percent, %-inch, and 12 per- 
cent, ys-inch. I..c.]. sales in addition, it is esti- 
mated, amounted to 870,000 feet, making the 
grand total, 9,570,000 feet. 





* e e 
California Pine Sales 
[Special by Air Mail to AMERICAN LUMBERMAN] 
SAN FRANCISCO, CALIF., Dec. 14.—For Decem- 
her to date, the California White & Sugar Pine 


Manufacturers’ Association reports sales as 
follows: 
California White Pine Sugar Pine 
Clear, a.w.— Feet Clear, a.w.— Feet 
Nos. 1&2, 4/4 13,000 a 13% fa 135,000 
Nos. 1&2, 5 No. » © 
a ssn E |, peer 172,000 
No. 3, 5/&6/4 106,000 No. 1&2, 8/4 201,500 
3 a Tide , ae 
No. 3, 8/4.. 94.000 No. 3, 4/4 98.000 
eo No. 3,'5/&6/4 264,000 
a, ee 119,500 Inch'shop’ .... 80,000 
C," 5/4&6/4.. 362.000 Shop, a.w.— 
D, ALS nevus 109,000 No. 1, 5/&6/4 335,000 
D, 5/&6/4 .. 766,500 No. 1, 8/4... 326,000 
Inch shop 458,000 No. 2, 5/&6/4 607,000 
Shop, a.W.— No. 2, 8/4... 280,000 
Pde tok ‘ 
No. 1, 5/8&6/4 430,500 Ee o Bi aes 4 00,008 
¢ Select, a.w.— 
No. 1, 8/4... 216.500 C 4/4 108.000 
No. 2 5/&6/4. 1,217,000 Gig era’* 147°501 
No. 2, 8/4... ‘357,000 O/ES/4--- 181800 
No: 3,'5/&6/4 765,500 D>» a 
Stained, 5/& me Fir 
Bho 157,000 fag 
ee ae s . C&better ..... 65,000 
Mixed Pines No. 3 & btr., 
Common— com., 4/4a.w. 12,500 
No. 1, lxa.w. 30,000 Dimension, 1{;xa.w.— 
No. 2, 1x12.. 35,500 S.C A Se 725,000 
= 8, 1x12.. 434,000 INGs ivccar ccs 948,000 
NO. 4, 4/4x D las Fi 
BW. weeeee 849,000 Gom., Giase, 150, 000 
Dimension, — CEGRF éscecis 163,000 
1 ...... 201,5 Box 
No. M eeoka's ae Mixed pine ... 25,000 
ain. ft. Lath 
Siding, %4x4— Mixed sian 
i 10,000 1 Oe See 1,350,000 
C, bev. ..... 3,000 No. 2........ 785,000 
a re 35,000 BE eiceswous 528,000 





Southern Pine Barometer 


NEW ORLEANS, LA., Dee. 16.—For the week 
ended Dec. 11, Friday, one hundred twenty- 
seven mills report as follows in the Southern 


Pine Association: 
Percent Percent 
of pro- of ship- 
Cars Feet duction ments 
Production ee UL US Pe 
Shipments .. 3,755 79,170,420 .113.46 ..... 
Orders*- 
Received .. 3,348 70,483,812 101.01 89.038 
On hand end 
week ...12,969 273,438,396 ..... ..... 
*Orders on hand need a decrease of 3.08 per- 
cent during the week; one hundred twenty-four 


mills contributed to previous week’s report. 

Normal production for these mills was 76,437,464 
feet. 

Of 113 mills reporting running time, 
full time, of which number 17 
2 were shut down; 
days ; and 19, 


S2 operated 
reported overtime : 
3 operated four days; 7, five 
five and one-half days. 


North Carolina Pine 


NorFouk, VA., Dee. 14.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-three mills for the week 
ended Dee. 5: 





Percentage of 





Production Ship- 
Production Feet Normal* Actual ments 
Normal .13,044, 000 ee 
MOCCURE cca : 80: 5 60 gts 
Shipments 64 107 re 
i) eee 69 116 108 
*“Normal” is pone on the amount of lumber 


the mills would produce in a normal working day. 

As compared with last week, there was an in- 
crease in orders of 59 percent: last week there 
were reports from thirty-five mills. 





Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics as to 
stocks on hand Nov. 1: 





Per- 
Stocks Unfilled eent 
on hand orders sold 
EMO Scie wds 4,647,000 2,194,000 47 
fe peawaweeudes 850,000 137.000 16 
SOU kk xew muna 14,653,000 32,617,000 223 
URGE SO Sie acas 20, 150, 000 24,948,000 173 
NERO” aD acta are 6,868,000 4,857,000 771 
WEEE Scddielendion 7,222,000 2 490, 000 34 
Total %” ...... 14,090,000 7,347,000 52 
SME caee wed one 1,669,000 1,974,000 118 
NA air acn'evutae wae 2,614,000 2.599,000 99 
Totab UY on keke 4,283,000 $57 3,000 107 
fee. waccuwends 965,000 aoe 3,000 15 
Tad” “kavedaeéineteds 3,716,000 554,000 96 
Ge 9 : 4, 681. 000 S: — 000 79 
Grand total i aed or tea 43,204,000 50,565,000 117 
Comparative Percentages of Stock Sold 
Dee. 1, Nov. 1, Dee. 1, 
1925 1925 1924 
TOIT CR) 173 157 208 
WES acccdedlawdl wee eas 52 53 47 
ee a ee eS ee 109 54 
= aan eee Watxunee 79 98 100 
117 112 120 
Cypress Barometer 
NEW ORLEANS, La., Dee. 16.—The Southern 


Cypress Manufacturers’ Association barometer 
for the week ended Dee. 2, sixteen mills report- 


ing, is as follows 


Percent of 


Normal Actual 

Pro Pro 

Production— Carst Feet duction duction 

NGM. cald'e ater xX. Ye ee ys 

yy | 5,089,536 89.57 a aelnaea 

Shipments* ... 351 7,020,000 123.53 137.92 

Orders— 

NOU dieaews 363 7,260,000 127.76 142.64 

On hand end 
week 1,760 35,200,000 ...... 


*New orders were 103.41 percent of shipmen nts. 

*Basis for carload average is 20,000 feet. 

tOrders on hand increased 90.68 percent, or 
240,000 feet, during the week. 





Recent Hoo-Hoo Happenings 


Indianapolis Hoo-Hoo Club Elects 

INDIANAPOLIS, IND., Dee. 14.—At the annual 
election of Indianapolis Hoo-Hoo Club No. 41, 
Dee. 10, Charles E. Judson was elected presi- 
dent; H. Hess, first vice president; Frank W. 
Young, second vice president, and William H. 
Stein was reélected secretary-treasurer. 

At present the membership committee and 
all other members of the organization are con- 
centrating on new members for the big con- 
catenation to be held Jan. 13 on the first day 
of the annual convention of the Retail Lum- 
ber Dealers’ Association of Indiana. 


Hoo-Hoo Appointments 
St. Louis, Mo., Dee. 15.—The following Hoo- 
Hoo appointments have been announced: 


Albert Steves, sr., Ed 
— to be Counselor of Texas. 

W. Shrimp, Cresmer Manufacturing Co., River- 
sau Calif., Vicegerent Snark for the Riverside dis- 
trict. 

John D. Twomey, Twomey-Williams Co., Duluth, 
Minn., Vicegerent Snark of the Duluth district. 

E. R. Erickson, Capital City Lumber Co., St. 
Paul, Minn., Vicegerent Snark of the St. Paul dis 
trict. 

E. C. Poisson, former mayor of 
Counselor for the western Ontario 
Canada. 


Steves & Son, San An- 


Ford City, Ont.. 
district of 


Club Approves Grade Marking 


BEAUMONT, TEX., Dec. 14.—At the December 
meeting of the Beaumont Hoo-Hoo Club at St. 
Mark’s parish house last week unanimous ap- 
proval was given the standardization and grade 
marking of lumber by the group of manufac- 
turers, wholesalers, commission men and retail- 


ers in attendance, following an address to the 
club by L. R. Putman, merchandise counsel of 
the Southern Pine Association. 

The speaker said the lumber business had been 
running mechanically and about the only thing 
the retailer and consumer talked about was the 
price, without bringing out the various grades 
and their relative stability for various purposes. 
He then gave a resumé of the progress of stan 
dardization and grade marking up to the 
present. 


Hoo-Hoo Enjoy Informal Dance 


St. Louts, Mo., Dec. 16.—About fifty couples 
attended the dance given by St. Louis Hoo-Hoo 
Club No. 6 at Dorr & Zeller’s Hall last night. 
The affair was informal. An unusual and 
enjoyable feature was an old-fashioned German 
dance, the figures in which were led by C. H. 
Call, secretary of the club. A buffet luncheon 
was served. 

I. R. L. Wiles, president of the club, an- 
nounced that the elub’s annual Christmas party 
will be given next Tuesday at noon in the audi- 
torium of the Chamber of Commerce Building. 
The same evening, a concatenation will be held 
under the direction of T. ©. Whitmarsh, jr., 
Vicegerent Snark for this district. 


FIGHTING FOREST fires in British Columbia in 
1925 cost $958,610. The forest protection fund 
is made up of contributions from the owners 
of timber Jand and the government. Fire fight- 
ing in British Columbia for the last fifteen 
years has cost almost $6,400,000, the figure for 

925 being the highest on record. 
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Mill and Market News of Har 


Holidays Cause Lull in Demand 

MEMPHIS, TENN., Dec. 14.—A slackening of 
hardwood buying was noted last week, yet or- 
ders are far above the average for this season. 
Favorable weather permitted many logs to be 
brought to mills, and mill operation was more 
regular. Prices were steady throughout the 
week. A slight full around the holiday season 
is always expected, and it is not thought that 
there will be heavy buying until after the first 
of the year. Production, however, can hardly 
eatch up until at least May 1 with volume of 
business now on the books. Statistics of the 
Hardwood Manufacturers’ Institute for the 
week ended Dec. 5 showed that orders were 97 
percent, shipments 107 percent and production 
71 percent of normal. It is expected that ship- 
ments will hold up throughout the holiday sea- 
son. That producers expect a nice market after 
the new year is evidenced by the statement that 
but few orders are being accepted for shipment 
after Jan. 15. Producers are certain of even 
a better market. 

Demand continues from almost all sources, 
with the furniture group taking the lead. This 
group has been in the market constantly, but 
of late has been taking more than its share. 
Automobile demand has been light. There has 
been a noticeable decline in orders from build- 
ing trade groups, but flooring plants are still 
buying, though not in large quantities, and 
sash, door and interior trim plants seem to be 
waiting until after Christmas before placing 
large orders. Export demand shows some im- 
provement, and shipments overseas are also on 
the increase. 

Kgiupment contracts for the new mill of the 
Chicago Mill & Lumber Co., at Blytheville, Ark., 
have been placed with Allis-Chalmers Manufae- 
turing Co., Milwaukee, Wis. The mill will be a 
single band, the head rig to be a Type C roller- 
bearing 8-foot. The mill will be belt driven, 
and contain the latest machinery. 


West Virginia Mills Are Booked Up 

ELKINS, W. VaA., Dee. 14.—Hardwood demand 
in West Virginia remains about the same as 
it was a week ago. Sound wormy chestnut is 
still moving upward, as is 4/4 oak. Hickory is 
bringing a higher price, as it is extremely scarce. 
The yards have been cleaned out. Many pro- 
ducers have about all the orders they can handle 
for the next three months, and a number are de- 
clining additional orders at present prices. A 
greater number of buyers are in the field look- 
ing for lumber, from points as far west as the 
Pacific coast. Among specialties, oak flooring 
is in especially strong demand. 

The award by the Curtin interests of a con- 
tract for grading ten miles of standard gage 
railroad in Webster County from Webster 
Springs to Bergoo up Elk River is believed to 
presage the development on an extensive scale 
of the large timber holdings of the Curtins in 
Webster County, amounting to something like 
25,000 acres. 


Large Northern Mill Starts Up 


MARINETTE, WiIs., Dec. 14.—Resumption of 
the big mill of the Holt Lumber Co., Oconto, 
which had been idle since last August, owing to 
disagreements with the city officials, was a joy- 
ful note for Oconto people. Two hundred men 
are now at work in the sawmill and planing mill. 
There are sufficient logs on hand to keep them 
busy and, according to Vice President Al Klass, 
the mill will be ‘‘hitting on all six’’ within a 
week or so. 

The mill of the Oconto Lumber Co. is closed 
for a period of six weeks while repairs are be- 
ing made. It will resume operations early in 
the new year. 


The Elmore Veneer plant in Oconto is work- 


ing full capacity. The company had difficulty 
in obtaining the proper type of logs during 
fall, but now has a large supply. 

At least 5,000,000 feet of pulpwood will be 


shipped to Appleton this winter from northern 
Wisconsin over the Soo line, according to George 
Sweetman, agent. Shipments of logs usually 
start earlier, but the weather has not been 
cold enough to make lumbering possible on a 
large scale. 

M. J. Fox, of the Von Platen-Fox Lumber 
Co., Tron Mountain, Mich., has been named dis- 
trict commissioner of the Boy Scouts by the 
Iron Range area scout council. It is the high- 
est district office. 


Company Operating Fourteen Camps 

ASHLAND, WIs., Dee. 14.—The Edward Hines 
Hardwood & Hemlock Co., of Rice Lake, has 
completed an addition, 50 by 120 feet, at the 
end of its planing mill. This will enlarge the 
capacity of both pianing mill and eut-up de- 
partment on the second floor. The company 
has fourteen operating in its timber this season, 
from which an average of twenty-three carloads 
of logs a day are hauled to mills at Park Falls 
and Rice Lake, both of which the company is 
running this season. Present timber of the 
Hines company, which recently added the hold- 
ings of the Kaiser Lumber Co., will keep these 
mills in operation for many years. 

The Wisconsin-Michigan Lumber Co.’s saw- 
mill at Kagle River, which has been closed since 
last Angust, will resume operation Nov. 30. The 
company has hooked a large volume of orders 
which will keep the plant running day and 
night. 


Hardwood Demand Continues Brisk 


MERRILL, Wis., Dec. 14.—Demand for hard- 
woods is still brisk. Dry stocks of hemlock are 
not plentiful. No. 3 birch is practically off the 
market. No increase in demand is now ex- 
pected until after the holidays. Prices are 
unchanged from the levels of two weeks ago. 

The Heineman Lumber Co. is finishing its 
1925 season, one of the longest in its history. 
The last shipments of logs were loaded Satur- 
day. The plant will be shut down for two or 
three weeks for repairs. A normal log input is 
expected for the coming year. 

The Andrew Kaul, Jr. & Co., of Merrill, began 
operations this week on a steady basis with its 
new equipment for cutting dimension stock. The 
plant will use all birch and maple, and has al- 
ready purchased 800,000 feet of logs. A mil- 
lion and a half more will be purchased by Jan. 1. 
While much of the stock will find its way into 
furniture manufacture, it also lends itself read- 
ily to auto use, for spokes, steering wheel rims 
ete. A carload of stock left the mill several 
days ago for Los Angeles, Calif. 


Body Makers Are Buying Ash 


Macon, Ga., Dee. 14.—The feature of the 
hardwood market this week has been demand 
for ash, most of the available supply of big 
local mills being taken by automobile body 
manufacturers. There was a pronounced in 
crease in demand for oak for hardwood floor- 
ing. No new supply of red gum is in sight, and 
manufacturers are being offered more than $100 
a thousand for all that they can furnish. Stocks 
of sap gum are nearly exhausted, so there has 
arisen a demand for No. 2 common red gum, the 
price being $18 to $20. Florida trade is de- 
manding No. 2 common sap gum for erating, 
and if the embargo eases up the movement to 
that State will be heavy, there being more than 
a million feet of this stock ready for shipment. 

Roofer demand has been good and there has 
been some movement to Florida on permits, and 
some by water. Many inquiries come from the 
East. Mills are running to capacity, the 
weather having been ideal for maximum pro- 
duction. 

Longleaf pine mills in southwest Georgia and 
southeast Alabama have been operating at top 
speed. Orders continue to pile up for timber 
for railroad work. 


dwood Industry 


Industrials Buy for Future Needs 


CoLuMBus, OHIO, Dec. 14.—Hardwood de. 
mand is showing considerable strength. Buy- 
ing on the part of industrials is the best feature, 
and is for future as well as present needs. Re- 
tailers are buying only their current wants, 
Dry stocks are not large, and in many cases 
badly broken. Prices are well maintained all 
along the line. 

Southern pine trade is somewhat mixed, 
Prices are well maintained. Dealers are going 
slow in placing orders, as they do not want 
heavy stocks at inventory time. Flooring, sid- 
ing and finish are the strongest items on the 
list. 

John R. Gobey, head of the John R. Gobey 
Lumber Co., left recently for a three weeks’ 
business trip to the Pacific coast. He will re- 
turn prior to Christmas. 

F. B. Pryor, sales manager W. M. Ritter Lum- 
ber Co., has returned from a business trip to 
Detroit and Michigan points. 


Tie Contracts Strengthen Prices of Culls 


Bay Crry, Micu., Dec. 14.—Demand for 
northern hardwoods continues active, and prices 
show very little fluctuation. Quotations seem to 
be well established, although some desirable 
items command a premium. Some large con- 
tracts for hardwood ties have been placed by 
the railroad companies, and these have further 
strengthened the market on culls. The hard- 
wood flooring manufacturers are enjoying an 
unusually good business for this season, and 
the extremely large amount of inquiry indi- 
cates that future demand will be very large. 
The interior finish plants in this section are 
well supplied with orders, and expect to operate 
to full capacity during winter. Box manufac- 
turers are operating steadily, but report that 
demand has lessened somewhat during the last 
few weeks. 


Dry Stocks Scarce in Indiana 


EVANSVILLE, IND., Dec. 14.—Hardwood trade 
in southern Indiana has held up pretty well. 
There is a searcity of dry stocks, and green 
are coming into the market. Quartered white 
oak is strong. Poplar, walnut, chestnut, elm, 
maple and sycamore are all moving well. A 
great many dealers and wholesalers are taking 
inventories. Most wood consuming plants are 
being operated on very good time. ‘Trade in 
rural communities has been improving since the 
drying up of the country roads. Retail busi- 
ness is good. Box trade has been holding up 
well, and factories are buying quite liberally. 
Musical instrument manufacturers have been in 
the market. Logs are still slow in reaching 
the local markets. 

Graham Bros., of Evansville, builders of 
bodies for Dodge trucks and users of large 
amounts of heavy stock, are installing three 
additional National Moistat kilns to dry prop- 
erly the lumber they use in constructing these 
bodies. 


Lull in Sales Meets Larger Cut 

CINCINNATI, OHIO, Dee. 15.—Predictions that 
prices of gum had reached their peak proved 
true. Both red and sap were weaker, quota- 
tions showing slight declines. Demand from 
furniture factories and other buyers has slack- 
ened and there was a general tendency to slow 
down due to holidays and inventories. There 
was a fair current demand from auto makers 
and body builders for hard and soft maple, 
soft elm, poplar and ash. Some good lots of 
oak flooring were placed by wholesalers who 
have connections in Florida and other southern 
points, where winter building is booming. Sev- 
eral good lots of chestnut were bought by coffin 
factories. Crate dealers were in the market 
for fair quantities sound wormy chestnut and 
second grade poplar. Though business in d0- 
mestic lumber showed a general let-down, there 
were numerous inquiries, which indicated that 
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the first of the new year would see a period 
of much activity. There was an especially 
good demand for export lumber, both in oak, 
plack walnut and ash and gum. Conditions in 
southern logging camps were said to be showing 
improvement, due to milder weather with less 
rain. Numbers of camps which had been inac- 
tive are getting ready to cut and haul on a 
large scale. Stocks of sawmills were getting 
low. 


Market Is Firm but Dull 


BurFALO, N. Y., Dee. 16—The hardwood 
market as a whole is firm and may perhaps be 
called strong. But the season of the year makes 
it decidedly dull. One wholesaler reports that 
he has not heard of oak for a week, but he is 
well aware that it is the season more than any- 
thing else than shuts off the buyer. Prices are 
going up slowly and there is a feeling among 
the trade here that they are getting pretty 
high. The idea is that within six months or so 
there will be a decided revamping of the entire 
hardwood trade, at least so far as this market 
is concerned. The mills are adjusting them- 
selves to new conditions. For instance, there 
is gum in sight and when the new cut is ready 
it will return to the market, from which it has 
been pretty nearly driven out by scarcity. Some 
substitution of one sort or another has taken 
place, as, for instance, poplar for chestnut, 
which has about disappeared, and an occasional 
return of mahogany, which had been about 
driven out by other woods. Cypress is stronger 


is leaving on Jan. 1 to represent the Waldvogel 
Lumber Co., of New York City, and will travel 
between Rochester and Erie, Pa. 

Walter Slagle, district manager Long-Bell 
Lumber Co., with headquarters in Rochester, has 
gone to Kansas City for the holidays. 

John E. Domsta will sever his connection 
with the W. P. Brown & Sons Lumber Co., 
Louisville, at the end of the year and will rep- 
resent Mell & Co., Philadelphia, in New York 
and Pennsylvania territory. 

John Downer, formerly with the Charles Allen 
Co., Rochester, is making a trip to the mills 
and after Jan. 1 will represent the Frost-Davis 
Lumber Co. in this State. 

Frank Baltes, of North Tonawanda, is now 
associated with the James Doyle Lumber Co., of 
that city. 

N. H. Morgan, the eastern sales agent of the 
Shevlin-Hixon Lumber Co., was a visitor to 
the trade here last week. 

Eugene W. Carson is spending the week on a 
business trip to Memphis and Nashville. 


Heavier Sales to Auto Plants Probable 


DETROIT, MicH., Dee. 14.—While a number 
of automobile plants are passing through or 
approaching the inventory period, the outlook 
for car production continues satisfactory. Sub- 
stantial purchases are expected during the early 
part of next year, when output will be substan- 
tially increased by some automobile makers. 
Although the Fisher Body Corporation now has 


Sy = 


yard stocks. The company says that compara- 
tive quiet in demand is expected until after 
the turn of the year. But prices, it added, are 
holding firm. 


Southern Prices Remain Strong 


LOUISVILLE, Ky., Dee 15.—Demand for hard- 
woods has slumped off a trifle in the last ten 
days, account of the inventory period, and the 
lull is probably a good thing in view of the 
short stocks at mills. Producers are cutting 
just a little more lumber, due to somewhat dryer 
weather and improved labor supply. Local mills 
are feeling the shortage of logs, but veneer logs 
are a shade easier to secure. Operators here figure 
that during the next six months hardwood de- 
mand will continue active, and that quotations 
will retain their strength. Gum is in active de- 
mand. Poplar, red and white plain oak in 
common and better walnut, ash, maple and a 
few other woods are moving. No items in the 
hardwood list are showing any weakness, and 
there is probability of an advance after the 
holidays. 

Louisville quotations on inch stocks in car- 
lots: Walnut FAS $220; selects $220; No. 1, 
$100. Plain or quartered red gum, $110 and 
$70; quartered sap, $65 and $53; plain sap, 
$62 and $45. Ash, $90 and $55. Quartered 
white oak, $130@140 for FAS; $75@85 for 
common; Quartered red oak, $105@110; plain 
white, $95 to $105 and $68; plain red, $95 and 
$65. Poplar, $100 and $50. 

R. R. May, May Hardwood Co., Louisville, is 
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as you are sitting there. 
understand! 
you! 


freshness ? 
the stars! 
shouted when He'd done so! 





we 





IOU see, my son, | look at it in this way. 
Carpentry is a good trade. 
body you know. There simply must be 
The world would never 
have come along as far as it is this moment, if there 
wasn't a carpenter at work, somewhere. 
It's making things, you 
Now, you know what that means to 
I've heard you talk about it many a time. 
Didn't you tell me, only last week, while we were 
mending the washtub, how the Lord Himself made 
clouds and storms of rain, to cleanse the earth with 

And how He made the burning sun, 
And how the Archangels and such like 
Very well, then. Car- 


Ask any- 


It’s as true 


behind it! 


J, 


pentry is much like that! 
but somehow, a piece of wood, well shaped and 
fitted and the work done properly, mind you!— 
sort of clutches at you, here—like hymns or some- 
thing !—Oh, it’s grand! 
lous, if once you handle it aright! 
things you can turn it into! 
of somebody—we won't mention names—anybody, 
building a fine big mansion, like the Governor's at 
the top of the hill? 
I know I'll please you this time—a House of Wor- 
ship for the Lord Himself? 


miracles in a stick of wood, with a perfect carpenter 


—Charles Rann Kennedy, in “The Chastening.”’ 





I'm poor at words myself, 


You know, wood is miracu- 
Look at the 
What do you say, now, 


~ % ~ 


And best of all— 


Oh, there’s no end of 











:) 





ry 





and will soon be back in the market again. 
Wholesalers predict that northern hardwoods 
will come into their own during the coming 
year, largely as the result of the great curtail- 
ment in the production of southern hardwoods. 
They expect quite an increased demand for 
northern stocks. 

Many lumbermen were working hard to bring 
about the election of Harry L. Abbott, vice pres- 
ident Atlantic Lumber Co., to the office of diree- 
tor of the Buffalo Automobile Club. The elec- 
tion was followed by an exhibition of boxing. 
The chairman of the entertainment committee 
was C. Walter Betts. 

The trade here is advised that the Wilson & 
Greene Lumber Co., Syracuse, is to open a new 
yard in Florida. 

The Philadelphia office of the Betts Lumber 
Co. has been moved to the fifteenth floor of the 
new Packard Building, which is in the center of 
the downtown district. 

C. W. Baldy, for some years representative in 
this territory of the Yellow Poplar Lumber Co., 
of New York, will in future cover also the sec- 
tion between here and Detroit. 

Robert Fitzgerald, who has been with the 
Buffalo Hardwood Lumber Co. for some time, 


ce 


a floor space totaling 15,000,000 square feet, 
increased facilities for body production are con- 
templated. Its total output for this year is 
estimated at considerably in excess of 600,000 
bodies. 

Softwood buying by retail yards has fallen off 
because of inventory taking. Extensive resi- 
dential building in the Detroit territory is fore- 
cast by building plans. 


British Buyer Toured South 


BALTIMORE, MpD., Dee. 14.—Mr. Munro, of 
Munro, Bryce & Co., London, England, was a 
visitor in Baltimore last week and saw a num- 
ber of the hardwood exporters and distributers. 
He had been on a tour of the South and had 
visited more than thirty sawmills, studying con- 
ditions and placing orders for hardwood ship- 
ments. He expected to sail this week from New 
York for home. 

Two more cargoes of fir have been received 
by the Weyerhaeuser Timber Co. at its Fair- 
field depot here. The Pacific, a chartered vessel, 
arrived with about 5,000,000 feet, and the Po- 
mona, of the corporation’s fleet, brought some 
6,500,000 feet. Both shipments are entirely 
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back from a trip to Canada and northern dis- 
tricts, including Toronto, Cleveland and Detroit. 

Arthur D. Allen, president Board of Trade, 
and director Mengel Co., is back after a long 
sojourn in Europe. 


Changes in Production and Distribution 


DETROIT, MicH., Dee. 15.—Daniel H. Heller, 
for the last three and one-half years representa- 
tive in the Metropolitan district for the Baker- 
Mathews Lumber Co., Memphis, Tenn., has 
joined ‘the sales force of the Wilson Lumber 
Co., Detroit, Mich., and is in charge of the same 
territory with headquarters at Buffalo, N. Y. 
Mr. Heller, a very popular lumberman, has an 
enviable record as a salesman. 

The Wilson company also has announced the 
opening of a new yard, one of the most modern 
in the State, at Fort Wayne, Ind. It contains 
four and one-half acres with 1,600 feet of 
switch track, conerete pile bottoms, concrete 
docks, Ford tractors etc. The company expects 
to ship between fifteen and twenty million feet 
of lumber a year, and has yard space for piling 
5,000,000 feet. 
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Lumber Capital Famous for Homes; Has Enviable Export Record 


TacoMa, WASH., Dec. 12.—Convinced that 
1926 will be a year remarkable for its volume 
of business, W. R. Ripley, treasurer of the 
Wheeler, Osgood Co., has returned after an 
absence of two months. He reached his home 
in time to help receive felicitations on the 
fact that the Wheeler, Osgood plant has estab- 
lished a world’s record, with its two millionth 
door this year emerging from the sander Dec. 
1. Mr. Ripley has been on a tour that took 
him eastward through the northern tier of 
States; into Canada; thence to Boston and 
New York, and on south into the Carolinas 
and Florida. He came home by the southern 
route, making business observations in Texas 
and California. With a single exception, he 
found that there was a feeling of confidence 
everywhere. That exception is Indianapolis, 
which is paying the toll for a local condition 
brought about largely by the Florida boom. 
It is related that early in the exodus, pro- 
moters who had made a big success in Florida 
began running full-page ads in Indianapolis 
newspapers, with the result that probably 
20,000 people have left that city, taking with 
them large sums for investment in Florida 
real estate. Reviewing his tour, Mr. Ripley 
Says: 

Through our Laminex distributer in Toronto 
this fall, we established a connection with the 
Canadian Northwest Exposition, an annual 2-week 
fair, which is the largest held in 
Canada. As a result of our exhibit, 
coupled with sales promotion work, r 
the whole of eastern Canada has be- 


come very conscious of Laminex 
doors. After having witnessed the 
soaking test, contractors and home 


builders are demanding this improved 
door. Up to this fall, there was prac- 
tically no Laminex in Canada, but 
now there is a tremendous demand. 

Around New York this year, build- 
ing operations have been stupendous, 
and are still going strong. There are 
blocks after blocks of new houses on 
Long Istand, and the same thing is 
true on the Jersey side; and I found 
that building had been big too, in 
Philadelphia. Farther south, the 
Carolinas are feeling very prosperous, 
owing in part to a big development 
of water power, with a proper en- 
couragement of textiles and manufac- 
turing. North Carolina has devel- 
oped into one of the leading furniture 
manufacturing centers of the country. 


Florida in State of Confusion 


Florida, of course, with its boom, 





is in a state of considerable confu- 

sion, and is suffering from a very 

great congestion of transportation facilities. 
The freight embargo, recently made effective 
there, will cause rather heavy losses, owing 
to the fact that many new hotels and 
apartment buildings will not be completed in 


time for this season’s expected influx. There will 
be a curtailment of revenue on that account. In 
Florida all passenger trains are running from one 
hour to ten hours late. A Pullman porter said 


“op 


to me, soss, this train has never been on time 
since I’ve been on the run.” Streets are over- 
crowded with pedestrians and automobiles. Cities 


adjacent to Florida, such as Atlanta and Charles- 
ton, have suffered a little temporarily, but it is 
now expected that an influx from the North will 
cause these cities to pick up, enabling them to 
share in increased population and development. 


On the Gulf, the people are prosperous, and 
much building is going on. The whole of the 


South seems to be coming into its own, as there 
is a considerable migration from the North during 
the winter months. There has been somé damage 
to the cotton crop, owing to early rains, which in 
certain areas stained considerable quantities of 
cotton. But the loss is not as large as at first 
expected, and the price of cotton is quite satis- 
factory. 

Texas experienced a drought early in the year, 
affecting the territory around San Antonio, and 
causing some loss to cotton. Other crops, such 
as grain, have largely offset the damage, and 
Texas, as a whole, is very prosperous. Houston 
is beginning to feel the benefit of the new ship 
eanal, and is growing rapidly. 

Los Angeles, as the business barometer for 
Southern California, is coming back strong, after 
the slight recession of the last year. The volume 


of building, and of building material, has been 
larger in the last thirty days than in a good many 
months. San Francisco and Oakland continue to 
go ahead. The volume of building in that district 
is large. In many talks with distributers through- 
out the country, I have a very decided feeling that 
building operations will remain large for some 
time. Generally, the building of the small home 
seems to represent the biggest amount of new 
construction. 


Interested in Small Home Building 

The building of small homes is a topie¢ in 
which John Dower, president of the John 
Dower Lumber Co., one of the most extensive 
retail concerns in the Pacific Northwest, is 
greatly interested. He has been a close ob- 
server of this type of construction in Tacoma; 
he shows that the city during the present year 
has consumed 60,000,000 feet of lumber, most 
of which went into attractive residences of 
the bungalow type. Building permits for 
eleven months of this year are 3,597, repre- 
senting a value of $9,188,024, and establishing 
a new record for this city. In new residences 
there have been 1,139 started since Jan. 1, 
about « hundred more than for the entire year 
of 1924. Mr. Dower says: 

I would not be surprised if Tacoma would show 
more homes per capita than any city in the United 
States. I am thinking that there is no place in 
the country where houses can be built as cheaply, 
since we manufacture the lumber, doors and all 





Typical residential bungalow built in Tacoma, Wash. 


materials here, and the builder is able to pick up 
bargains in shorts. A comfortable and attractive 


bungalow can be built here for approximately 
$4,000. Locally, second grade lumber is available, 


resulting in a decided advantage to the home 
builder. Zack Wast they have to pay an $18 


freight bill on this lumber, and naturally only the 
best stock is shipped. 

As to conservation, I am reminded that a large 
share of the hardwood flooring sold in this town 
is from seven to twenty-two inches long, and that 
it makes a much more beautiful floor than people 
who have not studied the matter can imagine. 
Also, in handling fir flooring in lengths from 
eighteen to forty-seven inches, we have been sell- 


ing all of those shorts made by three mills. Be- 
fore we started conserving these small lengths 


they went to the burner. There is quite a dif- 
ference in price, as compared with long lengths. 
The mills do not make any money on the shorts, 
but if we manage to sell 100,000 feet of short 
lengths in a year, we have saved that much lum- 
ber. People ought to do everything possible to 
utilize all the lumber that comes from the mill. 


Tacoma Has Beautiful Residences 


Mr. Dower relates that a short time ago 
some visitors from a middle western State 
drove through the residence sections of Ta- 
coma, in a progressive study they were mak- 
ing of domestic architecture on the Coast. 
They had ranged through a number of States. 
On reaching their home they wrote to the 
John Dower Lumber Co. asking for designs 
of small homes, saying that the residences in 


Tacoma were the most beautiful they haq 
seen, 

Mr. Dower, convinced that 1926 will be , 
big year, said: ‘ 

I have just received a letter from Grandview, 
Wash., stating that one day last week the farmers 
and warehousemen of that center shipped 105 
cars of farm produce, valued at $87,000. The 
larger portion of the shipments was potatoes, 
which brought an average price of $80 a ton. 4 
large part of the 1925 crop is being held for sti}j 
higher prices. 

My informant tells me that the farmers of the 
Grandview district are in better shape financially 
than for many years, and this means that the 
business outlook is very bright. Through their 
crops they have more money than for a long time, 
They have been able to pay a good share of their 
debts, and some of them have cleaned up entirely, 
As a class, they are nearer out of debt than in 
a long time, and I feel more optimistic than for 
five years. People in the farm districts who are 
buying material now are buying on a cash basis, 
so that we lumbermen won’t have to carry them, 
as we did a few years ago. 

At the offices of the Dempsey Lumber Co,, 
President J. J. Dempsey has made a high 
mark in helping to establish Tacoma’s posi- 
tion as the lumber capital. He has learned 
with evident pleasure of the satisfactory use 
of fir timbers from the Dempsey mill in the 
construction of a new floating dry dock built 
by the Brewer Dry Dock & Construction Co,, 
recently launched in New York. 
This structure is said to be the 
first and only all-fir dry dock ever 
built, and the builder has sent 
word to Tacoma that he never 
saw better timbers anywhere. 
The contracts, which were placed 
through the Babeock-Angell Lum- 
ber Co., called for a million feet 
of select common and a half mil- 
lion feet of No. 1 common, for 
which the price was approxi- 
mately $37,000. James Dempsey, 
sales manager of the Dempsey 
Lumber Co., states that some of 
the pieces were 6x6-inch, 10-foot; 
others, 16x16-inch, 56-foot, and 
still others, 9x14-inch, 58-foot. 
The last was the big item in the 
order. 


Selected Trees for Dock Timbers 


The trees from which these ex- 
ceptional timbers were manufac- 
tured were carefully selected. 
They came from the Skagit 
county operation of the Dempsey 
Logging Co., representing one of the finest 
stands of fir in the Pacific Northwest. The 
contract was accepted Nov. 28, 1924, and the 
final stick came from the saw March 3, 1925. 
Shipment was made through the Panama 
Canal. The steamship company had _ some 
trouble in handling the timbers, on account of 
their length, but eventually delivered the 
cargo in first class condition. The Dempsey 
mill is equipped to cut timbers up to eighty 
feet in length. The plant has a capacity ot 
150,000 feet in eight hours, or a yearly output 
of between 35,000,000 and 40,000,000 feet. 

A. L. Duffy, secretary-treasurer of the 
George M. Harty Lumber & Manufacturing 
Co., remarks an increase in inquiry, with 4 
prospect of improved business early in the 
year. The Harty mouldings, porch columns 
and O-G gutters are being distributed through: 
out Atlantic coast territory, and rather 
largely in the region east of the Mississipp!. 
There is also a considerable volume of bus! 
ness in the middle West. The output of the 
plant goes entirely by rail, water transporta 
tion having been found unsatisfactory on a 
count of damage to mouldings and other prot 
ucts. The company is not booking any bus! 
ness for future delivery. 

Complimentary to a number of Tacoma lum: 
bermen, W. R. Grace & Co. took a speci! 
party Wednesday night by steamship to Val 
couver, B. C., entertaining their guests # 
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preakfast Thursday morning at the Van- 
couver Hotel. The party included: L. L. 
Knapp, Puget Sound Lumber Co.; J. C. Hill, 
North End Lumber Co.; Harry Brebner and 
M. G. Fairchild, Tidewater Mill Co.; A. H. 
Landram, Earl Rogers and John Nerbonne, 
St. Paul & Tacoma Lumber Co.; James Demp- 
sey, Dempsey Lumber Co. Another guest was 
F. T. MeNeil, of the Sullivan-MeNeil Lumber 
Co., Buffalo, N. Y., who has been on the Coast 
for several weeks. 

T. A. Peterman, president of the Peterman 
Manufacturing Co., is shipping the output of 
his factory to all parts of the United States, 
using both rail and water transportation. 
Rather large quantities of Peterman doors 
have gone by way of the Panama Canal to the 
Atlantic coast. ‘‘Everybody is busy,’’ re- 
marks Mr. Peterman. ‘‘As to the future, any- 
one’s guess is as good as any other.’’ 


Activities 
New Wholesale and Commission Firm 


SEATTLE, WASH., Dec. 12.—Grant A. Hall 
Lumber Co. is the name of a concern which 
lately embarked in the wholesale and commis- 
sion lumber business, with headquarters in the 
White-Henry-Stuart Building, Seattle. 

Grant Hall has been in the lumber business 
in the Northwest for the last fourteen years, 
seven of which were spent in the manufacturing 
end. During the last four years he has been 
western buyer for the J. E. Morris Lumber Co., 
specializing on railroad and car material. 

Ralph H. Wegener, the other member of the 
firm, has had several years’ experience in the 
manufacturing, wholesaling and also the retail- 
ing end of the lumber business. Mr. Wegener 
is vice president and secretary of the company, 
while Mr. Hall is president and treasurer. 


Door Prospects in Europe 

Tacoma, WasH., Dee. 12.—Painting a dark 
picture of conditions in Europe, especially in 
Great Britain, but expressing confidence in the 
ultimate outcome, T. E. Ripley, president 
Wheeler, Osgood Co., returned home last Thurs- 
day after an absence of eighteen months, nearly 
all of which was passed abroad. Much of Mr. 
Ripley’s time has been spent in an effort to 
build up the door business in Europe and he 
reported that American manufacturers have suc- 
ceeded in creating a strong demand for their 
doors. 

The door market is still good as to volume, he 
said. But it has been shot to pieces by the absurd 
prices made by some misguided and uninformed 
shippers. 

Regarding general conditions, Mr. Ripley declared 
that the people of this country have no idea how 
bad things really are in Europe. 

General business conditions are very, very bad, 
he declared emphatically. England especially is 
staggering under a terrific load. By all the signs 
from which we would judge any other country 
England is on the skids and the skids are greased. 
But before judging we must take account of an ele- 
ment little known in America. This is the British 
character. I firmly believe that in spite of the 


present black outlook England will finally pull 
through. 


Mr. Ripley said that labor conditions in England 
appear insoluble, but he is confident that despite 
this they will be solved by the new generation, the 
influence of which is already beginning to be felt. 

In France, Mr. Ripley continued, conditions 
change so that it is impossible to give an accurate 
picture. There is more and more talk of a dicta- 
torship such as exists in Italy and it is quite pos- 
sible that this will be tried if a leader of sufficient 
force makes his appearance. 

Belgium and Italy are doing well, Mr. Ripley 
declared. In these two countries, as in France, 
he said, the people are rich while the governments 
are poor. , 

America lost a great opportunity to make the 
Most generous as well as the most business like 
sesture in history over the debt settlement, he added. 
This is the reason Americans are not so popular 
i Europe as they were. I feel there is some 
justice in their attitude. 

After so long a stay abroad it is a great relief 


Daily Output of Forest Products 


At the headquarters of the Pacifie Mutual 
Door Co., E. A. Wright, who is an active and 
enthusiastic member of the Tacoma Lumber- 
men’s Club, has some extremely interesting 
figures of Tacoma’s daily output of forest 
products, substantiating the city’s claim as 
the lumber eapital of America. Of the daily 
output of fir doors, more than one-half, or 
about 17,000, is made in this city. Also the 
figures show that about 85 percent of fir porch 
work is done here; about 40 percent of mold- 
ings, and about 60 percent of panels. Turning 
to the activities of the Pacific Mutual Door 
Co., with its established ‘‘Pamudo’’ products, 
Mr. Wright says: 

We can not recall a more optimistic outlook for 
the future than present indications. Our business 
for this last year exceeded our expectations. We 
are particularly pleased with the increased demand 


for fir millwork products. As our operations 
started over twenty years ago with the first stock 
fir door factory, it is gratifying to compare the 
results of our last year’s efforts with previous 
years’ records. We think the best thing that can 
be said about fir millwork is that within approxi- 
mately twenty years’ time, the production of fir 
doors has increased from 600 doors a day to now 
over 30,000 a day. This, to my notion, is a con- 
vincing argument in favor of the superiority of 
fir for softwood trim. 

Along with fir doors, a natural demand has come 
for fir moldings, fir casing and base, fir frames 
and other items of fir millwork. Cheaper produc- 
tion by standardization and stock production has 
made it possible to overcome high freight rates, 
enabling the West Coast to supply the entire 
United States and Canada with this splendid wood. 
And now the standard softwood of Europe and 
many other foreign countries is Douglas fir. 

Whether for inside or outside use, for paint, 
stain or natural finish, for beauty or strength, 
Douglas fir is truly the wood of a thousand uses. 


of Western Operators 


to see evidences of prosperity and enthusiasm in 
the United States, he concluded. 

Mr. Ripley’s plans for the future are indefi- 
nite, but he will probably remain in Tacoma for 
some time before resuming his work abroad. 


Producing Soft Textured Pine 


ALBUQUERQUE, N. M., Dee. 12.—Many North- 
western lumber operators became acquainted 
with a lumber genius from the Southeast during 
the World War. At that time Col. George E. 
Breece, of Charleston, W..Va., was in Govern- 
ment service, stationed on the Pacific coast in 
the work of producing spruce airplane lumber. 

One notable piece of construction work that 
he was engaged in and which the Armistice 
found not quite completed was the building of 
the mill at Toledo, Ore., 
which is the now well 
known operation of the 

-acifie Spruce Corpora- 
tion, and its subsidiary, 
the C. D. Johnson Lum- 
ber Co. 

Col. Breece has been 
an active and success- 





COL. G. E. BREECE, 
Successful Operator in 
Various Parts of Country 





ful lumber operator for 
many years in various 
sections of the country. 
He is interested in the 
Southeast, as well as 
the Southwest, and in 
retail lumber yards in 
various sections of the 
country, also in the manufacture of furniture. 
About six years ago he purchased the plant 
originally built by the American Lumber Co., of 
Albuquerque, and since then has combined the 
different organizations there into the George E. 
Breece Lumber Co., and is operating steadily. 

This plant produces 3,500,000 feet monthly, 
running practically every day in the year. The 
timber is soft textured Pondosa pine, growing 
at an elevation of 7,000 to 10,000 feet. 

A visitor is struck with the Breece operation’s 
keyword of ‘‘Conservation,’’? and its slogan, 
“‘Utilization of every part of the log.’’ 

The conveyor to the old refuse burner has 
heen disconnected. The bark and sawdust now 
travel over a new conveyor to the electric plant 
which runs the Albuquerque street cars and 
lights the city. All lumber trimmings and edg- 
ings and slabs which can be worked up at all 
are utilized in the manufacture of cantaloupe 
crates, boxes and lath. 

Shop lumber produced by this company is 
sold on the ground to the Whitmer-Jackson Co., 
that operates a sash and door plant just adjoin- 
ing the Breece sawmill. 





Col. Breece is individualistic in his business 
dealings. He does not grade his lumber accord- 
ing to the association grading rules, but on the 
basis of 100 percent utility for the purpose in- 
tended. His idea is that if there is to be any 
trimming out of defects, that should be done at 
the mill before any freight is paid on the 


product. 


New Machinery to Speed Work 


SuMNER, WasH., Dee. 12.—The Pacific Lum- 
ber Agency concentration and remanufacturing 
plant here, has recently installed an 8x15 double- 
profile fast-feed planer to speed up its work. 
They are now carrying an average of six million 
feet of lumber in their yard, under cover, and 
are buying from mills of Washington, Oregon 
and British Columbia. They specialize in short 
length uppers and railroad and car material, 
and do a milling in transit business, buying 
short length uppers from many of the best mills 
on the Coast. 

In commenting on the uniformity of manu- 
facture of uppers at various fir mills, E. W. 
Cade, manager of the Sumner plant, said: 

We have often mixed stocks of uppers from as 
many as ten mills and shipped them all in one car 
on one order, and never have we had a complaint 
from our customer that the stock did not match 
up perfectly. I think this is a splendid compli- 
ment to the high standard of manufacture, and 
means that the mills are really living right up to 
the exactions for standard sizes. It would not 
be possible for us to mix stock from various mills, 
without getting complaints, if this were not the 
— S@aaaeaaaeaaaaea 

Paints Roseate Picture of Prosperity 

SEATTLE, WASH., Dec. 12.—John O’Leary, of 
Chicago, president Chamber of Commerce of the 
United States, a banker and manufacturer of 
national prominence, gave a great message of 
optimism to Seattle business men this week. 
Mr. O’Leary was on his second visit to this 
city within the last year. He was here to at- 
tend the meeting of the western division of the 
Chamber of Commerce of the United States, 
composed of eleven western States. 

Mr. O’Leary, addressing a group of busi- 
ness men in an easy and emotionless manner, 
carrying with it the impression of conser- 
vatism, issued statements and figures on con- 
ditions in the United States, which in them- 
selves painted a very roseate picture of the 
greatest prosperity. He said that statements 
appearing in newspapers throughout the coun- 
try regarding prosperous conditions were borne 
out by facts, and that the country had reached 
such a momentum that without a doubt prosper- 
ity would carry through well into 1926. He 
called attention to the fact that the value of 
United States crops this year was $800,000,000 
more than in 1924. The value of exports this 
year increased over that of last year 15 percent. 
A large part of this was agricultural products. 
Therefore, the farming business, which during 
the last few years has been in a relatively poorer 
position than other industries, is now rapidly 
coming into its own. 

He told how manufacturers were reaching 
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new peaks of production—that automobile man- 
ufacturers had dispelled any fears of reaching 
the saturation point. He also said that in spite 
of the huge sums of money being spent in this 
country for luxuries, savings deposits were in 
creasing materially. He, however, admitted 
that the tremendous volume of production had 
brought about the very active competition 
which in many industries had encroached heavily 
on margins of profit. Mr. O’Leary attributed 
much of the present prosperity to the change 
in the attitude of the government and public 
toward business, from biased criticism to intel 
ligent and constructive codperation. 


Many Improvements as Mill Reopens 


SEATTLE, WASH., Dec. 12.—The Seattle Mill 
& Logging Co. mill at the south end of Lake 
Washington has resumed operations, having 
been down since Aug. 31 for the purpose of 
making improvements and repairs. 

Among the improvements is an electrically 
operated hammerhead crane with a 78-foot boom, 
designed and built by Ederer Engineering Co., 
Seattle, which enables the piling of the lumber 
in sling loads that distance on either side of 
the 666 feet of crane track that extends along 
the green chain and in a semi-circle around the 
end of the dry kilns to the wharf. An Atlas 
twin engine, 15x20, newly installed, gives more 
power to the trimmers and resaws, while a 200 
kilowatt generator direct connected to a Me- 
Ewen automatic engine supplies current that 
drives the saws at the wood bunkers. 

John G. Workman, manager of the mill, says 
the output will be shipped by water, except 
for some timbers which will be loaded by the 
new crane direct to cars on the spur now being 
built into the plant. Since reopening the 
mill is cutting 100,000 feet per eight-hour shift 
with a working force of sixty men. 


Introduce Shingle Tariff Bills 


BELLINGHAM, WASH., Dee. 12.—Bellingham 
Jumbermen express satisfaction over the intro- 
duction of shingle tariff bills in the National 
House of Representatives by Congressman Lin 
H. Hadley, of Bellingham, and Congressman Al- 
bert Johnson, of Hoquiam. Mr. Hadley asks 
for a duty of 50 cents and Mr. Johnson seeks a 
60-cent tariff. 

Sales Manager EK. EF. Seott, of the Whatcom 
Falls Mill Co., says that a 50-cent tariff would 
save the shingle industry of this State, adding 
that the British Columbia producers ean under- 
sell their Washington competitors whenever they 
choose because of their cheap labor and their 
ability to get non-exportable logs for from $6 
to $10 a thousand less than the Washington 
millmen pay. 

Both President R. H. Siemons, of the Siemons 
Lumber Co., and Secretary James H. Prentice, 
of the Bloedel Donovan Lumber Mills, voiced 
the belief that a duty would help offset the ad- 
vantage now possessed by the Canadian pro- 
ducers. 
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Forest Service Wins Damage Suit 


MissouLa, Mont., Dee. 12.—At a recent sit- 
ting of the United States district court at Mis- 
soula, the case of United States vs. Anaconda 
Copper Mining Co. was decided in favor of the 
United States, and $534.52, the full amount 
claimed, was awarded by the jury. 

In this case, the Forest Service alleged gen- 
eral negligence on the part of the company due 
to its failure to control a fire on its land when 
notified by the district forest ranger that the 
fire was spreading and threatening adjacent 
national forest lands. When the eompany failed 
to take steps to control the fire on notice from 
the ranger, he placed Forest Service employees 
on it while it was on company land about one- 
half mile from the forest boundary, and suc- 
ceeded in controlling it while it was still a 
quarter of a mile from the forest boundary, at 
a cost of $534.52 for labor and supplies. This 
sum the Government sought to recover. 

The company denied negligence, denied that 





the fire threatened the forest, alleged that it 
had men available who could have controlled 
the fire at any time on short notice if it 
threatened the forest, and refused to pay the 
bill. 

Evidence submitted by the Forest Service 
convinced the court that the fire threatened 
the forest, that there was negligence, and that 
the Forest Service was justified in going upon 
the company land to extinguish the fire to pre- 
vent threatened damage to Government prop- 
erty. 

The case is of great importance to all owners 
of timber Jand in that it emphasizes the re- 
sponsibility of an owner in the matter of pre- 
venting fire on his land from threatening the 
property of another. 
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Official of New Mexico Concern 

SPOKANE, WASH., Dee. 12.—W. G. Ramshaw, 
of the Ramshaw Lumber Co., leaves tomorrow 
for Albuquerque, N. M., to take up the duties 
of his new position as assistant general man- 
ager of the White Pine Lumber Co., Berna- 
lillo, N. M. He will drive to Portland and down 
the coast, stopping a few days each in San 
Francisco and Los Angeles and planning to 
reach his destination about the first of the year. 
The mill and office of the company at Berna- 
lillo are about fifteen 
miles from Albuquerque 
on a fine paved road. 

The plant is a mod- 
ern band mill which 
was built a year ago 
for two bands and re- 
saw. One has been in 
operation and the sec- 





W. G. RAMSHAW, 
Who Assumes His New 
Position First of Year 





ond is now being in- 
stalled, so that with the 
beginning of the year 
the capacity will be 
doubled and a cut of 
between 50,000,000 and 
60,000,000 feet annu- 
ally with a single shift of ten hours is being 
planned. The planing mill is fully equipped 
in every respect. The logs are brought in over 
58 miles of standard gage track. They are 
said to average about 5144 feet and to be true 
California white pine. 

Mr. Ramshaw has never known any business 
other than that of lumber. He is familiar with 
both the manufacturing and distributing ends. 
His parents moved to Chicago when he was four 
years old, and when he was a lad in his teens 
he went to work for the Francis Beidler Lum- 
ber Co. He learned all he could about the hard- 
wood part of the business with that company, 
progressing to a position of trust in that de- 
partment. He was also with the Chicago Mill 
& Lumber Co. for a number of years in Chicago 
and at various places in the South where this 
company operated. His experience was added 
to by three years as a wholesaler in Chicago. 

In 1910, while in Chicago recovering from an 
attack of malaria, he agreed to come out to the 
Inland Empire for a couple weeks to make a 
report on some timber belonging to the Brad- 
ford-Kennedy Co., of Omaha, Neb. He came 
and liked it so well that instead of returning 
east, he remained as the western representative 
of the Bradford-Kennedy Co. He has continued 
in this capacity during the last sixteen years 
with the exception of a period of a few years 
during which he organized and operated the 
Pine Zone Lumber Co. 

As the Bradford-Kennedy Co.’s representa- 
tive he has looked after its timber, manufactur- 
ing and selling interests in this territory. For 
the last two years he has been the trustee of the 
O. I. & M. Lumber Co. and has liquidated its 
large operation at Boulder, B. C. 

He was married in 1912 to Miss Amy Riley, 
who passed away from an attack of influenza in 





1922. There are two children, a boy. of Sy 
and a girl of 31% years. 

Mr. Ramshaw is one of the best known and 
most popular lumbermen of this locality. He 
has been active in Hoo-Hoo and the Spokane 
Wholesale Lumber Association. He resigned ag 
Vicegerent Snark of this district last week and 
a year ago was president of the wholesalers’ 
association. At the wholesalers’ luncheon 
Thursday he was presented with a handsome 
leather portfolio with his name and the wish of 
‘* Health, happiness and long life’’ on a silver 
plate, attached. There was an attendance of 
between forty and fifty, the wholesalers having 
invited a number of guests who were his par. 
ticular friends. The presentation was made by 
President E. D. Hamacker. Mr. Ramshaw made 
suitable reply expressing his regret at leaving 
his many friends here. 

This noon he was given a farewell dinner at 
the Spokane club by J. M. Brown, D. E. Brown 
and E, C. Wert, of the Long Lake Lumber Co, 
Seventeen lumbermen were present including 
the hosts and guest of honor. 


Forest Preservation Bill Reintroduced 


Los ANGELES, CaAuir., Dec. 12.—Senator 
Samuel M. Shortridge, of California, has rein- 
troduced in Congress the bill appropriating 
$1,000,000 of Federal funds for forest fire pre- 
vention work in the Angeles, Santa Barbara, 
San Bernardino and Cleveland national forests 
of southern California, according to word which 
has been received from Washington by the 
Conservation Association of Southern Califor- 
nia. The Shortridge bill provides that Los An- 
geles County and other agencies cooperating in 
forest preservation work must contribute an- 
other $1,000,000 to the fund before the Federal 
appropriation becomes available. 

H. S. Ryerson, secretary-manager of the Con- 
servation Association of Southern California, 
is in Washington armed with data to prove the 
necessity of the Federal appropriation for for- 
est aid in this section, and has advised offi- 
cers of the association here that there is excel- 
lent prospect for the passage of the Shortridge 
bill at the present session of Congress. 


Entertains Boys at Logging Camp 


. 

ENUMCLAW, WASH., Dec. 12.—Next to the 
lumber business, in which he has attained a 
high measure of success, A. G. Hanson, manager 
White River Lumber Co. here, likes boys. So, 
naturally, boys like him, and it is hard to tell 
who got the most fun out of the recent excur- 
sion of twenty-five boys from Lakeside School 
for Boys, Seattle, to the mill and camps of 
White River Lumber Co. as guests of Mr. 
Hanson. 

The boys had plenty of fun. They went 
into the woods and saw the logging operations, 
rode on the speeders, visited various other 
places of interest, and then, with a logger’s 
appetite, enjoyed a regular loggers’ feed m 
the dining room of Camp 7. One hungry visitor, 
after partaking of generous samples of the 
many viands spread before him, finally chose 
the baked beans as his chief dish, and sighed 
with satisfaction when, after turning down the 
dessert, he finished his fifth helping of baked 
beans. 

‘<Boys,’’ opines Mr. Hanson, ‘‘pay big re- 
turns on the investment of interesting oneself in 
them; for I find after planning something for 
one or more boys, that I get as much, or more, 
pleasure out of the trip with them, or the carry 
ing out of an experiment with them, as do the 
boys themselves. ’’ 

‘And, incidentally, this sort of treatment of 
boys is extended to the men in the employ of the 
White River Lumber Co., and as a result this 
company has no labor turnover problem 10 
other ills attendant upon unsatisfactory condi- 
tions of employment. 


SEGA EBEAEEEAEBEZaEa: 


ABOUT ONE-THIRD of the cattle and sheep ™ 
the western States use national forest ranges, 
which embrace about 90,000,000 acres, for grat 
ing. These have been a great help in aiding live 
stock owners to overcome economic depression. 
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SAN FRANCISCO, CAL., 


Dee. 12. — Realization 
that California sugar 


pine is a distinct spe 
cialty in its particular 
field; a lumber suitable 





W. A. PICKERING, 
Kansas City, Mo. ; 
President 





for all purposes, yet 
having certain proper- 
ties suitable and essen- 
tial for the most exact- 
ing use; and that be- 
cause of the distance of 
the market from the 
field of production 
there is a need for public education in exploi- 
tation of its specialized uses and general apti- 
tude, recently brought together a number of 
manufacturers, all of them pioneers in the pro- 
duction of California pines, to consider the 
organization of a codperative sales agency. 

They believed that the cost incident to sue- 
cessful marketing and merchandising as well 
as educational activities and promotional ae- 
tivities could be reduced to a great extent 
through such an agency, and that the interests 
of the public might be better served. 

Desirable contact with and service to the 
consumer, the eastern wholesaler, and the re 
tailer, difficult under previous arrangements, 
could be greatly improved, the manufacturers 
believed, through systematical promo- 
tional -work and educational activities, both 
centralized under one head. The consumer 
might be better served and the opportunities 
of the wholesale distributer increased through 
the concentration under this one agency of the 
combined stocks of the largest distributers, a 
large majority of the sugar pine output. 

With this problem to solve, the leading manu- 
facturers of sugar pine, far-seeing men of the 
industry including W. A. Pickering, Kansas 
City, Mo., president of the W. R. Pickering 
Lumber Co.; Elmer H. Cox, Fresno, general 
manager of the Madera Sugar Pine Co.; Willis 
J. Walker, San Francisco, vice president of the 
Red River Lumber Co.; Arthur Fleming, Fres- 
no, president of the Sugar Pine Lumber Co., 
and James Tyson, Merced Falls, president the 
Yosemite Lumber Co., began the study of exist- 
ing sales organizations and methods, taking 








sales 





W. G. KAHMAN, 
McCloud, Calif. ; 
Secretary 


WILLIS J. WALKER, 
San Francisco, Calif. ; 
Vice President 


from each that part that was best suited for 
the work of selling and exploiting sugar pine. 
These they applied to the organization of the 
Sugar Pine Sales Co. (Ine.) which has as its 
Principal objects the sales, promotion and ex- 
Ploitation of the upper grades of sugar pine. 





The first full meeting of the board of diree- 
tors of the new company was held in San Fran- 
cisco on Sept. 28, 1925. Contracts were then 
drawn up and the organization got under way 
toward more definite goals. Officers elected 
were: W. A. Pickering, president; Willis J. 
Walker, vice president; W. G. Kahman, Me- 
Cloud River Lumber Co., MeCloud, Calif., see 
retary, and Elmer H. Cox, treasurer. 

Later, on Oct. 28, an executive committee was 
elected, comprised of Willis J. Walker, B. A. 
Cannon, general manager of the Sugar Pine 
Lumber Co., Fresno; D. H. Steinmetz, vice 
president and general manager of the Standard 
Lumber Co., Standard City; James Tyson, El- 
mer H. Cox and W. G. Kahman. 

Definite policies of the company were defined 
on Noy. 15. At this time Edward P. Ivory, 





ELMER H. COX, 
Fresno, Calif. ; 
Treasurer 


EDWARD P. IVORY, 
San Francisco, Calif. : 
General Sales Manager 


trade extension manager of the California 
White & Sugar Pine Manufacturers’ Associa 
tion, was named as general sales manager and 
offices were announced as 1000 Monadnock 
Suilding. 
Company’s Sales Plans 

The company will sell from 85 percent to 90 
percent of the production of sugar pine in the 
grades of No. 3 shop and better. Advertising 
campaigns to acquaint the users of lumber with 


7 \ 





—————— 


JAMES TYSON, 
Merced Falls, Calif. ; 
Executive Committee 


D. H. STEINMETZ, 
Standard City, Calif. ; 
Executive Committee 


the general merits of the wood and the proper- 
ties and qualities which make sugar pine so 
desirable for specialized uses will be promptly 
undertaken. These uses, among others, are: 
Pattern making, doors, sash, window frames, 
interior trim, piano keys, drafting boards, 





New Sales Company to Exploit Sugar Pine 


yacht decking and all other uses where soft, 
easily worked wood that does not shrink or 
swell is required, or where both long life and 
utilitarian beauty must be combined. 

The new company will get under way the first 
of the new year. It is not the intention of the 
organization to disturb in any way the present 
channels of distribution, but rather to imerease 
the opportunities for the sale of sugar pine by 
wholesalers and retailers through making avail- 
able to them the combined stoek of twelve large 
sugar pine mills and rendering the service not 
feasible under the former plan of individual 
mill distribution. 

The watchword of the Sugar Pine Sales Co. 
(Ine.) will be prompt shipment and quick de- 
livery of sugar pine from a well sorted stock 
of thoroughly seasoned lumber. The company 

















B. A. CANNON, W. P. JOHNSON, 

Fresno, Calif. : Fresno, Calif. ; 
Executive Committee Sane ae Lauer te 
will make available the largest stock of genuine 
white pine to be had from any one source. This 
should prove a boon to the vast army of wood 
users who require soft textured, easy working, 
durable wood with a minimum of shrinking and 
swelling. The new company marks an epoch in 
the merchandising of sugar pine which has been 
pronounced by the technologists of the United 
States Government in technical notes No. 215, 
issued by the Forest Products Laboratory and 
other Government publications, as true white 
pine. 


A Picturesque California Character 

SAN FRANCISCO, CALIF., Dee. 12.—What 
prominence ‘‘ Babe’? Ruth enjoys in baseball, 
‘*Red’’? Grange in football and Paul Bunyan 
in mythical tales of the lumber industry should 
be shared on equal terms with another char- 
acter, probably as well known on the Pacific 
either of the other three. This man 
is W. P. Johnson, sometimes ealled ‘‘ Bill’’ but 
more widely known and more beloved in lumber 
‘*White Pine’’ Johnson, of Fresno. 

There is doubt if there is another character 
more picturesque of the typical lumberman to 
he found in the world than ‘‘ White Pine,’’ a 
self made man, whose life work has been in 
the production of boards—millions and mil- 
lions of feet, thousands and thousands of miles 
of them. And through a career of many years 
Mr. Johnson has steered a straight course 
through the sea of pine, ‘varying sometimes 
from white pine to yellow pine and then to 
sugar pine but always coming back to his main 
course as white pine. 

Through a more or less hectic eareer Mr. 
Johnson’s rise has been steady. He first became 
generally known in California in 1916 when 
he was the inspector of the then newly organ- 
ized California White & Sugar Pine Manufae- 
turers’ Association. Here he traveled from mill 
to mill for four years until the infant associa- 
tion has blossomed into a nation-wide organiza- 
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tion for the exploitation of California pines. 
He relieved E. J. Tobin, who had been in- 
spector, when Mr. Tobin went to the Western 
Pine Manufacturers’ Association. In July, 
1920, he became chief inspector of the associa- 
tion when the inspector’s division became so 
large that a chief was essential. 

In November, 1922, he became western rep- 
resentative for Staats & Payne, of New York 
City, with his offices at San Francisco. His 


duties with the New York firm principally con- 
cerned buying. After a year here he joined 
the Sugar Pine Lumber Co. at Fresno as su- 
perintendent of manufacture, paying strict at- 
tention to grading and inspection. It was here 
that Mr. Johnson probably gained his greatest 
reputation and became an authority on the 
grading of sugar pine. 

Recently when B. A. Cannon was named as 
general manager of the Fresno mills one of 





his first official acts was to appoint ‘‘ White 
Pine’’ general superintendent. 

Before coming to California in 1916 Johpn- 
son was already a prominent character in the 
white pine industry of Minnesota and was also 
well known on the Pacific coast, through his 
operations east and occasional visits west. 

Mr. Johnson’s mill turns out more than 100,- 
000,000 feet of lumber each year and seldom 
halts operations due to seasonal weather. 


Trade Notes From the Eastern Field 


Wholesale Lumber Distribution Costs 

New York, Dec. 14.—For the last year the 
National-American Wholesale Lumber Associa- 
tion has given serious consideration to the ques- 
tion of the cost of conducting a wholesale lum- 
ber business, on which only the most meager 
information is now available. A committee of 
outstanding wholesalers has given its best 
thought to the matter and it will be recalled 
that some actual cost figures were submitted at 
the association’s convention at Atlantic City 
last March. Those figures were very interesting 
but their importance rested in the fact that they 
indicated it was possible for the association to 
assist its members in a more accurate deter- 
mination of business costs. 

In the investigation undertaken one fact 
stood out prominently and that was that whole- 
salers were unable to intelligently codperate in 


nie, Shreveport, La.; W. N. Knauth, New York 
City; J. A. Finley, Philadelphia, Pa.; William 
Sinclaire, New York City; W. W. Schupner, sec- 
retary. 


Case Sets Wholesome Precedent 


NEw York, Dec. 14.—Regarding the convic- 
tion of E. V. Dawson, of Dunn, N. C., for 
fraudulent use of the mails, W. W. Schupner, 
secretary of the National-American Wholesale 
Lumber Association, this city, says: 

The conviction and sentence to imprisonment of 
E. V. Dawson, of Dunn, N. C., in the United States 
District Court at Raleigh, N. C., several days ago 
for the fraudulent use of the mails in violation of 
Section 215 of the Criminal Code, sets a most 
wholesome precedent not only for the lumber in- 
dustry but for all industries. 


The indictment charged Mr. Dawson with using . 


the mails for the transmission and collection of 











The construction by the Bossert §& Sons Co., of Brooklyn, N. Y., of a model house to be exhibited 
in France apparently has created a greater interest in home building than any other one event in 


the history of Greater New York. 
classes of school children. 
at work on ‘‘model houses.’’ 


The house was visited by thousands of persons, including 
The photograph shows students of the Brooklyn Technical High School 
Some of ‘the plans were originated by the students and some of 


the ‘‘models’? were built to conform to plans made up for ‘‘real’’ homes 





a cost survey for the reason that nothing like 
uniformity existed in the method of arriving at 
the costs. With that in mind the National- 
American Wholesale Lumber Association be- 
lieved the first constructive step should be to 
provide an accounting system, simple and com- 
prehensive enough to be readily adaptable to 
either the large or small business. 

Ernst & Ernst, nationally known accountants, 
were employed to make a survey and they did 
so by examining the systems in use by numerous 
wholesalers who were willing to codperate in 
the work. This survey has been completed and 
the committee’s recommendations, with the ac- 
countants’ report, forms ete., are now available 
to the association members. 

This system, when installed by a sufficient 
number of members, will in the near future en- 
able a practical survey of the cost of wholesale 
lumber distribution. A comparison of costs can 
then be based on a uniform accounting proce- 
dure, and it will be an accomplishment which 
the association has been seeking to bring about 
for some time. 

The committee in charge consists of: George 
M. Stevens, chairman, New York City; A. 
Fletcher Marsh, Chicago; A. C. Manbert, To- 
ronto, Ont.; J. J. Linehan, Cincinnati, Ohio; 
Harry I. Worth, Seattle, Wash.; K. M. Gaien- 


sight drafts, with bill of lading attached, which 
falsely stated the number of feet of lumber con- 
tained in the shipment involved, the alleged varia- 
tion between the feetage stated in the bill of lading 
and the amount actually shipped being very large. 
Over a year ago several of our members complained 
to the association, and through our national coun- 
sel, Davies & Jones, of Washington, D. C., the 
matter was taken up with the Post Office Depart- 
ment and the indictment followed. The case sets 
a precedent in the administration of postal laws; 
for while the alleged fraud was perpetrated through 
the mails, the merchandise was not carried by mail, 
as has been the case in previous cases under the 
law. 

The board of directors of the National-American 
Wholesale Lumber Association feels that such prac- 
tices as the padding of invoices and the use of false 
bills of lading have the unqualified condemnation 
of all branches of the industry. The association 
is deeply appreciative of the splendid coédperation 
of the government officials in procuring the estab- 
lishment of this precedent, which we feel sure the 
lumber industry as a whole will welcome. The 
association is deeply indebted to B. H. Ellington, 
of Ellington & Guy, Richmond, Va:; W. A. Zieschl, 
of the DuBois Lumber Co., Camden, N. J.; J. BE. 
Troth, president J. S. Kent Co., Philadelphia, Pa. ; 
J. W. Blalock, of Raleigh, N. C., and other promi- 
nent lumbermen who at great sacrifice and incon- 
venience appeared as witnesses. In doing so, we 
feel they rendered a real service to the lumber in- 
dustry. 


Public Funds for Town Forest 


FARMINGTON, CONN., Dec. 15.—Citizens of 
Farmington have appropriated $1,500 to be ap- 
plied toward the purchase of a town forest, 
which they have planned as a perpetual memo- 
rial to the sons and daughters of the town who 
gave their lives in the wars fought by the United 
States. An equal sum has been raised by the 
American Legion, providing enough money for 
the purchase of a tract of 175 acres of wood- 
land. 

Two other Connecticut communities have al- 
ready established town forests, but Farmington 
is the first town in the State to appropriate pub- 
lie funds for this purpose. Newton, the first 
Connecticut town to establish a public forest 
of its own, received the timber land as a gift 
from one of its residents. It is located in 
Fairfield County. The second town forest was 
established by Salisbury in Litchfield County, 
which set apart for the purpose 140 acres of 
what was formerly a part of the town poor 
farm, but is hereafter to be operated as a publie 
forest reserve. 


Association President on Outlook 


MANCHESTER, N. H., Dee. 15.—The officers 
and directors of the New Hampshire Lumber- 
men’s Association are now making extensive 
plans for the annual meeting, which is to be 
held in Manchester early in January on a date 
soon to be announced. Discussing trade condi- 
tions and the outlook with a news representa- 
tive of the AMERICAN LUMBERMAN, President 
Owen Johnson, of the association, head of the 
Johnson Lumber Co. of Manchester, said: 

The situation in our association is not particu- 
larly pleasing at present, owing to. the overproduc- 
tion of box lumber. At the rate the mills have been 
reducing, however, I believe that this will take 
care of itself by spring, if the cut this winter is 
reasonably light. 

We have had a condition which, I think, very 
few of the operators really realize—that is, a re- 
duction of the consumption of the manufactured 
product into which our lumber goes, of at least 50 
percent, 

The operators in this section have not realized 
this and have continued to operate at possibly 80 
percent or more of their normal production, and it 
is either a case of shutting down or selling our 
product as we have been for the last two years at 
a2 price which does not show us a return of what. 
we actually put into the operation. 


Withdraw Proposed Rate Increases 


Boston, Mass., Dee. 15.—Vigorous protest 
by lumber dealers and shippers against the pro- 
posed increase by New England railroads of 
rates on lumber received at Boston by water 
carriers and reshipped by rail to inland points 
has resulted in a withdrawal of the proposed 
inerease for the present. Codperating in their 
protest, the Lumber Trade Club of Boston, the 
Massachusetts Retail Lumber Dealers’ Associa- 
tion, the Northeastern Retail Lymbermen’s As- 
sociation and the New Hampshire Lumbermen’s 
Association were successful in preventing an 
increase in lumber tariffs which would have 
added $2 a thousand feet in some instances to 
the lumber costs of consumers. 

The Boston & Maine Railroad proposed to 
increase freight rates on lumber in all ex-water 
shipments from New England ports to points 
on the Boston & Maine lines. Although com- 
modity rates apply in the case of other At- 
lantie seaports receiving West Coast lumber, it 
was proposed by the carrier in this instance to 
limit shipments from Boston strictly to class 
rates. 
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During the visit of President and Mrs. 
Coolidge to Chicago on Monday of last week, 
when the chief executive addressed the annual 
onvention of the American Farm Bureau Fed- 
eration, the presidential party was assigned 
headquarters in the model house which has 
heen erected on the roof of the new addition 
1 the Sherman Hotel. An interesting feature 
of this house is the drawing room, which is fin- 
shed in knotty spruce panels, illustrating the 
yonderfully pleasing effect that can be ob- 
ined by the use of knotty woods for interior 
tim. President and Mrs. Coolidge were much 
impressed with the finish of this particular 
om and commented on its beauty. 

The house referred to was erected by Joseph 
Byfield, president of the Sherman Hotel eor- 
yoration, to serve as his own residence, and 
was just completed in time for the President’s 
visit. It is perched on the top of the recently 
completed addition to this hotel, twenty-five 
tories above the street, and thus escapes the 
smoke and noise of the teeming city. 
~The room in which knotty spruce has been 
ysed with great success is known as the Antique 
Room. Its furnishings date, in part, back to 





the Colonial period, and in part to the French 
‘pire, many of them having been purchased 





i France last summer by Mr. Byfield’s brother. 
ich paintings and French prints adorn the 
"alls, while antique lamps, an old ‘‘secretary’’ 
ind many other odd bits of furniture add the 
atmosphere of quiet refinement that only such 
fumishings can produce. 

Contributing to the general attractiveness of 


Knotty Spruce Used in Skyscraper Residence 


the room and furnishing an appropriate back- 
ground for its unique appointments is the 
paneling of knotty spruce, which has been given 
a distinctive design by the architects in order to 
bring out the great beauty of this type of fin- 
ish. The panels reach from floor to ceiling and 
are finished in a natural color, creating a sub- 
dued effect that harmonizes admirably with the 
general character of the room. 

While this room is the only one in whieh 
knotty wood has been used, the others are of 
sufficient attractiveness to warrant special men- 
tion. Opening off the drawing room is the din- 
ing room. This room has been furnished with 
i rich-looking antique table with chairs to 
match. From both the dining room and the 


drawing room, doors open into the solarium, a 
delightful room, with a tiled floor and walls deco- 
rated with mural paintings. French doors open 
on to the roof, which by next summer will pre- 
sent the appearance of a lovely garden with 
gravel walks, flowers, and grassy terraces. 

A winding stairway, along the walls of which 
are framed prints, leads to the upstairs. There 
are four bedroom suites in this section of the 
house, practically all of them furnished the 
same and about equal size. Each bedroom con- 
tains walnut twin beds, a walnut dresser, and 
antique commodes with rare marble tops, and 
ach has its private bath, in white with ex- 
quisite green tiling reaching halfway to the 
ceiling. While every portion of the house im- 
parts an air of charm, visitors are usually im- 
pressed the most with the drawing room be- 
cause of its quaint furnishings and its new, 
rich and distinctive knotty paneling. 


Chief Forester Makes Annual Report 


WASHINGTON, D. C., Dee. 16.—In his annual 
report to the secretary of agriculture, Col. W. 
B. Greeley, chief Forest Service, emphasizes na- 
tional progress in forestry, saying in part: 

The most significant change in our forest situa- 
tion in recent years is the degree to which timber 
growing has become a matter of general interest 





























Mustrating the effective use of knotty spruce paneling for beautifying the drawing room of Chi- 
oago’s unique skyscraper residence on top of new addition to Hotel Sherman, twenty-five stories 
above the street. Observe particularly the knots which impart added beauty to the woodwork 


and understanding and a use of the soil actually 
applied by private agencies. Forestry is at last 
making real headway in the United States in the 
shape of a gradual evolution in industrial practice 
and land management. To this evolution public 
leadership, current public opinion and economic 
forces are now all contributing. National progress 
in forestry will from now on be measured, most of 
all, by the rate at which timber growing becomes 
part of everyday land usage. Of this outward 


spread of forestry there is marked evidence in cur 
rent trends. 

The degree and breadth of public interest in for- 
estry is unquestionably greater now than ever be- 
fore in the history of the country. And this inter- 
est is shown along constructive lines. Aeceptance 
of the fact that forestry is unquestionably an ur 
gent public need has become virtually universal. 
There is better appreciation than at any former 
time of what forestry actually is—use and timber 
cropping; not abstention from use and tree wor- 
ship. And there is not merely a receptive readi- 
ness to learn more but also an eager desire for in 
formation on possibilities and practices. * * * 

Evidence that the possibility of growing succes- 
sive crops of timber on prive‘e land as a business 
has aroused the interest and is receiving the atten 
tion of the forest industries throughout the coun- 
try is abundant and convincing. One has only to 
read the trade journals, to attend the conventions 
of lumbermen, pulp manufacturers and naval stores 
producers, or to examine the correspondence of 
State and Federal forestry agencies to see the 
change in the attitude of large land owners toward 
forestry. There is no doubt that forestry as a pub 
lie movement is being converted into forestry as an 
industrial practice. 

This interest in the management of land for the 
continued production of timber is not confined to 
one region of the United States, nor to any one 
group of forest industries. It is being brought 
about by an appreciation of the economic changes 
that follow the depletion of virgin timber and the 
steady westward movement of the center of lum- 
ber production. For many years in the Northeast 
second-growth timber has found a ready market. 
Here stumpage rates are now high enough to make 
clear the possibility of growing successive crops of 
timber with profit, and thru this region forestry is 
destined soon to be on an established basis * * * 

In the southern pine region there is an evidence 
of a remarkable growth of interest in the possi- 
bilities of timber growing on cut-over land. No 
fewer than eighteen lumber companies, including 
several of the largest owners of land in the South, 
have definitely committed themselves to the man- 
agement of their properties for continuing crops of 
timber. Because of the interest of its members in 
the practice of forestry on their lands, the largest 
lumbermen’s trade association in the South has 
taken an advanced stand in promoting reforesta- 
tion. In the same region the growing scarcity of 
timber for turpentining has aroused apprehension 
as to the future of the naval stores industry and 
created interest in putting this industry on a stable 
basis through the growth of successive crops of 
timber. * * 

On the Pacific Coast, where the local effects of 
timber depletion are further in the future than 
elsewhere in the country, it would be natural to 
find little or no active interest in the growing of 
timber crops on cut-over lands. Yet in the Pacific 
Northwest the largest private owner of virgin tim- 
ber in the United States has recently employed a 
trained forester and organized a department to 
discover without delay what measures should be 
taken to perpetuate timber growing on its forest 
jand. Another large lumber manufacturing and 
timber owning. company, recently removed from 
the South, is making a careful study of its lands 
with a view to working out a system of manage- 
ment for sustained yield. Industrial research in 
the condition of logged-off land and possibilities of 
reforestation is being conducted on a large scale by 
associated timber land owners. 


Col. Greeley discusses the situation in the 
redwood region of California, and the active in- 
terest of California lumbermen and timber own- 
ers in general in reforestation, 
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The Lumber Industry From 





[ Note—T his is the second instalment of “The 
Lumber Industry From Tree to Trade” by King 
W. Bridges. The first instalment appeared on 
pages 40 and 41 of the Dec. 12 issue of the 
AMERICAN LUMBERMAN.—EDITOR | 


Before loading the logs on to-the cars, I do 
not believe it amiss to make a little study of 
the woods themselves, and what they produce. 

Your first question with reference to the pines 
will possibly be, ‘‘Why do the trees grow so 
straight, with no limbs, except at the top?’’ 
That is a natural question and easily answered. 
All trees depend on the sunlight for their ex- 
istence, and if you have ever seen a heavy 
growth of sapling pines you can understand 
that in the race for sunlight during the many 
years of their growth, they have ever reached 
heavenward for it; and the absence of sunlight 
has caused the lower branches to fall off and 
also has kept new branches from sprouting. 

The best pines for manufacturing purposes 
are always found where the growth is thickest. 
As conerete evidence of this, I can point out a 
pine that has grown 
apart from the other 


[By King W. Bridges] 


Tree to Trade| 





LOBLOLLY PINE 

1. Growth rings variable, but usually extremely 
broad ; from four to six rings an inch. 

2. Wood variable from hard, compact and strong 
to light, coarse and brashy; yellowish to red- 
dish or orange brown, 

3. Sapwood very thick. 

Species Indistinguishable in Lumber 

Please take particular note that these are only 

general characteristics by which the different 
kinds are distinguishable, because after the logs 
are sawed into lumber there are times when 
no one can tell absolutely from what species a 
particular board might have originated. This 
statement, while more or less astounding, is 
made advisedly, because I am familiar with a 
case on record where a contention of this kind 
came up and a millman sent to one of our Gov- 
ernment laboratories two pieces of lumber cut 
from opposite ends of a long stick. The experts 
at the laboratory examined them carefully and 
pronounced one piece longleaf and the other 
shortleaf, whereas they both came from the 
same tree. It was for the purpose of getting 


in the hopes that it will acquaint us with the 
facts and discourage some of our lay lumber. 
men from being so positive about points of this 
kind wherein they can not substantiate their 
contentions and claims with the facts. 

Observe with me just a moment now. Here, 
in this pile of logs, is a shortleaf pine that grew 
on a knoll or high piece of ground and it did 
not grow very fast. You will see that the rings 
are close together and that it very much re. 
sembles a longleaf; whereas, in this same pile 
is a longleaf pine that grew down in a swampy 
place with lots of moisture. It grew rapidly 
with a result that the rings are far apart and 
it very much resembles a shortleaf. It is this 
matter of position of growth that so seriously 
misleads us and causes us to make decisions to 
which we are not rightfully entitled. 

The place of growth of the tree is just under 
the bark, and the rings are added at this point, 
That is the reason why it is only necessary to 
chip the outside surface of the tree in turpen- 
tining, because the sap rises and falls just 
under the bark. It is a frequent occurrence 

for some people to un- 
thinkingly or maii- 





trees and is known as 
an old field pine, or 
one that grows in a 
field to itself. Its 
growth is very scrag- 
gly, it is not so high 
and has limbs of im 
mense size all the way 
up its trunk. This is 
accounted for by the 
fact that its limbs 
reached out mostly 
and not upward for 
sunlight, and most of 
its energy was spent 
in growing limbs in- 
stead of growing a 
long straight trunk. 
Limbs, or where limbs 
were joined to the 
tree, is the cause of 
knots and all of us 
know how detrimental 
knots are to the grade 
of our southern pine 
lumber. We are un- 
like the cedar chest 
folks, and are unable 





ciously drive a nail or 
a spike into a tree, 


That nail or spike 
will grow right into 
the tree, or rather, 


the tree will grow 
around and over it; 
and when the saw at 
the mill strikes it, it 
dulls, blunts or breaks 
the teeth of the saw 
necessitating the stop- 
ping of the mill to 
change it. This is re- 
ferred to in the saw- 
mill as ‘‘spiking’’ a 
saw. 


Spring Wood and 
Summer Wood 





In the end of this 
log you will observe 
the rings. The light 
colored ring is known 
as spring wood and 
indicates the portion 
of the tree that de- 





to capitalize the knots 
in our product to the 
enhancement of the 
beauty and value of 
it. 

Now let us look over a number of these logs 
and observe their different characteristics, 
although they were grown here fairly close to- 
gether. We will be surprised to find among 
them, both longleaf and shortleaf, or possibly 
some of the other species of pines. 

The southern pines comprise seven different 
kinds of trees, but the three best known com- 
mercially are the two named above, and the 
loblolly pine. These three are the standard 
kinds now recognized in the general lumber 
trade. Each of these pines have general char- 
acteristics by which they are easily recognized 
and are summarized as follows: 

LONGLEAF PINE— 

1. Growth rings mostly narrow, uniform in width 
and outline; from eight to twelve or more 
rings an inch. 

2. Wood extremely heavy, hard, and very resin- 
ous; uniform reddish yellow to reddish brown. 

3. Sapwood, thin. 


SHORTLEAF PINE— 


1. Growth rings mostly of medium width; usu- 
ally from six to eight an inch. 

2. Wood medium in hardness and weight and 
moderately resinous; whitish brown to red- 
dish brown. 

3. Sapwood variable, but usually rather thick. 








Steam loader and crane loading logs for shipment to the mill. A heavy chain holds the logs in 


place on the flat cars 


away from the eternal wrangle into the tech- 
nicalities of longleaf and shortleaf, particularly 
for structural. purposes, that the density rule 
was established. For general purposes these 
three terms or kinds are mostly accepted with- 
out much argument, but there are those in the 
business who at times are inclined to be critical 
and technical, or their particular business de- 
mands it; and it is for their protection that 
the density specification is designed. 

You doubtless know a lot of people who boast 
of knowing longleaf and shortleaf in every case 
even after a log is sawed up and left the mill. 
But those persons are ignorant and boastful; 
because it is thoroughly recognized among the 
best posted millmen and timbermen that the 
only positive way of telling the species of a 
pine tree is by the bark, the cone and the straw 
or needles, and that after a log is sawed into 
lumber and left a mill there is no positive way 
in all cases of determining the species. This 
can be determined in practically every case by 
a laboratory expert, but the average layman in 
the lumber business is wrong in a great number 
of cases in his efforts to determine the species 
of a pine tree after being manufactured into 
lumber. 

This point has been discussed at some length 


veloped in the spring 
of the year as the sap 
rose and it grew fast. 
The dark ring is 
known as summer 
wood. It is much 
harder because it developed more slowly in the 
summer and winter as the sap was in the tree 
and went underground. This summer wood is 
particularly desirable. The age of a tree can 
be determined by counting the number of rings 
of spring wood or summer wood as your choice 
might be. The first ring in the center of a tree 
is known as the pith, and is often referred to 
as the ‘‘pith center.’’ 

There are two kinds of wood in a log. One 
is heartwood, for short called ‘‘heart;’’ and 
the other is sapwood, for short referred to a8 
‘‘sap.’’ The heartwood is most prevalent im 
longleaf and rosemary, whereas the sapwood is 
most prevalent in shortleaf and loblolly—m 
fact, most of this class of lumber contains n0 
heartwood. The heartwood of a log is a work 
of nature, as it seems a part of nature’s plan 
that the sapwood of the resinous species of pile 
turns to heartwood, beginning at the center of 
the log, as the sapwood of a log that contains 
both sapwood and heartwood is always found 
at the outer edge. This heartwood has a strong 
resistance to decay, as various bugs, worms, 
fungi ete., do not live or propagate in it oD 
account of its resinous nature, in a_ similar 
manner that they do not take up residence 12 
ereosoted lumber. For structural purposes 
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any outside purpose wood of this type is pref- 
erable. On the other hand, for interior work or 
where lumber is to be stained or painted, the 
sapwood is preferable; as the figure is more ap- 
pealing and the paint or stain will cling better 
to such a surface. 

The sapwood is saturated with the sap of the 
tree which is really an acid. The fungi that are 
in the air come into contact with it and a chemi- 
cal change is made which causes the sap to blue 
or turn black in the log or in the lumber. It is 
for this reason that lumber is soda-dipped. 
This soda solution has a tendency to neutralize 
the acid of the sap making it harmless and an 
unfit place for the fungi to breed. 


Heartwood Resists Decay 


When trees are blown down or die in the 
yoods the sap discolors and then rots off and 
only the heartwood is left. On certain islands 
in the Caribbean Sea group there are ants that 
eat the sapwood off of lumber, but when they 
reach the heartwood their appetites fail them. 
As a consequence, people in such islands order 
lumber as nearly all heartwood as possible. 

A pine tree is not unlike any other living 
thing. It is similar to an apple, in that it will 
get ripe, and then get rotten, and die and perish 
away. This is nature’s way of operating. That 
is the feature that some people overlook when 
they state that we are ruthlessly wasting our 
timber resources. ‘Thousands of these trees, if 
they are not cut before the ripening and rotting 
stage, would be, of no use to our generation or 
the generations to come. In fact, thousands of 


overripe trees are encountered that should have 
been cut years ago and are now an economic 
waste to everyone, It is a wrong impression 
harbored by many that southern pine trees will 
live on endlessly, world without end. We all 
admit that we are wasting our resources to some 
extent, but we have no other recourse in most 
cases as the State and 
Federal governments 
have not made it eco- 
nomically possible for 
individuals or eorpora- 
tions to carry on re- 
forestation except pos- 
sibly in a few places. 
Work to that end is be- 





KING W. BRIDGES, 
Author of “The Lumber 
Industry from Tree 
to Trade” 





ing done right along 
and God speed the day 
as we all feel the ne- 
cessity of it. No one 
realizes it more than 
the producing lumber- 
man, but he is helpless 
in the present state of 
; things. 

When a pine tree gets ripe it begins to rot 
and this is first evidenced in the center of the 
tree, because this part is furthest removed 
from the sap or life blood of the tree. This 





| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 


usually takes the form of rotten red heart or 
dote, and spreads up and out in the tree often- 
times to the extent that when the tree is cut 
down it is found to be nothing more than a 
shell. As a general rule this red heart or rotten 
red heart has its beginning by water seeping 
in at an opening somewhere on the tree. 

We have made a rather exhaustive study of 
these trees and logs so I believe it well to walk 
over here and see the ‘‘loaderman’’ about his 
work of loading the logs on the log ears. His 
is a steam loader operated by power generated 
from a donkey engine similar to the one on the 
skidder, only his machine is mounted on rails 
on the log ears themselves. The crane by which 
he picks up the logs and places them on ears is 
propelled by his steam engine and the ends of 
the steel cable with tongs or hooks in them are 
snapped into the ends of the logs by men known 
as ‘‘tongmen.’’ And by the way, this has no 
reference to the Chinese tongmen that seem ae- 
tive in numerous sections of our country. After 
a log car is Joaded, a heavy chain is thrown 
across the load and is made secure in its po- 
sition on the other side of the car to keep the 
logs from shifting or falling on their journey 
to the mill. The loader is then propelled under 
its own power to the next car and so on until 
the entire log train is loaded and the signal 
is given, and we mount the cab of the loco- 
motive on our return to the sawmill after a 
very interesting trip through the woods. 


[End of the second instalment; the third will 
appear in a later issue —Enpvrror. | 


Lumbermen Take Active Part in Forestry Conference 


SPRINGFIELD, Mass., Dee. 14.—The second an- 
nual conference of the Eastern States Forestry 
Congress, held here from Thursday to Saturday 
of last week, was the largest, best attended and 
most interesting affair of the kind ever held in 
this part of the country for the promotion of 
the forest products industry. Lumbermen took 
a prominent part in the proceedings. 

Well managed farm woodlots have been the 
means of lifting many a farm mortgage and 
many times have made the difference between 
loss and profit on the year’s balance sheet, K. H. 
Thomson, president Federal Land Bank of 
Springfield, told the representatives of forestry 
and lumber interests. 

The part of nurseries in reforestation was set 
forth by (. R. Pettis, superintendent of New 
York State forests, and by Robert M. Ross, 
State forester of Vermont. 

Mr. Ross said the forest plantations made 
during the infancy of State forestry work are 
today offering convincing examples of what 
canbe done. In New England alone this refor- 
estation campaign has resulted thus far in 53,- 
00,000 trees being planted. 

A well-balanced program having regard for 
the esthetic and recreational as well as the 
economic interests was advocated by Prof. 
Frank A. Waugh, Massachusetts Agricultural 
College, in an address at the banquet held Fri 
day evening in the Hotel Kimball. With the 
aid of motion pictures he outlined some of the 
possibilities offered by the public forest in re- 
spect to recreation and nature study. 

Commissioner William A. L. Bazeley, of the 
Massachusetts State department of conserva- 
tion, warned officials of other States against 
permitting State forests to be used as game pre- 
serves. He declared that deer are destructive, 
damaging trees and destroying young trees in 
the nurseries. Mr. Bazeley advocated a large 
Increase in acreage of public forests in this see- 
ton, saying that New England States ought to 
have ten times as much land in State forests as 
at present. 

G. Harris Collingwood, of the United States 
Department of Agriculture, read an address 
Prepared by Col. W.-B. Greeley, United States 
forester, championing the cause of Federal aid 
for State forests and urging large appropria- 
ions for the purpose. Col. Greeley was to have 
een one of the speakers, but was unavoidably 
detained by pressing business. 





Frizes for Town Forest Activities 


Six towns of Hampden County will be en- 
titled to reeeive $100 each from funds made 
available by the Massachusetts Forestry Asso 
ciation, the Springfield Chamber of Commerce 
and the Hampden County Improvement League, 
it was announced by A. B. Reynders at the din- 
ner. The Forestry association offered $300 on 
condition that local bodies raise a like amount, 
and officials of the Chamber of Commerce and 
the Improvement league took the matter up 
with successful results. Secretary Harris A. 
Reynolds, of the Forestry association, is to de 
cide what towns are to receive the prizes for 
their town forest activities. The Springfield 
Chamber of Commerce claims to be the first to 
take such a definite step in behalf of town 
forests. 

What the American forests mean to the in- 
dustries of New England was graphically 
shown as well as told in exhibits of wood prod 
ucts collected by the Massachusetts Forestry 
Association. 

After even a casual look at these exhibits no 
one who heard the address of Prof. Richard T. 
Fisher, director of the Harvard College forest 
ut Petersham, Mass., to the conference on the 
present deficiencies in the supply of local timber 
could fail to realize that here is a matter that is 
not merely a problem which perplexes the lum 
ber producers and their immediate customers, 
but is a matter that concerns the public gen- 
erally. 

In his address, Prof. Fisher stated that as an 
incident to this study he had made careful in 
quiries as to the amount of lumber used in cer- 
tain lines in and around Springfield, and that 
the results were sufficiently typical to warrant 
their use as an illustration of general conditions. 
In the Springfield section he found that approxi 
mately 85,000,000 board feet of lumber was 
being used by the lines under consideration, al 
most exclusively softwood users. Of this, 30 
percent was New England grown, 24 percent 
was from the South, 26 percent from the Pa 
cific coast and 18 percent from Canada. He 
found that during the last decade there had 
been a steady decline in the local softwood mar- 
ket, amounting to from 20 to 40 percent in 
boxboards alone. Such softwood lumber as was 
available locally, medium grade building mate- 
rial of pine, spruce and hemlock, was being 
driven out of the local market by the competi- 
tion of West Coast lumber of better grade of- 


fered at prices far below what the New England 
operators could meet. The western material, 
he said, was sold for $35 a thousand feet in 
spite of the fact that it cost the big Douglas 
fir mills $30 to produce ii, on top of which 
there is a freight bill that has been estimated 
at around $6,000,000 a year just for the lumber 
that comes to the New England States. 

It is Prof. Fisher’s firm belief, based in part 
upon his own experience as an operator, and 
upon his study of the forest history of portions 
of New England, that too great stress has been 
laid upon the desirability of planting solid 
bodies of pine and other softwoods. He is con- 
vinced that in many regions it is better forestry 
practice to develop mixed forests and to put 
efforts upon the more valuable hardwood species 
native to their sections. These are in growing 
demand by local factories, as indicated by ex- 
hibits at the forestry conference just concluded 


here. 


To Exploit New Hardwood Tract 


CoLuMBUS, OHIO, Dee. 15.—Extensive im- 
provements will be made at the new tract of 
hardwood timber recently secured by the W. M. 
Ritter Lumber Co., of Columbus, from C. Crane 
& Co., which is located in the heart of the Ap- 
palachian hardwood producing field. The prop- 
erty, consisting of a large stumpage, sufficient 
for ten to fifteen years’ production, will be 
improved by the erection of a modern planing 
mill, dimension mill and a dry kiln, sufficiently 
large to take care of the production of the 
present sawmills and the new units. W. M. Rit- 
ter, president of the company, who has been 
staying at his Florida home for several weeks, 
returned to Columbus Dec. 14 for a series of 
conferences with his department heads. The 
work of constructing the new units will devolve 
upon 8. L. Calfee, superintendent of manufac- 
turing, who will start the work at once. It is 
planned to place the present band mills in 
operation some time between Jan. 1 and 15. 

SAASEBEBEBBLBGEAAAGE 

BECAUSE OF the appearance in Oregon of the 
pine blister rust, a dangerous plant disease, a 
hearing is to be held in Washington, D. C., 
Jan. 8, at which time it will be proposed to 
prohibit the movement from Oregon into other 
States, of all 5-leafed pines and current and 
gooseberry plants.. The latter carry the disease 
from one pine to another. 
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Joint Committee as Clearing House for Complaints 
First Step Toward Self-Government of Business 


WASHINGTON, D. C., Dec. 15.—The first step 
toward the establishment of, systematic self- 
government of business was taken today by 
the representatives of a number of national 
trade associations and business organizations 
at the opening of the National Distribution Con- 
ference, held under the auspices of the Chamber 
of Commerce of the United States. 

This action came when the conference ap- 
proved the report of a committee headed by A. 
Lincoln Filene, of Boston, proposing the crea- 
tion of a joint committee on trade relations 
to act as a clearing house for business and to 
set up standards of ethical and economical busi- 
ness practice. ; 

The project had hardly been launched, how- 
ever, when predictions were made that it would 
run afoul of the Sherman antitrust law and 
that every one of the proposals made for co- 
operative action to reduce wastes of distribution 
would result in prosecutions by the Government. 

Felix H. Levy, of New York, characterized 
the Sherman Jaw as an ‘‘antiquated and out- 
worn statute.’’ ‘*The United States,’’ he 
added, ‘‘in spite of its superiority in all other 
directions, lags far behind in the direction in 
which this report points. The wicked practices 
of 1890 have disappeared, but the law remains 
and it affects every man in this room and pre- 
vents him from coéperating with his fellows. 
Industry in this country is hampered and 
shackled by the antitrust laws and every report 
submitted to this conference should be predi- 
cated on this statement.’’ 

Attacks Antitrust Law 

EK. K. Cormack, of Detroit, representing the 
National Builders’ Supply Association, sounded 
a similar warning. ‘‘So long as the Sherman 
law remains in force we are threshing straw 
and beating the air,’’ he said. ‘‘ We will never 
get anywhere with industry until industry can 
govern itself. It would be a blessed thing if 
this entire group were arrested for violation of 
the antitrust laws and the people were made to 
realize that we are being governed from the 
grave.’’ 

Lew Hahn, representing the Retail Dry Goods 
Association, and Meyer Bloomfield, of New 
York, took a less alarming view; asserting that 
a number of trade associations are now regu- 
lating their own industries without being penal- 
ized by the Sherman law and that the same 
course could be followed by business at large. 

As projected, the committee would serve for 
business as a whole the same purpose that trade 
associations serve for particular trades and 
industries. Its membership would include repre- 
sentatives of manufacturing, wholesaling and 
retailing, as well as the consuming public. In 
the course of time, according to its proponents, 
its decisions would contribute to the upbuilding 
of the common law of business and lead to the 
elimination of wasteful and unethical business 
practices for which there is now no correction. 

Another step in the direction of centraliza- 

tion of business activity was taken when the con- 
ference approved a recommendation that some 
kind of machinery be set up to codordinate the 
work of trade associations in the collection of 
business figures to serve as a basis for the solu- 
tion of distribution problems and to minimize 
the danger of the uneconomic boom and slump. 
This recommendation was made by a sub-com- 
mittee of the committee headed by Owen D. 
Young, co-author of the celebrated Dawes plan 
for the solution of German reparations. 
’ said Mr. Filene, in submitting the 
proposal of his committee for the establishment 
of a clearing house of business practice, ‘‘would 
dispute the assertion that the manufacturer should 
adapt his business plans to the needs of the dis- 
tributer and vice versa. They have not done so 
in the past largely because they have been phys- 
ically separated from each other by great dis- 
tances, separated personally by the intermedia- 
tion of subordinates who handle their dealings 
and spiritually thrust apart by indignation at one 
another’s lapses into unfair practices. 


“No one,’ 


“These gulfs the proposed joint committee on 
trade relations will greatly help to bridge. By 
exhibiting the facts of trade relations the joint 
committee will do away with the damage done by 
rumor, which likes to inflate the amount of un- 
ethical activity in business to make it appear that 
the acts of a few individuals are characteristic of 
whole trades. It will force both producers and 
distributers to examine their own faults instead of 
dwelling too much on the evils of others. It will 
help to do away with actual instances of uneth- 
ical practices. By destroying suspicion and reduc- 
ing the causes of irritation it will open the way 
for confidence and allow the energies of business 
men freedom to tackle the great wastes of our im- 
properly coérdinated system of production and 
distribution. 

“No cost of time, brains or money would be too 
great to expend in advancing this cause. In sub- 
mitting our plan for a joint committee on trade 
relations, representing producers, wholesalers and 
retailers and with the voice of the consumer not 
neglected, we feel that we are offering a worthy 
cornerstone for a new economic edifice. Business 
men and business shall thrive by order, foresight 
and good will. We propose a means to make the 
use of these instruments increasingly easy and 
necessary.” 

Sydney Anderson, formerly chairman of the 
joint congressional committee of agricultural 
inquiry, now president of the Millers’ National 
Kederation, said: 

I hope that we may set up here some sort of 
engine by which results may be attained. If there 
is anything of importance in the gathering of this 
group, it is that we have made a beginning. If we 
can discard the idea that there is somewhere a 
100 percent solution of the distribution problem 
and set up some new mechanism by which condi- 
tions may be improved, we shall have done some- 
thing quite worth while. 

W. M. Steuart, director of the census, urged 
the creation of a permanent organization repre- 
senting industrial and local associations to keep 
in touch with the Department of Commerce. 

Theodore P. Whitmarsh, chairman of the con- 
ference, said that as chairman for the last five 
years of the advisory committee on distribution 
of the Chamber of Commerce of the United 
States he had been impressed increasingly with 
the lack of organized effort among distributers, 
all of whom have common problems of a general 
nature. 


“At the outset of the National Distribution Con- 
ference,” he said, “we are forced to acknowledge 
that a large proportion of the knowledge we should 
have on distribution is conspicuous by its absence 

-knowledge of the number of distributers of va- 
rious kinds; accurate definitions of the different 
kinds of distributers; knowledge of the relations 
between and effects upon one another of quanti- 
ties produced ; stocks on hand and prices, both for 
raw materials and finished products, and whole- 
sale as well as retail prices; and last, but not 
least, of the conditions prevailing in retail trade 
in every part of the country and in a diversified 
list of commodities.” 


Distribution a Separate Function 


Mr. Whitmarsh added that ‘‘under the sub- 
ject of trade relations we find almost a virgin 
field of inquiry, fertile in its immense possi- 
bilities.’’ Continuing, he said: 


Costly misunderstandings between manufactur 
ers, wholesalers and retailers, unnecessary litiga- 
tion in the settlement of these misunderstandings, 
evil-doers who follow their practices largely with- 
out incurring any penalty, lack of standards and 
specifications which are themselves a fruitful 
source of complaint, misunderstanding and = ex 
pense. ; 

A most difficult task has been encountered in 
the study of expenses of distribution. It is a 
problem concerning which comparatively little of 
a general nature is known, and yet this subject is 
the corner stone of the great structure of distri 
bution. Retail costs have at least been well or 
ganized for study in many kinds of trades. Of 
wholesale costs less is known, but there is still 
something upon which to form a judgment. But 
in the distribution costs of manufacture, conditions 
are discovered of a nature so complicated ‘that 
much further study must be devoted to it before 
even a beginning can be made in the collection of 
costs comparable to one another or to the costs 
of the retail and wholesale trade stages. 

Business as conducted in this country today, in 
a territory thousands of miles in area, among a 
highly civilized people of many and greatly diver- 
sified wants, has raised distribution to a high 
place of importance in the world of commerce. The 


production of raw materials, and the manufacture 
of finished products have been considered ag Sey) 
arate entities or functions to be separately studie, 
and separately considered, but not so with distr; 
bution. I believe this conference should recon 
mend to the Chamber of Commerce of the United 
States and commend to the public recognition 0; 
the fact that distribution is a separate functioy 
and should be set apart from the other two fune 
tions of business, production and manufacture, anq 
be separately considered. 

If this conference in its reports here presented 
by your several committees, and in its resolutions, 
accomplishes nothing more than merely setting 
forth a statement of the conditions that confront 
the distributer today in his efforts to apply inte) 
ligence in the operation of his business, it will jy 
my opinion have served a good and useful purpose, 

While it will not be possible here to pass rego 
lutions or recommend a cure that will correct al] 
those things in our business that we think ought 
to be corrected, nor solve all the problems that 
we feel ought to be solved, those problems are at 
least stated, and by your resolutions you will say 
how you think their solution may be effected. 

It will take many years of constant study by 
distributers—intelligence and application in the 
task—-to work out these problems. [I feel we have 
in these reports compiled an encyclopedia of dis. 
tribution problems. That compilation has_ been 
made by some of the ablest and best informed men 
in their respective fields. It gives us at least a 
basis, something tangible, to work on in the fu 
ture, and whatever progress is made, all in the 
hope of more efficiently serving the public, must 
come through increased knowledge of our problems 

Knowledge, of course, is not in itself a solution 
of any problem, but on distribution problems to- 
day, knowledge constitutes a first essential without 
which operations are bound to be more costly and 
less efficient than they should be. 

American business has achieved heights of hon- 
esty and integrity of which it can well be proud. 
In the field of distribution, it is hard to believe 
that the standards of honesty can be carried much 
further. But further progress is to be made, and 
since honesty has achieved so much, it will have 
to be made along the lines of increased knowledge, 
which means increased intelligence in business. 

CLOSING SESSION 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Dec. 16.—A project for 
setting up machinery by which business may 
cooperate for the purpose of self-government 
and the tracing and elimination of the wastes of 
marketing was formally launched at the closing 
session of the National Distribution Conference 
today. The conference recommended as a first 
step toward the elimination of trade abuses and 
destructive trade practices that the Chamber of 
Commerce of the United States designate a joint 
trade relations committee to agt as a clearing 
house for complaints. This committee will com- 
prise representatives of manufacturers, whole- 
salers, retailers and the consuming public. Fur- 
ther steps were also proposed, including the 
joint collection of statistics and business figures 
and the conduct of economic research in the 
interest of business and the publie at large. 

These steps were taken in aecordance with 
the suggestion of the secretary of commerce 
who, in a brief address, said: 

We would be grateful if there would come out 
of this conference some kind of an organization 
for the promotion and the better codrdination of 
research ; that some sort of definite, organized ex- 
pression and impulse might be given to the build- 
ing up of the statistical and research activities 
throughout the country. And I make that general 
expression because I believe that research throug) 
the business world itself, and statistics so far 48 
they may be competently collected, are in the 
hands of better agencies than the Government. 

I believe that the business men of the United 
States are appreciative of the cojperation they are 
getting from the Government. ‘They are no longer 
in the position of being able to say they are not 
getting help. We are now entering upon a period 
when the responsibility is placed upon us for work- 
ing out the self-government of business. 


Wastes in marketing as they now exist were 
laid at the door of the producer and the cou 
sumer as well as of the distributer in the final 
report of the conference. The conference de 
cided that ‘‘present methods of distribution 
have been developed by economic forces an 
fundamentally are sound.’’ 

Wasteful practices as they exist, it concluded, 
are not inherent in the present machinery of dis- 
tribution, but arise through human failings, such 
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= 
as lack of definite organized information and the 
imperfection of performance which characterizes 
alike producer, manufacturer and distributer. 

It was likewise held that no little part of the 
wastes resulting in inflation of present prices 
are attributable to unreasonable demands by 
consumers for unnecessary distribution service. 
Accordingly, individual distributers were urged 
te educate consumers of the costs of services so 
that needlessly expensive services may be 
avoided or properly compensated. 

Since accurate market analysis to determine 
effective methods of distributing commodities 


based upon definite quotas can not be made 
without better organized basic information, one 
of the resolutions Fequests Congress to authorize 
the bureau of the census and to provide the 
necessary funds to conduct an enumeration of 
distributers of various classes, and as soon as 
practicable, a census of distribution comparable 
with the biennial census of manufactures, the 
value of which is generally recognized. 

The need of quantity statistics in the biennial 
census compilations also was emphasized, and 
the Department of Commerce requested to 
gather ‘‘volume’’ statistics as well as statistics 


of values, and that so far as possible that dis- 
tribution expenses be segregated. 

Another resolution urges all business organi- 
zations to provide means for concilation or arbi- 
tration of disputes between the members of their 
organization and between members and non- 
members. Codes of ethics in business are de- 
clared to be valuable, and trade associations, 
chambers of commerce and other organizations 
affiliated with business are urged to adopt means 
to uphold and make more effective their prin- 
ciples of business conduct. Many other resolu- 
tions were adopted. 


Connecticut Association Makes Progress Through Group Activity 


BRIDGEPORT, CONN., Dec. 16.—Albert Seibold, 
of the De Forest & Hotchkiss Co., New Haven, 
(onn., was elected president of the Lumber 
Dealers’ Association of Connecticut at the 
thirty-fourth annual convention held here to- 
day at the Hotel Stratfield. It was the largest, 
most enthusiastic and successful meeting in 
the history of the organization. The ballroom 
was filled at the banquet tonight, and extra 
chairs were brought in to seat the overflow 
along the unoccupied side of the head table. 
Other officers elected ae: 

First vice president—-H. EB. 
town Lumber Co., Watertown. 

Second vice president—Richard Warren, Thames 
Lumber Co., New London. 

Treasurer—F red B. Grant, Lampson Lumber Co., 
New Haven. 

Secretary—Carlton EE. Underwood, 
Lumber Co., Norwalk (reélected). 

The only change in the board of directors 
was the election of C. O. Bidwell, F. S. Bid- 
well Co., Windsor Locks, in place of his brother, 
F, 8. Bidwell, jr. 

The chairman of the nominating committee, 
Nate B. Richards, of the Manchester Lumber 
Co., South Manchester, recommended the future 
policy of continuing officers for a second annual 
term, to secure more efficient results through 
familiarity with association affairs and wide 
acquaintance with members. John G. Schwarz, 
jr, of Schwarz Bros. Lumber Co., Bridgeport, 
declined reélection to the presidency despite the 
importunities of his fellow members and the 
insistence of the nominating committee. He pro- 
tested that there are so many other demands on 


Thompson, Water- 


Norwalk 


Note: A full report of the annual 
meeting of the Lumber Dealers’ Associa- 
tion of Connecticut will appear in the 
Dec. 26 issue of the AMERICAN LUMBER- 
MAN.—EDITOR. 





his time that he could not carry the burden of 
any extra work another year. 

Secretary Underwood reported that 90 of the 
126 lumber retailers of Connecticut are now in 
the association. He recommended that a summer 
outing be held next year and hereafter made 
a regular feature of association activities, to 
promote good fellowship and the get-together 
spirit. 

Activities of Local Groups Help Members 


Sketching the last year’s activities, Presi- 
dent Schwarz emphasized the success attained 
before the State legislature in defeating four 
undesirable alien law amendments, through co- 
operation. Fifty lumber dealers attended the 
hearings. .He said the lumber business had 
been most profitable in those sections of the 
State where local groups had been most active 
in attending their group meetings and codperat- 
ing in the exchange of ideas and the develop- 
ment of mutual faith and confidence. 

Reporting as chairman of the legislative com- 
mittee and national councilor, Albert Seibold 
recommended the endorsement of the model 
lien law being framed by lumbermen in codpera- 
tion with the Department of Commerce, and 
this was later done with a formal resolution. 


President Walter R. Pettit, of the Northwest- 
ern Retail Lumbermen’s Association, came from 
his home in Huntington, Long Island, to address 
fellow dealers on codperation and the great 
value of developing association strength through 
regular and frequent group meetings. It was 
a very inspiring address, and Mr. Pettit was 
given an enthusiastic reception. 

President E. Kent Hubbard, of the Manu- 
facturers’ Association of Connecticut, spoke 
along similar lines, illustrating his talk with 
many striking examples from recent New Eng- 
land business history, to drive home his points. 

Paul 8. Collier, secretary-manager of the 
Northeastern association, urged members to 
take full advantage of association aids, and 
declared this had been a year of new records 
in volume and now the great problem is to 
conserve credits and insure profits. 

On motion of Albert Shumaker, of the Water- 
bury Lumber Co., Waterbury, suitable resolu- 
tions were adopted and ordered sent to the’ 
families of John Q. Fox, sr. and Edwin P. 
Taylor, who recently passed away. Very in- 
teresting charts and figures were presented by 
William Lucas, director of the Northeastern 
association’s cost accounting bureau, based on 
recent studies in retail yards, showing that 
effort to develop volume business often means 
shrinking profits if not an actual loss. 

The banquet tonight was a delightful affair, 
with jollity unrestrained. The guests and 
speakers included Mayor F. William Behrens, 
of Bridgeport, and Capt. Patrick Irving O’Hay 
and Rev. John L. Davis, of New York. 


Business Problems and Social Events Interest Lumbermen’s Clubs 


Club Discusses Trade Problems 


SPRINGFIELD, MAss., Dee. 15.—The Connecti 
cut Valley Lumbermen’s Club recently met at 
the Nyassett Club here to compare notes on 
the year’s business and discuss trade problems. 
Frank B. Merrick, of the Merrick Lumber Co., 
Holyoke, Mass., a director of the Northeastern 
Retail Lumbermen’s Association, was 
master at the dinner and chairman 
of the meeting which followed 

The use and application of the Massachusetts 
lien Jaw was among the several ‘interesting sub 
jects discussed. The opinion was expressed by 
some of the lumber dealers that efforts should 
he made to secure a revision of the present 
law, while others suggested there are good 
points in the present law and urged that full 
advantage be taken of its provisions for the 
protection of vendors of building materials. It 
was decided that the subject should be consid- 
red again at a later meeting, and that in the 
interim the dealers should endeavor to arrive at 
4 more thorough understanding of the actual 
and practical working of the present law and 
iny pitfalls it leaves open. 

Discussion of whether the lumber 
las been as profitable for retail dealers this 
last season as it might have been brought out 
the suggestion, generally concurred in, that 
‘oo much attention is being given to securing 
Volume and too little to intelligent efforts 
‘oward really profitable selling. In this con- 
ection it was stated that the ready-eut house 


toast 
acted as 


business 





merchandisers are getting profitable business 
through intelligent, efficient selling methods and 
not by reason of cut prices. 
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Cincinnati Club Holds Dinner Dance 


CINCINNATI, OHIO, Dec. 14.—Members of the 
Cincinnati Lumbermen’s Club held a very en 
joyable dinner dance at the Business Men’s Club 
on Saturday, Dec. 12, with an attendance of 
thirty couples. The affair was in charge of 
Clyde Griffith, acting chairman of the enter- 
tainment committee, and in addition to the din- 
ner there was music, dancing and other forms 
of entertainment. This is the first of a series 
of similar affairs which are to be given during 
the winter by the club at the various clubs and 
hotels of the city as a social outlet for the lum- 
bermen and their friends and customers. 

Members of the executive committee made a 
report to Common Pleas Judge Thomas H. Dar 
by to be submitted at the application for re- 
hearing on the case of McWilliams & Schulte, 
box manufacturers. The report is in the form 
of an affidavit and gives the business customs 
relative to ‘‘ good length’? hardwood lumber in 
this district. The rehearing of the case was 
postponed Dec. 12 as the attorney for the other 
side was out of the city. This is the case 
where seven women jurors disregarded business 
customs as pertinent evidence and it is alleged 
decided the ease on the good looks of the at- 
torney for the defense. The matter was re- 
ferred to the Lumbermen’s club at its meeting 
on Dec. 7 by John S. Sehulte, plaintiff in the 


case. 


Red and Blue Ticket Nominations 


MEMPHIS, TENN., Dec. 14.—Announcement of 
the candidates on both the Red and Blue tickets 
of the Lumbermen’s Club of Memphis was made 
at the regular meeting last Saturday afternoon 
at the Hotel Gayoso. R. C. Stimson, president, 
presided. 

Paul Rush, of the Rush Lumber Co., chairman 
of the Red nominating committee, announced 
the following candidates: 

For president—-K. L. Emmons, Mississippi Valley 
ftardwood Co. 

For first 
Lumber Co. 


vice president tuy Goodspeed, Woods 


For second vice president——W. M. Lynch, Delta 
Export Lumber Corporation. 

For directors-—-William Whitman, E. lL. Bruce 
(o.: Harry Shodt, Ilvde Lumber Co., and K. 


Spurgeon, Fisher Body Corporation. 


W. M. Solomon, of Nickey Bros., announced 
the following candidates on the Blue ticket: 


For president—W. I. 
Lumber Co, 


Evans, Evans Hardwood 


For first viee president-—M. B. Eusler, Hatchie 
River Lumber Co. 

For second vice president 
Farber-Love Co. 

For directors—W. S. Sims, Memphis Hardwood 
Flooring Co.: Ellis Williams, Hyde-Williams Lum- 
ber Co., and Burt Munel, Northwestern Hard- 
wood Co. 

S. A. Godman, secretary for the last two 
years, was the unanimous choice of both nomi 
nating committees. He will serve his third 
term. 

Candidates will start the campaign on Friday 
morning, and it will end at the polls Saturday 
night, at the Hotel Gayoso. 


Harry Love, Turner- 
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Progress in Slash Disposal, Fire Forecasting and Prevenfon 


VicTorIA, B. C., Dec. 12.—Following a session 
of two days in the Empress Hotel, the Western 
Forestry & Conservation Association adjourned 
late Thursday afternoon, having made sub 
stantial progress in the consideration of the 
knotty problems of forest management. 

Perhaps the most notable feature of the meet- 
ing was the accord with which difficult subjects 
were treated, and a steady drawing together of 
forest-management influences which in the re- 
cent past were rather widely separated, if not 
openly antagonistic. 

A decided advance has been made from the 
abstract toward the concrete, from the general 
to the particular—as witness the common im 
pulse which led practically every speaker to 
approve the dictum that blanket regulation is 


surely accompanied by hardship, increasing 
burdens that may be ulmost intolerable; and 


that forestry problems ought always to be ap 
proached with an eye to local conditions. 

This attitude was made extremely clear in 
an interesting and intricate discussion of slash 
disposal, where the showing was made that a 
solution in one distriet would be ruinous if 
applied to another, 

The fire review emphasized the advance made 
in forecasting methods, in which international 
lines are wiped out and science is given a clear 
field. Timber insurance came in for considera- 
tion. Likewise there was a discussion of spark 
arresters, along lines laid down a short time 
ago at the annual meeting of the Pacific Log 
ging Congress. Among the numerous matters 
presented was the problem of economic division 
of forest land ownership and responsibility, as 
outlined by Col. W. B. Greeley, chief forester 
of the United States. Tax reform, and other 
matters of first importance have a place in the 
resolutions. There was new light on reproduc- 
tion, whether from seed distributed widely from 
seed trees or from seed stored in the duff. The 
meeting, in an intensely practical way, took 
notice of the proposal of railroads to adopt 
new standard dimensions of railroad ties, and 
showed its disapproval, on account of waste 
that would result under new specifications. 


Committee Meetings Precede Assembly 


The printed program, which had been ar- 
ranged under the direction of KE. T. Allen, re 
produced the American and British colors, set 
ting forth that Victoria had been chosen as the 
meeting place as a return courtesy for British 
Columbia coéperation. The meetings developed 
logically, first as a protection session, then as 
a research session, and finally as a general 
policy session. 

At the annual banquet, held in the Empress 
Hotel, Wednesday evening, President A. W. 
Laird presided. Responses were made by Hon. 
T. D. Patullo, Mr. Allen, Huntington Taylor, 
William Turnbull, William McNeill, Noel Ay! 
mer Dew and C. M. Cranger. The attendance 
both at the general meetings and the banquet 
was large and thoroughly representative. 

One of the sidelights during the week was the 
attention directed to the danger of fire. The 
forest service of British Columbia was in evi- 
dence with specialties, such as  wind-shield 
stickers, placards, souvenir foot-rules and the 
like, with the inevitable caution against care- 
lessness in the woods. 

Also President Laird had brought with him 
an illuminated, fire-lit photographie reproduc- 
tion of a blazing forest exhibited at the Daven- 
port Hotel in Spokane during the Hoo-Hoo 
Annual in Spokane last September. It carried 
the placard, ‘‘ Man-made fires comprise 85 per- 
cent of our annual half-billion-dollar forest fire 
loss; let’s stamp out fire; be a Friend of the 
Forest.’’ Mr. Laird spoke at considerable 
length on this portrayal of a living fire, stating 
that he had seen the original exhibit in Spokane, 
had arranged with H. R. Isherwood, secretary- 
treasurer of Hoo-Hoo, for a picture of his own, 
and had exhibited it at Potlatch and other 


points in Idaho, to arouse fire-consciousness in 
school children and the general public. 


WEDNESDAY MORNING 


Introductory to proceedings, Hon, T. D. Pa 
tullo, minister of lands for the Provinee, 
sounded a note of codperation, emphasizing its 
relation to good business, and remarking the 
importance of looking toward the future. The 
welfare of the lumber industry, he said, was 
allied with the welfare of the public, and he 
hoped that foresters and lumbermen, both Amer- 
ican and Canadian, would maintain relations 
mutually beneficial. 

Mr. Laird, in the annual address of the presi- 
dent, remarked the absence of outstanding fea- 
tures in forestry with reference to the year, but 
brought out the point that progress had been 
made in spite of obstacles. There had been a 
drawing away from the abstract, and an ap 
proach to experimentation, meeting problems 
in a practical manner, As to slash disposal, the 
issue had been somewhat localized and defined, 
and on land ownership and responsibility there 
had been a definite advance toward responsi 
bility. There had been a practical trend in 
facing problems. 

EK. T. Allen, forester in charge, submitted his 
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A. W. LAIRD, GC, S. CHAPMAN, 
Potlatch, Tdaho : Tacoma, Wash. ; 
President Klected) Treasurer 


annual report, citing that a year previously he 
had brought out six important needs: 


Coéperative attention to improving State poli- 
cles, 

Working out the best use of the Clarke-MeNary 
law. 


Reducing fire cost by more systematic preventive 
education, 

Establishing law enforcement 
from fire fighting forees, 

Extending sylvicultural and Jand policy research, 

Reform of cut-over land taxation. 


personnel distinet 


Mr. Allen observed that if, after a year, he 
were again to recommend a list, it would be the 
same six, with the important proviso that there 
be greater speed and more effort to localize 
plans to fit many conditions, instead of blanket 
compromises. Brush disposal was a problem 
engaging active minds and field experiment as 
never before—a desirable improvement over the 
old situation when lack of individual interest 
virtually compelled making all comply with com- 
promise general rules. 

Mr. Allen said there was a reason for disap- 
pointment, temporarily, with the Clarke-McNary 
law, on account of the appropriation it had re- 
ceived and the narrow construction it had been 
given. The qualifying of new States was evi 
dence of the law’s value, but unless the funds 
kept pace it would penalize States already in 
line. Unless weaknesses were remedied, the law 
might revert to a revised Weeks law, with little 
new or constructive in national forest policy. 
In most eases of forest fires, some human hand 
is responsible, he said. Fires do not start them- 


selves, yet nine-tenths of all activity is devoteq 
to fighting fires instead of fighting people who 
start them—‘‘rotten economy.’’ It is a man 
hunt, not a fire hunt, in which the protective 
agencies ought primarily to be engaged. A tota] 
of 10,000 fires o year means that more than that 
number of people could and should be re. 
strained. 
British Columbia Situation 


‘<The British Columbia Forestry Situation,” 
was developed by P. Z. Caverhill, chief forester, 
who insisted that too much lumber had _ been 
forced on the market. He declared that a 10 
percent curtailment early in the year would 
probably have resulted in a similar rise in price, 
For many years, he said, British Columbia 
would be a lumber exporting country. The new 
royalty act, in his opinion, would tend to stabil- 
ize stumpage for the next ten years. Reforesta- 
tion was advancing and steadily gaining mo 
mentum along the path of fire prevention. 

R. H. Chapler read the report of the protee- 
tion department, entitling it ‘‘ Fire Review and 
Lessons, 1925.’’ It set forth at considerable 
length association activities with respect to 
publicity, Federal codperation, blister rust, and 
the fire season. There was an absolute necessity 
for coéperation on the part of the forest-using 
public, in order to combat forest fires. Mr, 
Chapler stated that the most encouraging fea- 
ture was the fact that never had there been a 
time when the general public was thinking and 
talking in terms of forest protection and re. 
placement as today. 

Along similar lines, R. V. Stuart, of. the 
British Columbia forest branch, remarked that 
in the Province the season just closed had been 
one of extreme severity, there having been a 


total of 2,522 fires, of which 6382 had_ been 
due to lightning. The loss to merchantable 


timber had been more than $1,250,000. There 
was a decrease in fires traceable to logging 
operations. 

Noel Aylmer Dew, of Portland, Ore., spoke on 


‘“New Developments in Timber Insuranee,”’ 
stating that eventually insurance companies 
mays pool their interests in such a way as to 
write policies on . widely separated — timber 
tracts. 

Prior to adjournment for the noon hour, 


President Laird announced committee appoilt- 
ments, as follows: 

Nominations: Montana, Roscoe Haines : Idaho: 
If. C. Shellworth; Washington; L. ‘'T. Murray, 
Oregon, Wells Gilbert; California, S. R. Black, 


Resolutions: For the industry—C. S. Chapman, 


W. PD. Humiston, J. H. Walker. For the States— 
George CC. Joy. Kor British Columbia—R. J. 


Stuart. For Forest Service—T. T. Munger. 


WEDNESDAY AFTERNOON 


The subject of ‘‘Fire Weather Forecasting 
and Humidity Studies’? was handled by W. B 
Osborne, of the United States Forest Service, 
Portland; F. Napier Denison, of the meteordl: 
ogical observatory, Victoria; and EK. H. Bowie, 
of the United States weather bureau, supervis 
ing foreeaster of the Pacific coast, with head: 
quarters at San Francisco. Mr. Osborne statet 
that everyone interested in forecasting was él 
thusiastic. The warnings had been of tremel: 
dous value, and had resulted in a materia 
reduction in losses. Fire weather forecasting 
was one of the important new things. Mr. Denr 
son offered to codperate with American forestry 


‘ officials. Maj. Bowie spoke of the east will! 


as a ‘‘thirsty wind,’’ bringing about inflam 
matory conditions. He urged the use of the 
records. Before next season, he said, data woul 
be completed that would aid in the protectio 
of the forests. 

Dr. E. P. Meinecke, of San Francisco, & 
pert in forest pathology of the Department @ 
Agriculture, took the place of Dr. J. 8. Joye 
in presenting a paper on ‘‘Timber Diseases. 
Decay and disease, he said, took a tremendol 
toll, representing a forestry loss that coulk 
never be made good. 

Methods of ‘‘Slash Disposal,’’ leading t0 
discussion of various kinds of burning, was ‘ 
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topic placed before the meeting in a paper 
py L. T. Murray, of the West Fork Logging 
(o., Tacoma, who spoke of the problems aris- 
ing in' fir timber. He said all small or short- 
time operations should be burned over; while 
larger areas of long-time operations could best 
pe handled by broadcast fires some seasons on 
all or a part of the works, and spot burning 
on other parts, depending on the special situa- 
tio. He expressed the opinion that strip burn- 
ing and highly-improved methods of prevention 
and quick suppression would help solve the 
problem. 
Burning Problems 


The topic proved to be one of the most im- 
jortant considered by the meeting. Following 
Mr. Murray was L. R. Andrews, secretary of 
the British Columbia Loggers’ Association, who 
leclared that promiscuous broadcast burning 
was wrong in most cases, since each case should 
ie handled from the local standpoint. 

Minot Davis, president of the Pacific 
(Congress, said that in almost every case 
swer would necessarily be found in 
local conditions. 

J. H. Walker, of the 


Logging 
the an- 
individual 


Crown Willamette Paper 
(o., Portland, declared burning was necessary 
wherever reforestation was desired, since burning 
would clear the ground and provide potash. Snags 
ought to be cut down. Fires generally, he said, 
could be controlled. 


Ek. B. Chinn, of the Loggers’ Information Asso- 
ciation, Seattle, said there would be more speedy 


reproduction without burning. William  Ent- 
whistle, of the Washington Forest Fire Associa- 


tion, Seattle, said it was not the 
association to insist on broadcast 


policy of the 
burning. 

Swift Berry, of the Michigan-California Lumber 
(o., Camino, Calif., outlined the strip system used 
in his operation, remarking that there was no 
roadcast burning by the Michigan-California or- 
ganization, 

M. B. Pratt, State forester of California, said 
that in trying to fireproof cut-over areas in Cali- 
fornia he believed slash should be burned under 
the best conditions, with local aspects determining 
the method. 

Willis Corbett, of the Pacific Lumber Co., Scotia, 
Calif., outlined conditions in the redwood district, 
in which the most favorable time was selected, be- 


ing.as soon as possible after logging. If they 
lidn’t “burn,” he said, they would ‘get burnt.” 
Ben Ik. Bush, State forester of Idaho, outlined 


conditions peculiar to that State, saying 
roadeast burning would not work. It 
sary to pile slash, for some time it 
ind nothing could stop it—-given a 
on and low humidity. 


was neces- 
would burn, 
long, dry sea- 
Huntington Taylor, of the Edward 
Timber Co., Coeur d’Alene, Idaho, said 
night leave slash in a small area, 
ireas it must be burned. Present methods were 
‘xpensive. He believed a plan of piling brush 
inl letting it remain, would prevail, since it af- 
lorded better protection and quicker regrowth. 


Rutledge 
that one 
but in large 


Norman G. Jacobson, of the association research 
lepartment, summarized the results of investiga- 
lions at the operation of the Potlatch Lumber Co., 
Potlatch, Idaho, remarking he had always thought 
of that State as a bad fire region, but its burned- 
over area did not show as in the fir country. Mr. 
Jacobson did not favor blanket rules. In a few 
Years, he said, regrowth would create a_ perfect 
‘anopy, which ought to make a district fairly safe. 

(. B. Sanderson, of the Milwaukee Land Co., 
Seattle, reminded Mr. Jacobson that in the St. Joe 
listrict there was a “bigger burn” than in Wash- 
‘ington; and Mr. Jacobson answered by saying he 
lad meant burns that were not reproducing timber. 


Spark Arresters and Logging Equipment 
The allied questions of spark arresters, out- 
‘ide exhaust and other protective logging equip- 
ent were unfolded in a paper presented by 
». R. Black, of the California Forest Protective 
Association, in which he expressed the convic- 
"lon that the use of outside exhaust would make 
the wood-burning donkey engine fully as safe 
4 the oil-burning or electric donkey—going 
a long way in removing the slash menace. Mr. 
Davis said the Pacific Logging Congress would 
% glad to take part in a cooperative study of 
this subject for the fir region. Mr. Allen sug- 


that ° 


gested that this was a problem for the log- 
gers. On motion it was ordered that the West- 
ern Forestry & Conservation Association co- 
operate with the Pacific Logging Congress in 
such a study. 

A report on ‘‘Insect Situation’’ was made 
by J. C. Evenden, of the United States Depart- 
ment of Agriculture. 


THURSDAY MORNING 

Deep interest was shown in a paper by J. L. 
Alexander, of the British Columbia Forest Serv- 
ice, on ‘* Recent Evidences Affecting Reforesta- 
tion as Found by Public Research Agencies. ’’ 
The source of seed was important. The theory 
of seed stored in the forest floor appeared to 
explain certain conditions, but did not explain 
others. Samples of duff had been examined in 
July, but the only sound seed capable of ger- 
mination was that which retained its wings 
and apparently had fallen from trees during the 
summer. Other studies had shown that wind- 
blown seed was a great factor in restocking. 
On «a block burned over in 1915 fifty seed- 
lings an acre established in 1924, following 
the heavy seed crop of 1923; and the nearest 
seed trees were more than three-fourths of a 
mile away. 


, 


Burning is not a sylvicultural re- 











G. B. MeLEOD, E. G. AMES, 
Portland, Ore. ; Seattle, Wash. ; 
Klected Vice Presidents of Association 
quirement, but purely a protective measure. 


The most rapid means of establishing a forest 
cover is to leave the slash; the next most rapid 
means is by burning as soon after logging as 
possible; the slowest restocking takes place 
where repeated burns occur and the timber has 
been cut back to long distances from the re- 
burned areas. 

Thornton T. Munger, director of the Pacific 
Northwest Forest Experiment Station, Port- 
land, Ore., continued the discussion, showing 
that there is a wide Variation in reproduction 
from year to year. Recent detailed studies had 
brought out the point that the mortality of 
young seedlings was something to be reckoned 
with. The practical application of this  syl- 
vical fact was that provision for seed supply 
must be varied to compensate for variations 
in the mortality probability—if the rate is 
high more seed is necessary. 

KF. G. Miller, dean of the school of forestry, 
University of Idaho, brought out the point that 
logging was already a fact in residual white 
pine stands in Idaho, the State in 1925 hav- 
ing sold the residual timber on twelve forties 
of cut-over land for more than had been re- 
alized from the first sale fifteen years pre- 
viously. It was conceded that to leave the slash 
undisposed over very large areas was to create 
‘fan impossible fire hazard,’’ indicated by the 
fact that the larger parts of such areas actually 
have burned over, much of them more than 
once. But the potential value of residual stands 
was entirely too great to destroy; and the only 





on Education Noted at Forest Management Conference 


way seems to pile and burn the slash as logging 
progresses. 
Forest Management Investigations 

‘*Private Forest Management Investigations 
in Four States,’? embracing a report by the 
association’s research department, brought 
forth some results, as stated by Mr. Jacob- 
son, of studies on some 60,000 acres owned 
by fourteen companies in California, Oregon, 
Washington and Idaho. Coneerns desiring an 
analysis of their reforestation possibilities and 
contributing to the work were: Michigan-Cali- 
fornia Lumber Co., Fruit-growers’ Supply Co., 
California Sugar & White Pine Association, 
Shevlin-Hixon Co., Booth-Kelly Lumber Co., 
Hammond Lumber Co., Weyerhaeuser Timber 
Co., Clarke County Timber Co., St. Paul & 
Tacoma Lumber Co., West Fork Logging Co., 
Schafer Bros. Lumber & Door Co., Clemmons 
Logging Co., Northwestern Lumber Co., Pol- 
son Bros. Logging Co., Donovan-Corkery Log- 
ging Co., Simpson Logging Co., Potlatch Lum- 
ber Co. Mr. Jacobson stated that the history of 
every forest region proved that in much less 
time than it takes to grow any new forest crop 
«a market becomes established for residual ma- 
terial. The values vary greatly with tracts and 
acres. With no attempt at blanket preserip- 
tion for change of view and practice, Mr. Jacob- 
son said that the most important forestry 
problem was the protection and utilization of 
these great values. 

Some results of the study were: Bringing 
forestry from abstract discussion to actual ap- 
plication; bringing a very considerable owner- 
ship to definite decision to keep up produe- 
tivity while ultimate policy is being shaped by 
events; bringing some also to a definite decision 
to grow another crop themselves; stimulating 
other owners to investigate; creating a tend- 
eney toward more individual forestry effort 
by owners; extension of the codperative idea, 
with its pooling of information and effort by 
all agencies, to the entire related field of for- 
estry endeavor. 

Fred Morrell, United States district forester, 
with headquarters at Missoula, Mont., stated 
that in the matter of slash disposal there was 
danger of too mueh blanket direction; yet it 
was a question, as to just how far the protee- 
tive agencies were warranted in going, through 
leaving to each owner the method of disposal 
of slash on his land. At the same time Mr. 
Morrell stated his belief that he did not think 
there was any way of escape from a consider- 
able degree of uniformity of method. In the 
national forests there had been a _ cutting 
budget. If there could be a pooling of private 
and public lands, a combined cutting budget 
might be possible, satisfactory to numerous 
operators, if it could be worked out. Ben E. 
Bush, State forester of Idaho, observed that 
small mills were difficult to interest, from a 
forestry point of view. 


Tax Reform Study 


C. 8S. Chapman, of Tacoma, chairman of 
the Washington forest taxation committee, took 
the floor to present the status of tax reform 
study and effort. He reviewed the legislation 
now pending before the legislature of Wash- 
ington, remarking that unless the evils of taxa- 
tion were removed there would be no incentive 
to private reforestation. He offered an op- 
timistic view, stating his belief that within a 
few years all the important lumber producing 
States would enact laws intended to put forest 
growing on a more stable basis. 

C. M. Granger, United States district for- 
ester, Portland, Ore., developed the topic, ‘‘ Fed- 
eral Studies Under the McNary Law,’’ outlin- 
ing the activities of Prof. Fairchild, of Yale, 
and a number of trained assistants. ‘‘ The job 
is distinctively a codperative one,’’ said Mr. 
Granger, ‘‘and in its essence is a tax-finding 
study.’’ It involved, in the first place, a gen- 
eral study; then a regional study; and finally, 
a study of conditions in individual States. An- 
other codperative study, arising under the Me- 
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Nary law, related to the protection of water 
sheds and stream flows in their bearing on per- 
manent forestry. Col. Greeley, said Mr. 
Granger, was anxious that there be early co- 
operation, and a joint determination of es- 
sentials. 

M. B. Pratt, State forester for California, 
continued the discussion, observing that Calli- 
fornia, through a proposed constitutional 
amendment, was headed in the direction of 
proper tax legislation, which would exempt 
growing timber for forty years, and would give 
liberal treatment to existing stands not forty 
years old. He showed that the redwood lum- 
bermen have gone in for reforestation be- 
eause of a belief that it would be good for 
them to do so; also he cited C. Stowell Smith, 
secretary-manager of the California White & 
Sugar Pine Manufacturers’ Association, as a 
supporter of the amendment as the key to the 
entire situation, believing that its adoption 
would be followed by reforestation in Cali- 
fornia. 


THURSDAY AFTERNOON 


Representing W. B. Greeley, chief forester 
of the United States, Mr. Granger read Col. 
Greeley’s paper on ‘‘Economic Division of 
Forest Land Ownership and Responsibility.’’ 
In the five Northwestern States is an area of 
more than 103,000,000 acres of forest land of 
all sorts; a total of 30 percent of this area, 
and the best of it, is in private ownership; 
2% percent is in State ownership; and 
6744 percent is in Federal ownership or con- 
trol, a considerable part of which land is of 
low productivity. Col. Greeley says the na- 
tional forests should be consolidated for more 
effective timber management, largely through 
land exchange laws. Beyond certain adjust- 
ments, he does not believe that the limits should 
be extended. The forest program, he contends, 
should look forward to practically unbroken 
timber production on all of the 103,000,000 
acres which does not pass within a reasonable 
time into agriculture. That is ‘‘the big, out- 
standing goal.’’ It will be a divided responsi- 
bility, with three major agencies participating 
in it; and there will be a distinct gain in 
‘‘elarity of conception’’ in avoiding efforts by 
different groups at cross purposes with one 
another, and ‘‘in making the most united head- 
way all along the line.’’ There was need to 
develop one school of thought on this funda- 
mental subject. It would be unfortunate to 
split into two or three schools, each wedded 
to a single solution, whether of Federal owner- 
ship, State ownership, or enforced private own- 
ership. The actual division can only be worked 
out gradually—meantime, there is the im- 
mediate obligation of keeping the forest lands 
productive. 


Localizing Protection 


E. B. Birmingham, of the California Fruit 
Growers Supply Co., Susanville, Cal., appeared 
for F. B. Hutchens, in reading a paper on 
‘*Localizing Protection and Other Forest Poli- 
cies.’’ He observed that operators had usually 
been too busy getting out logs to pay attention 
to forestry, and as a result policies that in 
many cases were not practical had been forced 
on the loggers. One school of thought was de- 
veloping, and held to the position that if the 
forests were to be made perpetual there must 
be less destructive methods. Now that interest 
had been aroused, the loggers were showing a 
desire to take part in the formation of a policy. 
No blanket rule could be made to apply fairly; 
but if the operators were permitted to help 
solve individual problems they would probably 
evolve policies more satisfactory than those 
now in effect. 

The discussion was continued in a paper by 
Lynn F. Cronemiller, of Oregon State board 
of forestry. This paper, which was read by N. 
A. Elliott, State forester of Oregon, stated ap- 
proval of initiative in the matter of reforesta- 
tion, but did not favor extending too wide 
latitude to the operators. C. K. McHarg, of the 
United States Forest Service, Coeur d’Alene, 
Idaho, pointed out that the adoption of a 
blanket policy had tended to arouse thought. 
There was need, perhaps, of a little urgent 


legislation to serve as an incentive for volun- 
tary effort. For twenty years the operators 
had had an opportunity to come in and pay for 
protection, but they had held out until the pres- 
ent year. There had been desultory efforts to 
solve the problem of slash disposal, but no one 
had consistently gone at it until there had been 
serious losses. M. B. Pratt, State forester for 
California, observed that lumbermen were rec- 
ognizing that some kind of regulation was nec- 
essary, and they looked for regulation in a 
common-sense manner. 

A. W. Cooper, secretary-manager of the West- 
ern Pine Manufacturers’ Association, Portland, 
Ore., stated that the lumbermen were living in 
a day and age when regulatory legislation was 
popular. In forestry, it was inevitable that the 
first step should be blanket legislation. It had 
served its purpose. The private owner who 
would not do his bit was a menace, a nuisance. 
If the industry was really going to develop a 
forest policy, it would be necessary to develop 
initiative. But nothing would kill initiative 
faster thun would blanket legislation. It was a 
business problem, calling for the exercise of 
common sense, and it ought not to be hampered 
by too much legislation. 

Huntington Taylor directed attention to the 
fact that certain railroads intended to change 
the specifications of ties, to 8 feet 6 inches— 
7x9. He declared that the interests of con- 
servation, of common-sense and everything else 
demanded that there be no change in tie speci- 
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fications. The lumberman, in cutting ties, 
ought to have a chance for his ‘‘alley’’ on side 
lumber, he said. There was not a single sane 
argument in favor of the change, and he hoped, 
if the railroads did come forward with the new 
specifications, that the lumbermen would refuse 
to quote. The meeting subsequently passed a 
resolution sustaining: Mr. Taylor’s view. 

At the suggestion of Mr. Allen, a motion was 
passed authorizing the appointment of a com- 
mittee on investigation of timber insurance, to 
develop a better idea of hazard in an effort to 
work out a basis for future action. 


Election of Officers 


The report of the nominating committee was 
adopted, as follows: 

President—A. W. Laird, Potlatch, Idaho. 

Vice presidents—C. R. Johnson, California ; 
George LB. McLeod, Oregon; E. G. Ames, Wash- 
ington; C. A. Barton, Idaho; W. C. Lubrecht, 
Montana. 


Treasurer—C. S. Chapman. 

Trustees—William Wheeler, California; George 
McPherson, Oregon; George S. Long, Washington ; 
Huntington Taylor, Idaho; Walter Neils, Montana. 


The Resolutions 


Mr. Chapman read the report of the resolu- 
tions committee. In addition to the report as 
submitted, which later was adopted as read, 
the committee was empowered to draft an ap- 
propriate resolution relative to spark arresters 
and outside exhaust—the entire matter to be 


ee, 


made the subject of codperative study initiate 
by a committee of the Pacific Logging Congress 
to be appointed by President Minot Davis. The 
resolutions are: 


(1) Believing that the proper protection ang 
utilization of our forests can only be_ brought 
about through codperation on the part of Federa), 
State, provincial and private agencies, we again 
pledge our best efforts for continuation of the 
working out of our problems in a codperatiye 
manner. 


(2) We urge upon Congress the need for pro. 
viding at least $1,500,000 the coming fiscal year, 
with which to carry out the provisions and spirit 
of the Clarke-McNary Act, and we also urge that 
due consideration be given the nature of protee. 
tion work in providing fiscal requirements goverp. 
ing expenditures under this act. 


(3) The constantly increasing number of map. 
caused fires indicates need for greater prevention 
efforts. To this end it is believed of the greatest 
importance that each of our States develop ay 
efficient forest constabulary to deal specifically 
with law enforcement as a means of reducing the 
number of man-caused fires, and reaching the care. 
less and criminally negligent minority of ou 
population. 


(4) Since our forests are subject to tremendous 
losses through periodic epidemics of insect pests, 
and since it has been demonstrated that such 
losses may often be controlled where prompt and 
adequate action is taken, we urge that this phage 
of forest protection be given adequate Federal sup. 
port and prominent recognition as a part of any 
comprehensive forest policy for our nation. We 
therefore respectfully request that the secretary 
of agriculture lend aid to this situation in order 
that scientific investigations, relative to the ad. 
vancement and application of our present methods 
of forest insect control, can be adequately under- 
taken, and to provide for an emergency fund for 
the control of insect epidemics on national forest 
lands, 


(5) We commend steps already taken by some of 
our western States looking to acquisition of addi- 
tional lands to be managed as State forests, and 
urge such a program for all States financially able 
to care for properties of this nature. ‘The estab- 
lishment of forests by municipalities should like- 
wise be given serious consideration. 


(6) We commend the effort in some of our 
western States looking to enactment of equitable 
laws governing the taxation of reforesting lands, 
It is of the greatest importance that legislation 
be enacted in all of them whereby owners of forest 
properties may be encouraged so to manage these 
properties that successive crops will result, and 
we pledge support to any effort which gives prom- 
ise of practical results. 


(7) Believing that educational work carried on 
by our various protection agencies has been of 
great value and that an extended campaign of 
this nature will result in a reduction of fire hazard, 
we again urge that private State, provincial and 
Federal agencies devote more thought and money 
to reaching the public with material which will 
keep constantly before them need for forest pro- 
tection and perpetuation. 


(8) We endorse work being done by Federal, 
State and private agencies looking to control of 
white pine blister rust in the Pacific coast region 
and urge the intensive continuance thereof under 
—— agreed upon by all agencies for its 
conduct. 


(9) We urge a continuation of air patrol of the 
forested regions of the Northwest. ‘The work of 
the last season was productive of excellent results 
and fully warrants Congress in providing neces- 
sary funds to continue and extend this means of 
fire protection and control. 


(10) The recent proposal of the engineering de 
partments of some of our railroads to adopt new 
standard dimensions of railroad ties, increasing 
their length to 8 feet 6 inches, is impracticable 
and would result in unnecessary loss and waste 
of material and increased costs. 


(11) We express appreciation for the study and 
research work conducted by the United States 
and Canadian weather bureaus and Forest Serv- 
ice, to determine factors controlling changes in 
weather affecting fire hazard. It is believed that 
such studies and the service now afforded pro 
tection agencies by the weather bureaus are prov 
ing and will prove of inestimable value to the 
whole protective movement. We therefore urge 
our representatives in Congress to provide funds 
in the sum of at least $25,000 the next fiscal year. 
that this work may be conducted by a corp of 
specialists who can devote their entire time to this 
important project. 


(12) Appreciating that progress in reforesta- 
tion and the management and protection of forests 
is contingent upon technical research, we commend 
the policy of the Forest Service of the Department 
of Agriculture in establishing regional forest eX: 
periment stations, and hope for the expansion: of 
these studies, particularly with a view to devisiné 
better methods of preventing and suppressing for 
est fires. We urge Congress to provide liberally 
for the continued support of the existing stations 
and for the proposed station to cover the sugar 
pine and redwood regions of California. 


(13) We desire to express appreciation of por 
hospitality which has been extended us by po 
Canadian friends as well as for the material ® 
given us in the conduct of our meetings. As usua 
our stay in Victoria has been a most pleasant one 
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due to the courtesy of all those who have to do 
with looking after our comfort and happiness. 


HOW IT IS PRONOUNCED 


During the annual conference of the Western 
Forestry & Conservation Association, an inter- 
ested stranger approached Minot Davis, of Ta- 
coma, president of the Clemons Logging Co., 
and also president of the Pacific Logging Con- 
gress. 

‘*Exeuse me, Mr. Davis,’’ he said. ‘‘ Your 
given name is M-i-n-o-t. Do you pronounce it 
‘Mee-Know,’ or ‘My-Knot’?’’ 

‘‘Your query is perfectly natural,’’ replied 
Mr. Davis. ‘‘I’ve answered it before, many 
times. I pronounce it ‘Mine-utt.’ Comes from 
New England family, you know. They didn’t 
reach America by the Mayflower, but they 








weren’t so very much later, either. No, the 
name isn’t Freneh—English, I think.’’ 
And that settles a very important question. 


THE CROWD HOMEWARD-BOUND 


SEATTLE, WASH., Dec. 12.—On the ship 
Princess Alice, arriving Thursday evening from 
Victoria, B. C., there was an amiable group of 
loggers, lumbermen and foresters, homeward- 
bound from the annual conservation conference. 
They were a happy crowd, overflowing with good 
nature and vocal under the impulse of new 
songs. Let us picture more than a dozen of 
them assembled about the musie box in the 
social hall—at the piano, Tom Murray, impre- 
sario, able to play anything, and encireling him 
such heroic figures as Minot Davis, A. W. 





Cooper, George Johnson, F. C. Talbot, J. C. 
Evenden, C. B. Sanderson, Neil C. Jamison, 
KE. B. Chinn, M. B. Pratt, 8S. B. Black, C. 8. 
Chapman and Heine Neubert—all of them solo- 
ists, and most of them musical directors. 
‘* Alouette,’’ they sang. ‘‘ Alouette, Alouette, 
Alouette—a la tete, a la bee, a la nez—Alou- 
ette.’’ The very hog-chains vibrated with the 
harmony. That crowd tried everything imagin- 
able. They went back thirty years, even, in a 
rendition of ‘‘Sweet Rosy O’Grady’’ and ‘‘ The 
Sidewalks of New York,’’ soli, tutti, ensemble, 
most affecting. 





There was no question as to the fervor with 
which these lusty Americans pledged their ad- 
herence. The voices held out until the ship 


was well on its way up Admiralty Inlet. 








Jan. 4, 1926—South Bend Hardwood Club, South Bend, 
Ind. Annual. 

Jan. 6-7, 1926—American Forestry Association and 
Southern Forestry Congress, Jefferson Hotel, Rich- 
mond, Va. Joint annual meeting. 

Jan. 7, 1926—Pittsburgh Lumbermen’s Club, William 
Penn Hotel, Pittsburgh, Pa. Annual, 

Jan, 8, 1926—Pennsylvania Forest Products Manufac- 
turers’ Association, Tyrone, Pa. Annual. 

Jan. 9, 1926—Louisiana Mill Managers’ Association, Lake 
Charles, La. 

Jan. 12, 1926-—Hardwood Interior Trim Manufacturers’ 
Association, Hotel Peabody, Memphis, Tenn. Annual. 

Jan. 12, 1926—Louisville Branch Southern Hardwood 
Traffic Association, Louisville, Ky. Annual. 

Jan. 13-14, 1926—Retail Lumber Dealers’ Association 
of Indiana, Claypool Hotel, Indianapolis, Ind. 
Annual. . 

Jan. 14, 1926—Philadelphia Wholesale Lumber Dealers’ 
Association, Manufacturers’ Club, Philadelphia, Pa. 
Annual, 

Jan. 14, 1926—Pittsburgh Millwork Estimators’ Club, 
Fort Pitt Hotel, Pittsburgh, Pa. Annual. 

Jan, 14-15, 1926—Southern Illinois Retail Lumber Deal- 
peal Association, Halliday Hotel, Cairo, Ill, An- 
nual, 

Jan, 14-16, 1926—Mountain States Lumber Dealers’ 
Association, Shirley-Savoy Hotel, Denver, Colo. 
Annal. 

Jan, 15, 19826—Indiana Hardwood Lumbermen’s Asso- 
ciation, Claypool Hotel, Indianapolis, Ind. Annual. 

Jan, 15, 1926—Southern Hardwood ‘Traffic Association, 
Hotel Peabody, Memphis, Tenn. Annual. 

Jan. 15, 1926—California White & Sugar Pine Manu- 
facturers’ Association, San Francisco, Calif. Annual 
stockholders’ meeting. 

Jan. 16, 1926—East Texas Mill Managers’ Association, 
Houston, Tex. 

Jan. 19, 1926—Canadian Forestry Association, King 
Edward Hotel, Toronto, Ont. Annual. 

Jan. 19-21, 1926—Ohio Association of Retail Lumber 
Dealers, Neil House, Columbus, Obio. Annual. 





Jan. 19-21, 1926—Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis, Minn. Annual. 


Jan. 20-22, 1926—Ontario Retail Lumber Dealers’ Asso- 
ciation, King Edward Hotel, Toronto, Ont. Annual. 


Jan. 25, 1926—Eastern Millwork Bureau, Hotel Penn- 
sylvania, New York City. Annual. 

Jan. 26-28, 1926—Northeastern Retail Lumbermen’s 
Association, Hotel Pennsylvania, New York City. 
Annual. 

Jan. 27-29, 1926—Southwestern Lumbermen’s Associa- 
tion, Kansas City, Mo. Annual. 

Jan. 27-29, 1926—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual, 

Jan. 27-28, 1926—National Lumber Exporters’ Associa- 
tion, Neil House, Columbus, Ohio. Annual. 

Jan. 28-29, 1926—Pennsylvania Lumbermen’s Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, Pa. 
Annual, 

Jan. 28-29, 1926—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, West Virginia Hotel, 
Bluefield, W. Va. Annual. 

Feb. 2-3, 1926—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Phoenix Hotel, Lexington, Ky. Annual. 
Feb. 2-3, 1926—Hardwood Manufacturers’ Institute, 
Hotel Roosevelt, New Orleans, La. Mid-winter 

business meeting. 

Feb. 2-4, 1926—Oanadian Lumbermen’s Association, 
Mount Royal Hotel, Montreal, P. Q. Annual. 

Feb. 3-4, 1926—Southeastern Iowa Retail Lumbermen’s 
Association, Ottumwa Hotel, Ottumwa, Iowa. An- 
nual. 

Feb, 3-5, 1926—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, Pa. 
Annual. 

Feb. 3-5, 1926—Michigan Retail Lumber Dealers’ Asso- 
ciation, Statler Hotel, Detroit, Mich. Annual. 


Feb. 4-5, 1926—New Jersey Lumbermen’s Association, 
Hotel Traymore, Atlantic Oity, N. J. Annual, 


Feb. 10-11, 1926—National Association of Commission 
Lumber Salesmen, Congress Hotel, Chicago. Annual. 


Feb. 10-12, 1926—Nebraska Lumber Dealers’ Association 
in conjunction with Knot Hole Clubs, Hotel Castle, 
Omaha, Neb. Annual. 

Feb. 10-12, 1926—Illinois Lumber & Material Dealers’ 
Se, Edgewater Beach Hotel, Chicago. An- 
nual, 

Feb. 11-12, 1926—Tennessee Retail Lumber Dealers’ 
Association, Hermitage Hotel, Nashville, Tenn. 
Annual. 

Feb. 16, 1926—Northern Wholesale Hardwood Lumber 
Association, Milwaukee, Wis. Annual. 

Feb. 16-18, 1926—Wisconsin Retail Lumbermen’s Asso- 
ciation, Hotel Pfister, Milwaukee, Wis. Annual. 
Feb, 17-18, 1926—Southwestern Iowa Retail Lumber- 
men’s Association, Iowana Hotel, Creston, Iowa. 

Annual. 

Feb. 18-20, 1926—Western Retail Lumbermen’s Associa- 
tion, Multnomah Hotel, Portland, Ore. Annual 
institute. 

Feb. 19, 1926—Eastern Iowa Retail Lumbermen’s Asso- 
ciation, Lafayette Hotel, Clinton, Iowa. Annual. 
Feb. 22-27, 1926—National Association of Builders’ Bx- 
changes, Coliseum, Oklahoma City, Okla. Annual. 
Feb. 23-25, 1926—North Dakota Retail Lumbermen’s 
Association, Fargo Commercial Club, Fargo, N. D. 

Annual. 

Feb. 24, 1926—Northern Indiana & Southern Michigan 
Retail Lumber Dealers’ Association, Oliver Hotel, 
South Bend, Ind. Annual. 

March 3-4, 1926—Central & Northeastern Iowa Lum- 
bermen’s Association and Northwest Iowa Retail 
Lumbermen’s Association, Fort Des Moines Hotel, 
Des Moines, Iowa. Joint annual conventions. 

March 10-11, 1926—South Dakota Retail Lumbermen’s 
Association, Coliseum, Sioux Falls, 8S. D. Annual. 

March 17-18, 1926—Southeast Missouri Retail Lumber 
Dealers’ Association, Cape Girardeau, Mo. Annual. 

March 26-27, 1926—Millwork Institute of California, 
Stockton, Calif. Quarterly meeting. 

April 10-17, 1926—Home Complete Exposition, Manufac- 
turers’ Exposition Building, Indianapolis, Ind. 
Annual. 





Interior Trim Men Plan Annual 


MEMPHIS, TENN., Dec. 15.—The annual meet- 
ing of the Hardwood Interior Trim Manufac- 
turers’ Association will be held at the Hotel 
Peabody, Memphis, Jan. 12, 1926, according 
to announcement made today by W. R. Freidel, 
ative secretary of the organization. Announce- 
ments have been forwarded to all members of 
this association and a full attendance is ex- 
pected. 

L. C, Coffman, Coffman Manufacturing Co., 
Washington C. H., Ohio, is president of the 
association and will in a few days name a com- 
mittee to have charge of the program and 
make all arrangements for the meeting. Mr. 
Freidel will coéperate with the committee. 


(‘@aagaaaaaaan: 


Western Retail Lumbermen’s Plans 


SPOKANE, WASH., Dec. 12.—The program for 
the twenty-third annual institute of the Western 
Retail Lumbermen’s Association, to be held 
Feb. 18, 19 and 20 at the Multnomah Hotel, 
Portland, Ore., is in process of formation, ac- 
‘ording to announcement by Secretary A. L. 
Porter, and one item of particular interest to 
both manufacturers and wholesalers will be an 
address by Earl J. Glade, on ‘‘Why a Home 
Should Be Built of Wood.’’ It is planned also 
‘o arrange for a conference between manufac- 
turers, wholesalers and retailers for a discussion 
% various problems in which all are interested, 
such as grade- and trade marking, odd and short 
lengths ete. 


There will be no executive sessions at the in- 
stitute, and every manufacturer and wholesaler 
will be cordially welcomed at each of the ses- 
sions and is invited to come prepared to ex- 
press his opinions on any subject of mutual in- 
terest. 

To insure a large attendance, prizes will be 
awarded those who most faithfully attend all 
sessions of the institute. 


Plans for Southern Illinois Annual 


CARBONDALE, ILuL., Dee. 14.—Plans are well 
under way for the twenty-ninth annual conven- 
tion of the Southern Illinois Retail Lumber 
Dealers’ Association, to be held at the Halliday 
Hotel, Cairo, Ill, Jan. 14 and 15, 1926. O. B. 
Archibald, president Cairo Lumber Co., who is 
chairman of the convention committee, spent 
last week here conferring with the local lumber 
dealers relative to plans for the coming gather- 
ing. Several new attractions have been sched- 
uled, and it is expected that this convention will 
bring together the largest number of retailers 
in lumber and building materials ever assem- 
bled in southern Illinois. A program of un- 
usual interest is in readiness, with plenty of 
dealer discussion on topics pertinent to present- 
day retailing. On the opening night, Jan. 14, 
Hoo-Hoo will put on a big concatenation, and 
black cats will gather with a large class of 
kittens from surrounding territory. P. T. 
Langan, of Cairo, Counselor for southern IIli- 
nois, will be in charge of this feature of the 
program. 


lowa and Dakota Associations’ Dates 


MINNEAPOLIS, MINN., Dee. 14.—In a com- 
munication from William H. Badeaux, secretary 
of the Northwestern Lumbermen’s Association, 
he states that the several Iowa and Dakota as- 
sociations have selected dates for their annual 
meetings as follows: 

Southeastern Iowa Retail Lumbermen’s Associa- 


tion, Feb. 3 and 4, 1926, at the Ottumwa Hotel. 
Ottumwa, Iowa. 


Southwestern Iowa Retail Lumbermen’s Associa- 
tion, Feb. 17 and 18, 1926, at the Iowana Hotel, 
Creston, Iowa. 


fastern Iowa Retail Lumbermen’s Association, 
Feb. 19,‘1926, at the Lafayette Hotel, Clinton, 
Iowa. 


Central & Northeastern Iowa Lumbermen’s Asso- 
ciation and the Northwest Iowa Retail Lumber- 
men’s Association, joint convention, March 3 and 
4, 1926, Fort Des Moines Hotel, Des Moines, Iowa. 

North Dakota Retail Lumbermen’s Association, 
Feb. 23-25, 1926, Commercial Club, Fargo, N. D. 

South Dakota Retail Lumbermen’s Association, 
March 10 and 11, 1926, Coliseum, Sioux Falls, S. D. 


Indiana Hardwood Annual 


INDIANAPOLIS, IND., Dee. 14.—At a recent 
meeting of the directors of the Indiana Hard- 
wood Lumbermen’s Association, it was decided 
that the annual convention should be held Fri- 
day, Jan. 15, 1926, at the Claypool Hotel in this 
city. The business session will begin at 2 
o’clock, and the program committee, of which 
Charles H. Barnaby is chairman, is arranging 
for a very promising business session which 
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will be followed by a banquet and entertainment 
in the evening. 


Indiana-Michigan Annual 


SouTH BEND, INpb., Dec. 14.—Announcement 
is made by G. F.. Burruss, secretary-treasurer of 
the Northern Indiana & Southern Michigan Re- 
tail Lumber Dealers’ Association, that the an- 
nual meeting of the organization will be held 
Feb. 24, 1926, at the Oliver Hotel, in this city. 
A pleasing program of entertainment is being 
arranged for this meeting. 

waeaaaaaaanaas 


Philadelphia Wholesalers to Convene 


PHILADELPHIA, PaA., Dee. 15.—Announcement 
is made by J. A. Finley, president of the Phila- 
delphia Wholesale Lumber Dealers’ Associa- 
tion, that the annual meeting of the organiza- 
tion will be held Jan. 14, 1926, at the Manu- 
facturers’ Club. As its guest and principal 
speaker, the association will have present W. W. 
Schupner, secretary-manager of the National- 
American Wholesale Lumber Association. 


To Affiliate with National 

SAN FRANCISCO, CALIF., Dee. 12.—The Cali- 
fornia Retail Lumbermen’s Association will be 
come affiliated with the National Retail Lum- 
ber Dealers’ Association on Jan. 1, 1926, ac- 
cording to un announcement made by J. EK. 
Fraser, secretary, here today. 

Since the annual convention of the State asso- 


ciation at Fresno last month, we have had an aver- 
age of one or two new members each day, declared 


Secretary Fraser. Our growth since the dealers 
have realized the work we are doing, has been 
phenomenal, seyvinning Jan. 1, we affiliate with 


the national association, which means that each 
member of the State association will receive the 
publications and merchandising aid of the larger 
parent association. This is one of the greatest 
moves of the Pacific coast association. We are to 
begin an extensive membership drive in January 
which, when completed, will make the California 
Retail Lumbermen’s Association one of the strong- 
est State organizations in the United States. Our 
two greatest problems now hinge on the proposed 
uniform lien law and the new proposed grade mark 
ing regulations.” 
SA L2GLGGGG GALS 


Spokane Wholesalars Elect 

SPOKANE, WASH., Dec. 12.—W. W. Wooster, 
of Bock & Wooster, was elected president of 
the Spokane Wholesale Lumber Association at 
the annual meeting held Thursday noon. Ray 
B. Canfield was named vice president, and A. H. 
Goettal, secretary-treasurer. Mr. Canfield is an 
officer of the Advance Lumber Co. and Mr, 
Goettal is with the John M. Richards Co. The 
above names were reported by a nominating 
‘committee headed by Andrew MacCuaig, and 
on motion made by L. M. Bullen, seconded by 
Charles Heald, the rules were waived and the 
secretary instructed to cast a unanimous ballot 
for the nominees. The new trustees are G. A, 
Rogers, of Wendorf & Rogers, and M. M. In- 
gram, of the Hilgard Lumber Co. 

Kk. D. Hamacker, of the Duffy-Hamacker Co., 
is the retiring president, and Roy R. Myers has 
been secretury-treasurer. 


Long Island Dealers’ Quarterly 

HEMPSTEAD, LONG ISLAND, N. Y., Dec. 14.— 
More than fifty members of the Long Island 
Dealers’ Association gathered last Wednesday 
at the Hempstead Golf Club for the associa- 
tion’s quarterly meeting. Walter R. Pettit, the 
president, was in the chair and remarked that 
the gathering was one of the largest the asso- 
ciation had ever attracted in mid-winter. 

The meeting was devoted largely to a dis- 
cussion of costs, William L. Lueas, of the Kast- 
ern Millwork Bureau, being the chief speaker. 
Mr. Lucas answered numerous questions pro- 
pounded by the Long Island retailers, some of 
whom are thorough students of cost systems. A 
number of Long Island firms have installed the 
Kastern Millwork method. _ 

From the point of view of the lumbermen 
present, perhaps the most interesting subject of 
the session was the talk of undesirable com- 
petition that is springing up in all sections of 
Long Island. Speakers expressed alarm at 
what they termed a trend toward ‘‘Five and 
Dime Establishments,’’ explaining that such 


firms are those not soundly financed, lack ade- 
quate facilities and the personnel of which is 
usually comprised of ‘‘graduates from the silk 
and pants button business. ’’ 

It was pointed out that there has been a 
tremendous increase in the number of so called 
retail yards, which neither the amount of busi- 
ness nor the amount of profits justifies. The 
speakers were bold to assert that ‘‘we are not 
satisfied with this class of retailer.’’ With 
business otherwise, the Long Islanders said they 
had no complaints to make. 

Secretary Bahr reported that the association 
is growing steadily and there are now one 
hundred and ten firms on the membership roll. 

Secretary H. B. Coho, of the New York Lum- 
ber Trade Association, and Frank R. Brown, 
the Westchester secretary, were among the Long 
Islanders’ guests. 


Shortage in Hickory Handle Stock 

NASHVILLE, TENN., Dec. 14.—At the winter 
meeting of the Hickory Handle Association, 
held at the Andrew Jackson Hotel, here Dee. 
12, a survey of the supplies of raw materials 
in the hands of handle manufacturers indicated 
that stocks are sufficient to last only about two 
weeks. This situation is due to weather con 
ditions which has prevented logging. 

In order to make all stocks in the hands of 
members of the association available to the 
fullest extent, arrangements have been made to 
interchange stocks wherever practicable. No 
such serious shortage hus ever before existed in 
the history of the association. The firms in at- 
tendance at the meeting represented about 80 
percent of hickory handle producers. 


Activities of South Bend Club 


SoutH BEND, IND., Dec. 14.—At the last reg- 
war meeting of the South Bend Hardwood Club 
held Dee. 7, presided over by President H. A. 
Hoover, the opinion was expressed that ‘‘while 
the year’s business had been somewhat erratic, 
it had as a whole been fairly satisfactory, and 
the year was closing with « most encouraging 
outlook for the future.’’? The social affairs of 
the club have resulted in bringing the members 
together in several pleasant events, the latest 
one being a rabbit dinner on Dee. 10, when the 
hosts were B. R. Meyers, vice president, and 
Kk. J. Kuntz, secretary-treasurer. The elub has 
helped in the philanthropic activities of the 
city, and has generously donated to all worthy 
causes. 

The South Bend Hardwood Club holds its 
regular meetings and noon-day luncheons on the 
first and third Monday of each month, and at 
the next meeting, Jan. 4, 1926, officers will be 
elected. 


New Retail Body Organizes 


BALTIMORE, Mp., Dee. 14.—The movement 
among the retail lumber dealers here to form an 
organization of their own which shall be suffi- 
ciently responsive to make it an effective instru- 
ment for advancing the interests of the mem- 
bers has progressed to the selection of tempo- 
rary officers and the filing of incorporation pa- 
pers. The name of the new body, as previously 
reported, is the Forest Products Association, 
and the temporary officers are: President, J. J. 
Duffy, jr., Lafayette Mill & Lumber Co.; vice 
president, Dr. Bayne, Lewis Waggner Co.; sec- 
retary, Bruce Helfrich, George Helfrich & Sons; 
treasurer, F. A. Ascherfeld, James Lumber Co. 
Permanent officers are to be elected at a meet- 
ing called for the second Thursday in January. 
Meanwhile some of the work which the organiza- 
tion is expected to do will be started. Articles 
of incorporation were filed with the State tax 
commission last week. There is no capital stock 
and the incorporators named include the offi- 
cers and several other members. The special 
committee appointed to draft the constitution 
and bylaws has completed its work, and its 
draft has been adopted, so that there is nothing 
in the way now of going ahead with the activi- 
ties that are to be included in the program of 
the organization. So far sixteen firms and cor- 


porations have been enrolled as members. 





Divides Membership Into Groups 


New York, Dee. 14.—For the purpose of 
disseminating credit information, among the 
firms in New York, the New York Lumber 
Trade Association has divided its membership 
into groups covering the entire city and a chair. 
man for each group will be named _ shortly, 
There was a meeting today of the Staten Island 
group, at which H. B. Coho, the association 
secretary, told of the aims of the meetings and 
explained the great good that is to be accom. 
plished by a study of the information that will 
be afforded. 

The groups comprise lumbermen in Brooklyn, 
the Bronx, Staten Island, Queens and the east 
side and west side in Manhattan. The Staten 
Island group will meet the third Tuesday in 
each month and days will be designated to 
other sections in such a way that Mr. Coho may 
attend all the gatherings. 

We have not perfected the system of group meet. 
ings as yet, said Mr. Coho, but we hope to have 
things moving smoothly shortly after the first of 
the year. The lumbermen will obtain a great deal 
of useful information from these gatherings and 
moreover we hope to create u better association 
spirit through them. The group meetings thus far 
have been well attended and when the good we are 
accomplishing is made known there is no doubt 
but that many of the lumbermen will come out. 


Veneer Men Discuss Grading Rules 

LOUISVILLE, Ky., Dec. 14.—The twentieth an 
nual convention of the National Veneer & Panel 
Manufacturers’ Association was held at the 
Brown Hotel, here Dee. 8 and 9 with « good at 
tendance. H. EK. Kline, of the Louisville Veneer 
Mills (Ine.), presided, and J. M. Pritchard 
acted as secretary. Only manufacturers of sawn 
und sliced veneer were present on the first day 
and the discussion was confined to the problems 
of this branch of the industry. Highty percent 
of the membership in this group was_ present 
and all took an active part. Discussion centered 
on proposed changes in the standards governing 
the inspection of sawn and sliced stock. On the 
second day of the meeting the suwn and sliced 
veneer manufacturers were joined by represen- 
tutives of the rotary branch of the industry. 
The main topic considered at this session per- 
tained to grading rules on rotary cut stock. In- 
portant action was taken, which will be referred 
to the inspection rules committee of the Na- 
tional Hardwood Lumber Associ:ution before be 
ing made public. 


Building Material Men in Annual 


NEW York, Dee. 15.—Twenty-two firms, from 
every section of Westchester County, were rep- 
resented at the annual meeting last week of 
the Building Material Men’s Association of 
Westchester County at the Florence Inn, Tarry- 
town. Reports from the members revealed 
flourishing conditions in the lumber trade, and 
in the entire range of discussions there was no 
pessimistic note. Labor conditions in the 
county were described as ‘‘improving,’’ even 
though the injunction suit of the association 
has not been finally settled. 

The slate of officers 
change as follows: 

President—James Floyd, Yonkers. 

Vice president—A. P. Brooks, Mount Vernon. 

Treasurer—Lester Linsbury, Bronxville. 

Secretary—F. Herbert Brown. 


was elected without 


Annual reports of the officers were read and 
adopted without dissent. 

One of the chief topics discussed was the 
question as to whether the Building Material 
Men’s Association should consolidate with the 
Coal Association of Westchester County. Those 
in favor of the consolidation pointed to the 
experience of the Long Island Dealers’ Asso 
ciation, where coal and lumber dealers conduct 
their association affairs in a most amicable 
manner. However, no vote was taken on the 
proposal and the issue was put in the hands 
of a committee. 

Another committee was appointed to consider 
the adoption of a code of ethics for the assoc 
tion members, and it was generally agreed that 



































of 


¢ 

















hel 
col 
pre 


at 


tio 
of 
ma 
tw 
Me 
Lu 


it 
CO 
be 
te! 
vo 
of 
W 
fo 


of 








1925 
—_. 


ips 

se of 
g the 
umber 
ership 
chair- 
hortly, 
Tsland 
‘lation 
5S and 
1ccom- 
it will 


oklyn, 
C east 
Staten 
lay in 
ed to 


QO may 


» neet 
0 have 
irst of 
it deal 
2s and 
ciation 
lus far 
we are 
dou it 
nuit. 


les 


th an 
Panel 
t the 
od at 
eneer 
chard 
sawn 
t day 
blems 
preent 
resent 
itered 
rning 
n the 
sliced 
resen- 
ustry. 
1 per 

Im 
“erred 
2 Na 


re be 


al 


from 
, rep 
1k of 
n of 
‘arry 
ealed 
, and 
is no 

the 
evel 
ation 


thout 
on. 


| and 


; the 
-erial 
1 the 
"hose 
» the 
A sso- 
duct 
cable 
1 the 
ands 


sider 
ocia- 
that 





DECEMBER 19, 1925 





AMERICAN LUMBERMAN 





67 








some such eode should be in existence. The 
committee will report in the near future. 

A third committee was appointed to investi- 
gate the advisability of establishing a bureau 
of collections and credits. Secretary Brown 
said that the association already is doing work 
of this character on a small scale and he felt 
a broadening of the scheme would be of gen- 
eral benefit to the lumbermen especially. 

Group meetings of the association, which are 
held from time to time in all parts of the 
county, were reported by Mr. Brown to have 
proved very successful. 

Business sessions were followed by a dinner 
at the inn. 


Reviews Trade Conditions at Annual 
MONTREAL, QUE., Dec. 14.—Severe competi- 
tion of the Pacific slope in domestic trade, and 
of European countries in export, combined to 
make 1925 a poor year for eastern manufac- 
turers and wholesalers of lumber, said D. H. 
McLennan, retiring president of the Montreal 
Lumber Association (of the Board of Trade) in 
a survey of conditions presented at the asso- 
ciation’s meeting today. The outlook for the 
coming year would indicate that there will not 
be nearly as large a cut as last year, which will 
tend to strengthen the market. Regret was 
voiced by the president over the death Sept. 21 
of « prominent member of the lumber trade, 
W. K. Grafftey, and a resolution of sympathy 
for his family was adopted by the association. 
Officers elected for the coming vear are: 
President—Claude Villiers. 
Vice president—W. A. Filion. 
Directors—Arthur H..Campbell, George W. Grier, 
J. P. MacLaurin and W. T. Mason. 


Association’s nominee for election to the council 
of the Board of Trade—J. P. MacLaurin. 


Discusses Law and Common Sense 

NEW YorK, Dec. 14.—Theodore Kelly, attor- 
ney for the National-American Wholesale Lum- 
ber Association, was the chief speaker last 
Wednesday at the National Republican Club, 
when retail and wholesale lumber dealers held 
their fortnightly meeting under auspices of 
the New York Lumber Trade Association. Mr. 
Kelly’s subject was ‘‘ Law and Common Sense.’’ 

(, E. Kennedy will provide entertainment for 
the retailers and wholesalers at the meeting to 
be held Dee. 22. There will be vaudeville fea 
tures and turkey raffles. 


(gg2@a@gaegaaae: 


Loggers Discuss Compensation Law 

PORTLAND, OrE., Dee. 12.—The compensation 
law was the principal topie for consideration 
at the December meeting of the Columbia River 
Loggers’ Information Bureau Saturday, Dee. 5. 
A resolution was passed asking that the Wash 
ington legislature now in session pass a law 
providing for the payment of 1 cent a day for 
each employee by all taking advantage of the 
compensation law, as is being done in the State 
of Oregon. It is said that since the law went 
into effect a fund of one million dollars has 
already been created. Most of the money, it 
is said, has come from the logging and lum 
bering industries. A meeting of a joint com 
mittee, representing the States of Oregon and 
Washington, is to be called in the near future by 
Gus Moser, president of the Oregon senate. Rus- 
sell Hawkins, of The Whitney Company, will 
represent the Columbia River Loggers’ Infor- 
mation Bureau at this meeting. Mr. Hawkins 
is expected home shortly from Detroit, Mich. 

It has come to the notice of the Columbia 
River Loggers’ Information Bureau that em- 
ployment agencies are charging different fees 
for furnishing different lines of employment 
in the logging camps, so that for instance a 
laborer pays $1 whereas a cook may be called 
on to pay $5 or $6. This is looked upon as 
discrimination and the employment agencies 
Will be requested to fix a satisfactory fee for 
any and all jobs. 

David E. Stewarf, who resigned as vice presi 
dent of the Columbia River Loggers’ Informa- 
tion Bureau, will be succeeded by C. H. Watzek, 
Manager of the logging camp at Knappa and 
the sawmill at Wauna of the Crossett-Western 
Lumber Co, 


Select Slogan and Discuss Costs 


TORONTO, ONT., Dee. 14.—The directors of the 
Ontario Retail «iumber Dealers’ Association 
held a meeting on Dee. 11 in the Toronto Board 
of Trade, with G. S. Zimmerman presiding. EF. 
D. Hardy, of Ottawa, outlined the progress 
made in connection with extending the use of 
the Canadian Lumbermén’s Insurance Exchange 
to members of the Ontario Retail association, 
and arrangements were made for sending out 
letters explaining the situation to all members 
of the association. The directors decided to 
issue brass membership plates to all members in 
1926 and subsequent years. It was also decided 
to let Hoo-Hoo put on a dinner and coneatena- 
tion on the first evening of the annual conven- 
tion, Jan. 20. 

The prize of $50 for a suitable slogan was 
awarded to H. J. Bury, of Ottawa, who sub- 


mitted the slogan ‘‘Lumber for Homes and 
Happiness,’’ which was adopted by the diree- 
tors. 


The directors appointed a publicity com- 
mittee, consisting of G. T. Reid and T. E. Rath- 
bone, Toronto, to deal with various matters of 
publicity for Ontario lumber. 

The Toronto branch of the Ontario Retail 
Lumber Dealers’ Association held a cost ae- 
counting meeting on Dee. 9, at which there were 
56 in attendance, representing all the dealers of 
Toronto and vicinity. Harry Colman, of Chi- 








Lumberjacks in a camp near Soperton, Wis., 

fixed up this ingenious arrangement for sus 

pending their wash kettle. Two leaning hem 

locks were notched and an iron pipe placed in 

the notches to support the kettle. A fire is 

kindled underneath and the dirt is quickly 
boiled out of the soiled clothes 





cago, spoke for an hour and a half on cost ac 
counting systems, and after his talk he con 
ducted a roundtable discussion, the result of 
which was that he was invited to address the 
retailers again on Dee. 21, after a luncheon at 
12:30 p. m. in the Prince George Hotel. The 
purpose of this meeting will be to get down to 
business in connection with contracts for in- 
stalling the system with Toronto dealers and 
organizing cost study clubs. 


Louisiana Mill Managers Meet 

LAKE CHARLES, LaA., Dee. 14.—The Louisiana 
Mill Managers’ Association met in Lake Charles 
last Saturday, Dec. 12, and following a busi- 
ness session at 10 a. m. the guests were enter 
tained at luncheon by J. W. Lewis, manager 
Caleasieu Long Leaf Lumber Co. at 12:30 at 
the Majestie Hotel. 

For several months past the association has 
been holding ‘ts meetings at various cities over 
the State, but it was decided at the meeting 
Saturday that all future meetings would be held 
in Lake Charles, the domicile of the associa- 
tion. P. A. Bloomer, of Fisher, president of 









the association, presided over the business ses- 
sion, appointing J. W. Lewis as secretary in the 
absence of P. L. Reagan, of Woodworth. 

The meeting was largely concerned with -a 
discussion of matters pertaining to logging, 
lumber manufacturing and sawmill operations, 
and several interesting papers were read and 
(liseussed. 

The next meeting of the association will take 
place in Lake Charles, Jan. 9, 1926. 

Those attending the meeting were: P. A. 
Bloomer, Fisher; R. C. Stevenson, D. L. Hand- 
ley, J. C. Cupples, Emad; James Crawford, Ful- 
lerton; C. A. King and W. W. Thompson, Lees- 
ville; H. O. Cooksey, Oakdale; H. H. Rhodes, 
Slagle; A. T. MeDonnough, Glenmora; B. M. 
Talbot, Barham; E. M. McGehee, Oakdale; 
O. A. Roberts, Peason; J. W. Lewis, W. P. 
Weber, Lake Charles. 


Slowing Down Woods Operations 


HouGuHToNn, Micu., Dee. 14.—At a meeting of 
the Upper Peninsula Loggers’ Association, held 
here Saturday, a general discussion brought out 
the information that there is a general tendency 
to slow down woods operations throughout the 
whole territory as the present market condi- 
tions do not warrant extensive operations. 
There is a plentiful labor supply in direet con- 
trast to conditicns a year ago, and logging op 
erations are being carried on under ideal 
weather conditions. 


BSaBGSALLALAGEGSA: 


Pennsylvania Retail Directors Meet 

PITTSBURGH, Pa., Dee. 15.—At the monthly 
meeting last Friday of the board of directors 
of the Retail Lumber Dealers’ Association of 
Pennsylvania, Secretary William B. Stayer re- 
ported that copy for the new plan book, con 
taining 214 plans, is in the hands of the printer. 

General Counsel Carl Van der Voort reported 
on his trip to Chicago, where a uniform me- 
chanics’ lien law was discussed. Mr. Van der 
Voort gave it as his opinion that the present 
lien laws in the territory of the association are 
very much better from the standpoint of pro 
tection for the members than any lien law that 
would be uniformly adopted for passage in the 
States of the Union. 

It was decided to dispense with the January 
meeting of the directors on account of the con 
vention coming the first week in February. 

Directors reported on business conditions as 
follows: 

No. 1— Business quiet, and no doubt will continue 
so for some time, but looking good for 1926. 

No. 2—-Business for the last several months 10 
to 15 percent less than in 1924, 


No. 3—Considering the weather, business has 
been good. 
No. 4—-Conditions show some improvement. Coal 


companies are not doing any heavy buying. Be 
lieve business will be better toward spring and 
optimistic for 1926. 

No. 5—Business has fallen off during the last 
few weeks, but hope for a spring revival. 

No. 6—Business in general is brighter on account 
of the independent non-union mines opening and 
operating part time. 

No. 7—Coal mines operating on the 1917 scale. 
This should bring improvement later. 


No. 8—Business good all year and prospects good 
for spring. 
No. 9—-Business fair; collections poor; coal and 


coke business picking up. 

No. 10-——Business slightly below 1924. 
for 1926 business bright. 

No. 11 


Prospects 


Business quiet at present. 

No. 12—Weather has kept back building the 
last two months. Looks as though 1926 will have 
about the same amount of building as 1925. Mort 
gage money a little scarce. 
good the last month. Coal 
business picking up. Stocks a little low. 

No. 14—Business slowed up considerably during 
the last month. 

No. 15—Building has slowed up during the last 
month. A large percentage of mechanics are idle 
and many are now wishing wages had not been 
advanced, effective in the spring. 


No. 13——Business 


No. 16—Business is rather quiet. There is some 
figuring, but not extensive enough to indicate a 
busy winter season. 
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RYTHER & PRINGLE CO., Carthage, N. Y. 


Ask Your Logger 


how much really good timber 
you own that has never been 
cut because of its inaccessi- 
bility. If you are located in 
hilly or mountainous country 
you'll be surprised at the large 
amount of valu- 
able timber you 
can turn into 
money thru the 
use of 


The 
Barienger 
Brake 


This device 
eliminates “sand- 
hilling” accidents 
to men and 
horses, and the 
building of long, 
winding roads. 
It can be used 
with sleighs or 
wagons — winter 
_and summer. 


We will gladly 
tell you about the 
experiences of 
American and 
Canadian  lum- 
bermen whohave 
used Barienger 
Brakes for years. 




















MAIL COUPON 
TODAY 


and obtain com- 
plete description of 
the Barienger Brake 
and details of its 
operation. 


Ryther & Pringle Company 


CARTHAGE, N. Y. 


Fill eut this Coupon—Cut out—and Mail. 
re ee ee ee ee ee lS 





Gentlemen:—Please place my name -on your @ 


mailing list and send me by return mail free lit- 
erature on the Barienger Brake, list of users, etc. 
It is understood that this does not obligate me in 
any way. 

Name 


SPOOR HOE HH OHH EHH HEH EEE Hee EEE EEE eeeeeese 


Trade News From Southe 


New Sawmill Nearing Completion 


LAKE CHARLES, LaA., Dec. 14.—Announcement 
is made by W. P. Weber that work on the 
Weber-King sawmill at Barham is progressing 
rapidly and that in all probability operations 
will be resumed there before the close of this 
month. The new sawmill will have a capacity 
of 125,000 feet of lumber daily, with a four 
years’ cut ahead. B. M. Talbot is manager of 
the Weber-King Barham mill. 

Among other activities with which Mr. Weber 
is connected is the construction of a large fer- 
tilizer warehouse with dock facilities being 
erected by the Kelly-Weber Wholesale Grocery 
Co. For several years the Kelly-Weber Co. has 
been bringing fertilizer into this section of the 
state by the cargo with boats docking at Port 
Arthur and the fertilizer transported through 
the Intercoastal Canal and Caleasieu River by 
barge to Lake Charles. In this way the com- 
pany has developed a large fertilizer business 
and is able to bring in its products at a very 
low cost. It is the hope of the company to have 
the warehouse and docks complete shortly after 
the first of the year and to have a full cargo of 
fertilizer come to Lake Charles through the new 
deep water channel. 


SABE LAAGaAaM: 


Makes Fine Arts Gift to University 

AUSTIN, TEX., Dec. 14.—A gift of a fine arts 
collection valued at $500,000 and $150,000 with 
which to erect 2 museum on the campus to house 
the collection, has been made to the University 
of Texas here by Mrs. Miriam Lutecher Stark, 
wife of W. H. Stark, president of the Lutcher 
& Moore Lumber Co., Orange, Tex. Her son, H. 
J. Lutcher Stark, secretary-treasurer of the 
Lutcher & Moore company, is chairman of the 
university board of regents. 

This is the richest gift yet made to the school 
and ineludes a number of original works of dis- 
tinguished painters. The collection is said to 
be one of the most distinctive and valuable in 


the South and features a number of Texas 
artists. Mrs. Stark’s gift was made through 


her son. For years Mr. Stark has been known 
as a generous friend of the school of which he 
is an alumnus, giving approximately $40,000 in 
1924 toward the Texas university stadium. 


Grade Marking Aids the Public 

Houston, TEXx., Dee. 14.-—‘‘Grade marking 
will go a long way toward eliminating unfair 
competition of the unscrupulous dealer who 
might be inclined to manipulate the grades, and 
it guarantees honest merchandise for the pub- 
lic,’?’ said Gerald EK. Melliff, of the Melliff & 
MeAllister Lumber Co., San Antonio, Tex., and 
president of the Lumbermen’s Association of 
Texas, when speaking for the retailers at a 
grade-marking banquet held in the ballroom of 
Hotel Bender here, Dec. 11, which was attended 
by approximately 200 representatives of the 
lumber and building interests of Houston and 
surrounding territory. There was a delegation 
of lumbermen in attendance from Galveston and 
also a number from other parts of Texas and 
Louisiana. Jack Dionne, of Houston, was toast- 
master. 

A number of prominent speakers graced the 
program and all of them heartily favored grade 
marking and standardization, and a resolution 
was unanimously passed expressing the united 
opinion of the meeting in favor of it. The 
speakers included Harry T. Kendall, general 
sales manager of the Kirby Lumber Co., here, 
representing the manufacturers; L. R. Putman, 
of Chieago, speaking for the Southern Pine 
Association; Mr. Melliff; C. A. Thanheiser, 
president Houston Builders’ Exchange; R. D. 
Steele, south Texas chapter, American Institute 
of Architects; I. Friedlander, president Texas 
League of Building & Loan Associations; G. E. 
Simpson, president Houston Real Estate Board; 
and R. L. Libby, president Houston Engineers’ 
Club. 

Mr. Kendall, who took the place on the pro- 


gram of John H. Kirby, chairman Central Com. 
mittee on Lumber Standards, who was out of 
the city on business, spoke of the advantages of 
grade marking from the manufacturers’ point 
of view. He said that the practice is aiding the 
mills to make better lumber, protect the reputa- 
tion of the producers’ product and the integrity 
of the manufacturers’ grade and is resulting in 
reduction of claims to a minimum, thus making 
for greater economy in the manufacture and 
distribution of lumber, in all of which the con- 
sumer will be the beneficiary. 

Mr. Putman spoke on ‘‘ Taking the Mystery 
Out of Lumber Buying,’’ along the same lines 
as he has done at other grade-marking meetings 
throughout the country. Mr. Melliff very ably 
stated the retailers’ ideas of grade-marked lum 
ber, and commented on the fact that his com- 
pany received the first carload of grade-marked 
lumber shipped to San Antonio. The other 
speeches, treating the subject from every angle, 
were well presented and enthusiastically re- 


ceived. 
Saaeaeaaeaaaaaa 


Former Sales Manager Makes Change 


ALEXANDRIA, LA., Dec. 14.—The H. D. Foote 
Lumber Co., manufacturers and _ wholesalers 
with headquarters here, has announced the af- 
filiation of Joseph K. Wesson, formerly general 
sales manager for the 
Central Coal & Coke 
Co., Kansas City, Mo., 


to direct northern dis- 
tribution with head- 
quarters at St. Louis, 


Mo. The acquisition of 
Mr. Wesson, a nation- 





JOSEPH K. WESSON, 
‘St. Louis, Mo. ; 


Joins H. D. Foote Lum- 
ber Co. 





ally known director of 
lumber’ distribution, is 
the first step of the 
H. D. Foote company in 
a program of expansion 
which will include an 
increase of manufactur- 
ing facilities and the 
establishment of new channels of distribution. 
H. D. Foote, president of the company has an- 
nounced that new equipment is being added to 
permit an increase in the production of railroad 
and car material and the addition of several 
other manufactured lines including yard and 
industrial materials. 





Consummate Big Mill and Timber Deal 

LOUISVILLE, Ky., Dee. 15.—A big mill and 
timber deal that has been pending and com- 
mented on over the last several weeks, has finally 
been announced by J. Graham Brown, president 
W. P. Brown & Sons Lumber Co., Louisville, 
who has purchased at a price of approximately 
$3,500,000, the entire holdings of the Hender 
son-Waite Lumber Co., with headquarters at 
Careyville, Fla., and timber holdings extending 
through Walton, Holmes, Bay and Washington 
counties. A total of 167,000 acres of timber 
is involved, 32,000 acres of which have been cut 
over for pine, leaving the hardwoods, swamp ¢y- 
press and small pine standing, and 135,000 acres 
of first class standing timber, of which about 
6634 percent is pine. About 700,000,000 feet 
of standing timber is estimated for the tracts. 
The 32,000 acres that have been partly cut over 
will be ready for a recut by the time the com 
pany goes through the virgin stuff, and it is 
planned to operate on a reforestation plat, 
whereby the land will reseed itself every twenty 
to thirty years, through not taking out or in 
juring the small stuff. 

In addition to the timber and land there are 
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three band mills, one resaw and a gang saw, 
the mill having a capacity of 200,000 feet of 
jumber a day. It is also equipped with five 124- 
foot dry kilns, capacity 500,000 feet. The plant 
is on the Louisville & Nashville railroad, and 
also has river connections to the Gulf. Though 
not having its own river equipment, barge 
and packet lines are available. Forty miles of 
well maintained logging railroad, skidders, seven 
locomotives, cars and all equipment are included. 
The mill has been in operation for fourteen 
years, one band and resaw having been built a 
little more than a year ago when another unit 
was added. 

With the purchase of this tract of timber the 
company now has over a billion feet of standing 
timber, and cutting capacity of 725,000 feet a 
day. 

The mill at Zama, Miss., purchased about 
two years ago has two bands; the Gould (Ark.) 
mill, one band; the Fayette (Ala.) mill, three 
bands and resaw; the Guin (Ala.) operation, 
one band; the Brasfield (Ark.) plant, a band 
and resaw; the Careyville (Fla.) operation, 
three bands, one resaw and one gang saw, mak- 
ing a total of eleven bands, one gang and three 
resaws, in all. 

The company operations are in four States, 
Florida, Mississippi, Alabama and Arkansas, 
and it has become one of the largest concerns 
in the entire South in capacity of daily cut, as 
well as timber holdings. 

Mr. Brown remarked that this was the first 
gang saw that he had ever owned, and that it 
operated well on mass production of pine, but 
could not be used in grade cutting lumber. 


Mr. Brown is very much interested in the 
possibilities of reforestation, and holds to the 
belief that with the large acreage available at 
Careyville, if there is no adverse legislation, 
or taxation program, it will be possible to 
cut only the better or larger trees, leaving 
the small stuff, seed trees etc., in sufficient num- 
bers for natural reseeding. 

The Brown Florida Lumber Co., with a capi 
tal of $100,000, was recently chartered in Ken- 
tucky, as the operating company for handling 
the Florida operation, P. P. Joyes, George Gui- 
gliano and Fred Forcht being the incorporators. 

Officers of W. P. Brown & Sons Lumber Co., 
are J. Graham Brown, president, Louisville; 
Basil E. Kenney, of Fayette, Ala., manager of 
the Fayette operation, vice president; Preston 
P. Joyes, Louisville, treasurer; and Ed R. Clark, 
Louisville, secretary. 


Boost Compensation Insurance Rates 

ATLANTA, GA., Dee. 14.—Those engaged in 
logging, lumbering and sawmill operations in 
Georgia face increases amounting to as high 
as 62.5 percent in their compensation insurance 
rates, as a result of a petition recently made by 
the National Council on Compensation Insurance 
to the Georgia commissioner of insurance and 
allowed by him ‘‘without approval or disap- 
proval.’’ 

The petition states that in the logging and 
lumbering industry in Georgia, the insurance 
companies show gross receipts of $294,993; gen 
eral expenses amounting to $128,322; net re- 
ceipts amounting to $166,671, and ineurred 
losses amounting to $203,982. It asks that the 
basic rate on logging and lumbering be raised 
from 4.48 to 5.53—an increase of 22.4 percent. 

It also avers that in the sawmill and veneer- 
ing industry the insurance companies show 
gross receipts of $235,923; general expenses 
amounting to $101,757; net receipts totaling 
$132,166, and incurred losses amounting to 
$214,804. It asks that the basic rate in this 
division be increased from 3.50 to 5.73, which 
i8 an increase amounting to 62.5 percent. This 
is the largest percentage of inerease asked by 
the National Council in a long list of industries. 

This increase in the basic rate for compensa- 
tion insuranee is based upon a 5-year average 
of experience for Georgia, and follows an in- 


mn Milland Market Centers 


crease granted the insurance companies of the 
State in 1924. 

The new rates will be put into effect on Jan. 
1, 1926, provided no objection is raised to them 
on that date by the manufacturers affected. 
The acceptance of the new schedule by the State 
insurance commission ‘‘without approval or 
disapproval’’ simply means that the rates will 
be acceptable to the insurance commission if 
they are acceptable to the logging, lumbering 
and sawmill industries. A hearing will be held 
by William Leslie, general manager for the Na- 
tional Council on Compensation Insurance, on 
Dec. 16 in Atlanta, at which time lumber and 
sawmill men will have an opportunity to state 
their side of the case about the new rates. 


New Manufacturing Firm Formed 


ALEXANDRIA, La., Dee. 14.— The Martin- 
Wilkie-Hopkins Co., with a capitalization of 
$100,000 and an annual payroll of $75,000 or 
more, has been incorporated and will manufac- 
ture hardwood lumber here. The plant of the 
new firm will consist of the mill and other ma- 
chinery together with ten acres of ground which 
formerly belonged to the Commercial Lumber 
Co. Approximately seventy-five men will be em- 
ployed by the new firm. 

The officers of the new company are Roy O. 
Martin, Alexandria, president; W. I. Wilkie, 
Lafayette, vice president; J. F. Hopkins, Alex- 
andria, secretary-treasurer, who together with 
M. B. Martin, will form the board of directors. 
Mr. Wilkie will have charge of the purchase of 
logs and timber, Mr. Hopkins will have full 
charge of the mill operations, while Roy O. 
Martin will handle the executive activities of 
the corporation. Messrs. Martin and Hopkins 
are identified with the Roy O. Martin Lumber 
Co., which was organized here within the last 
two years. These men were formerly identified 
with the lumber industry at Memphis, Tenn. 


Employees to Get Christmas Box 


MEMPHIS, TENN., Dec. 15.—All employees of 
the E. L. Bruce Co. will receive for Christmas 
a box of Beech-Nut goods in a beautiful Christ- 
mas package. Many items are included in the 
box and will suit every member of the family. 
The E. L. Bruce Co. bought a full earload for 
distribution to its employees at all plants. 


Large Gifts to Southern Hospitals 


NEW ORLEANS, La., Dee. 14.—Mrs. John 
Dibert, widow of Capt. John Dibert, a widely 
known cypress lumberman, has announced a 
Christmas gift of $50,000 to the Eye, Kar, Nose 
and Throat Hospital of this city, in apprecia- 
tion of the service of the hospital staff in cur- 
ing a little Louisiana lad, whose serious plight 
enlisted Mrs. Dibert’s sympathy and interest. 
By a series of operations and a stay of several 
months in the hospital under daily care and 
treatment, the little fellow has been cured. Mrs. 
Dibert has made many other gifts to the hos 
pital, which is only one of several charitable 
institutions she has aided generously. Some 
years ago she gave $300,000 in a lump sum for 
the establishment of a tuberculosis hospital in 
New Orleans. 

The Baptist Hospital of New Orleans, now 
nearing completion on Napoleon Avenue, an- 
nounced last week that Fred W. Salmen, of the 
Salmen Brick & Lumber Co., Hortman-Salmen 
(Ine.), and other enterprises, has given the hos- 
pital a chapel, as a memorial to his mother, 
Mrs. Fritz Salmen, of Slidell, who died some 
months ago. 

(‘Sateen anaaaaaanaa 

THE FepExaAL Government will allot $1,317,- 
800 for roads and trails within and adjacent to 
the national forests of California for the year 
1925-26. This direct appropriation, with the 
addition of $247,248 returned to the State 
under the 25 percent road and school fund, 
makes a total of $1,565,048. 






Quality, 
Service 
and Price 


One or more of these three requirements is go- 
ing to influence every prospective sale, and 
surely every dealer can bring before the buy- 
er’s attention some advantage in at least one 
or more of these features. 

If you are selling a higher grade of certain 
kinds of lumber, tell your prospects about it, 
They will be glad to know something about 
lumber of quality. 

If you are prepared to make quick city deliv- 
eries or by truck ten or twenty miles in the 
country, tell the trade because buyers will be 
interested in this kind of service. 

The question of price is often misunderstood 
as there are very few buyers who expect to get 
something for nothing. Most every purchaser 
expects to pay a fair price, and unless the price 
is something near what the buyer thinks it 
should be, quality considered, they will go else- 
where and pay more. 

In our monthly L.C.L. price lists on oak and 
maple flooring, lumber, mouldings, trim, etc., 
prices are attached to each item delivered to 
any Chicago freight station or boat dock, ship- 
ment same day orders received; quality and 
service guaranteed or money back and no 
quibbling. 
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or other woodworkers? 


If so, we can help you build business and conserve profits 


Do you know that a large number of 
concerns in your line are subscribers 
for our credit information service, 
(which also gives leads for new busi- 
ness), and that we are better able to 
serve you than any other credit 
agency? 
Ask for rates and Pamphlet No. 49-S 
Giving Full Details. 

Try our Collection Department any 
time on delinquent or disputed ae- 
counts, whether or not you are a 
subscriber. For rates ask for Pam- 
phlet No. 49-C. 


LumBermen’s Crepit AssociaATION 


Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 


TRADE CHECKS - RUBBERISTAMPS 
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193,600,000 Feet 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT.—All the mer- 
chantable dead timber standing or down and 
all the live timber marked or designated for 
cutting within the Fandango Loggin , Unit, 
embracing about 13,300 acres in T. 45 N., Rs. 
14 and 15 E., and T. 46 N., Rs. 14 and 15 
E., M.D.M., Modoc National Forest, on. 
fornia, estimated to be 193,600,000 feet B.M. 
more or less of yellow pine, white fir oe 
incense cedar, approximately 74 per cent yel- 
low pine and an unestimated amount of lodge- 
pole pine, the cutting of which will be op- 
tional. 


STUMPAGE PRICES.—Lowest rates consid- 
ered, $3.50 per M for yellow pine and $0.50 
per M for white fir, incense cedar, lodgepole 
pine (cutting optional) and for any material 
below the specifications for sawlogs to be 
cut and removed at the option of the pur- 
chaser. 


DEPOSIT ,—$5,000 must be deposited with each 
bid to be applied on the purchase price, re- 
funded, or retained in part as liquidated 
damages, according to conditions of sale. 


MANUFACTURE.—The conditions of sale will 
require that this timber shall be manufac- 
tured at one mill of the band type located 
in Modoc County, Calif. 


FINAL DATE FOR BIDS.—Sealed bids will 
be received by the District Forester, San 
Francisco, Calif., up to and including June 
1, 1926 


The right to reject any and all bids is re- 
served. 

Before bids are submitted, full information 
concerning the character of the timber, con- 
ditions of sale, deposits, and the submission 
of bids should’ be obtained from the District 
Forester, San Francisco, Calif., or the Forest 
Supervisor, Alturas, Calif. 
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- Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


Hardwoods 


White and Western Pine 
West Coast Products 
: N. C. Pine and Yellow Pine 
H Spruce and Hemlock 











Eastern Tennessee 
Kentucky and 
est Virginia 


BRANCH OFFICES; 
New York City, 43 Wall St. 
Chicago, IIl., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., ‘Dime Savings Bank Bldg. 
Johnstown, Pa. 




















FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


SAW MILL PITTSBURGH, PA. 


Konnarock, Va. 








North Carolina Pine and 
West Virginia Hardwood 





Kiln Dried, Well Manu- CASING, 
factured, High Grade. BASE AND 
Capecey, 250,000 feet MOULDINGS 

sat Mixed Cars Our Specialty. 








‘WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA_ 
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| Cutting to Increase the Margin of Profit’ 


[By W. W. Ashe, of the Forest Service] 





“In these days of keen competition, higu taxes, 
and lands often approaching depletion, when West 
Coast timber is a rival of the pine of the East 
and pine competes with the hardwoods for many 
uses,” Mr. Ashe said, ‘no opportunity should be 
overlooked which offers the possibility of increasing 
the margin between the cost of lumber and _ its 
selling price, or which may tend to lengthen the 
period of operation. 


Small Trees and High Logging Costs 


The most prominent field for immediate saving 
seems to be in connection with the cutting of small 
trees, and this has its influence upon grades. Not 
only does it cost a great deal more per thousand 
feet to operate small timber, but small timber 
produces narrow widths and cheaper grades ; and 
this influences the cost of production irrespective 
of whether land is owned in fee or only timber 
is owned. And there is another and most important 
aspect to this situation. The lower grades, so far 
as they come from small trees, are not only the 
most costly grades to produce, they not only sell 
aut the lower prices and are the slower selling 
grades, but the proportional greater production of 
these grades, it might almost be said the over- 
production of these lower grades, tends to depress 
the price of higher grades which otherwise would 
be used in their place; or, rather, the low grades 
for certain uses become substitutes for the high 
grades. 

In felling and bucking the inan capacity is 
practically twice as much working up trees having 
a diameter? of 20 inches as when working up trees 
which are S inches. If this work is done by day 
labor the cost is nearly twice as much; if done 
by contract or on a log basis the difference must 
still be paid for. In skidding it requires nearly 
three times as long to skid 1,000 feet b. m. of lum 
ber in logs which are 8 inches in diameter, as it 
does to skid the same amount in logs which are 20 
inches in diameter, 

The capacity of a loaded car practically deter- 
mines the cost of hauling, for a car loaged with 
small logs weighs as much and costs as much to 
haul as a car loaded with large logs. A car loaded 
with logs 10 inches in diameter has a capacity of 
1,150 board feet mill cut; one loaded with 20- 
inch logs carries 3,220 feet, or three times as much, 
and it requires four times as long to load 1,000 feet 
of the smaller timber as that quantity of the larger 
Size, 

In an average band mill it requires twice as long 
to saw 1,000 board feet of lumber from logs which 
average S inches in diameter as from logs which 
are 20 inches in diameter. 


Small Trees Not Always Profitable 


The first reaction to these figures is to say that 
When you have a small tree at hand cut it. But 
this is not always profitable, [ can assure you. ‘The 
lumber from a small tree does not sell for as much 
as that which is cut from a larger tree, taking tne 
trees just as they come. As has been stated, the 
grades are lower and the widths are narrower. In 
order to determine whether there is a profit in han- 
dling a small tree there must be assurance that 
the actual piece—-labor costs in converting it, plus 
a profit, when they are taken from the selling 
price of the lumber (the actual grades and sizes 
which such a tree will make) will leave a surplus. 
In case there is a surplus, even a nominal one of 
not Jess than one dollar, this surplus will go toward 
reducing the cost of road construction. of railroad 
construction (items which I have called trans- 
portation overhead), mill construction (mill over 
head, and yveneral office overhead, which should in 
clude general taxes and general carrying charges 
of the timber as well as general office expenses 
other than selling. The small tree must repay 
every item of expense except road construction, 
railroad construction, camp construction, mill con- 
struction, and general office overhead, and it must 
make a contribution to general overhead. 

In case an operator owns the land in fee, the 
cost of stumpage would be ineluded in taxes and 
earrying charges, He still owns the tree, and 
failure to cut it does not increase the cost of the 
remaining stumpage. In case, however, only the 
timber is owned, with a limited period available 


‘AL figures used in the text and in tables 1 and 
2 are mill cut, not log seale, and all logs are on 
the basis of a length of 16 feet. All diameters are 
at 4% feet above ground outside of bark. About 
the same as inside bark on stump. 


*Paper presented at meeting of North Caro- 
lina Pine Association, Charleston, S. C., Nov. 
18, 1925. 








for its removal, and timber has been purchased at 
a lump sum, as is the prevailing practice, the cost 
of the stumpage must be added to the other ex- 
penses, but in this way: It can be assumed that 
the smallest sized tree, the operation of which will 
yield a surplus of $1 as a contribution to the over- 
head, is the smallest size which has a realization 
value. The realization value is the stumpage value 
added to the net profit in operation; that is, in 
excess of interest on the investment and amortiza- 
tion charges. For operating purposes the value of 
such timber can be held as nominal—not to exceed 
$1 for 1,000 feet mill cut. In case the selling 
price of the lumber cut by the mill would be that 
produced by a tree having a diameter of 20 inches 
(16 inches for the diameter of the average log 16 
feet long), then intermediate diameters might be 
regarded as having intermediate stumpage values. 
A more logical way, but one which it is not so easy 
to follow, is to prorate all overhead and_ profit 
on the basis of the selling value of lumber cut from 
trees of different diameters and take as stumpage 
value a fixed proportion of the realization value. 
But, employing either method, it will be found that 
the profit rapidly becomes smaller in cutting timber 
less than 18 inches in diameter inside the bark 
on the stump, and is soon transformed into an 
actual Joss. 


increasing Margin Above Cost 


The following tables show the results which fol 
low in not cutting small trees in case the per- 
centage of such small trees in the stand is as given 
for each diameter. The average tree on which a 
selling price of $31.80 at Norfolk, Va., is based 
is one of 19 inches in diameter. Such a tree saws 
out about 400 board feet, has 3% logs, or nearly 
% logs to 1,000 feet. Failure to cut these small 
trees results in the increase which is shown in the 
amount of overhead per thousand feet for the re 
maining timber. There will be an increase in the 
selling price of the lumber as each group of small 
trees is eliminated and there will be an increase in 
profits up to the point where a diameter is reached 
at which the increase in the overhead amounts to 
more than the increase in the selling price of the 
lumber which is cut from the remaining larger 
timber. 

Not cutting the 8-inch trees results in a net in- 
crease of $.19 profit a thousand feet of lumber 
sold; not cutting those of 10 inches and less in- 
creases profits $.52 a thousand feet; not cutting 
those of 12 inches and less increases profits $.5 
a thousand feet. 


Table No. 1—Comparative Value of Shortleaf 
Pine Lumber Sawed from Trees of 
Different Diameters 

Average selling price of all timber f. o. b. 
PENI | fh t526 6 Pig ca, Bian plier take erica Wace oes 
Average overhead of all timber eut........ 6.00 
Price forlum- Percent trees Selling price 
ber cut from of different if different 


Diameter — trees, Norfolk diameters in diameters 
of trees base stand not cut 
8” $21.70 4 $32.18 
ro” 23.15 5 32.71 
12” 25.10 6 33.26 
14” 27.35 10 
16” 29.80 13 
18” & over 31.80 62 


Table No. 2—Amount of Overhead If Trees of 
Different Diameters Are Not Cut; Increase 
in Overhead and Net Increase in the 
Selling Price of Lumber 


Overhead per M ft. Increase 
if trees of in Net 


Diam- different Increase selling increase 
eter diameters in over- price of | in profits 
of trees not cut head lumber perM 
5” $6.19 $0.19 $0. 38 $0.19 
LO” 6.59 9 91 2 
12” 7.12 1.12 1 46 oO 


At the same time that cutting the small timber 
increases operating costs, it reduces the average 
selling value of the lumber. The lumber cut from 
logs which average 40 or 50 feet each, or 25 or 
20 logs a thousand board feet, is prevailingly be- 
low No. 3 grade. The cutting of these trees in- 
creases the output of narrow widths of lower 
grades, which are the slower moving stocks and 
most difficult to sell. The lumber of a given grade 
which these small trees produce sells for less than 
the same grade produced by larger trees. ‘There 
is a difference of more than $10 a thousand board 
feet in the selling price of No. 3 boards cut from 
a 10-inch tree and the same grade cut from 4 
tree 30 inches in diameter. 

It is safe to say, even for a job where small 
trees are most economically handled, that elimina- 
tion of 8-inch trees: (5 percent of stand) would 
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result in a reduction of 5 percent in logging costs. 
The elimination of those 10 inches or under (9 
percent of stand) will result in a reduction of 7 
percent in logging costs. The elimination of such 
as are 12 inches in diameter and under (15 per- 
cent of stand) will result in a decrease of 8 per- 
cent a thousand board feet in the cost of logging 
the remaining timber. Or the logging costs will 
be cheapened from 30 cents to 60 cents a thousand 
feet for the remaining timber. 

The total increase in the split between cost 
and selling price will amount to from 50 cents 
to $1. These figures are conservative. 


Better Grades and Cheaper Logging 


So long as land had little or no value and its 
carrying charges were slight, it was not very ma- 
terial from the point of view of its value as an 
investment whether its productivity was main- 
tained. Now, however, the carrying charges and 
interest on its value are ever increasing items. 
The relative value of land and timber resources 
in the same operation is continually increasing. 
Twenty years ago an operation having 40,000 acres 
of land had $200,000 invested in land; and $50,- 
000 in plant and equipment. ‘Today with the same 
amount and quality of timber the investment in 
land would be close to a million dollars while the 
plant and equipment would have a value of not 
more than $150,000. This disparity will continue 
to increase. 

In the older portions of the shortleaf pine belt 
there has been a constant decrease in the amount 
of the upper grades. In 1890 the percentage of 
No.j&better was more than 50; in 1900 the 
percentage was around 36, and for 1924 it had 
declined to less than 20. For the members of the 
North Carolina Pine Association it was in 1925 
about 17 percent. 

Now this condition, this decline in the propor 
tion of clear cutting grades, is serious. In ease 
this condition of progressive decline in the amount 
of the upper grades continues for another decade 
or two, what class of timber will be available in 
the woods; what class of lumber will the mill be 
able to produce? And here is a problem—how are 
you going to meet the continued competition of 
the West Coast which is real and increasing, and 
which is possible only through having larger sized 
timber ? 

Let the Woods Be 100 Percent Efficient 

Suppose, as the little girl says, who is playing 
grown up, suppose in place of the manager dictat 
ing that logging shall be done as cheaply as pos- 
sible, the woods superintendent is told that he is 
expected to make that portion of the investment 
which the land represents pay the maximum re 
turns and sell his timber to the mill at the market 
price; but that the mill should do its own haul 
ing. The mill would at once decide upon a rate 
of prices which would be based upon the size and 
grades of the logs delivered. It would pay far 
more for large legs than for small. If this is a 
fact and the large logs are the more valuable 
from the point of view of cheapness to manufac 
ture as well as higher grade of product, why not 
plan to produce them? Why not let the timber 
land be 100 percent efficient as well as other parts 
of the business ? 

The low grades are not in keen demand because 
there is too much of them. ‘There still remain a 
large area of virgin timber within the shortleatf 
pine field, but there is a large amount of cut-over 
land and the areas of this class are constantly 
increasing. Much of this cut-over land which is 
now being recut is producing chiefly low grades. 
Added to the cut-over lands which belong to 
operating companies is the relatively large area of 
timber grown on the farms, particularly in the 
old fields, the acreage of which is constantly in- 
creasing as the rural population dwindles, and as 
the area of idle farm land increases. According to 
the census there has been an increase of more 
than 3,000,000 acres in the area of idle farm land 
in the Carolinas, Georgia, and Alabama since 1910, 
all of which if in old field pine could soon be 
producing low grade material at the rate of about 
400 feet a year, or a total of about 900,000,000 
board feet a year of low grade roofers and box. 
But this low grade timber from the old fields is 
a problem in itself, a serious one from many 
angles, though a discussion of it is out of place 
here. But what can be done about it upon your 
own land? Your own land is an asset which can 
hot be liquidated; such of it as is unproductive 
is returning no revenue. 

Here are two conerete propositions; first, that 
better grades should be produced; second, that 
inactive or frozen assets in land must be put to 
work. The two are correlated. 

Grades are a matter of size. Size means value. 
Value will permit high logging costs. The follow- 
Ing will show you what is meant—a true story— 
it can be called the parable of the single tree. 
It was told by the wiseman who cut the single 
tree. He was not a politician; he was not a 








candidate for office. 
to his verity. *° 
The Parable of the Single Tree 


A single tree had been allowed to stand. It 
grew quite near an ownership line, and for years 
and until the line was correctly located, the doubt 
as to its ownership gave it immunity from the 
saw. The tree, believing that it was a line tree, 
believing that it would be forever spared, had 
waxed great of girth and tall of stem, smooth 
barked and full of B&better grades. When re- 
cently cut, although young in years as trees go, 
it yielded more than 5,000 feet; and the finished 
lumber from it, ready to be shipped had at the 
time when it was cut an average value of about 
$60 a thousand feet. This was about $300 for 
the entire tree. The cost of its operation was 
carefully computed at less than $30 a thousand 
feet or about $30 a thousand feet for the stump- 
age in this single tree, the total value of which, 
as it stood, spreading its massive crown above the 
property line, was about $150. This you will say 
is frenzied finance. 

Let us suppose again that you had 10 such 
trees in process of development on each acre, and 
that one of them would be mature every 15 years. 
With trees such as this there is no doubt that you 
could afford to log, even though you eut just one 
an acre. It is understood that the average stand 
which is being cut in the North Carolina pine 
field is less than 4,000 feet an acre. The average 
stumpage value is less than $7, or about $30 an 
acre. One tree such as the above consequently 
will yield as much volume and twice as much 
value an acre, and there might be a similar cut 
every 15 years. 

You are correct in stating that this is an excep- 
tional tree; that you have few such trees at pres- 
ent mature; that you can not wait until they are 
mature. ‘This is correct, but if you are to produce 
better grades you must begin planning for better 
grades, and the time to begin is with the very 
next acre that is being cut, leaving in addition 
to the smaller trees certain larger trees which are 
making most rapid growth which at the time of 
the next cut, 10 or 15 years hence, will have size, 
grades, and value. 


Shall Lumberjack Kill Golden Tree? 


But now let us come back to our knots and our 
No. 2&better, right where we started. So far as 
logging is concerned, there are two problems in 
connection with meeting western competition. One 
of these is of the immediate present and an ex- 
amination of logging costs as affected by operating 
small sized timber; the other looks to the future, 
to the production on ecut-over land of heavier 
stands, formed of larger timber, whieh can be 
logged more cheaply and which will produce better 
grades selling at higher prices. 

It is alleged that Jack killed the goose that laid 
the golden egg; let it not be said that the Jum- 
berjack kills the tree that is laying on the golden 
No. 2&better. This is the tree to save and pamper, 
to watch and protect, that it may wax great of 
virth and that when at the saw it may yield the 
wide, clear lumber which assures profits. 


Full credence shall be given 


Watch Your Order Blanks 


“What’s your best price on that?’ the lumber 
dealer queried. 

“Twenty-two and a half cents, and you won't be 
able to get it at that price very long,” the sales 
man assured him. 

‘We'll take 50 100-pound barrels.’ 

“You're wise,’ the salesman agreed, and filled 
out the usual blank for 50 barrels, put “22.50 in 
the price column, handed over the so called “con 
firmation slip,” and the buyer signed the seller's 
copy. 

“You'll never be sorry,” the salesman averred. 

The lumber dealer was sorry, however, several 
times over. The article in question went down to 
S cents a pound, and the lumber dealer refused to 
accept at 22%. 

“We'll sue you for damages,” the seller threat 
ened. 

“Sue awsy,” the lumber dealer retorted, ‘and 
we'll defend on the ground that the sales law in 
force in this State says that a sale over and above 
a certain amount has got to be in writing.” 

“But we've got the sales slip signed by you.” 

“Tf don’t deny that, but the law means that the 
whole contract must be in writing, and that slip 
doesn’t show what the price is, nor how many 
pounds there are in a barrel. It's just ‘22.50, and 
that might be anything at all.” 

In a recent case along this line, Franklin vs. 
Howell, 113 Atlantic Reporter. 109, the supreme 


court of Pennsylvania decided in favor of the 
buyer, and held that such a confirmation slip was 
not sufficient to comply with the law, on the 
ground that it did not show the price a pound nor 
the number of pounds in a barrel. 











Oak. Flooring 


For sale and profits you 
can’t beat “Knox” Brand 
Oak Flooring. It appeals 
to carpenters because its 
soft texture, smooth finish 
and fine manufacture 
make their work easier. 
Builders like its fine ap- 
pearance. Why not give 
“Knox” Brand a trial? 


Samples and prices sent 
promptly or request. 


Tennessee Lumber & 


Manufacturing Co. 
KNOXVILLE, TENN. 








1 Ours is the Trade 
that Service made 

Dp) GOODFELLOW 

LUMBER CO. 


Natural Bridge at Goodfellow 
ST. LOUIS, MO. 



















- Py uy 
RALPH W. FANNON 
CONSULTING ENGINEER 
GREEN BAY, WISCONSIN 


Utilization of 
Forest Wastes 


Reports 
Investigations 
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JAMES W. SEWALL 


Consulting Forester 
Old Town, tot Maine 
Largest Cruising House in America 














THE relative merits and costs of various types 
of construction are fully explained in the 
Hool and Johnson 2-volume “‘Handbook of Build- 
Ing Construction.’’ Covers fully principles, 
methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman, 
431 So. Dearborn St., Chicago, Ill. 
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Cae CRA ON ROR 


QA Christmas 
Wresent 


for YOUR 
CARPENTER 
FRIENDS 


Remember your contractor 
and carpenter friends this 
Christmas by sending each 
of them a copy of the 
American Lumberman’s 


Remodeling Book— 


“Old Homes 
Made New” 


Book containing actual photographs 
showing before and after ‘ 
Of 12 remodeled homes. 50 cents 


Book containing actual photographs 
showing before and after of 
24 remodeled homes ...-. ._-- $1.00 


It will make your contract- 
or and carpenter friends hap- 
py to have a remembrance 
from you. Atthe same time 
you will put each of them in 
position to go out after remo- 
deling business which will 
mean extra sales and profits 
for you. Other dealers are 
stimulating profitable remo- 
deling business in their com- 
munities bydistributing these 
books among theircontractor 
and carpenter friends. Why 
don’t you? 


Christmas Card Free 


With each “Old Homes Made 
New” book we will furnish free a 
Christmas greeting card for your use 
in sending it out. Each book will 
come in an envelope already to mail. 


Order Now! 


Your books will be sent by return 
mail so that you will receive them 
in plenty of time before Christmas. 
Enclose your check if you wish or 
wait and we will mail you bill after 
books have been sent to you. 


431 So. Dearborn Street, 
CHICAGO, ILL. 


Established 1873 
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New Development in P&H Machinery 

The new P&H model 207 excavator, recently 
designed and put on the market by the Harnisch- 
feger Corporation, of Milwaukee, Wis., is very 
similar to the other models of P&H machines 
which have been known for some time. The same 
principles of construction and operation are used 
throughout. 

Power is supplied by a single gasoline, electric 
or Diesel motor of heavy duty tractor type devel- 
oping 77 horsepower. All power is transmitted 
through cut steel gears with a minimum number 
of reductions. The two main drums are inde- 
pendently mounted on separate shafts and are 
controlled by outside band clutches and brakes, 
the clutches being operated by P&H power clutch 
control, The standard line speed for clamshell 
and shovel operation is 156 feet a minute and for 
dragline operation 116 feet a min- 
ute. The lagging on the front drum 
may be interchanged for toothed lag- 
ging when it is desired to use the 
shovel attachment. Both the re- 
volving frame and car body frame 
are of cast steel in one 
piece. 

All shafts are turned 
and ground to microm 
eter size and all bear- 
ings are provided with 
Alemite or pressure cup 


Vew model P&ll excavator 


lubrication. The corduroy frames are heavy steel 
castings which receive the weight of the machine 
from two heavy forged steel axles. The treads 
are non-cloggable and the tread rollers are swiveled 
to adjust to the irregularities of the ground. All 
gears are well guarded for protection of machines 
and operator and the first reduction and travel 
gears are fully enclosed, running in oil. There are 
two traction speeds, .4 and 1.22 miles an hour, for- 
ward and reverse. All steering is controlled from 
the operator’s platform by use of a simple hand 
wheel. The main machinery and operator’s plat- 
form is fully enclosed in an all steel cab provided 
with doors and windows to permit proper care 
and operation. 

This machine handles a one cubic yard dragline 
or clamshell bucket on a 40-foot boom, and has a 
rated lifting capacity of 33,000 pounds at a 10-foot 
radius based on 75 percent of the tipping capacity. 
The shovel dipper is one cubic yard struck measure 
capacity and may be used on three different size 
combinations of shovel boom and dipper sticks to 
give various working clearances. The shovel boom 
is of the standard P&H design of steel con- 
struction with the dipper sticks on the outside. 
The crowding motion is driven through a thimble 
roller chain from the front drum, 


New Model ‘‘American’”’ Gasoline Hoist 


The American Hoist & Derrick Co., St. Paul, 
Minn., has recently redesigned its gasoline hoist, 
changing it from chain drive to gear drive. The 
new hoists are driven by means of spur and bevel 
gears with an intermediate longitudinal shaft 
placed at right angles with the pinion shaft, which 
is the crank shaft on a steam hoist, the gasoline 
motor being mounted lengthwise instead of cross- 
wise on the hoist. 

The pinion shaft of the hoist has a bevel gear 
near its center which engages with a bevel pinion 
on the end of the intermediate longitudinal shaft. 
On the other end of this shaft there is a spur gear 
which engages with the pinion on the engine crank 
shaft. The intermediate shaft is mounted at 
nearly the center lengthwise of the bed and is 
supported by heavy babbitted boxes. The accom- 
panying illustration shows the gear drive arrange- 
ment with the gear guards and drums removed. 

Equipping gasoline hoists wtih gear drive in- 


stead of chain drive gives a number of important 
advantages among which are speedier shipment 
of both hoist and driving mechanism repairs and 
ability to change the line speed to meet varying 
requirements without seriously delaying shipment, 
However, the principal advantage of the new gear 
drive over.the old chain drive is that power is 
transmitted directly to the pinion shaft of the 
hoist which is between the two rear drums and 
from there to the friction gears by at least two 
teeth—one to each adjoining friction gear—where- 
as on the old arrangement power was transmitted 
to the rear drum and from there to the rest of 
the drums by only one gear tooth. 

The entire hoist is mounted on a cast iron bed 
plate, insuring rigidity and absolute alignment of 
gearing, shafting and bearings. ‘The gasoline en- 

gine is mounted on the bed 
plate in place of the boiler 
or electric motor and the 
hoist is very compact and 
self contained. It has the 
drum equipment of the reg. 
ular “American” steam 
hoisting engine, so that by 
means of the hoist unit sys- 
tem a user need not buy a 
hoist with a greater num- 
ber of drums than his pres- 
ent requirements call for, as future growing 
requirements can be taken care of by bolting one 
additional drum at a time to the front of the 
hoist. 

Some of the general advantages of gasoline 
hoists are that they combine the cleanliness of 
the electric hoist with greater portability. They 
can be used where electric power is not available, 
where the water supply is unsuitable for use in 
steam boilers, or where there is no boiler water 
at all. Their use is permissible where steam hoists 
are not allowed; for instance, in and around 
buildings where the architect will not allow steam 


Gear drive arrangement of “American” gasoline 
hoist with gear guards and drums removed 


boilers. Furthermore, a licensed engineer is not 
required. As this hoist is used extensively by 
highway builders, it will be shown at the January 
Road Show in Chicago. 


To Display Power Units at Road Show 


The Climax portable power unit manufactured 
by the Climax Engineering Co., of Clinton, Iowa, 
will be exhibited at the road show to be held in 
Chicago in January. This wnit is a standard 
Climax model “KU” engine, mounted on a frame 
with substructure, radiator, hood and panels, and 
completely equipped, ready to fasten down and 
operate for hoists, portable sawmills, power plants 
and other operations where a completely assem- 
bled power unit is necessary. The plant is ready 
for connection to the driven unit by belt, chain, 
or flexible ,coupling. The model “KU” portable 
power house has a 4-cylinder engine, 5-inch bore 
by 64-inch stroke, with a piston displacement of 
501.4. The cylinders are of cast iron, in pairs, 
and cylinder heads are removable. 

Other Climax products to be displayed at the 
road show include the “TU” 4-cylinder engine. 
having a 54-inch bore by 7-inch stroke, and a 
horsepower range of 50 to 75. The piston dis- 
placement is 665 cubic inches. The engine is 
equipped with water inlet pipe, water circulating 
pump, dustproof priming cups, Climax built-in 
governor, and gear driven cooling fan. The ‘“R” 
series Climax engines will be shown in 4- and 
6-cylinder models, both of which have a _ 6-inch 
bore and T-inch stroke, and are of the enclosed 
flVwheel type with ledge mounting. 
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Extra 


Leaves 


(Republished in response to numerous requests) 


They're stored up in the attic in the same box that they wore 

When me and Mother bought "em, long ago, at Skinner's store. 

Then Mother she was blushin’ like the garden’s pinkest rose, 

And I was kind of busy, | admit it, with my nose. 

When that bride-and-groomy feelin’ travels up and down your spine, 
When you're buyin’ of your outfit and the table where you'll dine, 
There's a look then on your faces that no store man e’er deceives, 
When you're buyin’ of your table—and you ask for extry leaves. 


There was two of us at startin’, there was Mother there and me, 
And then little Mary joined us and the plates was laid for three. 
And Harry made the fourth one, Harry, always Mother's pride, 
Who, even as a baby, had to set by Mother's side. 

And then, one Injun summer, come along the pair of twins, 
And underneath the table soon was swingin’ of their shins. 
From up there in the attic, hidden underneath the eaves, 

To fix that dinin’-table, | kept bringin’ extry leaves. 


But when Harry, little Harry, fell asleep one winter day, 

So it wouldn’t seem so lonesome then, I| took a leaf away. 

And the twins they went to Kansas and have tables of their own, 
And Mary she is married—so there’s Ma and me alone. 

Il have taken out the fillers and I've stored "em once again; 

But I'm thinkin’ of the future, and I’m hopin’, hopin’, then 
There will be another Christmas like the oldtime Christmas Eves, 
With Ma an’ me both busy puttin’ in them extry leaves. 
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Christmas Wreaths 


Wreathe the house with holly, 
Or with hemlock, or with pine; 
Drive out melancholy 
Let the holly berry 
Decorate the Christmas scene; 
With the light of love divine. 
Make your Christmas merry 
With a little sprig of green. 


Wreathe the house with holly, 

And then do something more: 
Make your heart as jolly 

As the branch above your door. 
Good folks, just remember 

There are wreaths of many styles 
Along about December 

Let us wreathe the face with smiles! 


We See b’ the Papers 


Football has become much more important 
than it is. 

The Grange skyrocket was a wonder, and now 
the stick is coming down. 

‘*Do Not Open Until Christmas’’ should not 
apply to the human heart. 


Well, the dawn of a new year will soon be 
breaking, but it will find Dad already broke. 

If Chicago has a municipal Christmas tree, 
we know a lot of things it ought to hang on it. 


A lot of us are going to quit some of our bad 
habits Jan. 1 to make room for some new ones. 


Jan. 1 will soon be here, and we shall know 
at last how much money we didn’t make after 
all. 

Orders for ‘‘Come on Home’? are different 
from Chicago bandits in this respect: we exe- 
cute them promptly. 

The difference between Christmas Eve and 
New Year’s Eve is that on Christmas Eve it is 
the house that is lit up. 

Mark Twain used to say that the art of lying 
was decadent, and that lying should be taught in 


the schools. If we are to believe Knute Rockne, 
in New York it is. 

We hope that none of the ladies give us cigars 
for Christmas, not because we have quit smok- 
ing, but because we would probably have to. 


The man who kicks about the high price of 
Christmas trees in winter is the same fellow 
who doesn’t put out his campfire in summer. 


They Think About Us Now 


They think about the forest when they gather 
round the tree, 

They recollect the swaying. branch that croons 
a melody, 

They dream about the quiet hours in woodlands 
deep and cool, 

Remember many a 
shadowed pool. 


happy day beside some 


They think about the sturdy folks who live in 
lands of green, 

When on the hearth the cedar stands to cheer 
the Christmas scene; 

They recollect the woodland world, reeall the 
men they met, 

Recall the lumberjack awhile, and then they all 
forget. 


And yet we gave the race the house that shelters 
it from storm; 

It is our roof that keeps them dry, our wall that 
keeps them warm. 

We make their cradle and their bed, the table 
where they dine, 

The very pages that they read the lumberjacks 
design. 


But, if the world of man forgets, let us, at least, 
recall 

We labor not for us alone but for the good of 
all. 

For Christmastime, and all the time, the lumber- 
jack can say, 

‘¢The world will be a better world for what I 
did today.’’ 





We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following wdéods:— 


ASH - BASSWOOD .*».. 


4 


BIRCH-SOFT. ELM +’: 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fi” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Try 
Us 


Foster-Latimer 


MELLEN, 
WIS. 


Lumber Co. 


Rotary Cvt 
Northern 
Veneers 


FURNITURE manufacturers and factory 
buyers who insist on having high quality 
veneers should send us their orders. 
specialists in Northern Veneers. 

We also manufacture Northern Pine, Spruce, 
Ilemlock, Cedar Posts and Poles, Lath and 
Shingles, which we ship in straight cars and 
cargoes or mixed with our “Peerless Brand” 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices. 
The Northwestern Cooperage | 


Gladstone, Mich. & Lumber Company 
Chicago Office: 812 Monadnock Block. 
















of 
MsleFlera 
Manufacturing 





We are 





The Cleveland-Cliffs lron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock",Hardwood 


Lumber, Lath and Shingles 


Northern Forest Products 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho. 





























17— 17 
VON PLATEN -FOX COMPANY 


Iron M: tain, Mich 





Manufacturers of 17 different species 
of Northern Hardwoods 
1 17 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearborn St., CHICAGO 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


n| Sales Agent for the Following Mills: — 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


| 


| 
| 
| 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gabie, S.C. Odessa, Fa. 


BURTON - SWARTZ PINEORA MANUFACTURING 


CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 


CYPRESS CO. 
In territory east of Pittsburgh. 


Vale Royal Mill, Savannah, Ga. 
Gilmania Mill, Gilmania, S. C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 
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sre ALWAYS IN THE 
MARKET TO BUY— 


Long and Short Leaf Sizes and 

Boards. 

Short Leaf Casing and Base. 
Also:— 


1x4 K. D. B & Better Rough. 
1x4 to 12”—6, 8 & 10’ Rough. 





Flooring, Ceiling and Siding 
Oregon & California White & Sugar Pine 











Send us your stock and price list. 


Chas. F. Felin & Co., Inc. 


Old York Road & Butler St., PHILADELPHIA, PA. 











Recovery of Mine Props in Coal Fields 

The proportion of props recovered in room- 
and-pillar mining in different mines in this 
country varies from none to more than 50 per 
cent under favorable conditions, according to 
Harry EK. Tufft, mining engineer of the bureau 
of mines, who has recently made a detailed 
study of the subject. The number of props re 
covered depends on the character of the roof, 
the pressures developed and the care taken to 
save the timber, At muny mines no effort is 
made to draw props, as removal is not consid- 
ered practical on account of the hazards in 
volved. At other mines props are drawn when 
ever it is considered safe to do so, the amount 
recovered varying greatly in different rooms. 
Very few coal companies, however, recover more 
than a low percentage of the props. In some 
Alabama mines about 25 percent of the room 
props can be recovered in some rooms under 
favorable conditions. A much greater recovery 
is said to be obtained in certain mines of the 
Pittsburgh bed, western Pennsylvania, where it 
is reported that under favorable conditions 
nearly two-thirds of the props can be drawn 
out and used again, This, however, is excep 
tional. 


When mine props or timber sets are broken by 





Each chapter and section heading is followed 
by a brief explanation indicating the materia] 
which should be treated in a building eode 
under the heading. It is expected that the 
outline not only will be useful in drafting build- 
ing codes but that it will be very helpful to 
those designing buildings in the examination 
of unfamiliar codes to make sure no important 
requirements have been overlooked. 

The report contains 30 pages and can he 
purchased from the Superintendent of Docu- 
ments, Washington, D. C., for 10 cents. 


Big Output of Bituminous Coal 

According to the preliminary estimate of the 
bureau of coal economies of the National Cog] 
Association, the output of bituminous coal dur 
ing the week ended Dee. 12 amounted to ap 
proximately 12,900,000 net tons. This amount 
has been exceeded in only four weeks during the 
entire life of the bituminous coal industry: once 
in 1918, once in 1919 and twice in 1920. This 
enormous output, at a rate of more than 650, 
000,000 tons a year, assures the country of an 
adequate supply of fuel, provided consumers 


“make prudent provisions for future needs. 


According to the report of the Bureau of 
Mines, the output of bituminous coul was 11,- 








Courtesy Lakeland Chamber of Commerce 


One of the numerous sheets of water, 


LAKE ho KTOAS 
LANG AAPL TOFS 


Lake Morton, that has won its name for Lakeland, Fla, 


““The City of Heart’s Desire’’ 





crush after they have been in only a short time, 
or are broken in an effort to recover them, the 
broken pieces can be sawed into cap pieces, 
wedges, sprags, track ties, or used in building 
timber cribs. Some companies have installed 
portable sawmills on the surface for dressing 
broken timber into useful shapes. 
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Report on Building Code Practice 

WASHINGTON, D. C., Dee. 14.—The Depart- 
ment of Commerce building code committee 
has just completed, and the department has 
published, a report on Recommended Practice 
for Arrangement of Building Codes. The com- 
mittee was appointed by Secretary of Com 
merce Herbert Hoover early in 1921 to draw 
up more economical building regulations for 
use by States and cities, and the present report 
is the fifth of a series on building codes. The 
report presents a recommended outline for 


writing a building code, arranged by chapters, 
sections and subdivisions in the order in which 
reference is necessary to code provisions when 
a building is planned, designed and erected. 





600,000 net tons during the week of Noy. 28 and 
12,768,000 net tons during the week of Dee. 5. 


October Manufacturing Production 


Manufacturing production in October reached 
a new high level, at 132 percent of the 1919 
monthly average, according to the index number 
of the Department of Commerce covering 64 
commodities, and was 14 percent higher than 
in October, 1924. The largest increases over 
October, 1924, occurred in the miscellaneous 
group, with 33 percent, due to the high output 
of automobiles. The other groups showed the 
following gains: Lumber, 5 percent ; food- 
stuffs, 2 percent; textiles, 11 percent; iron and 
steel, 10 percent; leather, 6 percent; paper and 
printing, 5 percent; chemicals, & percent; stone, 
clay and glass products, 11 percent; nonferrous 
metals, 4 percent, and tobacco, 7 percent. 

The output of raw materials increased sea 
sonally, but was 11 percent less than in October, 
1924. The marketings of animals and forest 
products increased 4 percent and 10 percent, 
respectively, while the production of minerals 
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decreased 1 percent and crop marketings 19 per- 
cent. The shutdown in anthracite mining and 
smaller grain receipts were responsible for the 
declines in these latter groups. 


Vetoes Increased Appropriation 

The earnest request made to the director of 
the budget by the American Forestry Associa- 
tion, the National Lumber Manufacturers’ 
Association and other organizations interested 
in seeing the work of the Forest Products 
Laboratory placed on a really efficient basis 
through more generous appropriations did not 
squeeze an additional dollar out of that 
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Commission Suspends Schedules 

WASHINGTON, D. C., Dec. 14.—Division 2 of 
the Interstate Commerce Commission has further 
suspended until Jan. 12 schedules under sus- 
pension in Investigation & Suspension Docket 
No. 2479—-Lumber and Forest Products Be- 
tween Southern Points and Destinations in Vir 
ginia. 

The commission has suspended until April 9 
the operation of schedules published in various 
tariffs by Agents F. A. Leland and A. C. Fonda 
and other agents and carriers in Southwestern 
territory, which propose to adjust rates on vari- 
ous commodities between Galveston, New Or- 
leans and other Gulf ports on the one hand 
and interior points chiefly located in Arkansas, 
Kansas, Louisiana, Oklahoma and Texas on the 
other. The suspended schedules were filed in 
purported compliance with the commission’s de- 
cision in Docket No. 12,798, but have been pro- 
tested. 

The commission has suspended until April 11 
the operation of schedules as published in vari- 
ous tariffs filed by Agent J. H. Glenn, whielr 
propose to establish a rule governing minimum 
carload weights on traffic between points in 
Southern territory that is dependent upon the 
marked capacity of the car, to the effect that 
charges will be assessed on the basis of the ea- 
pacity of the car furnished by carrier rather 
than on the minimum applicable to the car 
ordered by the shipper, which will result in in- 
creased charges in instanees where larger cars 
than ordered are supplied and not loaded to 
minimum weight as named in tariff for the car 
furnished. 


Lumbermen Resist Rate Increases 


MINNEAPOLIS, MINN., Dec. 15.--Western and 
northwestern lumber manufacturing companies and 
associations are resisting proposed increases of 
freight rates by western trunk line railroads. 

The railroads have filed a petition with the 
Interstate Commerce Commission asking for in 
creased revenues to bring their earnings to 5% 
percent of the capital investment, which they hold 
is guaranteed by the 1920 transportation act. To 
obtain this increase, the carriers contend, will 
require a 5 percent increase in rates. Sectional 
hearings are being conducted by the commission, 
following the initial hearing at Chicago at which 
the railroads presented their case. 

When the Northwest hearing took place before 
an examiner at the Minnesota Capitol, lumber in 
terests were well represented. C. EK. Elmquist, 
St. Paul attorney, was present as a representative 
of the Western and Northern pine manufacturers’ 
associations. A. G. Kingsley, manager traffic de 
partment Weyerhaeuser Timber Co., appeared for 
that large producing company. The Northwestern 
Lumbermen’s Association also was represented. 

The lumbermen decided to withhold introduction 
of testimony until the commission opens its hear- 
Ing at Kansas City early in January. At that 
time most of the evidence of the Northwest ship- 
pers also will be submitted. There was a disposi- 
tion at the Twin City hearing not to disclose their 
hand until Kansas City and southwestern shippers 
also made known their line of attack upon the rail 
road rates. 

Mr. Elmquist said that the pine manufacturers 
are not in position to withstand the railroad rate 
increases proposed, and that there would be 
further losses for the railroads if they undertook 
fo make freight carrying charges higher in the 
Inland Empire. The inevitable result would be a 






keeper of Uncle Sam’s money bags. On the 
contrary, at the moment there is a prospect 
that the appropriation for the current fiscal 
year, the inadequacy of which was clearly 
pointed out to Gen. Lord, may be slightly re- 
duced. The budget director apparently worked 
on the theory that the way to economize is 
to get busy with the trusty old meat ax and 
lop off rather than grant inereases where the 
work can be carried on with a reasonable de- 
gree of efficiency. It is a rare increase indeed 
that gets past the director of the budget. A 
slight decrease in appropriations for forest ad- 
ministration under the current total likewise 
is in prospect. 
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thence through the Panama Canal. 

Mr. Kingsley took the position that if the rate 
increases became effective there would be heavy 
losses to companies situated as are the Weyer- 
haeuser interests. A great amount of lumber, of 
low grade, now is being consumed in the middle 
West. If the rates of the carriers were to be in- 
creased, he held, this lumber no longer could be 
shipped to the consuming markets and the in 
evitable result would be lost business, since this 
class of lumber could not stand long shipments. 

The Jumber industry indicated at the Twin City 
hearing that it will play an important part at Kan 
sas City in fighting the intention of the railroads 
in the northwestern region to increase rates. 

In this they are to be backed by the farmers’ 
organizations, which have produced testimony to 
show that in their judgment the railroads are more 
prosperous than the farmers and that further to 
penalize farmers by higher freight carrying charges 
would be to put barriers in the way of agricultural 
progression to prosperity after a period of de 
pression. 
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Freight Loadings Make Another Record 


WASHINGTON, D. C., Dee. 16.—-Loading of revy- 
enue freight for the week ended Dee. 5 totaled 
1,020,873 cars, according to reports filed today by 
the carriers. ‘This is the first time in history that 
loading of revenue freight has been in excess of one 
million cars after Thanksgiving week, and was 
due principally to heavy shipments of grain and 
grain products, coal, merchandise, miscellaneous 
freight and forest products. The total for grain 
and grain products was the highest for any one 
week so far this year. 

Compared with the preceding week when freight 
shipments were reduced owing to the observance of 
Thanksgiving day, the week of Dee. 5 made an in 
erease of 97,660 cars. It showed an increase of 
1,388 cars over the corresponding week last year 
and an increase of 106,952 cars over the corre- 
sponding week in 1923, 

Coal loading for the week of Dec. 5 totaled 191, 
$21 cars, an increase of 19,542 cars over the week 
before but 1,942 cars below the same week last 
year. Compared with the same week in 1923, it 
Was an increase of 18,663 cars. 

Loading of grain and grain products amounted 
to 59,529 cars, an increase of 10,833 cars above 
the week before and 5,508 cars above the same 
week last vear. It also was an increase of 7,862 
cars over the same week in 1924. In the western 
districts alone, grain and grain products loading 
totaled 35,997 cars, an incraese of 768 cars over 
the corresponding period last year. 

Forest products loading totaled 70,074 cars, 
4,875 cars over the week before but 3,199 cars un- 
der the same week last year. It was, however, 
an increase of 5,333 cars over the same week two 
years ago. 
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Ordered to Adjust Carload Rates 


Mapison, Wis., Dee. 15. Seven railroads in 
Wisconsin have been ordered by the Wisconsin 
railroad commission to adjust rates on carload 
shipments of lumber from Ashland to points in 
Wisconsin. The roads were ordered to establish 
the same rates as those in’ effect from Iurley, 
Marengo” and Drummond. It was contended by 
the John Schroeder Lumber Co., of Milwaukee, 
which instituted the investigation, that the rates 
from Ashland, where it has a plant, were greater 
than those from other Wisconsin points cited. The 
railroads affected by the order are the Chicago & 
North Western; the Chicago, Minneapolis & St. 
Paul; Chicago, St. Paul, Minneapolis & Omaha; 


Minneapolis, St. Paul & Sault Ste. Marie; Illinois 


Central; Mineral Point & Northern, and the La 
Crosse & South Eastern, 


The Long-Bell Lumber Com- 
pany announces the  pur- 
chase of the plant of the 
Superior Oak Flooring Com- 
pany at Helena, Arkansas. 


With the acquisition of this 
property The Long - Bell 
Lumber Company becomes 
the second largest manufac- 
turer of Oak Flooring in the 
United States. The Superior 
plant was built about three 
years ago, thoroughly mod- 
ern in every detail. Its pro- 
duct has established an 
enviable reputation under 
the brand name 


“‘Superior— America’s Finest” 


The same high standards 
of manufacture and service 
which The Long-Bell Lum- 
ber Company endeavors to 
carry out in all of its opera- 
tions will prevail at the 
Superior plant. 


THE LONG-BELL LUMBER COMPANY 


R. A. Long Bldg., Kansas City, Mo. 


Douglas Fir Lumber and Timbers; Southern Pine 
Lumber and Timbers; Creosoted Lumber, Tim- 
bers, Posts, Poles, Ties, Guard-Rail Posts, 
Piling; Southern Hardwood Lumber and 
Timbers; Oak Flooring; California 
White Pine Lumber; Sash and 
Doors; Box Shooks. 


Lumbermen since 1875 
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For Dealers 


‘‘Larite’’ Flooring’s consistent 
quality and good average lengths 
attract and hold trade for lumber 
dealers. It is one of the oldest 
floorings on the market and is gen- 
erally recognized as one of the 
best sellers. 


‘‘Larite Flooring” 


To overlook ‘‘Larite’’ is to overlook 
good profits you might be making. 
Competition never worries the dealer 
who sells “‘Larite."” Buy it in mixed 
cars with 


Southern Pine 
YARD AND SHED STOCK 


Let us quote you on a mixed car. 


Carter- Kelley 
Lumber Co. 
















MANNING, 
TEXAS 
Ask for List of ‘‘Specials”’ 
RED : 
AND 
SAP GUM 
YELLOW, 
Bul 





Long and We will RED CYPRESS, 
Short Leaf . aden TUPELO, 
YELLOW en OAK, 





stocks balanced 


KEITH 
LUMBER CoO. 


547-551 Keith Bldg., Beaumont, Tex. 

























Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 
Receiver for WILLIAM HORNER 
Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 



































A rather 


marked falling off in the sash, door 
and millwork business in the Chicago territory 
since the first of the month is reported by local 


sales executives. Retailers and jobbers seem 
anxious to keep their stocks as low as possible 
until after inventories have been taken. While 


the lighter demand has caused a shrinkage in order 
files, practically all local plants have enough busi- 
ness on their books to keep them operating at 
capacity for some time yet. Considerable under- 
bidding on local jobs is reported, and it is said 
that this practice is keeping the manufacturers’ 
margin so low that profits are very slim. 

Sash and door mills in the Minneapolis and St. 
Paul (Minn.) region have been operating on a 
fairly heavy scale for this time of the year dur- 


ing the last week, due to requirements from the 
city trade. Reports from building inspectors’ 
offices in the two cities indicate that there will 


be a fairly active winter building season, and this 
should give the sash and door mills at least a 
normal city business. From the rural sections 
some orders have come, although they are scat- 
tered. Retailers are beginning to consider stock- 
ing up, and inquiries are coming in, although for 
the most part they have not as yet developed into 
orders, 

The planing mills in St. Louis, Mo., have been 
exceedingly busy throughout most of the year, 
operations now being almost at capacity. The 
amount of work in sight is quite large, and the 
Planing Mill Listing Bureau is busily engaged in 
listing quantities from plans for new buildings. 


Steadiness characterizes the millwork demand 
in Columbus, Ohio. Most of the factories have 


orders which will keep them busy until after the 
first of the year; and with an open winter, orders 
are expected to come in fairly well. Door and 


sash factories are busy making stocks for the 
early spring trade. Prices are still rather weak, 
and there is considerable competition among the 
mills. 


Plants at Kansas City, Mo., report the volume of 
local orders for millwork slightly reduced, but a 
good volume of new figuring is coming in and the 
outlook is very encouraging. Local demand for 
yard stock is fair, but a little lighter from the 
country. 

The Baltimore (Md.) sash and door trade is 
looking toward the end of the year with some 
thing like satisfaction at the results achieved 
during 1925 and at the prospect that the demand 
for the products of the mills is very likely to keep 
up to a level tending to insure a good business, 
Of course, the competition is rather sharp, with 
fir doors being brought East in such numbers as 
to take care of a large part of the requirements. 
But special work is also sought on a scale that 
gives the plants of this section work enough to 
keep going, with the margins of profit In the main 
satisfactory. : 

The door plants and planing mills at Buffalo, 
N. Y., are preparing to close down within a week 
or so for their annual repairs and inventories, and 
some are fairly busy at present in preparation 
for a short period of idleness. The volume of 
building in the city is not quite up to that of a 
year ago. 

Sash and door factories at Los Angeles, Calif., 
report sufficient orders on hand to keep them busy 
for several months to come. Prices remain firm, 
with the plants operating full time. The demand 
will continue throughout the winter, as there will 
be no slackening in the construction program be 
yond the usual lull just preceding Christmas. 


Dividing the Millwork Dollar 


Los ANGELES, CALIF., Dee, 12.—Information Bul- 


letin No. 3, which deals with ‘The 1924 Millwork 
Dollar,” is now being distributed to its members 


by the Millwork Iustitute of California. A letter 
accompanying the bulletin over the signature of 
Managing Director H. T. Didesch, says: 

“This bulletin illustrates, in a small way, the 
sort of information that any group of millmen may 
obtain monthly, through the employment of ‘Uni- 
form Ledger Accounts.’ The uniform accounts, 
however, will give more information; namely, all 
overhead incident to manufacture would be so clas- 
sified, and that occurring in the administrative, 
selling and delivery units would be segregated also. 

“Would it not be very helpful to you to know 
your own condition in that respect each month, as 
well as the composite figures of your loeal group? 
Think it over.” 

The bulletin follows in full: 

The Millwork Dollar of 1924 

Kifty-four member firms responding to Question 
naire No, 3, report a volume for the year 1924 
which aggregates $16,500,000. 

The accompanying illustration shows the dispo 
sition of each dollar received from the sale of their 
products. 

Vifty and nine-tenths cents of every dollar of 
sales was spent for direct material, i.e., lumber, 
veneers, glass, stock millwork ete. 

Twenty cents of every dollar of sales was spent 
for direct or productive labor. 

Twenty one and nine-tenths cents of every dol- 
lar of sales was spent for overhead. This item in- 
cludes office, salesmen’s and administrative sal 
aries, foremen, yard crew, shippers, and repairs 
and supplies of all sorts. It includes, also, inter- 
est on borrowed money, taxes, insurance, deprecia- 
tion and rent. Interest on investment has not been 
added. 

The balance of the dollar, seven and two-tenths 
cents, represents the profit made on sales. 

The composite of the fifty-four questionnaire re- 
plies, expressed in dollars and cents, follows. This 
tabulation also gives each factor expressed as a 
“percentage of sales’ and as a “percentage of total 
cost." 


This study shows a total investment (capital and 
surplus) for the 54 firms amounting to $8,206, 
381.40. Their sales total $16,585,404.44 ; hence, 
the average turnover of the money invested was 
only two and two-hundredths times. 

With an adequate turnover on invested capital. 
7.2 percent of sales would be a proper margin of 
profit, but when it is conclusively demonstrated, as 
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in this case, that the average turnover of millwork 
manufacturers is only two times, then a profit ot 
7.2 percent is hardly a reasonable return. Further 
more, the figures reported herein do not include a 
charge for interest on investment, and if we add 
that item—which everyone must admit should be 
included—at six percent of $8,206,381.40, the profit 
is diminished $492,382.88. That reduces the mar 
gin from 7.2 percent on sales to 4.2 percent on 
sales, which certainly is a miserable showing. 
This industry, considering its low turnover cand 
the innumerable forms of risk and grief that it Is 
subject to, must obtain a better average return ol 





Percentage of Percentage of 


Sales Total cost 
SDR Sed ae MIRNONN NS ots) oh ears ae kee ee ei ees WieeG $ $443,964.38 50.9 54.8 
DCE CE (130 DES alia nS Reece Maman oneeir une arty 3,310,171.17 20.0 21.5 
RP GUNNUMNUMIRER cao rid too sistteetae ws al acu onde aes Sinker Wie eee ne 3,644,980.57 21.9 aoe 
IER hh ie cc, Dy een Mitel eves ose RRM SIE12 92.8 100.0 
IR ese Rios ws iain Wie Soaks Me alerts ator oe rele 1,186,288.32 ye (4 
AMAT MDRER) 6 Nera cl wae ai ee IO $16,585,404.44 100.0 107.7 
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The foregoing tabulation includes returns from 


seven members whose business should be classed as 
“merchandising,” i.e., they do very little manufac- 
turing. However, their total volume is only 
slightly more than one million dollars, and when 
eliminated from the record causes no perceptible 
change in the percentages set forth. 


8,206,381.40 - 
sales. It cannot progress, it can serve neither 1 
buyers nor its investors right, until it does. : 

it is suggested that you set down your ow! 
figures opposite the averages given in this bulletin, 
If vour costs are lower, congratulate yourself ant 
bank the saving. If your costs are higher than 
the composite, get busy and reduce them. 
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Planing Mills Organize Corporation 


Sr. Lowrs, Mo., Dec. 15.—A group of St. Louis 
planing mills are organizing a new corporation for 
the purpose of giving a service to the public that 
will embrace lumber as well as millwork, especially 
stock sash and doors. So far as is known, this is 
the first company promoted by millmen with the 
avowed purpose of figuring a complete house bill. 

The idea behind the new company is to meet 
the growing competition of stock sash and door 
houses and of retail lumber dealers who have been 
gelling sash and doors and even special millwork 
as well as lumber in their effort to sell all mate- 
rial that goes into a building requiring wood ma- 
terial. For some time the millmen of St. Louis 
have felt that there was need for some movement 
to halt the encroachments of the competition re- 
ferred to, and the all-service corporation is the out- 
come. 

The new concern will be known as the Standard 
Sash, Door & Lumber Corporation, with a capital 
stock of at least $100,000. A leader in the move- 
ment is Chris Beckemeier, jr., president of the 
Gravois Planing Mill Co. Mr. Beckemeier is also 
president of the St. Louis Millmen’s Association, 
but he said to-day that the association was not 
backing the plan, although those who have been 
enlisted in the company are members of that or- 
ganization. 


In addition to the Gravois company, the con- 
cerns which have agreed to enter the company 
either as firm or individual members as may be de- 
cided upon later, are: Fox Bros. Manufacturing 
Co., John M. Darr & Sons Planing Mill Co., Reed & 
Steger Sash & Door Co.; Carondelet Planing Mill 
Co., Messing Planing Mill Co. and Frank Schmidt 


Planing Mill Co. It is likely that other concerns 
will enter the corporation. 

The corporation has taken a lease on three acres 
of ground on Fyler Avenue, just west of Kings- 
highway, in what is known as the Southwest in- 
dustrial district of St. Louis. The property is on 
the tracks of the Missouri Pacific Railway and, 
through it, will be accessible to every railroad en- 
tering St. Louis. A warehouse will be erected, as 
well as sheds and piling facilities for lumber. 

The Standard Sash, Door & Lumber Corporation 
will do only a retail business. It will buy special 
millwork from the member firms, and will buy 
stock material and lumber in the open market. In 
turn, members may look to the Standard for their 
requirements in stock sash and doors, instead of 
buying from the jobbers in these items. 

Mr. Beckemeier said that the new company ex- 
pects to start operations within the next 30 or 60 
days. “Our object is to increase our service to 
the public,’ he said, ‘‘and thereby create additional 
business for our mills. Especially in the cheaper 
class of work, stock sash and doors are being used 
extensively, and the business has been going else- 
where. We feel that we are able to handle it to 
better advantage to the public and with profit to 
ourselves.” 

Mr. Beckemeier said that the member firms of 
the Standard corporation had no intention of 
using it as a means of codperative buying of ma- 
terials needed by them in the manufacture of mill- 
work. 

The St. Louis experiment will no doubt be 
watched with interest not only by planing mill 
operators all over the country, but by retail lum- 
ber dealers as well. 


Lumbermen Favor Amending Land Law 


MEMPHIS, TENN., Dec. 16.—An effort will be 
made by lumbermen of this territory to have the 
next session of the Mississippi legislature amend 
a law of 1912 that forbids corporations to own 
or use lands for agricultural purposes. 


The act was intended originally to prevent 
a monopoly in agricultural lands, but it ex- 
empted existing corporations for «a certain 
period of time, so that not all are direetly 
affected now, but the measure still applies to a 
considerable number of the large lumber con- 
cerns which own large areas of cut-over land 
which they ean not develop for the purpose of 
marketing. 

The intent and purpose of the act of 1912 is 
set out in the following words: 

_ The purpose of this act is to prevent monopo- 
lies on agricultural lands in this State, and to 
prevent corporations from owning farms and plan- 
tations and engaging in the business of agriculture, 
except as herein provided, and it shall be con- 
strued liberally by the courts for the accomplish- 
ment of such purpose, but it is not the purpose of 
this act to prevent corporations from acquiring 
real estate for any legitimate purposes, as herein 
before provided. 

A suggested amendment would enable the 
large lumber companies to develop their idle 
and useless cut-over lands, not being inconsis- 
tent with or centravening the purpose of the 
act, but consistent with both its spirit and in- 
tent. It would read, if offered as suggested, 
as follows: 

Nor shall this act apply to lands originally ae 
quired by a corporation in a wild or uncultivated 
condition of part of a timber tract, whether ac- 
quired before or after the passage of this act, but 
said corporation may, as long as it owns such 
lands, improve, develop and use such lands for 
farming and agricultural purposes. 

It is pointed out that even after the ecut-over 
land in the State were converted to cultivated 
lands, here would be no monopoly of farming 
lands in the hands of the corporations. 

_ On the other hand, it is asserted that there 
18 a hesitancy on the part of the prospective 
farm purchaser to invest in cut-over lands in 
Mississippi because of the cost of bringing them 
under the plow, especially when this cost must 
be assumed before there is any return what- 
ever from the land. But should the large com- 
panies that now own vast areas of cut-over land 
be permitted to go ahead and get it under the 
plow, demand for it will quicken and it rapidly 
Will pass into the hands of small farmers. This 
18 the more obvious since the large concerns are 
equipped and have the means to do the work 





of development and are also able, as indicated 
throughout the State now, to sell the land on 
long terms such as the landless farmer can 
meet. 

Few of the companies that own eut-over land, 
it is pointed out, have desire to engage in farm- 
ing. On the contrary, it is desired to get rid 
of such real estate. There are other advantages 
that the proposed amendment would bring, not 
the least of which is increased revenue from 
taxes—payments that can be better afforded if 
the land, instead of being idle and unproductive, 
were bringing in some return. 

A considerable number of Mississippi lumber- 
men owning lands in the State are interested in 
the suggested change in the law. Raymond 
Brattain, of the Belzoni Hardwood Lumber Co., 
Belzoni, Miss., has been taking a leading part 
in calling the lumbermen’s attention to the 
needs as well as the possibilities of a correction 
in the act by the new State legislature. 
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Why Write “Begging” Letters? 


How easy it is in writing business letters to 
indulge in the use of hackneyed and often mean- 
ingless expressions. Whoever heard a lumber 
dealer, or a merchant in any other line, say 
to a customer with whom he was doing business 
face to face, ‘‘Mr. Jones, I beg to quote you,’’ 
or, ‘I beg to inform you’’? Yet a vast number 
of business men in thetr correspondence habitu- 
ally use such antiquated and stereotyped phrases. 
An unknown rhymester has cleverly called atten- 
tion to this wide-spread habit of writing ‘‘ beg- 
ging’’ letters, in the following lines: 

They beg to inquire, and they beg to state, 

They beg to advise, and they beg to relate; 
They beg to observe, and they beg to mention, 
They beg to call your kind attention. 

They beg to remark, and they beg to remind, 
They beg to inform, and you will herein find. 
They beg to announce, and they beg to intrude. 
They beg to explain, and they beg to include. 
They reluctantly beg for a moment of time, 
They beg to submit you an offer sublime; 
Till I wish I could put the annoying array 
Of beggars on horseback and send them away! 


WEST VIRGINIA black walnut timber is very 
much in demand throughout the country, es- 
pecially high grade logs for making veneer and 
some parts of the tree, like stumps, with a crinkle 
or ripple-mark figure. Farmers who have even 
a few trees can get good prices for them, 











Sold from 
Coast to Coast 





Fitty commission representatives 
sell Dixie Brand Oak Flooring from 
coast to coast. And you know that 
no man can sell flooring on commis- 
sion basis unless it has merit. Re- 
peat orders are indispensable to the 
commission flooring salesman—and 
you can depend upon it that Dixie 
representatives are getting ’em. 
Write for samples and prices. 


See us also on your needs 
in Oak, Gum, Ash, Elm, Cot- 
tonwood and Cypress lum- 
ber. Produced from finest 
Delta stumpage. Big value 
in every foot. 


JEROME HARDWOOD 
LUMBER CO. 


JEROME, :: ARKANSAS 
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We're Doubling 


Our Facilities 


Weare pleased to announce that 
we are now building a new plant at 
Vicksburg, Miss., which will prac- 
tically double our output of 


HUDSON 
Oak Flooring 


For the last several months we 
have found it almost impossible to 
keep ahead of the orders— hence 
our new plant. Our flooring has 
made a real hit with dealers and 
builders. You will find it a mighty 
good flooring to sell. 


Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 


Plants at 
Vicksburg, Miss. 


Memphis, Tenn. 
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If you are one who appre- 
ciates a permanent source 
of supply we ought to get 
together for we pride our- 
selves on uniform quality 
and try to encourage repeat 
orders by taking good care 
of our customers. 


Standard Yard and Shed Stock. 


GILCHRIST- 
FORDNEY CO. 


LAUREL, MISS. 
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WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 








VIRGIN 
LONGLEAF 


FRANK PAYNE 








Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 


Yellow Pine 


HEART CUTTING EXPORT TIMBERS 
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Surface Measure 


ESTIMATOR 


A new publication covering inthe most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 

anels, doors, sash, blinds, door and window 
rames, etc,etc. Send for circular containing 
sample pages. 


Pocket Size (434 x 64’’) $5.00, Postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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Letters from the Mail of a Wholesaler 


[A previous instalment of these letters ap- 
peared on page 63 of the Aug. 22 issue of the 
AMERICAN LUMBERMAN.—EDpITOR. | 


RIVERSIDE, Miss., Nov. 30, 1925. 
THe lich Grape LuMBER Co., New Orleans, La. 


Gentlemen: We had some correspondence with 
you in July about handling our output, We have 


just been looking over the Jetters which we ex- 
changed with you at that time. Conditions have 
considerably changed since then, particularly on 


the class of stock we will have and we are wonder 


ing if vou will now be interested? We might 
state we have closed for the timber mentioned 
and have made the first payment. What we want 
to do is make a contract with you to handle our 


with an 
In case 
the next 
that, and 
our equity 
payment is 


output on oa selling commission basis 
agreed advance of so much per thousand. 
we can not raise enough to take care of 
timber payment we will want help on 
such payment to be refunded out of 
as shipments are made, The next 


due in March, 1926. If you are interested at this 
time IT will run down to see you. Let me hear 
from you anyway, giving me some more of your 
Gbservations, because even if [may not heed them, 
] always appreciate them. You see the trouble 
with advice is that the other fellow feels he is 


either more competent than his adviser gives him 


credit for being, or else that the conditions under 
which he is working are so different from those 
his adviser has experienced, that the advice does 
not apply in his case. So in the end he has to 
use his own judgment. That is the way I felt 
about this timber deal. You got into a bad one 


last year and it gave vou the blues and discouraged 
you entering another even though the timber in 
this case may be more and better; we may be 
better sawmill men than you had, and the market 
conditions under which we will market this 
may be a hundred percent better, They 


stock 


are at 


least much better now, There are no two deals in 
this business alike, and you have to keep going 
until you hit the right one. We feel that we have 
it and are therefore taking it up with you again, 
Yours truly, 
Tne DELTA SAWMILL Co. 
NEW ORLEANS, LA., Dee. 2, 1925. 
THE DELTA SAWMILL Co., Riverside, Miss. 

Gentlemen: Wei were glad to hear from you 
again and to know you secured the timber as per 
your good letter of the thirtieth, It may be that 
my experiences since 1920 have made me overly 


cautious. T used to go into all the deals that were 


put up to ome, and now [ find myself finding fault 
of some kind or other with all of them and turn 
ing them all down. You remember last vear, 1924, 
we had a dull year and then along toward tie 
end things began to pick up. It lasted until 
February or March and then the market broke to 
stay broke all the yvear and it is just during the 
last month or two that we have had any decent 


business, either in pine or hardwoods, The leaders 
in our industry all came out in the trade journals 
around the first telling us the worst was over, and 
we were ready for a fine sail on a calm sea during 


1925. But it was altogether too calm and most of 
us were “becalmed.”  [ have been watching these 
fuctuations since the break of 1920. We have 


ninety days good business and a six months’ lull. 
Loam not sure but what we will repeat. this 

year the history of last. During the winter season 

the portables are mostly out of business. Stocks 


get into the hands of the larger operators, and 
as soon as they control, up she goes, and if you 


handle a car and go back for another the price is 
$5 to $10 a thousand higher, until finally it breaks 
and we settle down to six months of struggle again, 
That has been in brief, the history of the last four 
years. So Lam not excited over the present flurry. 
Karly in the fall we made a few contracts to tide 
us over, We might be interested in) taking on 
some more, but not an entire output. We would 
not be interested in an advance on anything but 
lumber on sticks. If you care to consider a deal 
something like the following we will consider it : 
We will purchase a million feet at prices we agree 
upon, You lease us enough ground to stack it on, 
and stack it separate from your stock on our 
leased land. We will advance $15 a thousand on 
it. Ship it on an agreed time and pay the balance 
when shipped. It is net necessary to come down. 
Let me know if this interests you and I will run 
up there as IT would want to look personaly over 
the situation and it could be better handled there. 

I guess you are right about the advice. I had a 
sawmill man to write me recently that he had cut 
out his pine and was going to saw hardwoods 
and to let him know what to saw and how. The 
two questions called for a big answer, if answered 
at all thoroughly. As I am always interested in 


the better manufacture and handling of hardwooa 
I wrote him a long rigmarole; sent him a lot of 
dope and gave him a lot of adyice. He neyer 
even answered me! Maybe I gave him too much 
and it discouraged him. Yours truly, 
HiGgH GRADE LUMBER Co 
H.G.L. BE. G, 


2 
Logan. 


RIVERSIDE, MISS., Dec. 3, 1925, 

THe Hicgu Grape LUMBER Co., New Orleans, La. 
Gentlemen: In reply to yours of the second, 
just received, we will be interested in the sale 
of a million feet along the lines you suggest, but 
instead of a fixed price we would like ta have you 
handle on a commission basis; say 8S percent com 
mission and 2 percent for cash, and we pay interest 
on the advance. You to move the lumber on a six 
months’ average time limit. In this way you will 
not be taking a risk on the market, and ag we 
feel that it is going to be better we will get the 
advantage of the rise and you will get more com- 
mission, Let us hear from you at once if this 

interests you. Yours truly, 

THE DELTA SAWMILL Co, 


NEW ORLEANS, La., Dec. 7, 

THE DELYA SAWMILL Co., Riverside, Miss. 
Gentlemen: Yours of the third duly received, 

J am not inclined to make a contract on a com- 
mission basis, and would rather take my own 
chances on the market. The commission basis is 
really the better in one respect, but in several 
it is not, and we have not found it satisfactory. 
We had a contract also like this last year that 
did not turn out well. Of course you may be 
differently constituted from that bird, but he 
shipped two or three cars of high grade stock 
that came to a thousand dollars net each. When 
we deducted $100 a car from his settlements as 


1925, 


a selling commission, he nearly died. Tle went 
into a long harangue covering the many vicissi- 
tudes of sawmilling and the great struggle he 
had been through in making the stock, and then 
we come along at the end of the deal, write a 
few letters and sit in our fine office, (you know 
the old story) and sell it with apparently no 


effort at all and make more per car than he! He 
also raised questions as to the prices obtained. 
Were they the highest prices’ Should the stock 
be sold now or held for a better murket? One 
order was booked before an advance. Te was de- 
layed in getting it out, and then did not want to 
ship it because he felt it was worth $3 a thousand 
more and he should not be made to fill our old 
orders ; when as a matter of faet he had the order 
all the, time. 

These are a few of the things that can come 
up. Of course we know you and know you are 
reasonable, but we find the psychology on the mill- 
man of seeing what the wholesaler makes, is bad 
for him. He thinks the wholesaler can do business 
for a dollar a thousand and should be happy to 
have an opportunity to make a dollar a thousand 
off his lumber, and when he sees him make more it 


just naturally gets his goat. 

So we would rather take a chance of making 
less than we might make on a percentage basis, 
just to avoid such contingencies as we mentioned 
above. We made over a thousand dollars, on one 
car once, owing to a peculiar condition in = con- 
nection with it, but the millman did not know it 
so it did not hurt him, If he had known it his 


obituary would have been in the next Lumberman, 


We figure on an average of $2 a thousand. Some- 
times we make more, sometimes less. But the 
point is we are wholesalers and not commission 


men, and the more we see of the commission busi- 
ness the less we like it. 

‘To get together on this deal the thing for you to 
do is make us up a list of prices at which you will 


accept the contract as outlined jin ours of the 
second, and if you have not gone entirely nutty 


over this recent advance, and T can see any profit 
in the deal IT will do my best to get together with 
you. Yours truly, 
High Grape LUMBER Co., 

PG. Li. H. G. Logan 

[Another instalment of these Letters from 
the Mail of a Wholesaler will appear in a later 
issue.—Epivor. | 


TIMBER LAND SALES 


BAINBRIDGE, GA., Dec. 14.—The Jeffreys-McEl- 
rath Manufacturing Co., of Macon, Ga.. has sold 





to the Hancock Lumber Co., of Sparta, Ga., 4.170 
acres of timber land on what was known as the 
Munderlyn and Binford estates, for $100,000. The 


property was acquired by the Macon firm about a 
year ago. 
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Truck’s Value in Lumber Industry 
All over the nation newspapers, building reports 

and census estimates tell the story of great cities 


spilling their population over their boundaries, 
and of the rapid rise of thriving young suburbs 
huddling up against the mother cities. In the 
puilding of these suburbs distance has been an- 


nibilated. What was distinctly rural territory 
yesterday is mottled by isolated homes today. 
Clusters of them appear, followed by schools, 


churches. business houses-—-and, behold, a suburban 
city has been born. Behind this swift spawning 
of cities is the miracle of motor transportation, 
ten or fifteen years ago an infant, today a giant. 
About that many years ago the rail facilities of 
the country had been highly developed and inter- 
state commerce had reached such a point of ef- 
ficiency that building materials could be brought 
across the continent in a brief space of time, but 
transport from freight terminal to place of build 
ing was slow and uncertain. To move materials 
a few miles by animal cartage often required as 
long as to ship them across a dozen States. 

The motor truck has changed all this. Its 
strength and speed have made possible immediate 
delivery of inaterials from rail points, and its 
dependability has freed the lumber dealer and 
pbuilding contractor from the limitation of seasons. 
It has thrown the whole machinery of the building 
industry into high gear. 

Particularly is this true of the retail lumber 
field. flere the very character of loads. the loca 
tion of plants, the types of roads encountered and 
many Other determining factors seemed to preclude 
advantageous use of anything but animal trans 
portation. 


Yet cities refused to stop growing, and 


isi CoMOTOR POWEE 
3 = 10G 


many instances, 
cent. 

White fleets are at work in every branch of the 
industry. They are skidding green logs in the 
timber, toiling in mill yards and busy on the 
streets of the nation delivering finished lumber. 
They form supply lines between isolated camps 
and the nearest towns ; they build roads into other- 
wise inaccessible timber patches; often they trans- 
port materials for dams that sufficient water may 
be collected for log floating; they haul green cut 


increasing business 30 to 50 per- 


lunber from the sawmill to air dry yards, kilns 
or sidings and later to planing mills; they deliver 


slabs, sawdust and shavings for use as fuel; they 
transport hewed or sawed stock such as ties, mine 
props, mine timbers, posts, poles and bridge ma 
terial and short dimension stock, such as shook, 
tight and slack cooperage, veneers, vehicle mate- 
rials, lath and shingles. 


Example of Adaptability of White Trucks 


The adaptability of White trucks in furnishing 
transportation in all stages of logging and lumber 
manufacturing is pictured typically in the experi- 
ence of the Theodor Kundtz Co., of Cleveland, 
Ohio. As early as 1910 this company purchased 
two Whites, and five more the following year. 
The fleet grew steadily to twenty and all of the 
Kundtz hauling is still done by Whites, lately by 
the contract system. One group of trucks for 
vears has hauled logs from various camps. An- 
other group transported the green cut lumber from 
the sawmill in Lakewood, a suburb of Cleveland, 
to the Cleveland plant, and another group deliv 
ered the finished product over a wide territory. 

Not bearing directly upon the problems of the 
retail lumber dealer, but interesting as an exam 





One of a fleet of sin White trucks 


used in the service of the Kerckhoff-Cuzner 


Vill & Lumber Co., Las 


Angeles, Calif. 


as they grew the problem of distribution grew 
With them, until there came a day in the natural 
course of events when the experiment of motor 
transportation had to be made. That it was made 


With some reluctance is the testimony of lumber 


dealers who are now enthusinstic users of motor 
equipment, but the experiment, once made, proved 
how unfounded had been the fears of the motor 
truck’s unfitness for service in the lumber field. 
ind rapid motorization followed. 


Transportation Big Factor in Retail Field 
Every lumber dealer knows that transportation 
Isa faetor of vital importance in his business. 
Most dealers recognize the necessity of having 
tansportation equipment of highest quality, since 
lelivery units of this character result in added 
business, satisfied customers and greater profits. 
The snecessful lumber dealer's transportation 
‘quipment must be dependable, must be such that 
It can be relied upon to perform under all condi 
tions. It must operate with sufficient economy 
lo leave a good margin of profit on the com 
hodities it handles. And it must have the 
‘tamina and staying qualities to keep on doing 
hard work for years and for thousands of miles 
of traveling. Hundreds of lumber dealers have 
filed these requirements successfully by installing 
White trucks and in the files of The White Co., 
at Cleveland, Ohio, is found abundant testimony 
from owners telling how White trucks have 


‘tabled them to make profitable deliveries 15, 25, 
” and even 75 miles and more from their yards, 
bringing new 


enstomers within reach and, in 


ple of White truck flexibility and the helpfulness 
of the White service organization is the story of a 
5-ton White truck recently installed in a Mexican 
lumber camp. ‘The truck had to be delivered to 
Pancho Villa’s old home town, Parral, Chihuahua, 
to carry big logs down from the mountains of 
Durango to the point of aerial embarkation by 
cable for the sawmill. The mill is 3,500 feet 
across a canon from the logging camp and it was 
the job of J. T. Leahy, service superintendent of 
The White Co.’s factory branch in El Paso, Tex., 
to get the truck across. 

Mr. Leahy surveyed the situation, 
how all of the logs were shot across the 
means of the overhead cable. He decided to send 
the truck over in the same manner. The White 
truck was completely disassembled and sent over 
the air route one unit at a time, except for some 
of the smaller parts which were carried by pack 
mules. Mr. Leahy never told the home office 
whether he followed the truck on the cable or the 
slower-but-safer mules, but when he arrived at 
Parral he loaded the truck on the narrow-gage 
railroad running 75 miles from there to the camp 
in the mountains. Unloading and reassembling 
at the camp, he made a test trip with a load of 
logs down to the cable terminal. “I. hauled as 
much in one trip as four wagons were hauling,” 
he reported. 


observing 
eanon by 
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MOTOR VEHICLES in operation in the United 
States now number 17,800,000, according to a 
recent bulletin of the American Research Founda- 
tion. 
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RAILROAD 
MATERIAL 





We 


have always stood for 
high standards in manufacture 


and service. Hence, buyers of 
railroad and car material will 
find us a good organization to 
put their needs up to. We have 
complete and up-to-date facil- 
ities. 


We also manufacture a complete 
line of yard and shed stock. 


BATSON & 
HATTEN 


LUMBER CO., Inc. 
LYMAN, MISSISSIPPI 
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Poplar Magnolia 3 
Oak Beech | 


Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman-Gardiner 


LAUREL. 


usssset Fardwood Co. 


Member Hardwood Manufacturer’s Institute. 
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LONGLEAF Dos 
ine 


HEAVY PITCH 
For Export and Interior Trade 








We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 
MILLS AT 
Moss Point Howison TenMile Cedar Lake 
heh al 





Daily Capacity 
400,000 Feet 
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Oak Flooring 


Mixed With 
Yellow Pine 


You can order any part of a 
car of Southern Pine items and 
finish out with any of the other 
items listed below. We manu- 
facture everything we sell. Qual- 
ity guaranteed. Try a car of 
our Yellow Pine mixed with 


Oak Finish and Moulding, Red 
and Black Gum Trim, Tennes- 


see Red Cedar Closet Lining. 


What do you need? 


Hodge-Hunt 


Lumber Co.,, Inc. 
HODGE, - - LOUISIANA 


We Manufacture Everything We Sell 











ll 


EALERS find the 

extra value in 
Benoit Oak Flooring a 
real advantage in going 
after flooring sales. 


BenoitOak Flooring’C. 


MONROE,LA. 














Lutcher © Minwve 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress-~ Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 























HANDY BOOKS ror LUMBERMEN 


@ A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 








Business Changes 


ARKANSAS. Hazen—Wright 
Standard Lumber Co. 

Morrilton—F. H. Mitchell has leased the handle fac- 
tory situated on Highway No. 2, just west of the 
city, and will start operations as soon as sufficient tim- 
ber can be procured. 

OALIFORNIA, Holly wood—Pioneer Lumber Co. merged 
with Hollywood Lumber Co. 

Montrose—Wm. J. Bettingen Lumber Co. sold to A. E. 
Sullivan. 

Oakland—Pacific Tank & Pile Co. now owned by 
Tilden Lumber & Millwork Co. 

San Francisco—-National Mill & Lumber Co. now 
owned by Tilden Lumber & Millwork Co., of Oakland. 

ILLINOIS. Chicago—-Steven & Jarvis Lumber Co. 
changing name to Steven & Utley Lumber Co.; Arthur 
Jarvis sold interest. 

Fithian—Geo. F. Lee & Co. sold retail lumber and 
building material business to Hunter Lumber Co. 

Morrisonville—Paddock Lumber Co. succeeded by 
George Noterman, formerly manager. 

INDIANA, Franklin—Central Supply Co. 
name to Central Lumber & Millwork Co. 

KENTUCKY. Fulton—Swain-Karmire Lumber Co. sold 
to Hutcheson Lumber Co. 

LOUISIANA. Jeanerette--Planters Lumber Co. sold 
mill and woodlands to Joseph A. Provost. 

MINNESOTA, Little Falls—Little Falls Lumber Co. 
sold to Lampert Bros. Lumber Co. 

MISSISSIPPI. Valley Park—W. W. 
Co. removed to Cedar Grove, La. 

NEBRASKA, srudy- -Farmers Lumber & Coal Co. 
now owned by Atlas Lumber Co. of Omaha. 

Kimball—Foster Lumber Co, stock and real estate sold 
to Farmers Lumber Co. and Grosshans Lumber Co. and 
will be divided between them. 

Syracuse—Hays Lumber Co, sold to 
Wrightman. 

NEW YORK. 
Ward Ackerman. 

Schaghticoke—-Empire Mill & Coal Co. succeeded by 
Hoosac Valley Farmers Exchange (Ine.). 

OKLAHOMA, Yeuger—-A. J. Whitfield succeeded by 
Sun Lumber Co. 

OREGON. Wheeler 
by Westwood 
$1,000,000, 

PENNSYLVANIA. Pen Argyl —Fitzgerald-Speer Co. 
changing name to Speer Lumber & Supply Co. 

TENNESSEE. Covington—-W. S. Mayes sold interest 
in Mayes & Hill Lumber Co, to ©. H. Hill and Edwin 
Hunt; new partnership will be known as Hill & Hunt. 

Memphis—Enterprise Lumber Co. merged with P. A. 
Gates Lumber Co. 

TEXAS. Gainesville—-Galbraith-Foxworth Lumber Co. 
sold to Lyon & Gray Lumber Co. 

Sinton—J. G. Moss sold lumber yard to Turner Lumber 
Co., of Elgin. 

Waco—Spurlock Lumber Co. sold to Wm. Cameron 
& Co. (Inc.). 

WISCONSIN, Eau Claire--Steven & Jarvis Lumber 
Co. changing name to Steven & Utley Lumber Co.; 
Arthur Jarvis sold interest. 

BRITISH NORTH AMERICA 

ONTARIO. ‘Tecumseh—-Naylor-Osborn Co, (Ltd.), sold 
Tecumseh branch to Dr. A. L. Poisson and purchased 
the lumber business at Wheatley, Ont., formerly carried 
on by Jas. E. McLellan. 

QUEBEC. Montreal—Bondholders of Mount 
Lumber & Flooring (td.), will meet Dee. 
purpose of considering reorganization. 


Lumber Co. sold to 


changing 


Gary Lumber 


Anderson & 


Nassau--John Roshirt succeeded by 


Wheeler Lumber Co. succeeded 
Lumber Co., incorporated; capital, 


toyal 
29 for the 


Incorporations 


CALIFORNIA. Long 
Door Co., incorporated, 

San Rafael—San Rafael Mill & Lumber Co., ineorpo- 
rated, 

DELAWARE. Wilmington—Winton-Oregon Timber 
Co., incorporated; capital, $500,000; will maintain main 
office in Wilmington. 

FLORIDA. Jacksonville—Superior Pine Products Co., 
incorporated; capital, $500,000. 

ILLINOIS. Chicago—Heyser Lumber & Timber Co., 
incorporated; capital, $25,000; also 1,000 shares no par 
value; office 160 N. La Salle St. 

INDIANA. Anderson—N. TP. Salling Lumber Co., in- 
corporated; capital, $50,000. 

Attica—Attica Walnut Co., incorporated. 

LOUISIANA. Alexandria Martin - Wilkie - Hopkins 
Lumber Co., incorporated; capital, $100,000. 

MARYLAND. Zaltimore—-Folding Crate Corporation 
of America, incorporated; capital, $100,000; 205 Park 
Ave. 

MASSACHUSETTS. Melrose—Webster-McHatton Lum- 
ber Co., incorporated; capital, $50,000. 

MICHIGAN. Seaman-Sommers Cabinet Co., 
incorporated. 

MISSOURI. St. Louis 
rated; capital, $20,000. 

NEW JERSEY. Metuchen—Metuchen Lumber Co., in- 
corporated; capital, $100,000; retail. 

Ridgefield—Eastern Lumber & Supply Co., incorpo- 
rated; capital, $10,000, 

NEW YORK. Baldwin—Piercey Lumber & Coal Co., 
incorporated; capital, $50,000. 

New York—Ruhmer & Feuer (Inec.), capital, $20,000; 
retail. 

Brooklyn—Fulton Lumber Co., incorporated; capital, 
100 shares, no par value and 100 shares of $100 par 
value. 

Manhattan—H. H. McNeill Lumber Co., incorporated; 
capital, $50,000. 

NORTH CAROLINA. Asheville—-Citizens Lumber Co., 
increasing capital from $250,000 to $500,000. 


seach-—Tom Merrell Sash & 


Saginaw 


Faulk-Lockwood Co., incorpo- 


Hendersonville—Howell-Pless Lumber & Supply Co., in- 
corporated; capital, $120,000. 

OHIO, Cleveland—Lumberman’s Investment Co., in- 
corporated; capital, $65,000; to operate investment com- 
pany for lumbermen and deal in timber tracts. 

Cleveland—Insulating Lumber Co., incorporated; capi- 
tal, $5,000; to manufacture and deal in articles made 
from wood and other materials. 

Cleveland—Gulf Region Lumber Co., incorporated; 500 
shares, no par value. 

OREGON. Eugene—Eugene Door & Woodenware Co,., 
incorporated; capital, $75,000; sawmill, logging and door 
manufacture, 

Grand Ronde-—-New Grand Ronde Lumber Co., incor- 
porated; capital, $50,000. 

SOUTH CAROLINA. | Darlington—Southern 
Co., incorporated; capital, $50,000. 

WASHINGTON, Seattle—International Wood & Sul- 
phite Co., incorporated; capital, $200,500. 

Vancouver—Clark Lumber Co. increasing capital to 
$150,000, 

WISCONSIN. Tomah—Ben Nuzum Lumber Co., in- 
corporated; capital, $35,000. 

BRITISH NORTH AMERICA 

ONTARIO. Canonto-——Canonto Ranch & Lumber (Co. 
(Ltd.), granted federal charter; capital, $200,000; to 
manufacture lumber, pulpwood and wood products. 


New Mills and Equipment 


ALABAMA, Bay Minette—B. & M. Lumber Co. com 
pleting erection of planing mill. 

Eufaula—H. S. Stewart erecting sawmill 

ARKANSAS. Magnolia—M. E. Peace Lumber Co. in- 
stalling sawmill] in conneetion with planing mill opera- 
tion here; capacity, 20.000 ft. 

Walnut Ridge—Rogers & Hicks erecting stave mill. 

GEORGIA. Atlanta—Harry W. Belford will instal! 
sash and door plant. 

Savannah—Southern Wheel Co. installing additional 
machinery. 

MARYLAND. Hagerstown—Maryland Lumber & Mill 
work Corporation building additional dry kilns. 

MISSOURI. New Madrid—O. H. Brown erecting lath 
mill, 

OHIO. Columbus—Geo. J. Termeer & Son, millwork 
and screens, installing additional equipment including 
joiner, combination cut-off and rip saw and ua sander 

TENNESSEE. Chattanooga-Corley Mfg. Co. erecting 
plant. 

Memphis—Hayes-Ionia Co., of Grand Rapids, reported 
planning to establish plant here for manufacture of auto 
mobile bodies. 

WASHINGTON. Chehalis—Palmer Lumber & Mfg. 
Co. erecting addition to factory. 

Washougal—Ernest DuBois and Ray Matlack will re- 
build their sawmill which was recently burned. 

BRITISH NORTH AMERICA 

NEW BRUNSWICK. Buctouche—Reported that J. D. 
Irving Co. (Ltd.), will rebuild the mill destroyed by fire 
recently. 

ONTARIO. LBracebridge—Planing mill of J. T. Shier 
being rebuilt; one story, 40x60 ft. 

Wheatley—-Naylor-Osborne Co. (Ltd.), planning erec- 
tion of ,one-story planing mill. 


New Ventures 


ARKANSAS, Helena—Searcy Hardwood Lumber Co. 
opening office in Solomon Bldg. 

CONNECTICUT. MHartford—Harry J. Wylie, whole- 
sale lumber dealer of Torrington, Conn., opening whole- 
sale distributing warehouse in Hartford. 

FLORIDA. Interocean City—Interocean City Supply 
Co. has begun retail lumber business. 

Miami—-Coral Lumber Co. has begun retail lumber 
business. ; 

Okeechobee—-Acme Lumber Co. recently began busi- 
ness. 

Panama City—Central Lumber Co. has started busi- 
ness, 

Sanford—E. 
business. 

Sebring—Jackson Heights Lumber Oo. has begun re- 
tail lumber business. 

GEORGIA. Columbus-—-L. B. 
new retail lumber concern, 

Egypt—Frank Mathis opening lumber business. 

Hogansville—Jackson Lumber Co, opening retail lum- 
ber business. 

IOWA. Kennedy—Farmers Elevator Co. has begun re 
tail lumber business. 

KENTUCKY. West Liberty—L. B. Reid plans adding 
lumber yard to his flour mill business. 

MICHIGAN. Caseville—Neil McLean has started ip 
the retail lumber business. 

Rudyard—D. E. Turner & Co. opening retail lumber 
yard. 

NEW YORK. Caledonia 
started a retail business. 

NORTH CAROLINA. Lakeview——-Bllenton Lumber Co. 
has started retail business. 

Raleigh—Makepeace Lumber Co. starting retail busi 
ness. 

OREGON. Ashland—Cogan Lumber & Millwork Co 
has started sawmill operation. 7 

Portland—Wilbur KE. Savely has engaged in business 
at 559 Elliott Ave. as Savely Hardwoed Flooring Co. 

Portland—Geo, 
2ist St., North. 

PENNSYLVANIA. Philadelphia—Jekn Galbraith has 
begun a box manufacturing business, 

TENNESSEE. Memphis—Southern Lumber & Cedar 
Co. has begun manufacture and wholesaling of lumber 

TEXAS. Brownwood—Frontier Lumber Yard, of 
Brownsville, opening branch in Brownwood. ah 

hman—Higginbotham-Bartlett Lumber Co, openine 
new yard; building sheds. 


Timber 


Compton has opened a_ retail lumber 


Sanders Lumber Co 


KF. 'T. Feely Lumber Co. has 


Modrow has begun business at 90% 
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Wichita Falls—Lone Star Lumber Co. has begun 
business. 

VIRGINIA. Marion—Lincoln Lumber Co. has started 
retail business, 

WASHINGTON. Crosby—Hite Bros. engaging in lum- 
per manufacturing business. 

Montesano—Oscar Bleckschmidt establishing a tie mill 
on Williams Creek. 

WISCONSIN. Mellen—C. Hansen Lumber Co., of 
Bessemer, Mich., opening branch in Mellen. 


New Sheds and Yard Improvements 


CALIFORNIA. Oakland—Bay City Lumber Co., of 
san Leandro, Calif., is building a lumber shed at 
12th St. and 48th Ave., Oakland. 

KANSAS. Wichita—Harry B. 
erecting lumber shed, 50x100 ft., double deck. 

OHIO. Cedarville—Cedarville Lumber Co. 
office building. 

WASHINGTON. Bnumclaw—-New office and garage 
building erected by A. & U. Lumber Co. 


Casualties 


ALABAMA. East Millport—Planing mill of Looxa- 
palila Lumber Co. destroyed by fire; loss, $25,000. 
CALIFORNIA. Spring Garden—Sawmill of W. D. 
Thomas destroyed by fire. 


Johnson Lumber Co. 


erecting 


INDIANA. Knightstown—Mauck Lumber Co., loss by 
fire, estimated at $65,000; buildings and yard totally 
destroyed. 


IOWA. Council "Bluffs—C. H. Hafer Lumber Co., 
loss by fire. 
KENTUCKY. 


Bardwell—Plant of the Bardwell Lum- 
ber Co. destroyed by fire; loss, $50,000. 

LOUISIANA. Mansfield—Frost Lumber Industries 
(Ine.), loss by fire in commissary and offices, $50,000. 

MICHIGAN. Eckerman—Sheldon Lumber Co., loss by 
fire, $100,000. 

MISSISSIPPI. Tishomingo—Dan B. Kelp Lumber Co.’s 
planing mill almost destroyed by fire. 

MISSOURI. St. Louis—Lumber kiln of American 
Fixture & Show Case Mfg. Co., loss by fire, $10,000 

OHIO. Columbus—Plant of the Fifth Avenue Lumber 
Co. damaged by fire; loss, $3,500. 

SOUTH DAKOTA. Aberdeen—Dakota Sash & Door 
Co., loss by fire, $44,000. 

TEXAS. Houston—Jones Lumber Co., loss by fire, 
$100,000; sheds, warehouse and planing mill destroyed. 

Kenedy—Kenedy Independent Lumber Co., loss by fire; 
yard and stock destroyed. 

WASHINGTON. Richmond Beach—Washington Coo- 
perage Co., loss by fire, $35,000. 

BRITISH NORTH AMERICA 

ONTARIO. Bracebridge—Planing mill of J. T. 
Shier destroyed by fire. 

Cargill—Dan & Plautzer, loss by fire in sawmill. 











United Kingdom Market Improving 


WASHINGTON, D. C., Dee. 14.—Commercial At- 
taché Butler cables from London that the lumber 
market of the United Kingdom continues to im- 
prove slowly. Fluctuations in Douglas fir quota- 
tions and in available steamer space are detri- 
mental to the trade, making importers afraid to 
carry stocks. Southern pine stocks are being 
slowly reduced, with buyers holding off forward 
orders in the hope of lower prices, stocks being 
sufficient for the immediate future at present rate 
of consumption. 

Hardwood consumption is seasonably active, but 
money is tight with consumers, importers paying 
slightly higher prices but still unwilling to meet 
American ideas for forward delivery and except 
for urgent requirements filling most needs from con- 
signments. Agents estimate twenty to twenty-five 
cars of hardwoods arriving at London weekly on 
consignment, which is preventing American ex- 
porters taking advantage of domestic values. The 
advance in the American market is proving bene- 
ficial to holders of stocks and putting trade on a 
sounder basis. 

Northern European softwood shipments are now 
limited to southern Baltic ports, while consumption 
remains heavy, particularly in housebuilding sizes, 
ind prices are firmer. 

SASL 2aALLLSa 


Want Red Gum Duty Reduced 


WASHINGTON, D. C., Dec. 15.—In a cablegram 
10 the Department of Commerce, Commercial At- 
taché Cunningham, Madrid, states that the large 
stocks of northern European softwoods in Spain 
and recent large arrivals are again demoralizing 
quotations, but the market is not responding. 

The continued importation of large quantities 
of Yugoslav and Austrian beech is unfavorable to 
American hardwoods, the position of which, how- 
ever, remains unchanged. 

The Spanish Lumber Importers’ Association is 
again petitioning the Government to reduce the 
duty on red gum and this united effort has created 
i favorable impression. The Importers’ associa- 
tion is seeking to make standard contracts with 
foreign exporters’ organizations and has already 
‘ntered into an agreement covering certain north- 
*’rnh Kuropean production and has requested the 
Madrid office of the Department of Commerce to 
make similar arrangements for certain American 
woods. 

SHAG LaZaAZaaES 


Lumber Prospects in Sweden 

WASHINGTON, D. C., Dec. 14.—While liberally 
bitronizing Swedish manufacturing industries, with 
orders increasing, Soviet Russia continues to hew 
iway at the foundations of the basic industry of 
Sweden and Finland—lumber—by dumping forest 
products on the London market at virtually any 
price they will bring. Consequently, the increasing 
importance of Russia on the European market, 
while undoubtedly beneficial to the Swedish ma- 
thinery, paper and agricultural implement indus- 
tries, has been very damaging to the interests of 
Sweden, and it is quite certain that any profits 
that may have accrued to the Swedish industries 
from shipments to Russia have been more than 
“ounterbalanced by the losses sustained by the basic 
industry, according to Commercial Attaché Klath, 


Stockholm, 
W. H. Sholes, American consul at Goteborg, 
Sweden, reports that while many people in the 


United States feel that American woodworking in- 


dustries are not taking full advantage of opportu- 
nities to work up wood waste, certain small wooden 
products are manufactured in the Goteborg dis- 
trict at costs which enable them to be sold here. 
It is evident that if such products can not be 
manufactured at competitive costs in the United 
States, this country’s woodworking plants are thus 
deprived of one source of wood waste elimination. 
In three months ending with September there were 
shipped from the Goteborg district to the United 
States 41,3837 pounds of clothes pins, 13,217 pounds 
of tooth picks, and 1,788 pounds of Venetian blinds. 
No wood flour was exported during this quarter, but 
during the corresponding quarter of 1924 wood 
flour shipments to the United States amounted to 
150 tons, valued at $5,522. 


American Oak Favored in Belgium 


WASHINGTON, D. C., Dec. 14.—The steady ar- 
rivals of American oak during the last few months 
are indicative of the increased demand for this 
product, which is replacing Polish oak on the Bel- 
gian market, according to Vice Consul Harrington, 
Antwerp. The lack of uniformity of Polish oak 
has been the chief cause of its decline in popularity, 
and Belgian consumers are now using the Amer- 
ican and Slovanian products for the best grade of 
oak. Imports of American oak at Antwerp during 
October were 57,619 pieces, against 32,287 pieces 
in September. 

Imports of American lumber during October were 
fairly heavy, Mr. Harrington adds. However, the 
market was calm and operations were compara- 
tively small in volume. American pitch pine ar- 
rivals for October were 39,221 pieces, compared 
with 15,193 pieces in September. The October de- 
mand for pitch pine and kiln dried saps was 
quiet and dealers state that operations in these 
grades have declined in volume during the last 
few months. As the result of high prices on pitch 
pine and kiln dried saps, consumers in the interior 
of Belgium have been purchasing from Antwerp 
dealers in unusually small quantities and importers 
are said to be turning to cheaper lumber which can 
be sold more readily. 


Egyptian Type of Scaffolding 


WASHINGTON, D. C:, Dec. 14.—The type of sealf- 
folding commonly used in Egypt is described by 
Trade Commissioner May, Alexandria, as follows: 

“Crude, rough-hewn joists of about 4x4-inch di- 
mensions and from 12 to 20 feet in length comprise 
the skeleton of all scaffolding commonly used in 
Egypt. These rough-hewn timbers are known as 
Egyptian baulks and come from Finland. They 
ean be purchased at wholesale in Alexandria from 
lumber merchants at a price approximating 35 
cents a cubic foot. 

“In joining these pieces of timber rough cordage 
is utilized in abundance, the joists overlapping each 
other and the overlappings being thoroughly cov- 
ered with this heavy, rough cordage. Although 
making a very crude sort of staging, the ultimate 
result seems sufficiently strong and stable, and is 
usually well constructed, native labor being very 
proficient and adept in making a good job of it.” 

Mr. May adds that after September's heavy ar- 
rivals no shipments of American pitch pine arrived 
at Alexandria during October. Local demand for 
pitch pine was firm throughout the month, with 
prices unchanged. The course of American hard- 
woods—red gum and white oak—followed closely 
the pitch pine situation, with American shippers 
quoting advanced prices. 
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GREETINGS! 
from “La-RED” 


Now comes the season of the Yuletide— 
and the close of another year. 

Through this medium, we wish to thank 
our customer-friends for the business 
they have given us during 1925. 


We hope that you have had a prosperous 
year, and that ‘‘LaRED” Service has 
really served and pleased you—and that 
we may have the opportunity of serving 
you through 1926, and the years to come. 


Every member of our organization —from 
the President to the Office Boy—joins in 
wishing you “a Merry Christmas and a 
Happy New Year.” 


Louisiana Red Cypress Co. 
of New Orleans 
New Orleans,La. — Seattle, Wash. 








sawn SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20' long 
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Also SOUTHERN HARDWOODS 


DAVIS BROS. 


LUMBER CO., Ltd. 
ANSLEY, LA. 














= [a 


Lucas E Moore Stavet Co. lnc. 


MANUFACTURERS 
EXPORT DOMESTIC 


gana Southern Hardwoods 


Kiln Drying a Specialty 
Sales Office: NEWORLEANS,LA. Mills at Mobile, Ala. 


CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 
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Short Leaf Pine and Hardwoods 











82 AMERICAN 


LUMBERMAN 


DECEMBER 19, |] 


. 
bo 
or 











Hardwoods 
OAK. fie 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 








MADE RIGHT 





- OAK FLOORING 





The 


| Mowbray & Robinson 


| Lumber Company 
CINCINNATI, OHIO 





c—— ALabaAaMéA C— 
No. 1 and 2 Shortleaf 


DIMENSION 















Order any quantity 
you desire in mixed cars with 


Finish, Flooring, 
Siding and Moulding 


Write for Prices. 


Lathrop LumberCo. 


LATHROP, ALABAMA 


%" and %" CEILING. 
4%" and %" BEVEL SIDING. 











STOVER LUMBER CO. 


MOBILE, ALABAMA. 














Lumber Co. 








WETUMPKA, ALABAMA 











W. M. CARNEY MILL CO. 


SPA Atmore, Ala. SPA 


Grade Marked Southern Pine 


Lumber Manufacturers 
Since 1881 






































TACOMA, WASH. 


Dec. 12.—- Frost Snyder, president Clear Fir Lum 
ber Co., was elected president of the Tacoma Lum- 
bermen’s Club at the first meeting of the new 
board of trustees, which was elected by the -club 
last Wednesday at the annual meeting of the 
organization. Ralph Dickman, president Dick- 
man Lumber Co., was chosen vice president, and 
toy Sharp, sales manager Mountain Lumber Co., 
secretary-treasurer, The board is composed of the 
three officers and Fred Roberts, Newbegin Lumber 
Co.: J.C. Hill, North End Lumber Co.; C. H. 
Kreinenbaum, Reed Mill Co., and K. F. Richards, 
Pacific States Lumber Co, The new officers will 
take over the administration of the club Jan. 1. 
Aside from the election no business of importance 
was transacted at Wednesday’s meeting. The an 
nual report of the secretary showed the club to be 
in good financial condition. 

President J. G. Newbegin read a letter from 
Henry Schott, who has come to the Coast to take 
charge of the advertising campaign planned by the 
Northwest lumbermen. Mr. Schott accepted the 
invitation to speak at the annual banquet of the 
club which will be held Dee. 18, and will be the 
principal speaker on the program, 

Guests at the meeting included Karl Desmond 
Scates, Woodstock Lumber Co., Boston; Frank J. 
MeNeil, Sullivan-MeNeil Lumber Co., Buffalo, and 
Ifenry Ketcham, of Brady & Ketcham, Seattle. 

A record attendance at the annual banquet of 
the Tacoma Lumbermen’s Club, to be held Dec. 18, 
is expected by officials of the organization, who are 
receiving replies to the invitations sent out. 

Children of the members of the Loyal Legion 
of Loggers & Luimbermen in Tacoma will put on 
a Christmas festival at the Four L Hall the nights 
of Dee. 20 and 28. The program will inelude 
readings, musical numbers, dances and an operetta. 
The first performance will be for the Four Lem 
ployees of the St. Paul & Tacoma Liumber Co., 
and the second for the employees of the Wheeler, 
Osgood Co. 

The annual holiday shutdown of the Northwest 


logging camps is approaching and a number of 
the camps in the Tacoma district have already 
closed, 


Extensive improvements and additions to the 
Tacoma car shops of the Chicago, Milwaukee & St. 
Paul railway are to be installed in the near future 
it was announced this week. Additional buildings 
are to be constructed, a heating system installed 
and the improvements, when completed, will give 
the local plant facilities to handle every sort of 
car construction and repair. 

An organization to purchase supplies entirely 
in the Pacific Northwest has been formed by the 
Northwest furniture manufacturers under the name 
of the Commercial Associates (Inc.) This means 
a large additional business for Tacoma lumber 
dealers, especially plywood manufacturers. Much 
of the material has heretofore been bought in out- 
side markets, and it is now planned to concentrate 
all this buying on the Pacifie coast. 

To impress the fact that Tacoma is the greatest 
door manufacturing center in the world, small 
souvenir doors, manufactured by the Wheeler, 
Osgood Co. for the occasion, were distributed to 
the members of the Pacific Northwest Newspaper 
Association, which held its regular meeting in Ta- 
coma last Monday. 

A total of 26,000,000 feet of lumber was shipped 
out of Tacoma by water during the two weeks’ 
period which ended last Saturday night. In addi 
tion to the straight lumber shipments, there were 
loaded 10,000,000 shingles, 365,000 feet of logs, 
2,000,000 pieces of lath, 76,000 doors and 1,200 
tons of box shook. The Portacoma piers led in 


lumber shipments with about 6,830,000 feet, with 
the St. Paul & Tacoma Lumber Co. in second place 


with 6,300,000 feet. The Tidewater Mill Co. and 
the Dickman Mill Co. each shipped more than 
3,000,000 feet. 

Lumber carriers at the Tacoma docks during the 
present week included the following: Baker dock, 
American, Atlantic coast, 95,000 cross arms, 15,658 
doors and 552 bundles broom handles (part cargo). 
St. Paul & Tacoma Lumber Co., Stuart Dollar, 
Atlantic coast, 1,000,000 feet (part cargo) ; Flor- 
ence Luckenbach, Atlantic coast, 1,700,000 feet 
(completing) ; Lake Frances, California, 600,000 
feet (part cargo) ; City of Victoria, Japan, 300,000 
feet (completing) ; Bolivia, Australia, 300,000 feet 
(part cargo), and Willfaro, Atlantic coast, 500,000 
feet (part cargo). Defiance Lumber Co., Eldridge, 
Japan and China, 1,000,000 feet (part cargo). 
Wheeler, Osgood Co., Brookdale, California, 
600,000 feet (part cargo). Puget Sound Lumber 
Co., Lake Frances, California, 500,000 feet (part 





Wintermote, 
Milwaukee dock, Paris 
Dickman 
100,000 
feet (part cargo), and Everett, California, 300,000 


cargo), and Dorothy 

400,000 feet (part cargo). 
Maru, Japan, 500,000 feet oe cargo). 
Lumber Co., Lake Frances, California, 


California, 


feet (part cargo). Tidewater Mill Co., Lake 
Frances, California, 100,000 feet (part cargo), and 
Dorothy Wintermote, California, 300,000 — feet 
(part cargo). Portacoma piers, Korrigan III, 
Mexico, 200,000 feet (part cargo) ; Java, Europe, 
6,000 doors and 300,000 feet lumber (part cargo) ; 
City of Victoria, Japan, 300,000 feet (part cargo) ; 
Baron Maclay, Australia, 300,000 feet (complet- 
ing); Southwestern Miller, Europe, 10,000 doors 
and 50,000 feet lumber (part cargo); Bolivia, 
Australia, 300,000 feet (part cargo); Willfaro, 
Atlantic coast, 1,000,000 feet (completing), and 
Rowen, Australia, 400,000 feet, 5,000 doors, one 
carload veneer panels, one carload floor blocks 
(part cargo). Shaffer Terminal dock, Florence 
Luckenbach, Atlantic coast, 1,500,000 feet (part 
cargo); Celilo, California, 175,000 feet (part 
cargo); Edgar F. Luckenbach, Atlantic coast, 
5,000,000 shingles (part cargo) ; Lillian Lucken- 
bach, Atlantic coast, 1,200,000 feet (part cargo), 
and Defacto, Atlantic coast, 1,000,000 feet lath, 
220,000 feet long timbers, 300,000 feet lumber and 
8,000 doors (part cargo). 

A big shipment of airplane spruce, one of the 
most valuable single shipments of lumber eyer 
sent out of this port, was loaded at the Portacoma 
piers this week. The spruce is consigned to the 
Vickers Airplane Co., of England. It was shipped 
here from Copalis Crossing in Grays Harbor 
County. 

The Sullivan-McNeil Lumber Co., of 
N. Y., has decided to open a buying office in the 
Northwest and has chosen Tacoma as the location. 
The announcement was made by Frank J. MeNeil, 
member of the Buffalo firm, who is visiting here. 
Leo Thromm, formerly with the Midland Lumber 
(‘o., will be in charge of the new office. 

W. R. Ripley, treasurer Wheeler, Osgood Co., 
returned this week from a three weeks’ trip to 
the Atlantic coast. 


BELLINGHAM, WASH. 


Dec. 12.---The Whateom Falls Mill Co.'s cedar 
plant will close tonight for a shutdown period that 
will last until the day after New Year, according 
to present plans. The company will make annual 
repairs. Some other mills of the city will close 
next week. The Blaine Manufacturing Co., which 
had bten idle several weeks, resumed operation 
early this week. 

The week’s cargo business follows: Bloedel 
Donovan Lumber Mills, Sudbury, 3,500,000 feet, 
Atlantic coast; Mahukona, 58,000 feet of box 
shook, Honolulu; schooner Vigilant (loading), 
1,693,000 feet, Tlonolulu; Rowen (due), box shook, 
Australia; Kinryo Maru (due), 1,950,000 feet, 
Japan; Hdgar Luckenbach (due), 3,000,000 ° shin 
gles, Gulf of Mexico. Morrison Mill Co., Mahu- 
kona, 500,000 feet of shook, Honolulu. Puget 
Sound Sawmills & Shingle Co., Daisy Gray, 500,000 
feet, California. 

The Morrison Mill Co., of Blaine, has asked the 
port commission to remove obstructions in the 
harbor near its dock. The Blaine City council 
will be asked to support the company’s request. 
When this has been done the commission will ap 
peal to the Federal Government for assistance. 


COOS BAY, ORE. 


Dec. 12.—The port has been very busy. The 
Kumeric went north to the Columbia to finish her 
cargo for Australia, after loading 3,500,000 feet on 
Coos Bay; the Kashu Maru is taking about 2,000,- 
000 and the Milan Maru 2,500,000 feet, mostly 
white cedar, and all for Japan. Other Japanese 
steamers are due the fore part of the month for 
cargoes. Coastwise steamers are taking Coquille 
valley lumber from the Smith terminal docks in 
Marshfield. The steamer Griffdu went out with a 
cargo Dee. &. 

The Coos Bay Logging Co. announces a new 
development in the vicinity of Sumner, where it is 
about to tap a timber supply of 250,000,000 feet. 
sufficient to feed its Bay Park mill for several 
years. The outlet for this tract will be Catching 
Inlet, requiring a railroad of two and a half miles. 
The company expects to start delivery of logs from 
this locality in June, 1926. and will complete its 
cut in the Delmar district later in the year. The 
company announced improvements in the Bay Park 
mill, to be made in the winter, including a new 
dry kiln of 40,000 feet capacity. It was said the 
mill is now averaging 100,000 feet daily. 

The Gone Bay Lumber Co. main mill re -opened 
for sawing on Dec. 7, following a shutdown of one 
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week for repairs. The shutdown was ordered 
while the camps were running behind on delivery 
of logs. 

The Stout Lumber Co. will close its large Mill 
A for ten days, beginning Dec. 24. Mill B will 
shut down Dec. 24 for three days. 


PORTLAND, ORE. 

Dec. 12.—-With log prices advancing, logging 
camps shutting down for winter, a good demand 
for lumber. if sold at low prices and indications of 
a strong demand the coming year, manufacturers 
and dealers have set their mind upon obtaining 
better prices. During the last ten days quotations 
on Common lumber have advanced $1 to $3. “It is 
no trick to sell lumber if one is willing to take 
what the buyers are offering,” said a lower Colum- 
bia River lumber manufacturer today, “for the de- 
mand is active. But the disposition now is to hold 
for prices that will give'a margin of at least a 
dollar on common. During the last two weeks logs 
have advanced and there is no surplus. In fact, 
supply is below normal for this time of year.” 

Six logging camps in the Columbia River district 
have closed down for the winter. They are Deep 
River Logging Co., Gales Creek Logging Co., Big 
Creek Logging Co., Deer Island Logging Co., Sun- 
set Logging Co. and the plant of the Crown-Wil- 
lamette Paper Co., the latter being at Cathlamet, 
on the Washington side. The logging railroad of 
this camp will be extended into a new body of 
hemlock while the camp is idle. All of the camps 
shut down on the Oregon side are on hilly lands, 
where operations become dangerous during the wet 
season. No snow has fallen this winter. All 
camps operating on level ground are still active. 

The Hdna Christensen left here Thursday with 
2,100,000 feet of high grade kiln dried lumber for 
delivery in Florida. ‘The lumber was loaded on 
account of C. D. Johnson Lumber Co. which has 
taken additional tonnage for that State. 

The Pacific Fruit Express Co. has been author 
ized by its owner companies, the Southern Pacifie 


of Muscatine, Iowa, and covering the holdings of 
that company jn Douglas and Lane counties, Ore- 
gon, was recorded Dec. 9. The mortgage secures a 
$1,500,000 bond issue and places in trust many 
thousand acres of timber owned by the Roach com- 
pany in these counties. 

Cc. L. Mullen, superintendent Gales Creek Log- 
ging Co. operations under David E. Stewart ever 
since the operations were started, has resigned to 
become assistant general manager of the Sugar 
Pine Lumber Co.’s operations at Fresno, Calif. He 
will have charge of that company’s logging opera- 
tions and logging railroads. 

W. J. Kuhl, Portland manager for the Douglas 
Fir Exploitation & Export Co., returned today from 
a trip to Seattle. The directors of the company 
held their monthly meeting here Monday. 

Audrey Watzek, Watzek Lumber Co., has been 
elected treasurer of the Library Association of 
Portland. Mr. Watzek is also one of the directors 
of the Portland Symphony Orchestra. 


SEATTLE, WASH. 

Dec. 12.—Elmer E. Huston, manager Kent Lum- 
ber Co. here, states that his sales representatives 
look for a good volume of business early in 1926. 
The progress made by the farmers during the pres- 
ent year insures more business from the farms 
during next year than for a number of years, he 
asserts. 

Harry G. Tremaine has been put in charge of the 
cargo department recently started by the Washing- 
ton Cedar & Fir Co. here. It is soliciting Atlantic 
coast business, and is getting its member mills lined 
up to take care of such demand after Jan. 1. It 
will continue, however, to give proper attention to 
rail business, according to Sherman I... Johnson, 
manager. 

Harry Heschelman, one of the best known lum- 
ber buyers in the Northwest, has joined the staff 
of Hansen-Neider Lumber Co., Seattle, which con- 
cern does a general rail and cargo lumber business. 

F. 'T. Satterford, who has been in the domestic 
— and export cargo business, 








A party of hunters, including R. H. Van Doren, of the Detroit (Mich.) 
office of the Tri-State Lumber & Shingle Co.; Harry Solonkie, of the 
United States Plywood Co., and Earle Broadhurst, of the F. M. Sibley at 
Lumber Co., are credited by game wardens in northern Michigan with 
outstanding success among the hunting parties that have visited that 
trip they obtained six 


, 


section this: fall. During a recent two weeks 





is leaving early next week 
for New York City, where 
he will locate permanently 
as a dealer in intercoas- 
tal lumber. Mr. Satter- 
ford is intimately familiar 
with fir lumber, particu- 
larly the kind of ship- 
ments that are now going 
to the Atlantic seaboard, 
having been in the cargo 
trade for the last four- 
teen years. 

Harry LL. Bratnober, 
president Central Ware- 
house Lumber Co., Min 
nesota Transfer, Minn., 
visited here for a_ few 
days with S. Pete Wood, 
manager of its Seattle of- 
fice. He also spent some 
time in Spokane with its 
, manager for that terri- 
4 tory, Charles Weiss. 
2 4 John R. Gobey, presi- 
dent John R. Gobey & Co., 
Columbus, Ohio, is making 
one of his periodic visits 
to Seattle, being the guest 
present of Will E. 
Hloward, of the Chinook 
Gobey Co. (Ine.), Seattle. 

Earl H. Houston, west 


teen deer and one bear which is characterized as the ‘‘best bag that ©! Sales manager Long- 


has come across the Straits this season’’ 


and Union Pacific, to purchase five thousand new 
freight refrigerator cars. The cars are to be de 
livered by Sept. 1, 1926. The purchase entails an 
investment of close to $16,000,000. 

The 30,000-foot capacity sawmill built by N. E. 
Allen, ex-mayor of Vancouver, Wash., at Greenleaf, 
Skamania County, Washington, will begin opera 
tions in a few days. Its first contract is to cut 
timbers to be used in the construction of a bridge 
across the Columbia River at the site known in In- 
dian legends as the Bridge of the Gods. 

The Charles R. McCormick Lumber Co. has pur 
chased a 7-foot horizontal resaw for its St. Helena 
(Ore.) mill, a duplicate of the Allis-Chalmers Type 
C mill it recently installed at the same plant. 

sy a warranty deed the Wheeler Lumber Co., op- 
erating in Clatsop and Tillamook counties, trans- 
fers to the Westwood Lumber Co. of Wheeler, Ore., 
all its holdings. Revenue stamps indicate a con 
sideration of $375,000. By a trust indenture, the 


Westwood company transfers its newly acquired 
holdings to the Detroit Trust Co., as trustee, for 
a $750,000 bond issue, understood to be for the 
purpose of financing logging and lumbering opera- 
tions. 

A trust mortgage given by the Roach Timber Co. 
to the Muscatine State Bank and E. L. McColm, 


Bell Lumber Co., Long 
view, Wash., will leave 
Dee. 18 for Kansas City, 
Mo., where he will attend the annual sales con 
ference of that company. 

Ik. A. Shew, general manager State Lumber Co., 
Columbia Falls, Mont., was in Seattle Friday, after 
having attended the meeting of the Western For- 
estry & Conservation Association at Victoria, B.C. 


SPOKANE, WASH. 


Dec. 12.—The feature of last week has been the 
large number of inquiries and orders for future 
delivery. These the mills have no disposition to 
accept. Orders for immediate shipment have been 
of fair volume considering the season. Inquiries 
would indicate a widespread desire to get to cover 
at present prices. Mills are saying to the man 
who wants fifty cars, specifications for which he 
promises to send as soon as inventory is com- 
pleted, that they will be glad to take his order 
when he knows what he wants, but not now. 
Prices are firm, with a tendency to greater strength. 
A considerable buying movement is expected after 
the first of the year. 

R. H. Crowley, vice president and general man 
ager Crowley Co., manufacturer of sash and door 
frames, returned this week from a two months’ 
eastern business trip, which took him to Chicago, 
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THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Il. 
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A NEW COLLECTION BY THE POET 
WHO MAKES LIVING A SOY 


COME ON HOME 


By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE-ROAD AND TRAIT HE WOODS 
“ih FOREST LAND. &1¢ 








Dougles Malloch ss known all over America, 
swherever people gather to hear clean stories, 
enyoy happy evenings, and read aloud or listen 
to vere such as bis, filled with homely sents 
ments and a happy spint. “The poet whe 
makes lruing a yoy,” they say of hum 
This new collection contains favontes that 
Mr, Malloch has read or recited throughout 
the country. All uides of life and humor are 
represented, but perhaps the commonest note 1 
the one struck in the lines, “Hos Heruage,” 
where a father says to bus boy: "I know you'll 
get along,” and add: 
“I know, somehow or other 
Because you always had 
A whole lot of your mother 
And a lutie of your dad 














Special 
Christmas Offer 


The most appropriate, and 
most appreciated, Christmas 
gift a lumberman can give is 
“Come on Home,” the new 
book by Douglas Malloch, “the 
lumberman poet.” 


Every lumberman ought to 
have it, every lumberman’s 
friend would like to have it. 
Help spread the sentiment of 
home-owning and home-loving! 


Three Copies for 
Five Dollars! 


Pin a $5 check or bill to your 
letterhead, mail it to us, and 
we will send you three copies 
of “Come on Home.” (Single 
copies, $2.) 

That will be one for you, and 
two to use for Christmas gifts; 
or, if you already have it, a 
splendid Christmas gift for 
three friends. 


“Come on Home” is a book 
of 222 pages, bound in cheery 
blue cloth, gold stamped, and 
full of humor, hopefulness and 
happiness! 

Three copies for $5! (Of 
course, six copies for $10 etc.) 
Address: 


American fiimberman 


431 South Dearborn Street 
Chicago, Il. 


(Or, if you like, send us your card and 
the necessary names and addresses, 
and we will mail the books direct 
just befere Christmas, with your 
compliments.) 








New York, New England points and down the coast 
to Florida. ‘There is every indication to me of 
good business for this coming year,’ said Mr. 
Crowley. “I found the sentiment generally opti- 
mistic. There is a good market in Florida but 
shipping conditions are an obstacle.” 

George Gardner, well known Spokane lumber- 
man, returned this week from a six weeks’ eastern 
trip. He was accompanied by Mrs. Gardner. 

Work began this week on the 41-mile railroad to 
be built by the Great Northern and Union Pacific 
railroads jointly to tap the great pine belt of the 
Clearwater region of Idaho. 


LOS ANGELES, CALIF. 


Dec. 12.—The approach of the holiday season 
has curtailed lumber demand, both wholesalers and 
retailers report, but the market continues firm, 
with prospects excellent for the coming year. With 
the betterment of the retail situation, prices here 
will stiffen, according to the consensus of lumber- 
men. 

Cargo shipments of lumber from the Northwest 
continue as active as ever, being used to build up 
depleted reserves. The dealers are requesting their 
shipments in many instances, fearful that with the 
spring demand, coming at a time when the mills 
will be idle because of bad weather, shipping will 
be next to impossible, with prices advancing. 

More lumber was handled at Los Angeles port 
during the first week of December than during any 
similar period this year. About 60,000,000 feet 
went over local docks during the week closing Dec. 
12. The lumber import is the largest for a single 
week in the history of the port, it is stated, and 
each week has shown a steady but appreciable 
climb in imports and exports. 

Erle M. Leaf, former president Los Angeles Lum- 
ber Products Co., the Los Angeles Shipbuilding & 
Dry Docks Corporation, and affiliated concerns, has 
been elected president of the Standard Mortgage 


Co. 
KLAMATH FALLS, ORE. 


Dec. 12.—The Forest Lumber Co., of Oakdale, 
La., on Dec. 10, turned on the power for the first 
time in its model plant which has just been com- 
pleted at Pine Ridge, thirty-five miles north. Saw- 
mill authorities claim it is the most modern mill 
in south central Oregon. The mill has a double 
band electrically driven operation, with individual 
motors, and its 8-hour capacity is 150,000 feet. 
Starting at once, it will rua 10-hour shifts through- 
out winter. F. T. Horan, general manager, an old 
time Wisconsin sawmill man identified with his 
company in Louisiana, states that it has 6,000,000 
feet of logs in the mill pond and a small logging 
crew still in the woods. ‘The Forest Lumber Co. 
owns about 800,000,000 feet of first class yellow 
pine on the Klamath Indian reservation. The com- 
pany will employ about two hundred men and un- 
doubtedly in the spring will build a planer and box 
factory. 

The Ewauna Box Co.'s sawmill started three 
S-hour shifts this week, though winter will soon 
claim the Klamath section. ‘Our decision to work 
24 hours instead of 16 is the result of market con- 
ditions, and an increased demand for our products,” 
Secretary Fred Schallock said. During last sum- 
mer five new dry kilns were installed in the Ewauna 
Box Co.’s yard, making an assembly of fifteen. 


VANCOUVER, B. C. 


Dec. 12.—Demand in Florida for lumber from 
the Pacific coast has been felt in Vancouver. 
Within the last fortnight seven charters have been 
reported of vessels listed to load in this Province 
for Florida delivery. Two of the steamers are 
the Canadian Pioneer, now loading at Dollarton, 
Burrard Inlet, and Canadian Trooper, fixed to go 
on berth shortly. 

30x shook for Australia and New Zealand are 
going out next week by the Siljan, which will load 
part of her cargo in the Fraser River. This is 
the second such cargo by the same steamship line, 
and a third will be taken shortly. Other export 
business is extremely slack. 

Lumber shipments from British Columbia by sea 
and rail for the first nine months of 1925 were 
practically equal to the total for 1924. Of the 
total, estimated at 1,165,000,000 feet, steamships 
carried 465,000,000 feet and rail shipments were 
close to 700,000,000 feet. Atlantic coast ports 
have been taking slightly less lumber from British 
Columbia this year, while the Orient, a large buyer 
last year, has dropped from a total then of 270,- 
000,000 feet to barely 150,000,000 feet. Australia 
and the United Kingdom, two other large custom- 
ers, have shown but little difference. Australia 
purchased in the nine months 50,000,000 feet, and 
the United Kingdom 40,000,000 feet. California’s 
purchases dropped from 50,000,000 feet in 1924 to 
27,000,000 feet for the first nine months of 1925. 

This week in the provincial legislature, T. D. 
Pattullo, minister of lands, introduced a bill to 
amend the forest act by providing for establish- 
ment of a fund for the protection of forest re- 


serves. The fund would be used for reforestation 
as well. It is intended to set aside each year 
3 percent of the total amount of royalties. The 
amount of this levy is estimated as being about 
$60,000. 

Moves looking to development of timber re- 
sources of the Columbia Valley area have been 
discussed by the Revelstoke board of trade. Ad. 
dresses were given at a recent meeting on timber 
values, and on sawmilling, the post, pole, tie and 
pulp branches of the industry. 

Purchase of 100 square miles of a pulp timber 
lease on Queen CHarlotte Islands, by the Deboys 
Pulp Mill Co., the principals of which are Oregon 
and Pennsylvania timber men, is announced from 
Prince Rupert. Extensive surveys have been made 
for the new owners by Victoria engineers. It js 
believed the development of the enormous tract 
by the erection of a pulp mill is planned. 

White pine for match blocks, to be manufactured 
in the plant erected three years ago at Nelson, will 
be cut in limits fourteen miles from Salmo, Koo 
tenay district, by the W. W. Powell Co., which 
owns the Nelson plant and is putting up a sawmill 
at the limits. A contract for logging the latter 
has been let, and men are now at work. 


SAN FRANCISCO, CALIF. 


Dec. 12.—The retail lumberman of the Bay dis- 
trict is going to make money this year, said J. E. 
Fraser, secretary California Retail Lumbermen’s 
Association. 

Chas. R. McCormick, president Chas. R. McCor- 
mick Lumber Co., has returned from a trip to 
Seattle in connection with shipping and lumber 
business. 

Stanley Ford, of the lumber department of 
W. R. Grace & Co., has returned from a _ business 
trip to Portland and Seattle. 

The Hammond Lumber Co.’s steam schooner 
Halco, which went on the rocks off Gray’s Harbor 
a short time ago, will be a total loss. Insurance 
totals only $70,000. 


KANSAS CITY, MO. 


Dec. 15.—There is a decided feeling that after 
the holidays the market will enter on another year 
fully as good as 1925. Optimism is general. Mean- 
time there is a rather quiet trade, with demand 
fairly good but running largely to orders made up 
to meet immediate necessities while inventory 
work is on. Prices, due to unusual conditions in 
the South, coupled with the coming holiday shut- 
down, are quite a bit stronger than two weeks ago. 

The pictures showing the operations of the 
Long-Bell Lumber Co. at Longview, Wash., were 
exhibited to the real estate men of Kansas City 
last Friday. R. A. Long was given an ovation. 

A. O. Thompson has bought a large tract ad 
joining his yard, which will give the Thompson 
company additional storage and switch facilities. 

C. C. Sheppard, general manager of the Forest 
Lumber Co., Oakdale, La., visited, the local offices 
last week. 

The new mill of the Forest Lumber Co., at Pine 
Ridge, Ore., began cutting lumber fast week, but it 
will not be ready to ship for some time. 


WINNIPEG, MAN. 


Dec. 14.—Country retail business is quiet, and 
there is very little figuring going on. Winnipeg 
wholesalers report receiving a number of orders 
for spring business, although not the volume ex 
pected. They believe more orders will come in 
shortly after inventories are completed. Winni- 
peg local trade has been exceedingly good this 
month. Volume was far in excess of that of 
November last year, no doubt due to very favor 
able weather. <A great deal of remodeling and re 
pair work is now going on. In cities west of 
Winnipeg, building operations have _ practically 
ceased, but indications point to a very brisk spring 
business. 

Wholesale prices of lumber are weak. The 
northern spruce mills, however, are maintaining 
their list and have secured many orders on this 
basis recently. Weather so far has been un 
favorable to logging, particularly in northern 
Manitoba. Further camps will be established by 
most spruce mills just as quickly as conditions 


warrant. 
LAUREL, MISS. 


Dec. 14.—There has been no slackening in de 
mand for southern pine yard stocks. Prices have 
shown some improvement. One of the local mills re- 
ports that order files are so large that it has been 
obliged to withdraw its salesmen from their terri- 
tories until after the holidays. . Indications cer- 
tainly point to a tremendous business for the first 
half of 1926. 

In hardwood a good volume of business is being 
booked, and shipments are running far in excess 
of production. No price advances occurred during 
the last week, but the market is firm and sellers 
are not accepting anything less than asking prices, 
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confidently believing higher prices will prevail 
early in the new year. 

Among local lumbermen in New Orleans last 
week were Dawson W. Winn, John Herbert Jones, 
Alfred J. Glassow, Murray H. Bissell, Steven H. 
McLaughlin and George T. Wilson. 

John Scott Street, T. G. Crawford and Graham 
McClintock, all lumber salesmen for Eastman, 
Gardiner & Co., are at home for the holidays. 


LAKE CHARLES, LA. 


Dec. 14.—The southern pine market has not 
been active, though mills still have fairly heavy 
order files. The bulk of the business continues 
to be in small orders, except that from Florida. 
Wholesalers and retail yards are cutting down on 
their stock for inventory. Weather has been ideal, 
but it will take a great many more weeks of 
favorable conditions to enable mills to dry lumber. 
Most mills are operating full time, though pro- 
duction for this territory is still below normal. 
Shipping has shown a further gain, due to good 
weather. Mill stocks are still badly broken, except 
at very large plants, and it is difficult to place 
orders for many items. Timbers are so scarce 
that few mills accept new business; demand for 
these igs unusually good. Flooring, siding and finish 
items likewise are in strong call at very satisfac- 
tory prices. Export demand is only fair. Many 
foreign price offers are unacceptable, but inquiries 
are encouraging. The railroads are buying spar- 
ingly, and there is not much activity in oil field 
material. Prices generally are firm. 


BIRMINGHAM, ALA. 


Dec. 14.—There has been somewhat of a slow- 
ing-down in lumber business, due largely to the 
approach of Christmas. The big announcement 
of the week was that the Tennessee Coal, Iron & 
Railroad Co. will spend $10,000,000 on the ex- 
tension of its steel mills and other plants in the 
Birmingham district, work to begin after Jan. 1. 
Alabama lumber continues to move to Florida 
points in large volume, although shipping has been 
retarded in a number of cases for the lack of cars. 
The lumber mills of Alabama continue to operate 
full time, many of them running night and day. 


WARREN, ARK. 


Dee. 14.—Business in North Carolina pine is 
been lighter than for several weeks. Prices are 
holding firm, as manufacturers feel that business 
at the first of the year will be good. Finish items 
and finish products remain somewhat scarce. 
Stocks of common yard items at most mills have 
been depleted by heavy shipments during the last 
few weeks. Dealer inquiries, requesting January 
to February shipment, are heavy, and some mills 
are booking that class of business, although most 
are refusing to book for future shipment. Indus- 
trial buying ig light. Sales of car siding and roof- 
ing are negligible. Mills have been able to produce 
to almost 100 percent capacity this week. Ship- 
ments have been somewhat lighter, while new busi- 
ness has been slightly behind both shipments and 
output. Small mills have been able to log and to 
haul their products to shipping points and mills, so 
their production has increased. Labor is plentiful. 

Demands for hardwoods continue very active, 
prices remaining strong and retaining advances 
made some time ago. Red and sap gum and oak 
are moving at good prices. Black gum is not very 
strong. Oak takings by hardwood flooring people 


are heavy. 
NORFOLK, VA. 


Dec. 14.—Business in North Carolina pine is 
improving all the time, and it is likely that a 
great deal of buying will be done before the first 
of the year, and that business will be very brisk 
afterward. Eastern and northern buyers have 
scoffed at reports of the effects of Florida demand 
on mill stocks and prices, but some are looking 
more to the future, though delaying shipments as 
much as possible. The mills, however, are eager 
to ship quickly and are not inclined to sell unless 
they can do this. The band mills are not bur- 
dened with items of which they produce the most, 
except possibly 4/4 No. 2 edge box, while the small 
circular mills are pretty well sold out and more 
“cocky” as to prices than the large mills. Produc- 
tion will be greatly curtailed by winter weather, 
possibly just when demand becomes keener. 

There has been a better demand for 4/4 edge 
No. 2 and better in small lots, bandsawn, for quick 


Shipment. Circular sawn stock is not moving so 
well. Edge 4/4 No. 3 has been moving very much 


better, several large sales being made at good 
prices. No. 2 and better 4/4 stock widths, either 
band or circular sawn, have not been so active. 
There is not much band sawn available, except 
6-inch, and good circular stock is hard to find for 
quick shipment. Mills sometimes are inclined to 
sell a little ahead at higher prices, but wholesalers 
are not willing to take a chance. No. 3 4/4 stock 
widths have been moving better, good circular 








sawn being hard to buy for quick shipment. Edge, 
5/4 and thicker, is moving a little better. The 
6/4 seems to Attract buyers more than 5/4 and 
8/4, but delayed shipment is asked for. Nos. 1 
and 2 bark strips, rough. have been more active, 
but partition is quiet. Miscuts continue in good 
demand and are scarce. 

Sales of 4/4 edge No. 1 box, rough, have been 
much larger, several large cargo orders being 
booked. ‘There is little competition from air dried, 
due to the rather poor quality of stock available. 
Many box makers are holding off, due principally 
to poor business. No. 1 4/4 stock box, rough, has 
been very active, and few small mills have any to 
offer. The large mills are pretty well sold up. 
Air dried stock box is also scarce in the rough, as 
roofer mills in the Carolinas have been buying up 
all they could get because of good roofer demand 
from Florida. Edge 4/4 No. 2 box has been very 
quiet. No. 2 4/4 stock box is moving better. Edge 
box, 5/4 and 6/4, kiln dried and air dried, is also 
moving better. Box bark strips, 4/4, rough, have 
been more active, with prices showing a wide 
variation. Sales of dressed strips are limited, 
as most mills able to dress strips are oversold. 
Low grade hardwoods produced in this section are 
moving much better. 

Demand for flooring, thin ceiling, partition etc. 
has not improved very much. One mill was fortu- 
nate enough to sell a rather large block of 34%4-inch 
face No. 2 and better flooring at a good price, and 
2%4-inch face is moving well in single carlots, also 
2%-inch face No. 3, but the other items are not 
brisk. Kiln dried 6- and 8-inch roofers are mov- 
ing well and bringing good prices, as these items 
are scarce. Air dried roofers are also moving 
well; 6- and 8-inch are very scarce in the Caro- 
linas. Recently 6-inch have been moving better 
than 8-inch. Lath are still very active and scarce, 
and advancing prices will undoubtedly induce new 
lath mills to operate. 


HATTIESBURG, MISS. 


Dec. 14.—The weather has favored sawmill op- 
erators during the last two weeks. Logging has 
increased, and even the smaller mills are able to 
get logs to run full capacity. Men are more plen- 
tiful. All classes of mills have therefore made bet- 
ter running time. Shipments have been heavier 
because yard stocks could be loaded, and unfin- 
ished green stock orders could be cut and moved. 
Mill stocks are low and badly broken. Order files 
at the mills are heavy, with buyers offering new 
business. The mills are not strong on loading up 
too heavily with this, as they prefer to work off 
some of their old orders before the new year. It 
looks now as if the mills will hardly feel the usual 
slow up during the holidays, and will go into the 
new year with bright prospects for business. 


TUSCALOOSA, ALA. 


Dec. 14.—Weather is good and southern pine 
mills are operating at an average of about 70 per- 
cent normal. Labor has been much more plentiful. 
Hardwood prices, especially of upper grades and 
sap and red gum, continue to show improvement. 
There is practically nothing to offer in high grade 
gum. In poplar, low grades are moving well, but 
there is not so much call for high grades. Oak is 
moving fairly well, especially to flooring factories. 


BEAUMONT, TEX. 


Dec. 14.—With southern pine demand unusually 
good for so near Christmas, and the mills having 
plenty of orders, the market continues in splendid 
shape. Some slight lull is looked for during the 
next two weeks, but, with retail yard stocks low, 
a heavy increase in buying is looked for imme- 
diately following the first of the new year. 

There has been a slight slackening in call for 
hardwoods for rush shipment, but a considerable 
volume of business is still being placed for move- 
ment after the first of the year. The late advances, 
affecting practically all items, are firmly held. The 
current demand seems to be pretty well distributed 
among all grades and all woods. 


SHREVEPORT, LA. 


Dec. 14.—Southern pine mills are finding it more 
difficult to secure orders covering stock now load- 
ing or ready to load. Weather is good and labor 
plentiful. Stocks of dry lumber are, however, get- 
ting rather low because air drying is slower at 
this season. Straight car items last week de- 
clined about a dollar, losing their recent advance, 
while some items lost more. Quotations on a 
few items have been maintained because of their 
scarcity. There is hardly enough business to go 
around, but it is believed that stocks everywhere 
are so low that when a normal demand appears 
an advance is probable. Hardwood demand is 
strong and prices are unusually firm, due to pro- 
nounced scarcity of gum and oak. This section 
produced very little ash last season, as most of 
it is already cut out. 

A. J. Peavy, president Peavy-Byrnes, Peavy- 
Moore and Peavy-Wilson I.umber companies, was 
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Superior 
Service by 
Car or Cargo 


That is what you get when 
you rely upon us for 


Fir, Cedar, 
Spruce, Hemlock 


Lumber, Lath, Shingles, O. G. Gutter, 
Garage Doors, K. D. Frames, Porch Rail, 
Door Jambs in Sets, Columns. 
Industrial and Railroad Materials. 


Tell us your needs today. 


Rudell- Hayden Lumber Co. 
\ Coen Bide, Lacoma, Wash. 
P. O. BOX 1474 


ORDER NOW! 


CALIFORNIA 


Redwood 


Write for list and prices 


Albion Lumber Co. 


General Office: Albion, Calif. 
Sales Office: Hobart Bldg. , San Francisco 
San Diego Office: 320 Spreckles Bldg. 
Los Angeles Office: 397 Pacific Elec. Bldg. 






















Mills: Albion and Navarro, Calif. 
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Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 


[DAVENPORT] 
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Lumbermen of 
Spokane, the Northwest 
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host at an informal banquet given at the Youree 
Hotel here in honor of C. E. Perkins, vice presi- 
dent of the Missouri-Pacific Railroad Co. An- 
drew Querbes, president First National Bank, pre- 
sided. Hope that the Missouri-Pacific would 
build into Shreveport was expressed by the speak 
ers, including W. A. Robinson, president Robinson 
Slagle Lumber Co.; William Steen, local manager 
Lonug-Bell Lumber Co., and A. S. Johnson, presi 
dent Mansfield Hardwood umber Co. 


TORONTO, ONT. 


Dec, 14, susiness in the lumber line in Ontario 
is naturally quiet during December. There has 
been a large volume of trade during 1925, but it 
has not been profitable, and there was noted a 
tendency to purchase cheaper grades. Stocks of 
white pine are probably larger than they were a 
year ago, but those of hemlock, jack pine and 
spruce are not us heavy in many centers as they 
were at this time in 1924. The hardwood market 
is showing increased strength, due to improved 
demand from the South. It seems pretty certain 
that this will be maintained, with every prospect 
of an advance in quotations immediately after the 
new year, 

The Dick & Carew Lumber Co., Peterboro, Ont., 
which conducts a woodworking business in that 
city, has discontinued operations. Alex. Dick is in 
South Bend, Ind., with the Studebaker Corporation, 
and the plant in Peterboro will now be run only as 
a retail yard. 

Among the directors recently elected for the 
Chatham Golf & Country Club were P. G. Piggott, 
of the P. G. Piggott Lumber Co., Chatham, Ont., 
and Charles S. Hadley, of the S. Hadley Lumber 
Co., Chatham. 


MILWAUKEE, WIS. 


Dec, 15.—-A very slight easing-up in orders was 
noticed in Milwaukee last week. The decline was 
negligible, and there was a good volume of sales 
to the building industry. Good weather permitted 
new jobs to be put under way. HWardwood orders 
are still being received in good quantities. Maple, 
soft elm and FAS and No. 1 common birch have 
moved in good lots. Instead of the slackness in 
sales usual at this season, there has been an in 
crease. An encouraging feature was the number 
of inquiries from implement factories, which ex 
pect an increase in business for spring. Most of 
these inquiries are on rock elm. Flooring manu- 
facturers are still enjoying a nice volume of trade, 
and are steady lumber buyers. ‘Their heavy orders 
have resulted in a shortage of some sizes of hard 
maple and prices have strengthened. There has 
been no slackening of production among auto body 
manufacturers. Some industrial buyers have been 
forced into the market again, but are not buying 
ahead. Shortages of ash and rock elm items, and 
of dry hemlock, are reported. Mills in the North 
predict that premium prices will be paid on several 
items during January. Milwaukee sash and door 
factories have sufficient bookings to keep them at 
normal production. 


MINNEAPOLIS, MINN. 


Dec, 15.—-The seasonal curtailment of buying is 
in progress, with inventory taking at hand. There 
is a substantial amount of business. Sash and 
door mills are working on a fairly large operating 
sehedule, with city business promising well for the 
cold weather period. There is some business and 
encouraging inquiries from rural districts. North- 
ern pine is being sold in seasonable quantities to 
railroads and, particularly, box manufacturers, who 
find holiday demand at its peak. Hardwood users 
are buying for immediate needs only. It still is 
too early for factories to purchase their hardwood 
wants. Independent. telephone companies and re 
tailers are making some inquiry for northern white 
cedar posts and poles for shipment early in 1926. 
Red cedar shingle prices are holding firm. The 
feature which differentiates the closing weeks of 
1925 is that the agricultural territory has not yet 
cashed in on the crops of last fall. Lumbermen 
who have studied the situation believe that not 
more than half of the crop has been sold. Sale of 
the rest toward spring will mean increase in lumber 
buying. In the aggregate the volume of business 
for 1925 has been satisfactory, but prices have not 
been on a profitable level. For this reason the 
mills, generally, during 1926 will cut no more lum- 
ber than can be sold profitably. 

Farmers in western Minnesota have completed 
their fall plowing and are enjoying good demand 
for dairy products, according to E. J. Dwyer, rep- 
resentative Mumby Lumber & Shingle Co., of Bor- 
deaux, Wash., who was in from a regular trip this 
week, 

Retail himber dealers have done a satisfactory 
business this year and prospects now are excellent 
for a good spring trade, according to W. G. Miller, 
of the Miller-Oleott Lumber Co., of Cumberland, 
Wis., who was in the Minneapolis-St. Paul market 
this week. 


L. B. Rich, of the J. E. Glass Lumber Co.,chas 
just returned from a business trip to the Pacifie 
Northwest. 

S. Hl. Bowman, of the SS.’  H. Bowman Lumber 
(o., which operates an extensive system of retail 
lumber yards in Saskatchewan and Alberta, Can- 
ada, returned to Minneapolis this week after a 
visit in the West and North. 

The annual sales conference of the Page & Hill 
Co. is to take place at Minneapolis late this week. 

C. E. Marsh, of the Red Cedar Shingle Bureau, 
has returned to Chicago after having codperated 
with local lumbermen in their fight against a pro- 
posed anti-shingle ordinance, which now has been 
held in abeyance until Jan. 14. When the ordi 
nance comes up again in the city council, Mr. 
Marsh will return to Minneapolis, he said. 


DULUTH, MINN. 


Dec. 14.--Placing of orders for northern pine 
for shipment after the tirst of the year is an im- 
portant recent development. Advance orders for 
both uppers and the lower grades were reported to 
be much heavier than those of a year ago. Deal 
ers feel, however, that quotations are likely to 
remain about where they are for a time, in view 
of the prospect that log production costs will be 
reduced, Sales departments of two sawmill com 
panies reported unusually” liberal bookings of 
mixed carlot orders for shipment to line yards 











On the Gorge Road Highway just out of Vie- 
toria, B. C., on Vancouver Island, stands this 
peculiar freak of nature—a fir tree with a limb 
from a nearby oak piercing its trunk. The oak 
enters the fir trunk at one point and comes out 
cleanly at a point directly opposite, and tt 
has not stopped there, for it extends some feet 
beyond, a gnarled and. knotted limb. How this 
happened. is difficult to say. Probably the slow 
growing oak was there first, the more rapidly 
growing fir coming up and gradually surround- 
ing the oak limb; but, who can say? 





last week. ‘The market in lath has stiffened re- 
cently as a result of active inquiry from Chicago 
and other points. Balsam lath are now $8.50 to 
$9, Chicago. 

Indications now are that small operators’ out- 
puts of saw logs and other woods products will be 
substantially curtailed. Except the Virginia & 
Rainy Lake Co., which is maintaining twelve 
camps and employing about two thousand woods- 
nen, sawmills are restricting their outputs, as 
they plan to use up the logs earried over from 
last season. The Weyerhaeuser interests at Clo 
quet, Minn., have around 40,000,000 feet in streams. 
That company’s largest single outside operation 
will be a contract by Gilleen & Gillies for cutting 
16,000,000 feet near Ellsmere. The Weverhaeuser 
interests are preparing to push operations into 
Cook County next season, and to extend their log- 
ging railroad from Hornsby to the Duluth & North- 
ern Minnesota. 

L. R. Avoy, secretary Scott-Graff Lumber Co., 
Duluth, has been reé@lected president of the Duluth 
Builders’ Exchange. 

Members of the Duluth Hoo-Hoo Club, following 
their custom, have arranged to give patients ot 
the Nepomoming sanitorium a Christmas eter- 
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tainment. A program will be put on and presents 
distributed among the juveniles. 


HOUSTON, TEXAS. 


Dec. 15.—As_ the 
Houston lumbermen 


holidays are approaching, 
feel a seasonable slackening 
of demand. However, there has been no let-up in 
inquiries. Florida business is holding up well. 
Southern pine prices are holding firm. A few ad- 
vances have been made in the hardwood list. 


PHILADELPHIA, PA. 


Dee. 15.—-The market has maintained the im- 
provement of the last two weeks. Prices in most 
cases continue firm. The increased demand for 
hardwoods has not abated. Higher prices asked 
for some items met with no resistance. The av- 
erage increase last week was about a dollar. The 





volume of white oak sales is growing steadily. 
Chestnut sales are steady, with little change. Im- 
mediate delivery is required on most orders. 


Higher prices in several grodes of shortleaf pine 
were maintained without difficulty. Fewer transits 
of this item arrived, those that did bringing a 
better price than during the previous week. Short- 
leaf sizes are meeting with strong competition from 
heavy West Coast arrivals. West Coast fir and 
hemlock are bringing a dollar more this week. 
Word of curtailment of Coast mill output gives 
prices a firm tone here. However, a large quantity 
of transit arrivals has prevented any great in 
crease in prices. Southern pine is moving some- 
what more freely, though a few wholesalers report 
price resistance. Sales of Coast lath and shingles 
have increased, and perfection and royal shingles 


advanced 50 cents during the week. Kastern 
spruce lath sell in good quantity and continue 
firm. 


The Southern Pine Association is carrying on an 
intensive direct mail advertising campaign in this 
city, boostng the grade marking of Jumber. 


PITTSBURGH, PA. 


Dee, 15.—Some wholesalers report their volume 
very satisfactory, there being a good deal of buy- 
ing, particularly for shipment after the holidays. 


Steadily stronger prices for many items in hard- 
woods are reported, and some items which had 
been moving rather slowly are now being pur 


chased in generous quantities. Lower grades of 
both red and sap gum are still advancing. Wormy 
chestnut remains very scarce. The position of 
common oak continues to grow. stronger, there 
being decided shortages in a good many items. 
sud weather in shortleaf territory combines with 
heavy Florida demand to strengthen that market. 
Mixed cars of No. 2 common and better dimension 
from small mills are hard to supply. The tendency 
is to advance prices. Idaho white pine and Cali- 
fornia and Pondosa pines remain about the same, 
except that better grades of California white and 
sugar pine shows greater strength. In some quar- 
ters, however, buying is reported to be for imme 
diate needs only. The industrial demand continues 
Stock taking is having a seasonal tendency 
to dull the minarket in some quarters. Mixed orders 
covering various woods are hard to place to ad- 
Vantage. Retailers report the southern pine and 
fir markets stronger, due to Florida and railroad 
buying, and a continued improvement in the indus- 
trial outlook. The let-up in house building is be 
lieved to be only temporary, due to bad weather, 
with plenty of general building in sight in the 
Pittsburgh district. 


vood. 


Charles B. English, of the English-Ott Lumber 
Co., Rocky Gap, Va., spent several days last week 
at the offices of the Babeock Lumber Co. here. 
Allen Munro, of Munro, Brice & Co., London and 
Liverpool, England, who had just spent several 


weeks in the United States, also spent several days 
at the offices of the Babeock company. 


NEW YORK, N. Y. 


Dec, 15.—The whole lumber market is in an ex- 
ceptionally good position and prices are 
very firmly to the status of last week, when a num- 
ber of advances were noted. North Carolina pine 
Was a little slow in coming forward, but there has 
been substantial improvement. Rastern spruce 
lath, southern pine timbers and hardwoods, chiefly 
flooring, the firmest items 


are today. Lath are 
coming in very slowly and the demand is holding 
up well. Southern pine timbers are variously 
quoted, and the best informed wholesalers are 


refusing to make advance quotations, for the rea 
son that mills have recently been marking up 
prices. Winter building in the Metropolitan area 
has been going along briskly and, barring weather 
Setbacks, will continue to do so. There have been 
few days in the last month that outdoor building 
Was even checked. 

Charles E. Murtha, jr., spoke one ’The Psychology 
of Salesmanship” at the weekly meeting last Fri- 


holding 


day night of the Nylta Club. 
good attendance. 

A number of Westchester County lumbermen 
have recently Miade trips to Florida, most of them 
combining pleasure and business. Among them 
are Albert Mahlstedt, James Floyd and Edward 
Hanyen. Otis Shepard, of Shepard & Morse, 
prominent Manhattan wholesalers, left last week 
for Florida on a business and pleasure trip. 

Frederick J. Bruce, president Frederick J. Bruce 
(Inc.), has joined the colony of New York lum- 
bermen “sojourning” in Florida. Mr. Bruce ex- 
pects to spend two weeks in the South, looking 
things over. Mr. Bruce’s firm deals largely in 
West Coast products and makes a _ specialty of 
eastern spruce lath. 

C. L. Stevens has been appointed sales repre- 
sentative of the Baker-Matthews Lumber Co., of 
Memphis, 'enn., in New York, Pennsylvania and 
Ontario, succeeding Daniel H. Heller, who has 
resigned. Mr. Stevens will make his headquarters 
at Jamestown, N. Y. 


BOSTON, MASS. 


Dec. 16.—Business conditions throughout New 
Kngland are extremely favorable. New England 
now leads the country in per capita savings, with 
au mark of $473. The textile trade continues to 
improve. The weather has not yet been a deterrent 
to local building, and demand is active. Demand 
for lumber is well above that of a year ago. 

The recent advance of $3 in the base price of 


There was the usual 


eastern spruce frames is firmly retained. Quota- 
tions on random lengths are irregular. Eastern 


and northern boards are very slow at unchanged 
prices. Lath are firm. Shingles are hard to move 
but prices are steady. ‘There has been consider- 
able improvement in the local market for Pacific 
coast lumber since early fall. Southern pine floor- 
ing and partition are quiet, but prices are very 
firmly held. Oak flooring is firmer. Hardwood 
demand is encouraging and prices show a general 
upward trend. 

Nearly 2,000,000 feet of Douglas fir arrived here 
last Friday on the Maine, from Tacoma and Bell- 
ingham, and the Clauseus, from Tacoma and Seat- 
tle. The Hanna Nielsen arrived at New Bedford 


last Thursday with a ecargo of British Columbia 
spruce, fir and hemlock for Green & Wood, re- 
tailers. Two cargoes of Provincial spruce were 


reported last week, one of 655,194 feet for Shepard 
& Morse Lumber Co., and one of 187,953 feet for 
Blinn Lumber Co. A shipment of 300 high grade 
teak plank from Rangoon, India, came for A. C€. 
Lombards’ Sons, for use in local ship yards. 

John G. Sehwarz, jr., of the Schwarz Bros. 
Lumber Co., Bridgeport, Conn., president Lumber 
Dealers’ Association of Connecticut, has served as 
a member of the commission building the new 
bridge at Bridgeport. The new structure was re- 
cently turned over to the mayor of Bridgeport with 
appropriate ceremonies, in which Mr. Schwarz 
played a prominent part. 

Albert Shumaker, of the Waterbury Lumber Co., 
Waterbury, Conn., is back at his desk after a 
serious illness. 


NEW ORLEANS, LA. 


Dec. 14.---The influence of approaching holidays 
is beginning to make itself felt. Though volume 
of buying was fairly well sustained, there was a 
decline in current inquiry and a slackening of the 
pressure for early delivery. This is a normal de- 
velopment, it is explained, and caused little if any 
price disturbance. Southern pine orders were said 
to have approximated the volume of the preceding 
week, with prices well held practically throughout 
the list. Cypress bookings continued well above 
the normal line and ahead of both production and 
shipments. The hardwood call was described as 
seasonably active and prices are firm, but the ap 
pearance of a few transit cars was reported. 

Lumber and timber exports from Gulfport, Miss., 


totaled 6,666,000 feet for November. The bulk 
was pine, but 797,000 feet of hardwood was _ in- 
cluded, 

The Lumbermen’s Club of New Orleans an- 
nounces that its annual New Year’s dance will be 
given at the club rooms on New Year’s Eve. <A 


committee is at work upon the entertainment fea- 


tures, and it is promised that the affair will be 
even more enjoyable than the highly suecessful 
New Year’s dances that have preceded it. 


The George E. Breece Lumber Co., of Monroe, 


Lu., successor to the Grayling Lumber Co., several 
weeks ago began logging a 20,000-acre tract of 


second-growth pine timber in Union Parish. 
Twenty years ago the land was logged off by the 
Grayling company and left to reforest by natural 
process. The second-growth cut has yielded thus 
far about four thousand feet an acre. 

The Finkbine Guild Transportation Co. has 
opened offices in the G. & S. I. Building at Gulfport 
to handle the cargo shipments of Pacific coast red- 
wood moving to the Mississippi mills of the Fink- 
bine Lumber Co. W. E. Guild, general manager 














SALE— 
Washington Mill 


Saw Mill... 125M Capacity 
Shingle Mill..250M Capacity 
Planing Mill. 


Full Equipment 
Ready to Operate 





Logging Equipment 


40 Cars 
10 Miles Steel 
Donkey Engines 





Townsite—75 Good Homes 





Standing Timber 


R. J. Church, Trustee 
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CG Atkinson & Sons 


713 PORTER BLDG., 
PORTLAND, OREGON 





Operating and Selling 
the Product of 
Tillamook Spruce Co. 


FIR-SPRUCE-HEMLOCK 


Factory Lumber 
Retail Yard Items. 
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WARREN AXE & TOOL CO. 


WARREN, PA. 


GRAND PRIZE 


Were awarded highest 
honors Panama - Pacific 
international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 








The Woods 


Every sentence an essa 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 

$1.25 postpaid. 


AMERICAN LUMBERMAN, Publisher 
431 Seath Dearborn St., CHICAGO 
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CI CALIFORNIA Co 


alifornia White Pine 
falifornia Sugar Pine 
and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 
Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchante CHICAGO, ILL. 


el. Harrison 











CALIFORNIA 


White Pine 


Box, Shop 
and Clears 


cut from high 
altitude timber 
of fine quality. 

Gen. Manager 


Clover Valley 


F 
Lumber Co. Asst. Sec. & Treas. 
LOYALTON, CALIFORNIA 





H. B. Hewes, 
President 


W. T. Virgin, 
Vice-President 
R. H. Downman 
J. W. McWilliams 
Cc. D. Terwilliger, 
Sec.-Treas. & 











CALIFORNIA 7 


REDWOOD 


Siding Tank Stock 
Finish Silo Stock 

Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Shop 
Ties 


Crocker Building, - - San Francisco 
Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, - - New York 
London Guarantee Building, | J . 

360 North Michigan peel ( Chicago 
W. O. W. Building, - - Omaha 
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Dwight Lumber Co. 











Manufacturers Wholesalers 
KLAMATH Specialists in 
—" ne SN Factory 
California Plank 
White and D and Better 
4 in all 
Sugar Pine Thicknesses 
OFFICES: 

260 California St.. SAN FRANCISCO, CALIF. 
30 North LaSalle Street, CHICAGO, ILL. 
MILLS: 

Klamath Falls, Ore. Sisson, California. 
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Fink)ine Lumber Co., is president of the trans- 
portation company, while J. W. Somerville, an 
experienced exporter and steamship operator, has 
been named vice president and general manager in 
charge of the Gulfport. offices. 

Allen Parish, La., bas approved contracts for 
reforestation of some seven thousand acres of cut- 
over lands. The tracts are owned by Allen Parish 
farmers. 





J. T. and J. W. Madden, of Simsboro and Mon- 
ree, have purchased a large tract of virgin pine 
timber lying west of Dodson, La., and formerly 
owned by J. B. Milam, sr. The purchasers will 


establish a sawmill at Dodson. 

The Riecke Cabinet Works, a flourishing loca] 
concern which some months ago moved to a new 
and larger factory plant, recently began speciabiz- 
ing in the manufacture of radio cabinets, 











W. H. NEWCOMB, for twenty years a mem- 
ber of the firm of the Link-Newcomb Mill & 
Lumber Co., of Bentonia, Miss., died very sud- 
denly at his home in Jonesville, La., Dec. 
12. Mr. Newcomb, who had apparently been in 
the best of health was stricken in the bath- 
room of his home and passed away almost im- 
mediately. He was 62 years old. Mr. Newcomb 
was a native of Wayne County, Tennessee, and 
besides his lumber interests, was president of 
the Peoples Bank of Clifton, Tenn., and had 
other varied and extensive interests in Wayne 
and Hardin counties. The Link-Newcomb Mill 
& Lumber Co. operates mills at Jonesvile, La., 
Bentonia and Woodville, Miss., and Aliceville, 
Ala. A quiet and unassuming man, Mr. New- 
comb naturally kept his numerous charities and 
philanthropies more or less secret, but these 
were of a substantial and eminently practical 
nature. A widow, and several brothers and sis- 
ters survive him. His funeral and burial at 
Corinth, Miss., were attended by a large number 
of friends. 


FRANKLIN H. LEWIS, for many years a 
prominent figure in the lumber industry of the 
Northwest, died suddenly on Monday, Dec. 14, 
at Hartford, Conn., where he had gone from 
Minneapolis, Minn., two 
months ago to undergo , 
a major operation. Word 
of his death came as a 
great shock to his 
friends and business as- 
sociates in the Minne- 
apolis section. Mr. Lew- 
is was nearly 78 years 
old. He was president 
of a wholesale hardwood 
business which he con- 








THE LATE 
FRANKLIN H. LEWIS 








ducted at Minneapolis 
under name of F. H. 
Lewis, and was widely 
known and highly es- 
teemed in the _ trade. 
Mr. Lewis was born at 
Hopkinton, R. I., Jan. 8, 
1848. He lived at Mys- 
tic and Stonington, 
Conn., for a time and in 
1866 went west to War- 
nerville, Wis., where his 
first experience in the 
lumber business was attained as a logger on 
the Yellow River. Later he became the owner 
and operator of the Jump River Lumber Co., at 
Prentiss, Wis. He went to Minneapolis in 1885 
and became associated with I. P. Lennan & Co., 
and that company later became known as Len- 
nan & Lewis. Fifteen years ago Mr. Lennan 
withdrew and since then Mr. Lewis had con- 
ducted the business under his own name. At 
one time Mr. Lewis was president of the North- 
western Hardwood Lumbermen’s Association, 
and for ten years had served that organization 
as treasurer. On Dec. 8, at the annual meet- 
ing of the association, he was again re-elected 
treasurer, and a message was sent to him at 
Hartford. At that time his friends were in- 
formed that he was up and around, convalesc- 
ing at Hartford, following the operation. Mr. 
Lewis was a Shriner, having joined the Zuhrah 
Temple at Minneapolis in 1888. Mrs. Lewis died 
two years ago. Funeral services were held in 
Hartford on Wednesday and the body was taken 
to Portage, Wis., where services were conducted 
on Friday. 








JOHN OLSON, a lumberman of Denver, Colo., 
was found murdered Dec. 9, after mysteriously 
disappearing on the night of Dec. 1. His body 
was discovered in a lonely lane near Fort Lup- 
ton, Colo., about thirty miles from Denver. The 
motive for the murder appeared to be robbery 
as a thousand dollar diamond ring, a watch, 
watch charm set with four diamonds, and a sum 
of money were missing from the body. But no 
clue has been found to the murderer. The whole 
incident from the sudden and unaccountable 
disappearance of the lumberman to the discov- 
ery of his body a week later is shrouded in deep 
mystery. John Olson had been engaged in the 
lumber mill business in Colorado for the last 
twenty years and spent considerable time at 
Cimarron, N. M., where he was superintendent 
of the Continental Tie & Lumber Co., with 
headquarters at Denver. For the last three 
months he had been in Denver and was planning 








on returning to Cimarron within the week of his 
disappearance. Born in lowa fifty years ago, 
Mr. Olson went west in 1904 and became en- 
gaged in the lumber business at Alamagordo, 
N. M. There he had the misfortune of losing 
his right hand in the mill. Two years later he 
became superintendent of the Continental Tie & 
Lumber Co. and was with that firm until the 
time of his death. He was well-known in lum- 
ber circles in the west and prominent in Masonic 
and Knights Templar societies. He is survived 
by his widow, Mrs. Bertha Olson, two sisters 
and a brother. 


H. E. WESTERMAN, 66 years old, president 
of the H. KE. Westerman Lumber Co. (inc.),. of 
Montgomery, Minn., died at New Asbury Hos- 
pital, Minneapolis, Minn., Monday, Dec. 14. He 
was father of H. H. Westerman, mayor of Mont- 
gomery. Mr. Westerman was born at Fond du 
Lac, Wis., in 1859 and went to Montgomery, 
Minn., in 1873, two years after locating in Min- 
nesota. In 1889 he engaged in the lumber busi- 
ness as a retailer and extended his activities 
until he owned and operated six retail lumber 
yards in southern Minnesota. Surviving Mr. 
Westerman are his widow and five sons. 

GOUVERNEUR ELMER SMITH, 45 years 
old, a lumber wholesaler of New York City, died 
Dec. 9 at his home in Oyster Bay, L. J. Pneu- 
monia that developed after injuries received in 
an automobile accident was the cause of death. 
Mr. Smith had been in the wholesale lumber 
business in New York for a number of years and 
was one of the most prominent residents of 
Oyster Bay. He is survived by his wife, Jessie 
Milne Smith, and three children: Gouverneur 
Elmer, jr., a student at Harvard; James, now 
studying at St. Mark’s School in Massachusetts, 
and David, who lives at home. 

THOMAS MOORE, who had been in the plan- 
ing and sawmill business in Ontario for many 
years, died at his home in Woodstock, Ont., on 
Dec. 10, after an illness of several months. He 
was born in Ireland 85 years ago and moved to 
Canada with his parents when he was eight 
years old, settling at Acton. He started work 
in Collingwood, where he was employed by the 
Robert Kirk Co., later becoming that company’s 
superintendent. He resigned to establish his 
own sawmills in Sullivan township. He moved 
to Chesley and established a sash and door fac- 
tory, Which he rented later to Wallace & Wal- 
lace. For a number of years, up to his retire- 
ment, he lived in Oliphant, where he invested 
in timber lands and sawmills. Surviving are 
two sons: TT. J. Moore, of Wiarton, and Dr. 


S. E. Moore, of Regina, and two daughters: 
Mrs. J. A. McLaughlin, of Regina, and Mrs. 
A. G. Ede, of Woodstock. 


ARTHUR LYON, secretary-treasurer of the 
Snow Lumber Co., of High Point, N. C., and 
widely known in lumber circles, died suddenly 
the night of Dec. 2 at Sedgefield Manor House, 
u fashionable resort. His death is reported to 
have been caused by angina pectoris. He was 
53 vears old, had been High Point’s city man- 
ager, one time president of the Carolina Base- 
ball League and had for two decades taken an 
active interest in business, civic and social af- 
fairs in that city. He was considered a valued 
citizen, and highly regarded. Mr. Lyon is sur- 
vived by his widow, one son, James Lyon; a 
brother, E. Lyon, and two sisters, Mrs. Robert 
Lee, of New York, and Mrs. Tom Fleming, of 
Durham. 


ROBERT WINLAW, of Ingersoll, Ont., passed 
away recently at that place. Mr. Winlaw was 
in the retail lumber and coal business in Inger- 
soll for the last ten years, going there from 
Hamilton, in January, 1915. He had been a 
partner in the firm of Winlaw-Irvin Lumber 
Co., Hamilton, known now as the Alliance Lum- 
ber Co., of Hamilton. Prior to his activity in 
Hamilton deceased was associated in the saw- 
mill business in Saskatoon for a year or two. 
Before going west he was in the sawmill line 
with W. C. Irvin, at Garden Hill, Ont. Prior 
to that he conducted a retail lumber yard at 
Alliston, Ont. The business at Ingersoll will be 
conducted by his son, R. E. Winlaw. 

PAUL A. COSANDIER, president of the 
Cosandier-McMillan Co., of Lincoln, Neb., died 
at his home in that city on Dec. 3. Mr. Cosan- 
dier was widely known among Nebraska re- 
tailers, having been in that business for many 
years before he entered the wholesale business 
with R. C. McMillan in 1921. A year ago he 
lost his eyesight, supposedly due to the use of 
an anti-freeze solution in his car, and he had 
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never recovered from the shock. 
for a time that he would 
eventually, but his general 
failed. 


It was thought 
recover his sight 
health gradually 


ROY KULP, owner of a tract of timber 
Halifax, Pa., who cut mine 


near 
timbers and shipped 


park from his land, was drowned in the Susque- 
hanna River near Clark’s Ferry, while trying 


to pry a coal barge off the rocks. Mr. Kulp, 
who ‘had been operating in Halifax for about 
a year, was very highly regarded in that com- 
munity and his funeral was attended by a large 
number of friends and acquaintances. He was 
29 years old and leaves a widow and four chil- 
dren. He had been associated with J. W. Et- 
tinger in the sawmilling and shingle business, 
also cutting ties. 


RALPH R. KENNESON, of the 
Lumber Co., East Hartford, Conn., died very 
suddenly at his home, shortly after returning 
from a trip to California. Funeral services were 


What Is Meant by 


Mapison, WIs., Dee. 16.—The accompanying 
drawing shows a quarter-sawed board and a 
plain-sawed board cut from an oak log. The 
type of lumber ealled quarter-sawed is cut, so 
far as practicable, in the manner in which the 
upper board of the diagram is cut, with one 
edge at the growth center of the tree and the 
other at the bark. As a result the medullary 
rays—seen as fine white lines on the end of an 
actual log but represented on the log end in the 
diagram by radiating black lines—run practical- 
ly parallel with the faces of the board. The 


Kenneson 


medullary rays are horizontal strips of food- 
storing cells which extend radially through the 
Some of the rays are 
two inches or 


wood toward the bark. 


very minute and others are more 





Diagram by Forest Products Laboratory, U. S. For- 
est Service. 

in width from edge to edge up and down in 
the tree. They waver slightly from a_ true 
radial course. Hence the effect of cutting a 
truly quarter-sawed surface on an oak board 
is to cause these rays to dip in and out of the 
plane of the saw and appear as they do here in 
broad, light-colored flakes and pate ches. This is 
the prized ‘‘figure’’ of the quarter-sawed oak 
used for furniture and interior finish. 

Actually it would be very wasteful to turn a 
log after sawing each board and thus make all 
boards truly quarter-sawed, as a thin wedge of 
wood would be wasted for each board eut. The 
smaller diagram shows how, in the common 
method of quarter-sawing, logs are halved 
lengthwise and successive eighths made into ma- 
terial more or Jess quarter-sawed by turning 
the log after sawing each eighth. Out of the 
whole log eight of the boards so produced have 
one face truly quarter-sawed. 

The lower board of the diagram is plain- 
sawed. In cutting plain-sawed lumber—also 
known as slash-sawed and flat-grain lumber— 
all boards are eut with their faces tangent to 
the annual rings. As a result the medullary 
tays pass through most of the boards almost 
perpendicular to the faces and are seen only as 
very fine, narrow, streaks which form an in- 
significant part of the °° opain,’ 

The hardwoods which are quarter-sawed for 
‘figure’? must show ‘‘figure’’ on 90 percent of 
the surface of each board to qualify commercial- 
y as ‘‘quarter-sawed.’’ The quarter-sawed 





held from the home in East Hartford with burial 
in Cedar Hill Cemetery. Mr. Kenneson was 
prominent in Masonry, and impressive Masonic 
services were Conducted by Rev. Dr. P. Miles 
Snyder, pastor of the First Congregational 
Church of East Hartford. 


WILLIAM THOMAS POINDEXTER, for 25 
years engaged in the’lumber business at Wins- 
ton-Salem, N. C., died early on the morning of 
Dec. 5 at the age of 69. Mr. Poindexter was a 
native of Yadkin County, North Carolina, and 
for 40 years was a resident of Winston-Salem. 
A widow, three daughters, one son, two brothers 
and one sister survive him. 


WILLIAM A. COLLIER, one of the pioneer 
sawmill owners of southern Indiana, died at his 
home at Oakland City, Ind., on Friday, Dec. 1. 
His sawmill was located on the banks of the 
Patoka River near Oakland City and he had 
operated it for many years. He was well known 
to the trade in southern and central Indiana. 


‘Quarter-Sawed” 


softwood of commerce, more commonly known 
as edge-grain or vertical-grain lumber, is that 
in which the medullary rays do not make an 
angle greater than, or the annual rings an angle 
less than, 45 degrees with the face of the 
board. 

Oak and mahogany are the species most com- 
monly quarter-sawed for the sake of beauty of 
grain. There are other reasons, however, for 
quarter-sawing these and other woods. Quarter- 
sawed lumber, because of the more uniformly 
distributed division of its surface between sum- 
merwood and the softer springwood, wears more 
evenly than plain-sawed lumber, it does not sur- 
face check so readily, it is less permeable to 
liquids, and it shows less shrinking and swelling 
in width and less warping than plain-sawed 
lumber. 





Children to Plant Christmas Trees 


YELLOW SPRINGS, OHIO, Dee. 14.—Another 
national fete day may be squeezed into the holi- 
day program as a result of the launching at 
Antioch College, Yellow Springs, of an annual 
public school ceremony for Christmas tree plant- 
ing and harvesting. 

The project at Antioch aims to discourage 
the destruction of potential forest wealth each 
year through the commercial Christmas tree 
harvests. While proper thinning out of the 
forests is not harmful, this thinning out is not 
always done properly. 

It is the theory of the author of the inception 
of this movement at Antioch, T. F. Laist, the 
head of the college lumber research department, 
that if the Christmas trees enjoyed by the chil- 
dren each year were trees which had been 
planted specifically for this purpose, rather than 
natural forest growth, the children would still 
continue to enjoy their Christmas trees, while 
saving for posterity the forest resources which 
are now being so ruthlessly destroyed. 

Incidentally it is believed that the ceremony 
planned by Antioch will serve additional useful 
purposes in inspiring in the growing generation 
a patriotic appreciation of our timber wealth 
and constructive habits of economy and econ- 
servation in its use. 

It is proposed that the publie school children 
will meet annually to plant seedling Christmas 
trees in some plot set aside for beautification as 
the community Christmas tree forest. As the 
trees reach Christmas tree size they will be 
harvested by the children in another ceremony. 
Thus every home in every community will have 
its Christmas tree, as planted a number of years 
before by one of the older children of the fam- 
ily, or by some friend among the older children, 
while the little folks of today will be caring for 
trees for future Christmas celebrations. 

The plan in directing public attention to 
Christmas, weeks before the event through the 
Christmas tree ceremonies of the children, it is 
believed, will stimulate early Christmas buying, 
avoiding the annual eleventh hour holiday rush 
which is making the Christmas season such a 
nightmare to millions of postoffice and retail 
store employees. 
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Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 
- RAYMOND, WASH. 
son Sales Office: PORTLAND, ORE. 


Chicago Representative 
Osgood - Simonson Lumber Co., 11 South LaSalle St. 


Old 
Growth 








CALIFORNIA 


* e J. E. WHEELER, 
White Pine | | "~~ 
EMERY OLMSTEAD, 
Thick Plank and Seeretary. 
Selects are our J. M. BEDFORD, 
Manager. 


Specialties 


We also manufacture 


Shop and Box 
Lumber 


Tell Us Your Needs. 


Wheeler-Olmstead 
Company 
KLAMATH FALLS, ORE. 


Modern Mill: 
Klamath Falls, 
Oregon. 














Pay as you log 


A long-term bond issue that can be retired 
as timber is cut will allow financing costs to be 
automatically absorbed by higher prices during 
peak operations and profitable seasons. 

This up-to-date method of financing logging 
and lumbering operations leaves profits and 


carrying charges in control of the operator and 


not subject to the caprices of the lender of short 
time money. 


We buy outright entire issues for cash. We 
have had much experience in timber financing. 
Correspondence or conference is invited: 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK FIRST NAT. BK. BLOG. GARTLETT BLDG, 








H. J. ANDERSON 
LUMBER CO. 


PRODUCERS OF WESTERN 


POLES Fi PILING 


RAIL OR CARGO 


21 Bank Building Portland, Ore- 











Red 
Cedar 








THE s»CTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8S, 
Dearborn St., Chicago, Il. 
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Central. States 
Buyers 


will find us prepared to give them close / 
cooperation on their West Coast lum- 

ber requirements. Quality, service / 
and satisfaction. We're cutting ap- / 


proximately 1,000,000 feet daily of 


Douglas Fir 


Redwood, White Fir, Hemlock 
California White Pine 
California Sugar Pine 


Get in touch with us. 


Hammond Lumber Co., Inc. 


SALES OFFICE: 


ws pico CHICAGO nSttn 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 
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OAK FLOORING 
‘‘ SPENOAK 


Manufactured by Miller Bros. Co., Johnson 
City, Tenn., for our exclusive account in 
Chicago, Detroit and Milwaukee territory. The 
best of Tennessee Oak for the best of Flooring. 


JOHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, Ill. 








WALNUT SQUARES 


AND DIMENSION 


For table legs, chairs, dressers and other fur- 
niture. Clear four sides andtwoends. Cut 
to exact size, steamed and ends paraffined. 


GRAM LUMBER CO. 


28 E. Jackson Blvd., CHICAGO, ILL. 
Telephones: Wabash 8117-8118 











Douglas Fir, 
Yellow Pine, 
White Pine, 
Spruce, Norway, 
Railroad and 
Car Material 


ORDERS SOLICITED 


HUTCHINS Steresecs. 

orage Co. 
Saw Mill, Band Resaw and Planing Mill 
GENERAL OFFICES, YARDS AND MILL: 
139th and Western Ave., BLUE ISLAND, ILL. 


Local Phone: Chicago Phone: 
Blue Island 800 Pullman 8020 (No Toll) 











OSGOOD-SIMONSON 


LUMBER CO. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 
PHONE, Rand. 2000 11 So. LaSalle St., CHICAGO 











Geo. A. Hoene Lumber Co. 
Lumber Merchants 
Straus Building, CHICAGO, ILL. 
TelephoneflHarrison 2501 
Northern and Western 


Lumber, Yard Stock, Lath 


















A. J. Barker, president of the Central Lumber 
Terminal (Inc.) made a business trip to Detroit 
last week, 

J. A. Gorman, of the Winegar-Gorman Lumber 


Co., will visit with friends in Grand Rapids dur- 
ing the holidays. 


C. A. Bronson, of the 
tailer,.of Roselle, IL, 
the city this week. 


Lumber Co., re- 
ealler in 


3ronson 
was a business 


August C. Ebenreiter, of the Landeck Lumber 
Co., and family, will spend Christmas with rela- 
tives at Kewashkum, Wis. 


J. W. McCurdy, vice president of James D, Lacey 
& Co., has been spending most of this week in 
Louisiana and Mississippi. 


Thomas C. Whitmarsh, general manager of the 
W. T. Ferguson Lumber Co., St. Louis, Mo., was a 
business caller in Chicago this week. 


«. W. Ifansley, wholesaler of northern hard- 
woods, of Escanaba, Mich., was in the city the 
first of the week calling on the trade. 


i. O. Alter, secretary and treasurer of James 
I). Lacey & Co., left Tuesday for Montreal where 
he will spend several days at the company’s branch 
office. 


G. A. Vangsness, president of the Vangsness 
Lumber Co., and family will leave the first of next 
week for the Twin Cities to spend Christmas with 
relatives. 


PP. L. Berke, president and secretary of the 
Zenith Box & Lumber Co., Duluth, Minn., was 
in the city this week transacting business and 
calling on the lumber trade. 

J. 1). Burns, of the George T. Mickle Lumber 
Co., returned a few days ago from Pittsburgh 
where he had spent about a week calling on the 


trade in that city and vicinity. 


Otto Seiffert, treasurer of the H. O. Seiffert Lum- 
ber Co., Davenport, Lowa, has been elected, without 
opposition, to the important office of president of 
the Davenport chamber of commerce. 


A. J. Olson, secretary of the Vangsness Lumber 
(o., is expecting to spend Christmas at his former 
home at Wausau, Wis. Mr. Olson has many 
friends in that section who will welcome his 
return. 


Douglas Basnett, who is in charge of the engi 
neering department of the Chicago office of James 
Ih. Lacey & Co., left Friday for the South to su- 
perintend the beginning of an extended cruise in 
that section. 

A. B. MacAlpine, manager of the Chicago. office 
of K. J. Stanton & Son, will leave next week for 
New York city to spend the holidays with Ifugh 
Hf. Reynolds, representative of the Stanton or- 
ganization in New York territory. 

J. N. Hamilton, secretary and treasurer of the 
George T. Mickle Lumber Co., left Monday for 
Sarasota, Fla., where he will spend several days 
on business. Ile expects to return to his former 
home at Greenland, Miss., for the holidays. 


J. K. Wesson, until recently sales manager of 
the Central Coal & Coke Co., of Kansas City, Mo., 
has recently opened an office at 1722 Railway Ex- 
change Building, St. Louis, for the II. D. Foote 
Lumber Co., of Alexandria, La., manufacturer of 
southern pine, 


I. (. Swan, sales manager of the Foster Creek 


Lumber & Manufacturing Co., with headquarters 
at Madison, Wis., passed through Chicago this 
week on his way to Waco, Tex., where he will 


spend the holidays. 
wife and family. 


Ile was accompanied by his 


Paul Shook, of the John H. Shook Lumber Co., 
expects to leave Monday for his former home at 
Marshall, Mo., where he will spend Christmas with 
his parents. He will return by the way of Kansas 
City, stopping off there to confer with officials of 
the Ingham Lumber Co, 


Hf. P. Edwards, of Portland, Ore., western rep- 
resentative of the Prendergast Co., of Marion, 
Ohio, passed through Chicago this week on his 
way home, after conferring with company officials 
at Marion... Mr. Edwards stopped off here long 
enough to call on some of his friends. 


I’. I. Planner and P. D. Flanner, of the Flanner 
Co., Blackwell Falls, Wis., manufacturer of maple 
flooring and hardwood lumber, were business vis- 
itors in the city this week. While here, they 
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called 


on their exclusive representative in 
territory, the John H. Shook Lumber Co. 


this 


W. R. MeMillan, manager of eastern sales for 
the Hammond Lumber Co., San Francisco, Calif, 
returned this week from Florida, where he has 
been attending the meeting of the board of direc- 
tors of the National Lumber Manufacturers’ Asso- 
ciation and looking over trade conditions. 


J. A. Tatum, sales manager of the Southwest 
Lumber Co., Alama Gordo, N. Mex., manufacturer 
of white pine and fir, was in Chicago this week 
calling on H. W. Sherman, who acts as exclusive 
representative of his firm in this territory. Mr. 
Tatum reports that business has been good with 
his concern, 


A. C. Smith, vice president and assistant man- 
ager of A. Teachout Co., Cleveland, Ohio, manu- 
facturer of sash, doors and millwork, and R. CC, 
Brokaw, of the Teachout Sash, Door & Glass Co., 
Columbus, Ohio, were in Chicago last week on busi- 
ness. While here they called on several prominent 
lumber concerns. 


James H. Walsh, of the White River Lumber 
Co., Buffalo, N. Y., stopped off in Chicago a few 
days ago on his way home from Memphis where 
he had been visiting the mills. While in the city 
he called on some of his friends in the trade, who 
report him as “sprucy” as ever and looking for 
good business in 1926. 


J. W. Ball, representative in the Chicago terri- 
tory of the Gulf Red Cypress Co., Savannah, Ga., 
expects to leave next week for Kansas City to 
spend the holidays with his mother. After the 
first of the year he will make a trip through the 
South for the purpose of visiting the mills in South 
Carolina, Georgia and Florida. 


Walter Radtke, for several years secretary of 
the Stark Lumber Co., Canton, Ohio, has been 
named manager of the Louisville Lumber & Supply 
Co., which recently was acquired by the Stark 
Lumber Co. On assuming charge this week, Mr. 
Radtke announced that a complete line of building 
materials will be carried by the Louisville company. 


Managers of the various branch offices of the 
Paine Lumber Co. (Ltd.) Oshkosh, Wis., met here 


last Tuesday and Wednesday for a general sales 
conference, Those present were J. E. Bassett, 
New York City; R. B. Robinson, Detroit; M. B. 


Stevinson, Washington, D. C.; Arthur MeGavick, 
Kansase City; R. Finigan, Chicago; and Mark 
Whittlesey, sales manager, Oshkosh. 


G. R. MeSwine, of the G. R. MeSwine Lumber 
Co., Pine Bluff, Ark., stopped off here this week for 
a short visit with some of friends in the trade on 
his way to Detroit and other consuming centers. 
He reports that the mills have not yet resumed 
logging on an extensive scale because of the long 
rainy period this fall, and that mill stocks have 
been greatly reduced by the brisk demand. 


Charles LL. Baxter of the Charles L. Baxter 
Lumber Co., is expecting to leave Sunday, Dec, 20 
for Chilton, Tex., to spend the holidays with his 
parents. From there he will depart on an ex- 
tensive swing through southern mill and market 
centers, visiting Dallas, Waco, Houston, Beau- 
mont, New Orleans, Jackson, Brookhaven and 
Laurel, In all, he expects to be gone about three 
weeks, 


The Osgood-Corson-Ratcliff Co., hardwood whole 
saler, has recently added a West Coast department 
and will handle all kinds of West Coast woods in 
addition to its hardwood line. G. A. Talbot, whe 
was formerly associated with the Richard Cortis 
Lumber Co. and is well acquainted with western 
stock, has been secured to take charge of the de- 
partment. Mr. Talbot at present is on the Pacific 
coast arranging connections. 


Announcement has recently been made that the 
name of the Steven & Jarvis Lumber Co., Eau 
Claire, Wis., has been changed to the Steven & 
Utley Lumber Co. Arthur Jarvis has sold his 
interest to the other stockholders and has with- 
drawn from the firm. Rowland 8. Utley, who was 
formerly sales manager, has been elected vice- 
president. With the exception of those indicated 
above, no other changes have been made in the 
business. 


M. A. Joshel, of M. A. 
retailers at St. Charles and Geneva, Ill., was @ 
Chicago visitor on Friday of last week. The firm 
is now building a new lumber shed at St. Charles. 
the plan for which, Mr. Joshel said, was largely 
based upon designs appearing in the AMERICAN 
LUMBERMAN’s book of shed plans. He reported 


Joshel & Bros., limber 
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business conditions quite favorable, except that 
juspection of dairy herds for tuberculosis, and 
condemnation of cows found diseased, is oceasion- 
ing considerable uneasiness and some loss to the 
fa rmers, 


After forty years in the steel and wire busi- 
ness, George D. Kirkham, sales agent of the Amer- 
ican Steel & Wire Co. at Chicago, will retire at 
the end of this year. Mr. Kirkham first started 
in the business as sales agent for the Washburn 
& Moen Manufacturing Co., Worcester, Mass., in 
1886. This company was taken over by the Amer- 
ican Steel & Wire Co. twenty-seven years ago. 
Zeing an expert in the intricacies of fine wire 
products, Mr. Kirkham has been sales agent at 
Memphis, Tenn., since 1902. He expects to spend 
the rest of the winter in the South at Biloxi, Miss. 
Next vear he will join relatives in Chicago and is 
planning to spend the summer and fall motoring 
through the western and Pacific coast States. 


The Climax Engineering Co., of Clinton, Iowa, 
announces that R. B. Sinnock has joined the com- 
pany as sales representative. He will make his 
headquarters at Clinton and will handle sales of 
Climax gasoline engines in the territory adjacent 
to that place. Mr. Sinnock was formerly connected 
with the sales force of the Dayton-Dowd Co., of 
Quincey, Il. The Climax concern also advises that 
Cc. Hf. Adams has been appointed a sales representa- 
tive, and will travel throughout the southeastern 
part of the United States, where Mr. Adams has 
had wide experience in the sale of mechanical 
equipment in that section. The Climax Engineer- 
ing Co. manufactures the Climax “Trustworthy” 
engines which are used not only in industrial 
equipment such as cranes, shovels, locomotives, 
excavators ete., but also as power units for operat 
ing pumps, generators, hoists ete. 


Harry T. Lucas, of the Lueas Lumber Co., re- 
turned the first of the week from a ten day trip 
through the South. While away Mr. Lueas vis- 
ited several of the larger lumber centers of that 
section and found that weather conditions are 
greatly improved. The woods are now dry enough 
so that logging has been resumed on a normal scale 
and the mills are running at capacity. The result- 
ing increase in production has not yet affected 
stocks to any noticeable degree and assortments 
are badly broken. Although the mills are booking 
a good yolume of business throughout the South 
and especially in Florida, a falling off in northern 
demand, due to the approach of the holiday sea- 
son, has left producers with lighter order files and 
the prices of some items show a _ tendency to 
weaken, according to Mr. Lucas. Speaking of the 
unprecedented building activity in the South, Mr. 
Lucas cites Houston, Tex., as an example of the 
startling development that is taking place in some 
of the large urban centers. Buildings thirty stories 
high and over are being erected on side streets, 
he says. 

'SRAGLL@@Ea&AGa, 


Lumberman Named for Civic Post 


EVANSVILLE, IND., Dee. 14.—-Herbert Males, 
mayor-elect of Evansville, who will take office 
Jan. 1, 1926, has announced the appointment of 
Eimer D. Luhring, head of the Luhring Lumber 
Co. and president of the chamber of commerce, 
as president of the city park board. Mr. Luhring 
is one of the best known lumber dealers in south- 
ern Indiana. 

Mayor-elect’ Males also has announced the ap- 
pointment of John S. Hopkins, head of the Never 
Split Seat Co., and well known among the lumber 
manufacturers, as president of the city board of 
public works. He will assume the duties of his 
office on the first of the coming year. 

Elmer Lehnhard, of the Hercules Corporation, 
has been appointed as president of the board of 
safety. Tle, also, will assume the duties of his 
office on the first of the new year. 


Horses Capture Many Blue Ribbons 

Of the many stables represented at the Chicago 
Riding Club's annual horse show, which closed 
here last week, none achieved greater prominence 
than that of Mrs. Loula Long Combs, daughter of 
R. A. Long of the Long-Bell Lumber Co. One of 
the most prominent breeders of driving and riding 
horses in the entire country, Mrs. Combs per- 
sonally drove her horses to victory, and added a 
host of prizes to the many which she has won 
in the western shows this year. 

What was probably her greatest triumph came 
Friday, Dec. 11, when horses carrying her colors 
romped away with three of the $1,000 stakes, in 
the face of the keenest competition of the entire 
show. Mrs. Combs drove Ovation to victory in 
the heavy harness stake, captured the blue ribbon 
With Adoration and Admiration in the heavy har- 
hess pairs, and won a third place with Carnation 
In the pony stake. 

The preceding 


Wednesday Mrs. Combs had 


Stepped into the limelight by winning the novice 


harness event, in which she drove Admiration to 
victory, and by annexing first place in the hackney 
pony class. ‘Cheering Mrs. Combs’ horses were 
many prominent figures of Chicago society. 


(SERERGaEaERaa: 


Lumberman Struck by Car 


CANTON, OHIO, Dec. 15.—George R. Williams, 
39, treasurer and general manager of the Canton 
Cabinet & Lumber Co., was seriously injured re- 
cently when run down by an automobile while on 
his way home from work. He is now in Mercy 
hospital where he is recovering from hurts sus- 
gained in the accident. Mr. Williams has for many 
years been identified with the Canton Cabinet & 
Lumber Co. He has also been active for several 
years in the” retail lumber = dealers’ district 
association. 


Heads Insurance Organizations 


Lumber and woodworking interests have recently 
gained new and important representation in the 
insurance field through the election of James S. 
Kemper to the chairmanship of the board of com- 
missioners of the American Mutual Alliance and 
to the presidency of the National Association of 
Automotive Mutual Insurance Companies. 

Mr. Kemper is president of the Lumbermen’s 
Mutual Casualty Co. and general manager of Lum- 
bermen’s & Manufacturers’ Insurance Agency, 
both of which have their home offices in Chicago 
and branch offices in numerous other cities. Mr. 
Kemper has a wide circle of friends in the lumber 
world who will be interested in hearing of the 
recognition accorded him by these important in- 
surance organizations. American Mutual Alliance 
includes National Association of Mutual Casualty 
Companies, National Association of Automotive 
Mutual Insurance Companies and Federation of 
Mutual Fire Insurance Companies. 


HYMENEAL 


McPHEE-AITKIN. The formal announcement 
of the engagement of Miss Regina Aitkin, 
daughter of Leonard L. Aitkin, president of the 
Midwest Oil Refining Co., Denver, Colo., to John 
R. McPhee, son of William McPhee, president 
of McPhee & McGinnity Co., one of the best 
known lumber concerns of Denver, was made 
public last week. The engagement is of un- 
usual interest because the young couple are 
members of two of Colorado’s oldest families. 
Miss Aitkin is a graduate of the Wolcott school 
for girls in Washington. She likewise attended 
the National Cathedral School in that city and 
later Miss Wickham’s finishing school for girls 
in New York City. For the past year she has 
been abroad. Mr. McPhee is now with his 
father in the management of the McPhee & 
McGinnity Lumber Co. He was graduated from 
the Massachusetts Institute of Technology and 
later studied at Oxford for a year. The young 
man is one of the third generation of the Mc- 
Phee family to enter into the offices of the 
company of which his father is president. 


GOSSARD-SMITH. 
sales manager for 


David William Gossard, 
White River Lumber Co., 
of Enumclaw, Wash., and Miss Sara Evelyn 
Smith, daughter of Mrs. Frank P. Smith, of 
Helena, Mont., were married Nov. 25, and after 
a brief honeymoon trip have returned to Enum- 
claw where they will reside. Mr. Gossard has 
been in his present position since the close of 
the World War, in which he served as a lieuten- 
ant. Both bride and groom are very popular in 
lumber circles of the Northwest and the happy 
couple have the best wishes of their many 
friends. , 


MULLINS-BACK. Thomas M. Mullins, a 
young lumberman of the Rockhouse Creek sec- 
tion of eastern Kentucky, was married on Dee. 
12 to Miss May Beele Back, daughter of H. 
James Back, veteran lumberman of the Cau- 
dill’s Branch section of the State. The wed- 
ding took place at Indian Bottom, Rev. G. H. 
Caudill performing the ceremony. Many friends 
of the young couple were present at the cere- 
mony. Mr. and Mrs. Mullins left for a short 
trip in Florida expecting to be at home in David, 
Ky., after Jan. 1. 


SOWERS-SHREWBURY. Judge Daniel H. 
Sowers, on the Common Pleas bench of Frank- 
lin County, Ohio, and president of the Sowers- 
Benbow Lumber Co., one of the oldest retail 
concerns in Columbus, Ohio, has announced his 
engagement to Mrs. Mary Parsons Shrewbury, 
of Huntington, W. Va., the wedding to take 
place Dec. 29. Judge Sowers is a well known 
clubman and is also a leader in St. Paul’s 
Episcopal Church affairs. 








CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





YPRESS Specialists 


Everything in 
Yard and Shed Stocks. 
Gregertsen Brothers 
Co. Mscermick Butane’ CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





“Good Lumber at Prices YOU Can Afford to Pay” 


E. L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern —HARDWOODS— Southern 





Ash Chestnut Plain Oak Walnut 
Basswood RedGum Quartered Oak Mahogany 
Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 
3101 So. Western Ave., CHICAGO, ILL 
A. J. BARKER H. T. FALL C. F. CARNEY 
i] 
Fir, Spruce, Redwood 
Red Cedar Idaho White 
Lumber and 
and Shingles Western Pine 





Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Ca. 
WHOLESALE LUMBER 
Northern and Southern Hardwood and Pine 


Telephone: Room 805, 11 So. La Salle St 
Randolph 2165 Chicago, Ill. 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bidg.. CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
oe Agents for Redwood Manufacturers’ Co., and 

1.F.C.O.”” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 








THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any 
number of feet between 2 feet and 29,000 feet 
at any price between $6.00 and $75.00 a thou- 
sand feet. Seventh edition. A book every 
lumberman can use. Price, postpaid, bound 
in leather, $8.50. AMERICAN LUMBER- 
MAN, —_ 431 S. Dearborn St.. Chi- 
cago, le 
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Latest Reports on Lumber Prices 
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SOUTHERN PINE 








mill prices were taken from sales made during week ending Dec. 12 in section named: 















Week ended— Dec. 12 Dec. 5 


Flooring 
AE NO. BOOS os siveiscis Satis $52.00 
BID), S MIOT 5 a0 oiwis'sct wbiies 23.30 
EES INO. DCO i6cvccsn dé wvdss 57.00 
PG; MN ods aa’ wears. 17.03 
INO: BB. Bo. CU 6 aicies. sons 12.50 
SROCONO; BOW. 6 oo vikacs ccece 21.50 
INO, 8 OOM sis s.sciewee sic-00% 14.13 
Ceiling 
1x4 B&better .........$ 52.00 $52.00 
le EO are 48.00 47.00 
ING. © BOM. s<.00600 24.00 32.00 
wx8% No. 1 com........... 34.00 
Oe i ec | 





Week ended— Dec, 12 
Ceiling 
wsx3% No. 1 com...... +e 
ING 32 CON e204 5% 4 
Siding 
Bond, 1x6” 
ae a 
BRS Basis bce, eeo,ephietoy osm “bee BO 
ODED id Side. We pls % bere Dike 
Novelty, 1x6” 
MOE os8os.canamwesomee amare 
POS Bias tod ke ois Sota Gtr-Keeee 
DS Rin boas ee Baden tet Ao NS 
Squi are edge, %x6”- 
OMS .cickccunnssaouen $15.00 


Dec. 5 


26.00 
15.00 


$52.00 
47.00 
32.00 
51.25 
27.75 
13.00 


Week ended— Dec. 12 Dec. 5 
Boards 
B&better— 
Meee AGED Xs ccracl'ntelcics, Sis le plata $55.00 
No. 1 common— 
UPS (eee err ee 52.00 
Dee EEIS © 6 '55c1e:6 dared veel sale 50.00 
Ea. | eee Siecle 30.00 
DS Se SeIODD: o.sicinc'0s sco. b-0:0 12.24 
DRIES Ssduikossie cet Cnecc 28.00 
pb ae ie cae (| ar oe 28.00 
No. 3 common— 
DRS TOREIAD: ooickccsas avec 16.50 
PEG UO 2 BIG iva vive 6 eases 17.00 
Georgia Roofers 
PO i Cc a sivisibiesdl aie: eiein'sb $20.00 








Week ended— 


Hat- Kan- Hat- Kan- Hat- Kan- Hut- Kap 

Alex- ties- sas Alex- ties- sas Alex- ties- sas Alex- ties- sas 

andria, burg, City, andria, burg, City, andria, burg, City, andria, burg, City. 

La. Miss. Mo. La. Miss. Mo. La Miss. Mo. La. iss. Mo 
Ceiling Flooring as Dimension, SI1S1E Dimension, S1S1E 

%x4” B&better..... 38.00 (REC E. coccinea. ccc SPST us. No. : mi xB ede aa) » visveres 20.67 ..... 

= No. 1 4 ee er | | ee Bé&be CGR ..c. | Reaere 78.82 77.50 2x 4", 10° .ucceee ZBOB ..... 28.37 | Sy Pam reer 21.61 

peepee ES 8  kenecom sods 67.3 12’ ..sseee 27.36 24.45 28.23 18’ & 20’ 22.85 
%x4” abetter. 22.00 39.73 39.44 D ee ese 63.30 Ee, wares 29.58 26.84 30.55 CEI nica. Sheen 20.40 ..... 
No. 1 .... 84.24 38.2 ps2. cls, acne 36.75 31.00 18 & 20’ 35.07 28.90 33.75 TG os NE 

- S v5.cpee 19.85 21.46 FG _ ter, 58.00 59.57 58.12 10’ to 20 35.03 26.00 ..... 18’ & 20’ wee. 623.35 
WB fo bing OO) Ee Cee ana gece 51.41 SECVP NO cians 29.50 24.71 28.04 Sad Lage Cl aa Sead CRI ster 
x4” pamerter eee eens 53.00 & Uy nese scare 49.16.00. ey one 26.00 23.13 27.40 | ree OA. eens 
. Te: ete 1, | Cae ie ES 19.68 26.76 iT ee 27.27 26.16 27.52 18’ & 20’. sei ARR ee 

1x4” EG B&better... ...-- ....- 72.44 18 & 20’. 29.88 26.95 30.06 - ’ 

Longleaf Timbers OR octkeuee. * eed tee 10’ to 20’.. 30.88 °.... mek iuw'™- 8 ~ wn 

No. 1 Sq. E&S S48, 20’ and under: j Cc . eerites: mamt: ‘acne 49.3 2 2x 8”, 10’ oe 29.50 sein acti See eee es oF te “ry 

Se cctovsnexeukes 35S 25.88 29.23 No. os be eee 26.50 ce ae 28.67 24.16 26.64 
| EO oe 36.00 39.04 FG Bé&het ter. 48.50 -2 50.85 RE ore 29.00 24,31 28.16 Shiplap_ 
Se -CSthitpesctias. bobs kobeed 41.90 ; Csceveee gene 49.38 ree 18 & 20’ 33.00 26.92 32.53 No.. 4, oo" 14 . 1G" 24.17 35.31 
Pp eePeassdeceh Suecs  SSanis 1.45 ) see eeee wees tees 40. ‘ ” , 27.5 P ther lgts ee) adieteters 35.31 
ee oe 55.40 No. 1111) 4160 40.68... eit Sees ee ae eee 38.75 
Finish st eo a ee OP wgsces 29.00 25.39 20.23 | “aw bib eee 38.75 
} Be naita, melee’ a aoe . 5 aa No. 2 20’): 

B&better rough: 1x6” No. 1, C. M. 26.89 ..... 2x12” _ sie — Moe road eR Ss aes 17.50 23.00 23.66 
1x6 to 12”....... ee No. 2, C. M... ve 28 Eley IU seceece Md a 5 eS eis 17.50 22.97 24.31 
1x4” 46.50 52.50 No. 3, C. M 269 ... fH isieis-0i0:0 29.17 26.46 34.66 No. 3 ‘ all lengths): 
ee wear eter tae SOB? 55°61 One Magee ee en Se TONER ee, ES BBs ochre BOG ssues a ee ox 17.56 17.08 
Ea cipid sph 3°39 62.92 Partition 18 & 20". 32.75 81.57 41.42 pre Ae iaupniE: 17.44 17°98 
IkS and 10”...... ss. 58.70 69.46 | 1x4 & 6” B&better.. ..... 17.88 50.75 | no o AY 00 BY ., TBD noses oeoee Dro Sidis 
| ee 63.50 70.90 IBN asascarenes antes 13.88 39.50 sie a : eaters P ng 
1%x4 to 12” 57.18 aia OE TE ROME KS SMe eis 26.60 i per 22.82 24.55 1x4 or 6” B&better. 46.@0 48.41 49.42 
5/4x6” De cas rath 58,09 ..... 1x6” B&better ..... ..... +... 41.00 DD aiwsiceiaie 36.26 22.28 22.53 No. 1 .... 42.18 41.72 43.58 
~~ “ES aaeamaees 56.05 66.03 HI cence 36.11 24.59 24.32 No. 2 27.00 24.65 30.03 
5/4x5" & 10"..... 6552 .... Roofers 18 & 20’... 38.60 25.14 30.66 ING See, Sacre PTS: is sps 
47 re 46.63 78.97 No. PB 1x6” SCahesee. epee 36.75 ere = aod to 20 38:70: 22:75. ..;.. Sestient Qhailen 
1% and 2x4 to 12” _{,;, See DO a 66s wiaderbs,. BOGUS Bete scvee a ae No. le 
6/4 & 8/4x8...... 1. we nee 71.66 De sntctececs dace yeep eee Fo as 

aa . ae rs merece 21.29 ..... 
6/4 & 8/4x12"...- ..... ws. 79.05 Fencing, S18 18 & 20° | Me 22.90 ...., 

B&better surfaced: : . : Meigs , ’ nae SESS ieee 22.90 
1x6 to 12” 58.02 a Ay Eg OF os See $6.36 _ IP isa savctwe ans. bev , 1 ee 
ina” sidestelaaa 367 54.88 59.41 Other Igts. ..... 34.16 PETS AO” siiscnns 22.00 21.42 22.50 MRS Soke: OSCE ics 

TE ahaa hae ao oe ax67, 16" ..3, 26:67 38.43 Ie asincee'a 21.00 21.01 21.78 

1x6 ten ee ).88 53.88 61.38 : 7 ° aa ne He Plaster Lath 

1x8” ‘ Oiler Avis. <a.ss) asks 38.43 BB ites: “epee 21,33 24.21 ; Bi Ghana i a 
REE OS 515 65. No. 2 (all lengths): 18 & 20’. 3.00 23.49 26.68 | No. 1, 6%, 47...... wees 94 5.32 
1 12” ee cee m OR Sssannee SI 17.04 10’ to 20’ 23.63 22.40 ..... NO. 2, Jo's © cscs 3.61 3,91 
5yane” ee ; RE aa On 2209 ee can 20.55 21.62 Byrkit Lath 

5/4x8” ........... No. 3 aed lengths): BO Feces: sekce SIMOR MIMO Ayam IR ck ccc ce Gascls —meties 13.74 
5/4x5” & 10”..... ..... 7763 ..... | PEA nee e eens 11.78 islets 25:00 2209. OR02 | SANd IW sc cccscess Geoee coeen 14.77 
5/4x12” ......... Bo seenes tstan Core 15.72 WRGR MOO ec. astute 23.32 31.63 | 12’ and longer...... ..... ...-- 14.61 
1% & 2x4 to 12”.. Boards, $18 or S28 2x12”, 10’ Seasick TBO cs0i0:< Car Material 

BJA Ee B/BKB? oon. cee e. seders 6728 | aos a re 19.94 31.29 | (An 1x4 and 6”): 

CPE WO ERES 6 6es crises. s0see 83.00 ix 8”, 14 and 16’. 35.00 ..... 34.79 m4 toneess pees 22.54 26.63 B&better, 9 & 18’. ..... ... 512 

C surfaced: Other igts. ...+. 34.60 34.79 18 & 20’. vs 27.00 25.09 31.86 16" RA, St 37.50 53.64 
1x6 to 12” 43.37 1x10”, 14 and 16’. 35.00 ..... 39,24 O00. TOD tas exnae , mulpls. Sie ans 32.95 
"1 bh apie i a le 42.60 Other Igts. ..... 40:19 “SBOE TONDO: Bi2ek occ cece: ceoee 11.66 13.82 | No. 1, awe. 37.33 
oy lah ig oly oe mika eel ae 41.50 54.75 dete” 14 BNGIG’... ieee sees 10.85 OED tae annie ie ee i ae 10. and 90’... ..3.. 30.00 40.00 
te ee 2S eee Other Igts. ..... 51.72 50.85 2x8” ose eens eee 18:06 #&... NG: 2 WONOOMccccc savec cases 17.38 
1x5 and 10”...... ..... ee No. 2 (all 10 to 20’): at > 11.98 ..... Car Sills. 
1x12” 51.74 UNO MOIS sesceess, ones 3) ae y 2 4» OO aT 11.75 14.75 E&S: 
ame rT re ee 220 EY oweracsevecss 23.70 23.47 98153 2x4 to 12”. 10.63 2... Mae”, 3h to 36" 30.50 
 neemckshacse pate 5201 ..... MN” 4 saswaevabas 25.00 23.70 24.05 | No. 2 & better log run: . mt, 5 30.50 a 
5/4x5” & 10"..... °.... 54.75 BE vailecssdunss. cores 23.06 28.43 ox 4", ee Fees te ; TY ae vee 46,00 
BOM Oe, ww since BO0. aise Yo. 3 (all lengtl Cotten eee cee ee 85. J ” ’ | ee 
O/4 & 8/ix6" ee ee. 17.81 17.34 Oe aigtaxs - eee Rem nuunw ge 

oo G5. 5 1 ; ae > Up to: 14", $410 86 ..... BOAG cee 
eee a ee 67.00 | pt Ro CR Oe 18.35 18.01 DS G20 es ween 23.91 ..... Frami 
ad & 8/4x5” WS” cur asaaews 9.50 18.81 18.42 BG ee” cs aisreshs, - teinin'e’s SOB: isons aoe raming 
_ a 58.75 No. 4, all widths and MBE rreigtas’ Ccwicis 2 a ae 10” & over, 20’ & . 
ot & 8/4x12”.... 63.05 ee ‘ 7.50 7.05 SD WE es ka es kr UNder ...0.006 ee trees 3.00.60 
Jacksonville, Fla., Dec. 15.—Following is a recapitulation of f.o.b. mill prices obtained from this territory for the two weeks ended Dec. 12: 


Dec. 12 Dec. 5 


Longleaf Dimension, No. 2 and 


Better D4S 
10- to 20-foot— 


Pine Lath, Std., 4-Foot 


SE Wet sG areca eee ee $ 8.37 





Strz — cars 


7.14 









The following are current f.o.b. 


Flooring 
Edge grain— 1x3 1x4 
SN ty cc a yaw mip won a ewe $72.50 
a $80.50 71.25 
- ee are 69.00 
Fiat grain— - 
TN 58.50 50.50 
| Oe ae ree 48.00 42.50 
“eA re ones 23.50 23.75 
Moldings 
15% and under...25 percent discount 
and over....21 percent discount 





mill prices on Arkansas soft pine 
Finish—Dressed 

B&better 

LS SIR Pee eS ee $64.50 

DS ANG NN os 35s Gis -ersinsse eae 68.00 
BES) MOL IS ow varsais dure oa 73.50 
1%, 1%, 2”x4 to 8”.... 77.50 
1%, 436, 2’xb, 10, 12”... 7900 


Fencing and Boards 


No. 1 
Lk ar Seer $34.00 
BID. sessnc anus eee 
Se ere 36.00 
| ae, Sere 38.50 
EAD” . cccie --- 50.50 


No. 2 
$18.00 
22.00 
23.50 
23.50 


27.50 


made 


bie’ (phd 
$52.50 

55.00 

58.00 


No. 3 
$15.00 
16.50 
18.00 
18.25 
19.50 


ARKANSAS SOFT PINE 


during the week ending Dec. 11: 





Dimension—Dressed 
No. 1 No. 2 

12, 14, 10, 18, 12,14, 10, 18, 

16 20 16 20 
$27.00 $29.00 2x 4” $25.00 $26.50 
25.00 26.50 2x 6” 21.00 22.75 
26.25 27.75 2x 8” 22.00 23.50 
27.00 28.50 2x10” 23.00 25.00 
28.50 31.00 2x12” 26.00 27.75 

Casing and Base 

B&better 
Le es io EE OTN ee 5.00 
ROO sion nade oa eee aS 80.00 





S2S&CM—Shiplap 

No.1 No.2 

Ese” kes eunry tg 50 $22.25 
EMS see acracare 35.00 23.50 
PSIG” sseeesays ens 23.75 
Ceiling and Partition 
p | ” 52” 4” 

Gis. Cig. Cie. 
B&better st, Fo $43. 00 $45.00 
1 ee Ae 00 38.00 ..... 
INO; Siweees 79:40 Dea. osisivie 

Lath 


3gx1144—4’ . 





No. 3 
$16.75 
18.00 
18.50 


%,” 
Part. 
$50.00 


DEC 


(CoM 


No. 




















































925 





cars 
37.14 
32.00 
36.50 
46.00 
2.00 


40.00 
37.00 


Te 
6.40 


—— 
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NORTH CAROLINA PINE 


Norfolk, Va., Dec. 14.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 








Bdge, rough— No. 2 & better No. 3 Box Cull & red heart Pry 2 & better 
f : @ b 3 @ 20.5 7 or . oy . 27.5 - 
ora sssstvseessess++$50,00@54.00 §30.00@34.00 $28.50 24.00 $19.50@20.50 | Lath, No. 1.8 7.00@ 7.25 Roofers, 6”.$26.50@21 50 DAS, 6”. $53.00@58.00 
age te Sr ee mh aa ‘ on ro lll el i No. 2. 4.50 5.00 8”. 27.50 28.50 3” 55.00 60.00 
TL Re er icor rs 58.00 61.00 36.00 38.00 25.00 25.50 ..... ..... Fac 2”. 98.50 9 nw” 9Q'r ” 
3/4 61.00 65.00 40.00 42.00 } “actory, 2 . 28.50 32.00 10”. 28.50 29°50 10”. 57.00 62.00 
"he a ' ' Pe SRE EARA AEROS, Sa Sizes, 2”.... 21.50 28.00 12”. 30.00 31.00 12”. 63.00 68.00 
ougn 4/4— —— F 
" 8? wwe eee eeeeee- 55.00 57.00 38.00 40.00 27.00 28.00 23.50 24.00 Finished widths— No. 2 & better No. 3 No. 4 
Me bee ae utes eeu es 57.00 59.00 41.00 44.00 28.00 29.00 24.50 25.00 Flooring, }§x2% and 3” rift....... FER GPRORGe wcacn!. cacdu. ‘canna teeta 
_ erences 63.00 66.00 44.00 47.00 29.50 30.50 25.00 25.50 2%, 3 and 3%”.......... 48.00 58.00 $38.00@43.00 $24.50@26.50 
Bark strips, ee 1 & 2.$31.50@33.00 Bark — partition, COM NS siicsedsadiiccccceckeas 28.00 30.00 24.00 25.00 16.50 17.50 
BOS shsccs 14.00 15.00 Nos. & 2...........$41.50@43.50 WEE, . oe Gidea Ween ce wee ees 29.50 32.00 25.50 27.00 17.50 19.00 
Cull can ealtcsszrcces TOG TECG.” Wastitione 40% | iondcdscccicsacacccnns 19.00 59.00 39.00 44.00 25.50 27.50 
Duluth, Minn., Dec. 14.—Carlot shipments of mixed pine to retail yards is being maintained in good volume, prices f.o.b. Duluth being: 
(OMMON BOARDS, RouUGH— FENCING, Rouen 
6’ 8’ 10’ 12° 14&16’ 18” 20° — _ 6’ i= 10,12&14’ 16’ 18&20° 
Be, Ue Re cecnac cn $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 6”, No. Creer tree $52.00 $55.00 $60.00 $62.00 $61.00 
Bie iee.sicwas 61.00 63.00 69.00 71.0 66.00 71.00 71.00 No. Deve cece eee eeee 37.00 41.00 42.00 44.00 44.00 
Be Salexctcsa 65.00 68.00 75.00 75.00 70.00 75.00 75.00 ~ INGE Bik acckduandawne 26.00 28.00 29.00 30.00 30.00 
Me te Bee. oeteucnes 38.00 40.00 47.00 49.00 47.00 53.00 55.00 | 4%, No. 1.............-. 50.00 53.00 55.00 61.00 63.00 
Ll eee 41.00 43.00 50.00 50.00 47.00 53.00 55.00 No. 2 See eee eee eens 32.00 38.00 39.00 45.00 47.00 
We eatlinnan 6c 46.00 48.00 57.00 57.00 52.00 60.00 63.00 INGS Ma awiuanveginade’s 27.00 27.00 29.00 30.00 29.00 
No. 3 ee been anor ioe pogo bg ee ares ares No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 
| Re 31.00 32.00 34.00 34.00 34.00 34.00 34.00 ai ee ee “4 d 2, ada $1 
For all white pine, Nos. 1 and 2, add $1. < oy pega 130 — x Respir ge 
Boards, 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5, $21. Sl or 28, add 75 cents; SIS1E, add $1. 


For S1 or 28, add 75 cents; S1S1R, add $1; for resawed, 


Drop siding, grooved roofing and O. “e _Shiplap, 
Shiplap and D&M, 8’ and up, add $1. 
No. 1 Piece Sturr, 81S1E— 

6’ 8’ 10’ 12’ 14’ 
ee Sawn $26.00 $28.00 $30.00 $30.00 $29.00 
EE 9 4:6:6:573 26.00 27.00 29.00 29.00 28.00 
"Far 27.00 29.00 30.00 32.00 31.00 
FP 31.00 32.00 34.00 36.00 34.00 
| 32.00 33.00 35.00 37.00 35.00 
EE piccnaie 37.00 38.00 40.00 42.00 40.00 


No. 2 piece stuff, 
or S48, add $3. 
Minnesota larch, 


$3 less than No. 1; pine, rough, deduct 75 cents; 


2x4- and 2x6-inch, $3 under Norway pine. 


add $1. Flooring, 5%- and %-inch ceiling, or beveled well tubing, add $2, 
8’ and up, add $1.50. Drop siding or partition, add $1.50 
Well tubing, D&M and beveled, add $2. 
16° 18’ 20° SIDING, 4 AND 6”, 4 ro 20’— 
31.00 $33.00 $33.00 = 6” 4a” 6” 
= “ae “wees B&better ............ a eer ee eee $20.00 $22.00 
31.00 24.00 34.00 | creer cece eeeeecceees oy 00 38.00 Norway, C&better... 34.00 36.00 
33:00 36:00 36.00 Ciena enuenee 8.00 31.00 
pp ri bo ye Siding may contain not to exceed 20 percent of 4- and 9-foot. 
D&M Siding run to O. G., $2 a thousand extra; product of the strip as it 


grades. 





3eaded ceiling, %-inch, $1.50 more than same grade of siding. 





CROSS TIES 


St. Louis, Mo., Dec. 14.—The following cross 
tie prices prevail f.o.b. St. Louis: 


Untreated 

White Southern 

Oak Sap-Pine 
No. 5, 7x9”, i 9-inch face..... $1.45 $1.25 
No. 4, 7x8”, , 8-inch face..... 1.35 1.10 
No. 3, 6x8”, + inch face..... 1.20 1.00 
No. 2 Gxt”, 1 inch face..... 1.10 85 
No. i, 6x6”, - 6-inch face..... 1.00 «ta 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 


white oak. ; 
Switch Bridge 
Ties Plank 

NE Saree ere T $43.00 $42.00 

DRCOG caivdcencncndescawveneer 40.00 38.00 





CALIFORNIA PINES 


by Air Mail to AMERICAN LUMBERMAN | 
Dec. 14.—The following 
are average prices for December to date, of 
‘aifornia pines, f.o.b. mills, as compiled by the 
‘alifornia White & Sugar Pine Manufacturers’ 
Association: 


Special 


San Francisco, Calif., 


California White Pine 
Clear, +2. - 


Sugar Pine 


Clear, a.w.— 
ye 4/4. 


Nos. 2, 4/4.$ 80.00 No. . $104.00 
Nos. ee, 5 / & > 1&2, 5/& 
Rr ee (ih ae Loree rere 93.50 
No. 3, 5/&6/4 51.75 No. ‘2, 8/4.. 102.75 
mo. 8, 8/4...<%% 64.50 No. 3, 4/4.... 89.25 
Select, a.w No. 3, 5/ &6/4 Ta.40 
Si aoe 68.25 No. 3, 8/4.... 88.75 
C, 5/&6/4..... 70.25 Inch shop ...... 41.25 
Sy SRR 59.25 Shop, a.w.— 
’ D, 5/&6/4 .... 52.00 No. 1, 5/&6, 55.75 
Nch shop ...... 33.50 No. 1, 8/4. 75.00 
Shop, a.w.— No. 2, 5/&6/4. 35.00 
No. 1, 5/ 86/4. 50.00 NO. 2, 8/4.604. 44.50 
No. 1, 63.25 No. 3, 5/&6/4. 25.00 
No. 2, 5ye6/4. 3.00 Select, a.w.- 
No. 2, 8/4 43.25 Me 1) Eee 93.00 
No. 3, 5/&6/4. 23.25 C, 5/&6/4 84.00 
Stained, 5/&6/4 27.25 D, 5/&6/4- $0.25 
Mixed Pines White Fir 
Common— C&better ....<. $ 44.75 
No. 1, Ixa.w..$ 46.00 No. 8&btr., com., 
No. 2, 1x12... 43.50 4/4 A.W. .....- 13.50 
No. 3, 1x12... 21.75 Dimension, 1yfxa.w.— 
No. 4, 4/4xa.w..16.25 No. 1......... 20.00 
Dimension, 1 oxa.w.— ING: Becvcancns 16.50 
eee 20.50 Douglas Fir 
2 eee 15.50 Com., 4/4xa.w..$ 19.25 
“ding, % x4— COO a ctxicarcs 23.25 
5 arate aes 38.00 
C kev. < Sratecdes 33.00 Lath 
Dur. ....... 26.00 | Mixed pine— 
PRG Rees vcie cas $ 6.00 
v Box INGe Biaveceeas 4.00 
xed pine ....$ 21.50 lee ee 1.50 





WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Dec. 15.—The following are 
f.o.b. mill, and f.o.b. Chicago shop, prices on 
Pondosa pine: 

Boards, S2S No.2 No.3 

com. com. 

1S age (2) 2a |. Ea a ere $34.00 $19.00 
ESO, BO CNG. cc cscweccccacsccdeccuc ee ee 
Ee MUGEN tics vcccecsaccccnvncces Se aeeee 
PMR ee ROP CAN EO ccacececmecccwacweeesc 30.00 21.00 
1x13” and wider, 10 to 16’.......... 35.00 25.00 
No.4 No.5 

com. com. 

ESAT DN - WIGGE >. ciccici ricswccecceass $15.50 & 8.00 

Select, S2s 

peamer6= = CEE 

ix 4”, @ and 8”, 10 to 20°. 00 $66.00 $45.00 
EME avesdetdadeeeeacncaunes 7.00 77.00 57.00 
BBle. cenciavetcassacdeccaiws 93:00 88.00 67.00 
EMIS” GHG WIG. cocccnticce 98.00 93.00 72.00 
5/4, 6/4x4” & wdr., 10 to 20’ 96.00 91.00 74.00 
S/S GUNG WGP sic ccccceccccos 98.00 93.00 76.00 

Shop, S2S, f.o.b. Chicago 

: No.1 No.2 No.3 
ef R QUO C/E es acide tisinnecaes $63.00 $48.00 $38.00 
rr pre ere Cre 73.00 58.00 38.00 

Above prices are for shipments of No. 3 and 
better, shop. For straight cars of specified 


grades, add $5. 


Spokane, Wash., Dec. 12.—Following are f.o.b. 
mill: 


PONDOSA PINE, 16-Fr., INCH— 
No.1 No.2 No.3 No.4 No.6 

, MOOT oe -$42.50 $34.00 $20.00 ..... ...2. 

Oe done cacadee 43.50 35.00 22.50 ..... 

Se ccetutckes Shee. Dee Bee” -isace “conan 
IO” sieccevewac 41.50 30.00 Bee Sarees soned 
BA edenacecen 45.00 30.00 22.00 ere ama 
Ge OW ictcciéas- Gadex daaee $16.50 $8.00 
PONDOSA PINE SHOP, S2S— 

Factory 
Cc No.1 No.2 No. Com 
oe & 6/4....$66.50 $51.50 $33.50 $22.50 ..... 
Canmvakmes 76.50 61.50 43.50 22.5 sudan 
a4 CHR Ow a Heakad “adeuae ‘“haweet ) veateae $28.25 
IDAHO WHITE PINB, 16-FooT— 
No.1 No.2 No.3 No.4 No.6 

Oh wanweewans $50.00 $47.00 $22.50 ..... cece 

On “wcadetuene $1.06 46.40 77.56 ...:. 
oe eandweduns 49.00 43.00 MN kien xn eae 
On ‘scocecdeas 52.00 43.00 ee” .sataa é 
aa avatinkas as 71.50 465.00 27.50. ..... Te 
WG GR akan scene, tedam “awens $19.00 $8.00 
WHITE Fir, 6 To 20-Foot, INcH— 

”“ ” 8 “ 12” 4’ &wdr. 
— 1 & 2....$23.50 $25.50 $26.50 $27.50 ..... 
aeeeaaks 19.50 20.50 21.50 rere 

No biviéade €téae kedde @aeues sscese OO 





WEST COAST SPRUCE 


{Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Dec. 15.--The following are 
prices for mixed cars~ prevailing here today: 
OTs EO “caida cae ww nccw sk KadeetaweevaRaenl $75.00 

Pee Ci RMN A ih arccaenansecuwcede eas 65.00 

RIOVOU GIy NN 6 cckctacdscecctuaeedeudes 30.00 
WDE widkecékecacwaeatadeusteices 31.00 

FRO ee re Ce te ee ree le Fae Pe 4.25 
PactOry GIGGN, | iiss ccicidndcccecascnces ee 
iy Shedbveduaeevenacecanaes 31.00 

1%” Makbedae ade Maweencndeel: 32.00 

Pere eT eT eee Ce 

2" Cevédawarwideedaccalsars 41.00 

POT CTR CR CT CPC CET CCC EET 43.00 

Box lumber, enh Wesnedssdcuhaccdeuee eens 18.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Dec. 15.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: . 

Shingles 

Best Primes Economies 
Be | wavevdnawcocucaeeaees $5.70 $3.20 are’ 
SOPs Fcy tree rece he 6.70 4.85 $3.90 
Oo dedvwncecccckeree Cran 6.95 5.45 4.30 
CS vis icwedeedens aaa 6.95 5.45 4.30 

Lath, 4-Foot, 34x1!/-inch 

Pith Devcagansawaes $8.90 INOe Bb dcsesncneves $7.90 





RED CEDAR SHINGLES 


Seattle, Wash., Dec. 
mill are: 


12.—Eastern prices f.o.b. 


Per square Per M 
{ bunches 4 or 5 bunches 


First Grades, Standard Stock 


extrem Stare; 6/2 e. cs ie seve $2.26 $2.85 
emer GORTe, S/S. cecccsces Bae 2.95 
Jog Mt) a 3.25 
ge! Re Ty a 3.13 3.90 
MMO he coca ve descactsene seReee 3.80@3.85 
peo a ee ee a 3.54@3.58  4.80@4.85 
First Grades, Rite-Grade Inspected Stock 
Butta otare, 6/2... .66«6+eGae $2.85 
BPewere StGS, O/2. 2.660. ccee OOM 3.06 
boo, A err 2.80 3.50 
yo a 7 > eee 3.17 3.95 
WuUrekas ...cccccccccccccce wOA@s.86 3.96@3.96 
POGTOCtIONE © i cic ccecteciccn SE 4.90 
Second Grades, Standard Stock 
Common stars, 6/2 a giana caer $ .88 $1. 10 
Common stars, 5/2........ 1.00 25 
Cums CIGATD oc iciscdeds 1.56 193 
British Columbia Stock, Seattle Market 
XXX ones) is abe alma iou can aha deen 3.75 
peo oo A. 4 Se $3.33 4.15 
I é ivdtcawsan aeons 3.49 4.86 
PL i cunxadenaceawes lace 5.00 
ee Ge BO ECCMID. ac cc ncscces 1.60@1.76 
mame Ofa 10" C0. Be ccccce 45 80 















































W4 AMERICAN LUMBERMAN DECEMBER 19, 1995 
66 ” 
SOFT TEXTURE” SOUTHERN HARDWOODS 
Cincinnati, Ohio, Dec. 15.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, a Virginia, and Tennessee hardwoods today: 
QUARTERED WHITE OaAk— Hickory— 4/4 5/4&6/4 BEECH— 
r : See ... $ 95@105 $ 950105 Ue 65@ 70 b bo f 
: “/4 5/486 /4 8/4 nO, COM, >. 65 70 65 70 No. 1 com a= , 45 . ” . ye 2 
incl eee eee eng ne ted ee} rT tet oe tae No. 2 com..... 35 40 35 40 No. 2 com..... 37 30 36 33 33 
OECD assveccoe 5 vo “ ” 
No. 1 com..... 85 85 90 90 95 MAPLE— 4/4 5/4&6/4 8/4 10&12/4 16/4 
Na oO aon 50 54 59 55 60 WAS wc ccsccccscccecsvceseves -$ 83@ 88 $ 88@ 92 $ 92@ 97 $100@110 $115 @12 
Sound wormy.. 45 52 57 55 60 . ra RBS ai) #ce Pie. eh ereia:0 wievelerene > : > pe be 4 He 95 100 
QUARTERED RED OAK— WHITE AsH— Be ta eae in oe ¥ ‘ ~ 
WAS <5. sees $110@I115 eghaa ate Ree A wale oie aera $ 95@100 $107@112 112@117 125@130 
No. 1 com..... 6 No. 1 com. and sel........0000 55 60 "3° i § hed 82 ¥t00 lee +155 Oin 
No. 2 com..... 45 BAO MOU <sisie sia oiais oo eae eee 32 35 35 40 40 45 45 50 5055 
PLAIN WHITE AND RED OaKk— an 
FAS .........$105@108 $115@125 $130@140 VALLEY HARDWOODS 
eee ( : RC &5 5 90 
No. 1 ae oa : 7 70 75 70 15 Cincinnati, Dec. 15.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
= ; com..... 4 45 47 4 * ct ms 4/4 5/4&6/4 8/4 CoTTONWoop— 4/4 5/4&6/4 8/4 
NO. S COm..... 25 22 25 23 - 26 rd. re TAG Re - = 
Sound wormy.. 48 55 60 55 60 _ a $105@110 $110G115 $133@118 Cito oe et aes 
Basswoop— hain oth ll 70 70 7 =675— 80 No. 2 com..... 30 32 «32 34 
as See Bee edits $ 70@ 75 $ T5@ 4 $ 75@ <4 OTA * pepe te 60 wis 65 70 QUARTERED WHITE OAK 
No. 1 com..... ( 53 55 5 55 5 € é ‘ ee 
No. 2 com..... 31 33 38 38 = 43 jm gigi - os ” ad tte eeeees “aes $128@133 $133@138 
“4 . sele q Y 4 « ” 
CHESTNUT— TO 515582 97@100 100@102 102@105 og gala 77a oa 780 "80 4 
FAS ......... $105@110 $115@120 $125@130 No. com... 66 65 6 1 70 1% No. 2 com..... 40 45 45 50 50 55 
eS oo ae 70 70 75 5 80 Sap: a we: dee - 2 
Me. 8 com. 24 21 2» ee 929 Gee hen oe 62@ 67 QUARTERED ReD OAK— 
Sd. wormy and arn ‘ ANS 2 tists eiaivers f 
No. 2 com... 38 38 40 40 42 eS F&F Eee Ts No. 1 com..11.° 88" 40 
Sd. wormy and No. 1com..: 34 37 37 40 45 No. 2 com..... 35 «40 
wae & No. 2com... 28 24 25 27 26 28 Sire Varia eerieney SPS = 
better ...... 42 42 44 44 45 — a PLAIN WHITE AND RED OAK— 
Spo i) N. VAS 
BircH— D. log run..$ 42 $ 57 $ 60 ee * Sah ges lee =e = $ ZS $105 @ 110 
FAS .......-.$115@120 $120@ 125 $125@130 Sort ELM— 4/4 5/4 6/4 8/4 No. 1 Shin... he 57 57 62 62 g 
No. 1 com. and RRND 26S inieetviisie $65 $67 $67 $70 No. 2 G6M-....... 36 39 40 45 45 50 
* SReGORREP Ss 2 UW 8 No. 1 com.... 4% 50 50 5D No. Som... 20 22 22 25 25 9 
No. 2 com..... 35 35 40 40 42 No. 2 com.... 25 27 27 28 Sound wormy.. 33 35 39 44 44 “8 
NORTHERN HARDWOODS POPLAR 
—— eae : : ee Cincinnati, Ohio, Dec. 15.—The following are 
Present hardwood prices, f.o.b. lower Michigan mills, are as follows: average wholesalers’ carlot prices, Cinotanati 
No. 1 No. 2 No. 3 No. 1 No. 2 No. 3 ase, on “soft texture” poplar, from Virgini 
- FAS Selects a. “page com. FAS Selects com. com com West Virginia, Kentucky and Tennessee, ara 
ASS WOOD— No o ‘0. 3 Ss .LM— Mississi 
4/4.$ 65@ 70 $ tad 60 $ a 47 oe $20@22 1/4 no" 115 95 100 85 90 50 55 ...... : os ee oe 
5/4. 70 75 65 50 30 32 22 24 | 1674: 125 130 110 115 100 105 55 60 ...... Hors 7extURs 4/4 
6/4. 75 80 r4 70 = 55 33 35 22 24 - a mh . VANS ale: ase 5-660 7 alg si03@ 12 s105@11 
8/4. 80 85 70 75 60 65 38 40 ...... ARD MAPLE—- Saps & select. 
10/4 95 100 85 90 710 75 45 60 ..<s 4/4. 80@ 8&5 65@ - 55@ 60 33@35 16@18 NO. 1 COM. .... 50 ag és 36 * a 
at pee 5/4. 85 90 70 60 65 35 37 18 20 No. 2 com. A.. 36 388 42 45 45 48 
5/8. No. 2 Common & Better 30@32 12@14 | §/4° 82 100 80 so So eaaee Pi ot com. B.. 25 27 27 29 28 30 
4/4. 65@ 70 55@ 60 40@ 45 26 28 17 19 | 407/47 110 115 95 100 85 90 45 50 23 25 TAS... 7 9 
5/4. 70 75 60 65 45 50 30 32 19 21 | 49/4" 120 125 105 110 95 100 45 50 26 28 <n ge Ro a S7@ 92 $ 9°@ 98 $ 98@103 
6/4. 75 80 65 70 50 55 35 37 19 21 | 44747 130 135 115 120 105 110 50 55 ong eee Tle i i A ae 
8/4. 85 90 75 80 60 65 40 42 19 21 | 4674° 145 150 180 135 120 125 50 55 °..... miask baw & SF 
Birch— . , cin... No. 2 ° RB On 7 
4/4. 105@110 85@ 90 50@ 53 30@32 17@19 | Harp Marie FLoonine Strock— . No. 2 com. B.. 25 27 26 28 27 30 
b MUA chews aaa 50@ 53 30@33 20@23 | —— 
eh a 8 8S ea a2” 85 32°35 22 95 
6/4. 11 115 90 95 65 9 9 6) eo #0600060 . 0935 8:09:0:0 0 « 
8/4. 115 120 95 100 70 75 40 45 ...... Sorr Mapes POPLAR VEI 
10/4: 120 125 100 105 85 90 50 55 llc, 4/4. 70@ 75 60@ 65 45@ 50 28@30 18@20 eee : BE SIDING 
12/4. 125 130 105 110 Tae 3 ine * ie 5/4. 80 85 70 7 55 60 33 35 20 22 Cincinnati, Ohio, Dec. 15.—The following are 
16/4. 140 145 120 125 130 BAG: Zoaciess Aue 6/4. 80 85 70 75 55 60 38 40 20 22 | average wholesalers’ carlot prices, Cincinnati 
Sorr ELmM— 8/4. 85 90 75 80 60 65 40 45 20 22 | base, quoted on poplar bevel siding: 
4/4. 65@ 70 50@ 55 40@ 45 28@30 18@20 END DRIED WHITE MAPLE : No. 1 ‘No. 2 
5/4. 75 80 60 65 45 50 30 32 20 22] 4/4. 110@115 ........ ge Pa er Clear Select ‘cam cam, | 
6/4. 80 85 65 70 50 55 33 35 20 22 Bye. AID TSO cesclenss BO OO aaswwas wees ee eee $55.00 $45. 00 $32. 00 $22.00 
8/4. 909 95 75 80 60 65 40 45 ...... 6/4. 120 125 ........ 3 eae ee ee 55.00 0:00 28:00 19.00 
10/4. 100 105 85 90 75 80 50 55 ...... 5/4. 105 TO os nisnes OO: 1D neasas kaknok  apnidtcdeiolencee 48.00 hy 00 21:00 ‘17.00 
Following are prices of Wisconsin hardwoods f.o.b. mill points: Louisville, Ky., Dec. 14.—The poplar siding 
No. 1 No. 2 No. 3 No. 1 No. 2 No. 3 market is steady and unchanged, prices f.0.b. 
FAS Selects com. com com. FAS Selects com com com Louisville being: 
ASH— Rock ELM— No.1 No.2 
4/4 $100@105 $ 5@ 90 $ 620 +4 $33@35 at B/k. GOQ@ WB seduces 45@ 47 25@28 19@21 Clear Select com. com. 
5/4 110 115 95 38 40 21 7 See 50 53 30 32 20 22 | 6-inch ......... wees $44 $30 $22 
6/4 115 120 100 108 80 aS 45 48 23 24 6/4 TBS OBB: .52scas 55 46060 «682 «685 «O20 «22 | S-inch ............. 55 42 30 22 
8/4 120 125 105 110 85 90 50 52 23 24 Vi a meee 60 65 35 40 21 23 | 4-inch ............. 50 40 24 18 
Bass woop— 144 = Bo ery z Ha os a4 RAR AES 
4/4 68@ 70 58@ 60 48@ 50 28@31 20@22 | 12/4 meee. Si am ee. ae aire 
it HO Te Og 80 fo HOH 07 | Fano Marte— HARDWOOD DIMENSIONS 
6/4 78 80 68 70 58 60 44 36 23 25 4/4 75@ 80 65@ 70 55@ 60 30@33 16@18 : 
8/4 83 85 73 75 63 65 38 40 ...... 5/4 8) 85 70 GOO SS 85 88 18 80 | , Colones, Dec. 16--Actual sales of clear shor 
Sainte cas 6/4 8 90 75 80 60 85 38 40 19 21 > gp ood ning ag and birch selling at 
4/4 110@112 90G /4 90 95 80 85 65 0 40 45 20 22 e same price as oak, were made f.o.b. Chicago 
ca tin dit Sk’ ok ce oe Shean soe as | 10/4 200 105 90 95 75 0 86 8 ...... this week at the following prices: 
6/4 116 120 96 100 60 65 40 45 20 22 | 12/4 110 115 100 105 90 95 63 65 ...... Furniture stock— Plain oak Gum 
8/4 120 125 100 105 75 80 45 50 20 22 | Sorr MaPlLu— MNS Ee fi 3. mtr hsra-cneiaco OE $50.00 $48.00 
ieee seo 130 2105 110 #90 95 65 6O ...4.. 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 24x BEML va. iuie 5.9. c0-o aa ales Avige.<” ROD 60.00 
PERI celwieiar whmuceus OD BUO..cawweiss™ weww ee 5/4 75 80 65 70 50 55 32 35 21 23 GI ee ea ar ares ies ane een 65.00 65.00 
Sorr ELM— 6/4 80 85 70 75 55 60 35 40 21 23 | 2%x2%x30" 1011 75.00 70.00 
4/4 68@ 70 58@ 60 42@ 45 25@28 21023 8/4 8 90 75 80 60 65 40 45 21 23 i 2 ail ACHR UCEC TENT Oem ae 80.00 75.00 
5/4 5 78 65 68 50 55 30 35 28 OaK— Chair stock— 
6/4 80 85 70 7 65 60 32 35 23 3B 4/4 95@100 75@ 80 60@ 65 38@40 20@22 ixe” and wider x 19” ..c.c..0... BE00 55.00 
8/4 85 = 90 75 6800 6©660)0— 65 835 400 2825 5/4 100 105 80 85 65 70 40 42 22 24 14%4x4” and wider x 19”......... 60.00 60.00 
10/4 95 100 85 90 70 75 BO BS \osyoe 6/4 105 110 85 90 70 7 44 46 22 24 2R4 ONE Wider X 19? ooccccccces 75.00 70.00 
12/4 100 105 90 95 75 80 55 60 ...... 8/4 110 345 50 9f. FR. 80 47 50 2F BF LT ayiindor ow... 70.00 70.00 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HEMLOCK Boarpbs, S1S— HEMLOcK, No. 1, S1S1E— 
1x 4” §27.00@28.00 $28.00028 50 $29.50@20.00 $32 00@32.50 $28 50029.00 | 2x 4” § 003 0@ ose 1336.00 
x d y 28. 28.50 $29.50@30. 32.00@32.5 .50@29. : 4” 30.50@31.00 $20.00@32.00 $31.50 .00@3 
1x 6” 29.50 30.00 29.50 31.00 32.00 32.50 35.00 35.50 31.00 31.50 2x 6” 27.50 @33/00 7850" 29.00 30. ribet 00 eo 00 35, $0 vt s0@3s) 6.00 
ix 6” 31.50 32.00 32.50 33.00 34.00 34.50 37.00 37.50 33.00 33.50 2x 8” 29.50 30.00 39.00 32.00 31.50 32.00 33.50 35.50 35.00 36.00 
1x10” 32.50 33.00 33.50 34.00 35.50 36.00 38.00 38.50 34.00 34.50 2x1” 29.60 30.00 22.50 33.00 23.50 34.00 35.00 37.00 36.00 37. 00 
1x12” 33.50 34.00 34.50 35.00 36.00 36.50 39.00 39.50 35.00 35.50 2x12” 30.50 31.00 33.50 34.00 34.50 35.00 36.00 38.00 37.00 38.00 
For merchantable S18, deduct $3 from price of No. 1; for No. 2, deduct $5. No. 3 pasion rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 


For shiplap or flooring, add 50 cents tu prices of No. 1 boards. 
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~ ‘DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Dec. 16.—The following prices 


paid for yard items, f.o.b. mill, were reported 

today: 
Vertical Grain Flooring , 

ere- 

High Low vailing 

prices prices prices 

oe INO, 2 (CIOMP «css cee neee $46.00 $39.00 $42.00 

IAG SD chceieaneuseekese 30.00 28.00 29.00 

Slash Grain Flooring 

1x4” No. 2 and better....... $28.50 $28.00 ..... 

ix6” No. 2 and better....... 35.00 Se kms 

MOS. SiS hccerncaysnece SO Bees 5063 

Stepping 
No. 2 clear and better...... SRE Saalawa von 
Finish No. 2 and Better 
ee NE OO cbse Meas ea tiwes SONG ects «alae 
Casing and DASE.......cccves 63.00 $62.50 ..... 
Ceiling 

x4” No. 2 clr. & btr....... $28.00 $27.00 $27.00 

INO. @ cecnacesverveciacns Gee BE vecsns 

1” No. 2 ely. & WE. cscs 4 $0.00. 29:00 ..... 

INO. GE oc-hntaeccdcncdéowe Gree yi A: 

Drop Siding 
me’ NO. 2 Cir, & DtP.. ccs $35.00 $32.00 $35.00 
INO: 2 GHG sccccivaccs OELOM “keene  xweds 
No. 1 Common Boards and Shiplap 
ee ANG 10". cicccccinvcvceccsQkhOO FIOO FI5.50 
EE scree ere 5 a ee 
Dimension, No. 1 Common S4S 
a SE OD BA ids oh cisn one $16.00 $15.00 $16.00 
Plank and Small Timbers, No. 1 Common 
me", 42 10:16 SAG eicscccces $19.50 $19:00 .«..... 
mis’, 12 tO 16 BABin cc wcces WR cere. do were 


Timbers, 32’ and Under, No. 1 Common 


Bey SORE Ss ccd sie wate mane wets $22.00 $20.00 ..... 
Shop 

4/4x12 Panel stock, green, S2S 11/16— 

ME. co 5 he Po wie CO ORLOk CADRE RRR Ue eC Oee eae $36.00 
No. eA Ee ee CPT Ce TTT 26.00 
ON, ERA Pie SO) PE ORO EEE ETT 16.00 
e4-8/4 Kein dried, S25, No. Tacos ccasciencs 35.00 
5/4-6/4x5 Hemlock, kiln dried, rough...... 27.50 
8/4 Vertical grain, rough, No. 1. 32.00 


kiln dried, 
[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Dec. 15.—Fir prices today, 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


Mee Teh ONO . Oy chee che ceded cweeeoeeene $45.00 
No. 2 clear 42.00 
SNS EMCEE gars a ue eee hide k MA EAeD wie eee ee 27.00 


car 


Ix3 and 144,” No. 2 clear and better........ 45,00 
ING. &. CHOBE. is secc cceeerveennce 4 32.00 
Slash Grain Flooring 
me” No. 2 clear and .DetteP.vcécccceccvewcs 28.00 
Gi a CHOME cinta caeenencaveeotnnsacce aaa 
ix6” No. 2 clear and better....ccsccccccece 36.00 
IVOs @ GlGGE ca ccccccuacvdsuacceesesdeeeds 28.00 
Vertical Grain Stepping 
1% and 1144” No. 2 clear and better........ 60.00 
Finish 
MO: 2 ClOGE RIG WOTIOEs 660 ccc 6k eee Sem wee 50.00 
Ceiling 
mad” No. 2 clear and better.....cecccocees 28.00 
GAs ORR a cds 66 hE OW RIO BAO o ademas 21.00 
ie LEG), 2 EE WICREOE sons ces ctw ecccdoncewees 27.00 
INO: & GROG ccc ciictce ceri wees ee teeede wen 22.00 
Drop Siding and Rustic 
Pe NO. 2 ANG WOCEOR oc ccwsuccecctaceevens 34.00 
NOs BS GIOGD isccccwevecdsetccesuvneneds 27.00 
Boards 
ree ree ee erry $16.00@ 7 50 
re errr reer rrr eee 
Dimension—2x4-Inch, S4S 
RC 7. Re eee errr eee 16.50 
OU eae oe ea aes 12.00 
Timbers 
Ee etre Cae te CREE CT CET 18.00 
NOR PNOE cacon ence cdeach cand eaduawde 19.00 
Miscellaneous Items 
California, random ..... < ineeKeewnonane 15.00 
MONON GIS win acco cd kciddeeusenenwaueaae ss 3.25 





WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Dec. 15.—Present log quota- 
tions are: 

Cedar: $15 to $17. 

Yellow fir: $24, $18 and $12. 

Red fir: $16, $15 and $14. 

Spruce: $26, $18 and $12. 

Hemlock: $10 and $12. 


Everett, Wash., Dec. 12. 


tions: 


Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 
gacedar: Rafts of shingle logs only, $18 base; 
“ cents added for each one percent of lumber 
gs. 

Hemlock: No. 2, $13@13.50; No. 3, $11@11.50. 
Spruce: No. 1, $26; No. 2, $19; No. 3, $13. 


Log market quota- 








CYPRESS 


Current f.o.b. Chicago prices are: 
GULF RED CYPHESS, NEW GRADES— 


om Rough 
‘actory 
Tank FAS Selects Shop Box Peck 
4/4”... -$118.50 $103.50 $ SS 50 = 50 $34.50 $34.50 
5/4”... 123.50 108.50 1.50 58.50 36.50 34.50 
6/4”. -- 126.50 111.50 4.50 aL. 50 36.50 34.50 
8/4”... 185.25 119.25 92.25 69.25 35.25 35.25 
10/4”... 141.26 126.25 98.25 75.25 ..... adae 
12/4”... 141.26 125.256 98.25 75.25 
16/4”... 146.25 130.25 103.25 80.25 ..... 47.60 
Common, S1S or S2S to 13/16-inch, 8- to 20-Foot 
No. 1 No. 2 No. No. 4 
De sacucutusns $52.50 $41.50 $32.50 $28.50 
PG 666 cegnnnt 52.50 43.50 34.50 28.50 
Der, dackceaenes 52.50 41.50 34.50 30.50 
BONG ciccucwrne 54.50 45.50 35.50 30.50 
BORE bicecedecs 61.50 50.50 36.50 30.50 


Nos. 1 and 2 specified lengths, add $2. 

For rough. add $1; for S4S, deduct 25 cents. 

For 5/4 and 6/4, add $3 to price of 1l-inch; for 
8/4, add 75 cents. 


ata a “oro "i to 20-Foot 


Cc 
a to 10°. “$104 ty $ 9. 00 $ da. 00 $84.00 $74. 00 
> 1 |. ll CRP 1.00 107.00 102.00 92.00 1.00 
5 5/4 and 6/4 wf D grade, add $3; for 8/4, "aan 
$5.75. Other grades, for 5/4, add $5; for 6/4, add 
$8; 8/4, add $15.75. 


Bevel Siding, '/-inch, Standard Lengths 





Cincinnati, Ohio, 


Dec. 15.—The following are 


average wholesalers’ cariot prices tuday f.v 0. 
Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


peel Selects, rough ——- 
GIG gadeadeceecesese ecewequcacewes $69 25 $44.25 
DEE ecducdeavectuce eéheucsceneaaas 79.25 56.25 
CFS eeaese wwaeke ee wtéwees . 82.25 59.25 
OSG cakscdducecessccaweas ocvcquae 90.00 66.00 
Common, Rough— No. 1 com. No. 2 com. 
Dit random whiths and lengths.$53.25 $42.26 


Finish, $1S or S2S— 
Clear 


1x4 to 


 eerree $ 


Heart A B Cc D 
102.50 $97.50 $92.50 $82.50 £72.50 


For 5/4, add $5; 6/4, add $8: 8/4, add $15. 
YELLOW CYPRESS— 
Factory, eo 


_ 2 Rand. widths 


A No.1 No.2 
OP ecdiawa $75@85 sags 83 $81 a2 $33 $25 
5&6/4 -- 80@90 38 27 
SLO Sidaexe 90@ 80@85 B7 A 41 ba 
Boards— No. 1com. No. 2 
1x 6 and dhcaasadaada «ee. - $40.00 $33. 00 


St. 


Louis, 


Mo., 


Dec. 


47.00 


14.—The following are 


current quotations on cypress, f.o.b. St. Louis: 
GULF COAST RED CYPRESS— 














A B Cc D New Grades 
34u4, & OF 6 occ cn $45.25 $45.75 $41.75 $28.75 Factory 
~ Tank Selects Shop Box 
Bungalow Bevel Siding, 8 Inches Wide § $48.75 $32.75 
—From “<< —- —From 5/4 Stock— 60.75 34.75 
A &btr. A B Cé&btr. 63.75 34.75 
$53.75 se 75 $43. 75 Oe cues. ceed edea 71.50 33.50 
64.75 55.75 53.75 5a” $71.25 $62.25 $60.25 ue ie, 
nade) .. ete wees %” 71.25 62.25 60.25 17.25 wawua 
Lath, 4-Foot 82.29 $2476 
vue No.1 No.2 | Peck random 4/4”.......seeeeeseees ee fates oe - 
SOE iacib neduceawewiavesdavewnenee $9.00 $8.00 $43.75 $31.75 
RED CYPRESS, OLD GRADES— 59.7 48.75 31.7 
Factory, Rough— No.1 No. 1 No. 2 Add $2 for specified lengths on common grades. 
FAS Selects shop com com Finish, $1S or S2S— 
4/4 ....$100.00 $ 90.00 $ 55.00 $50.00 $40.00 Peed 
5/4 -- 105.00 95.00 70.00 50.00 40.00 B Cc 
6/4 107.00 95.00 70.00 50.00 40.00 1x4—10” , $104 00 $ 99 00 $ 92.00 $ 82.00 s7at 0G 
8/4 110.00 100.00 80.00 50.00 40.00 >: ie 0.00 108.00 110.00 90.00 79.00 
10/4 135.00 120.00 95.00 eae aaa PS eerere es ior, 00 122.00 112.00 104.00 ..... 
LS 135.00 120.00 RO ee en BEM dsacaue 137.00 132.00 122.00 115.00 ..... 
/4 T4500 YSG0O@ 10000 ciccc ccceue Bungalow Bevel Siding— A B C&btr. 
Boards, oe No. 1com. No. 2com. Peck | 1%x 8” .....cccecccccccccces $74.75 $65.75 $63.25 
BR So eee $53.50 $43.00 eee 14x10” ducedeuecadeandecunne 79.75 70.25 68.25 
DERE Sundance dedecianae 60.50 GaGG  sesaa 
1” random $33 50 a Siding— A B Cc D 
BLE OSeee eee SELEGG. KAS ESS ‘ eccecccccccees + 948.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— in CYPRESS— 
Factory, Rough— No.1 No. 1 No. 2 Factory— No.1 No.1 No.2 
FAS Selects - shop com. com FAS Select shop com. com. 
1, eee $ 85.00 $64.00 $43.00 $39.00 $32.00 Mas isc nkatdaia $ 75 $60 $38 $31 $26 
|, errr 95.00 69.00 55.00 41.00 33.00 Wie adedakaas 80 63 50 35 29 
J, 95.00 69.00 55.00 42.00 33.00 OPE tidedaceaa 80 65 52 35 29 
 f Seror 100.00 76.00 60.00 44.00 34.00 WAS fawandcine 85 70 55 37 31 
Boards, Rough— 0,1 No. 2 DT a a 105 80 70 
Selects com. com. Peck Boards— No. 1 com. No. 2 com. ot randoms 
Wr vaiwcnaes $75.00 $44.00 $37.00 $29.00 RG cicvavacanacda $42.50 | 7 
BM 8 céencacus 75.00 44.00 37.00 29.00 BCG ecdadddeawaes 42.50 oe 0t(tiC mA 
EG” scucaneads 77.00 44.00 38.00 29.00 BAM . dade ésdadaads 43.50 » ot ee ee 
1x12” ganawkene 85.00 54.00 41.00 31.00 0) ree 53.00 caue =—t«i—“‘ KS 
Ee FORGO ices cess ages ‘aaadé 27.00 WOGMEUV EMER “Saudehewewse (“60a $23.00 
The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 
Bevel Siding, /-Inch, S1S1E Clear and Tank, Rough or S2S, 8 to 20’ 
-—Clear—_, —*A”"—7-CO“‘éB”’ = ” ” ” ” ” 
v snide Sait thos Yeu Saads | Emenee sine star sos s109. a1 
OT sccswaredas 2 ee PN SRE SEED | de “880 ttt ensesensnes sin an *a13 a4 eit 
© vivcicnaawes aa.a0 626 adage Tze Mai” CSCC TSeesesences 
Bungalow Siding, S1S1E, 4 to 20-Foot Finish, Rough, $2S or S4S 
1x8 %x8 %x10 %x8 %x10 %x12 - a pan 
Clear ..... $40.25 $47.25 $54.25 $66.75 $68.75 $70.75 ; Clear “All Heart A — 
7. ae ee 35.25 42:25 51.25 64.75 66.75 68.75 1 ne case . 20°) 3 ry sia'so py 
ie i pon pero: 50.50 60.50 72.50 42.50 49.50 62.50 
7” 4-90° °349. 6 $43.50 97.15 Oe ctawses 59.50 69.50 81.50 51.50 58.50 76.50 
5” Eee 45.50 40.75 $ Oe cscccxs 52.50 62.50 72.50 44.50 51.50 62.50 
, stesesoncasons.s 34. or OP scknass 69.50 74.50 77.50 59.50 64.50 67.50 
Prices of 7” based on shipping 5 per cent 4-7 10” bis 79.50 81.50 81.50 69.50 74.50 76.50 
of 5”, 10 percent 3-7’. Specified lengths, $2 ex- | jo” ‘""""'" gi'59 83°50 8350 7150 7650 78.60 
tra. - , WO Es sixes -ateen SE suka “neds 2.50 
Random Shop, Rough or S2S, 8’ to 20 
5 12 $43.50 Fs 766 "365-50 _ ad _— a 
” to 12”. 5 5  gnrrrer: $55.50 $65.50 $82.50 $47.50 $54.50 $72.50 
14” & up.. 53.50 62.50 63.50 MP svacaws 55.50 65.50 82.50 47.50 58.50 72.50 
$75.00 $73.00 $77.00 | 5” ooo, 64.50 74.50 88.50 61.50 71.50 83.50 
Wide Clear Finish, “All Heart,’’ Rough or $2S Ce adeaaus 57.50 67.50 82.50 51.50 61.50 2.50 
Random, 8-20’ a” adeanae 78.50 81.50 87.50 73.50 76.50 82.50 
1” 1%4-1%4” 2” 3” 4” 5” We wédiden 90.50 93.50 96.50 85.50 88.50 91.50 
14”, ..$107.50 $116.50 $115.50 $126.00 $131.00 $134.50 1) la ae 2.50 95.50 98.50 87.50 90.50 93.50 
16”... 110.50 119.50 118.50 131.00 136.00 139.50 O70 Ra ss: Hedaa eawad SNe sseus -.- 84.50 
18”... 113.50 122.50 121.50 136.00 141.00 144.50 2-inch 
20”... 116.50 125.50 124.50 141.00 146.00 149.50 -inch— 
22”... 119.50 128.50 127.50 14€00 151.00 154.50 / er or eee $54.50 $64.50 $80.50 $46.50 $53.50 $65.50 
24”... 122.50 131.50 130.50 151.00 156.00 159.50 , 54.50 64.50 80.50 46.50 53.50 65.50 
26”... 127.50 136.50 135.50 156.00 161.00 164.50 me tdduada 63.50 73.50 86.50 655.50 62.50 71.50 
28”... 13250 141.50 140.50 161.00 166.00 169.50 CO seescea 56.50 66.50 80.50 48.50 55.50 65.50 
30”... 137.50 146.50 145.50 166.00 171.00 174.50 mr géudkune 73.50 78.50 85.50 69.50 72.50 72.50 
14” & Ie wéadues 87.50 89.50 89.50 79.50 79.50 79.50 
war. 112.50 121.50 120.50 131.00 136.00 139.50 | 12” ....... 9.50 91.50 91.50 81.50 81.50 81.50 
Add for S48, $2; add for specific lengths, $2. O01 Ei <0 Waukee -acwes .!] ae --- 18.60 
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HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., Dec. 14.—The following is a summary of Chicago/Cleveland average hardwood 
prices obtained during the week ended Dec. 8, as reported to the Hardwood Manufacturers’ 
























































Institute: 
RED GUM BLACK GUM-CONTD RED OAK-CONTD ASH=CONTD CHESTNUT ~CONTD 
Quartered Plain Plain Plain 
Chgo Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev 
Pirete & Seconis go & Seconéis Firsts & Seconds No. 2 Common No. 2 Common 
4—4 122.00 ove 44. ee 5-8 ° cee 4-4 35.25 36.75 coe 26-50 
6-4 115.50 coe No} Com & Sele. 3-4 79.50 coe 54 38.00 eee No. 3 Common 
8-4 127.50 bee 4 33.00 eve || 4-4 92.75 131.00 || 6-4 44.75 eee AL one 00 
Bo. 1 Com & Sels No./2 Common | 5-4 eve 124.75 |] 8-4 40.25 coe F.A.S.Wormy 
4-4 76.50 cae 4-4 27.50 sso il 6n4 e+e 123.25 |]10-4 45.75 ose 11 seo SQ086 
6-4 82.50 eee 8-4 «oe 132.75 ||[No. 3 Common e+e 55.00 
8-4 87.25 phe TUPELO 12-4 ooo 146675 || 4-4 Seunt Wormy ‘ 
16-4 » 161.75 sory. MAPLE ra 1.25 
Plain Plain No. 1 Com 7 "Seis Firsts ec 8 4-4 - 43.50 
Firsts & Seconds Firsts & Secondis 1-2: 30.75 eae 4-4 e 84.75 : 
4—4 127.25 ep 5-8 40.00 soe |] 5-8 46.00 coe || 5-4 . 89.75 BasgwooD 
5-4 138.75 eee 3=4 42.00 eee 3-4 35.50 eee 84 eee 93.75 Firsts econds 
No. 1 Com & Sels 4-4 50.25 52.75 |] 4-4 66.00 66.00 |{No.1 Com & Sel ' see 77.50 
4-4 74.00 eee |]/No. 1 Com & Sels 5-4 68.75 83.25 || 4 eee 60.00 |] 5 «e+ 87.00 
5-4 80.75 eee 4-4 41.00 vay 1 bet eos 95.25 || 5-4 see 69.75 |INo. 1 Com & Sels 
6-4 = 77.25 che 8-4 - 88.00 || 8-4 cos 60.75 1 4 coe 60500 
8-4 84.25 cee WHITE OAK No. 2 Common No. 2 Common No. 2 Common 
No. 2 Common Sea 4-4 49.75 49.00 {1 4-4 33.25 oe eee 30.90 
4-4 43.25 46.00 Quartered 5-4 42.75 eine RD FE No. 3 Common 
Firsts & Seconds 6-4 42.75 con i econds 3-4 sss 27.00 
SAP GUM 1-2 82.25 eve |] Gas oe 69.25 eee 97.75 WILL 
aa ee 5-8 87.00 +e. ||/Sound Wormy Mo. 1 Com & Sels Firsts & Seconds 
Quartered 4-4 139.75 167.00 |] 4-4 42.50 oe see 64.75 |] 4-4 68.00 see 
Firsts & Seconcs 5-4 155.00 174.50 bas aoe 74,50 |INo. 1 Com & Sels 
4-4 = 71.25 ee 6-4 158.50 sate POPLAR 4-4 44.00 tee 
5-4 75.25 vee 8-4 181.00 18”.25 ceecmanceelirss Firsts & Seconds No. 2 Common 
6-4 73.25 eve No. 1 Com & Sols Quartered 64 eee 72.50 : 
1-4 73.25 ee. 1-2 59.25 -« |]No. 1 Com & Sels 8-4 +++ 70.00 MAGNOLIA. 
8-4 8C.00 are 5-8 61.50 78.75 || 4-4 ee» 66.50 ||No. 1 Com & Sels Firsts & Seconds 
10-4 81.75 ‘ 3-4 = 74.75 ae 6-4 coe 52.50 |] 4-4 72.75 asi 
No. 1 Com & Sele 4-4 86.50 ae Plain 84 eee 50.00 || 5-4 79.75 ae 
4-4 56.75 ca 5-4 99.00 108.25 ||Panel & Wide No. 1 ||No. 2 Common 64 81.50 oes 
5-4 56.25 Bey 6-4 97.00 ooo |] 4-4 128.75 140.00 || 4-4 36.50 a B-4 84.50 sees 
6-4 62.00 «ee |]No. 2 Common Firsts & Seconds F No. 1 Com & Sels 
7-4 58.25 ee 4-4 62.25 coe |] 728 e+e 110.00 |/Firsts & Seconds 44 55.50 eae 
8-4 69.00 noe 4-4 95.00 113.75 || 5-4 60.25 +e ||No. 2 Common 
10-4 63.00 ‘ Plain 5-4 108.00 125.00 || 6-4 63.50 ... |] 4—4 31:25 «e. 
of 2 Sggente 6-4 see 121.50 |} 8-4 67.75 ae +4 34.50 pei 
Plain - Sb <0 Hl Bug se. 130.75 110-4 69.00 ... CHERRY 
a “se 1110-4 «oe. 130.50.||No. 1 Com & Sels Firsts & Seconds 
13-17" Box Boards S-4 89-50 103.75 lisans 44 41.00 ... || 4-4  «.. 184.75 
4-4 74.25, wwe |] 474 «(200-00 115.75 |)" coe 71075 || 5-4 45.25 =. I 64 = we 200.50 
13" & War. F.A.S. '4 tee 334-30 No. 1 Com & Sels 6-4 48.50 ... |JNo. 1 Com & Sels 
44 68.00 eee 14 re 133.50 ~4 cece 67-00 84 52.75 eee aA oe- 140.50 
64 73.25 cee 8-4 135.50 134.00 ||No. 1 Common 10-4 57.00 re: B 
Firsts & Seconds 10-4 eee 165.751] 5-8 47.75 «+. |JNo. 2 Common Firsts econds 
5-8 52.50 ... |lilo. 1 Com & Sele No. 2 A Common 5-8 23.25 ... || 4 ++ 148.00 
3-4 58.50 ee 3-8 39.50 see |] 5-8 26.00 ose Meat _229.00 
4-4 64.00 ee 1-2 43.50 coo || Su6 oes 42500 qe et Firsts econds 
4 68-25 swe 5-8 54.00 ooo fl 64 coe 44.75 ., =. 4-4 68.75 
4 +25 se 3-4 60.75 72.00 ]|No. 2 B Common . toe ere 
Wo. 1 Com & Sels 4-4 68.25 75.00]|] 5-8 21.00 coe [[6-12" FLAS, Firsts & Seconds 
3-8 14.00 ... 5=4 ses 83.25 |] 4-4 30.50 32.50 || 4-4 58.00 soe |] 4-4 85.50 tee 
4-4 46.75 48.25 || 6-4 81.25 85.25|1 5-4 31.75  ... ||Firste & Seconds 54 86.25 |... 
5-4 50.50 ... || 8-4 ooo 84.50 |] 6=4 29.00 ... |] 4-4 69-50... |] Gxt 86080 97-78 
6-4 53.25 ... |INo.'2 Comnon No. 1 Com & Sels ee 
No. 2 Common 3-4 28.50 esis 45h. 4-4 43.75 42.75 Selects R.W. 
5-8 17.25 ars 4-4 51.25 -+. ||/Firsts é@conds No. 2 Common 44 69.25 aoe 
3-4 19.50 see ||No. 3 Common 4-4 94.75 110.00 5-4 75.00 oo 
_ aged 30.00 4-4 33.50 29.25]| 5-4 eos 127.50 red .; oy ze 303738 
-4 ° eee Sound Wormy 6-4 119.75 eee ‘s * 
6-4 30.75 ... |] 4-6 vee 52.00 |] 8-4 121.75 22. SSig? “SB. Zo 7... |[tO—# 203-00 s 
No. 3 Common 5-4 see 75.25 ||10-4 128.75 128.50 ESTHUT ae G-  Se 
5-8 13.25 pi 12-4 eee 134.50 Quartered No.l Shop pets 
RED OAK No. 1 Com & Sels Sound Wormy $14 39075 52.25 
BLACK GUM eect ‘ 4-4 62.75 64.50 rusts 44.7© |] 5.4 54.50 Raa 
ieee uartere 5-4 coe 76675 6-4 59.75 Ss 
Quartered No. 1 Com & Sels 6-4 93.00 2. Firate & Seconds . 118-4 52.75 se. 
Firsts & Seconds 4-4 72.50 coo I] Sa4 87.50 || 5-4 *** 356500 |ft2—-4, 76-00 s 
4-4 50.50 .++ ||No. 2 Common 10-4 91.75 103.50 || ena -r+ 226-00 |[No. 1 Common R.W. 
No. 1 Com é& Sels 4-4 52.50 «+. |]12-4 vee 107.00 yen 522-134525 || 4-4 36-25 wee 
4-4 43.25 coe 0.1 Com & Sels 54 43. 3 ere 
4-4 oe 62.75 |O, 39- ‘ 
0. 2 ene P. W. 
a. opie 
8-4 ss T9aeb al -_ 
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SOUTHERN HARDWOODS 


St. Louis: 
5/4&6/4 





8/4 


Po series ar ale toe ye “es 


St. Louis, Mo., Dec. 14.—Current quotations on southern hardwoods f.o.b. 
GuM— 4/4 5/4&6/4 8/4 4/4 
Qtd. red: QUARTERED RED OAK— 
ee 5@120 $115@120 $115@120 FAS 
No. 1 com... 2 75 78 80 82 &5 Os 2 COM. sis 65 
No. 2 com... 8 40) 40 42 45 48 No. 2 com..... 44 46 
ne ge S.N.D.: verre mn ii : PLAIN WHITE OaK— 
Ae ae 9 OF TO@ F2 SO@ 82 as 
No. 1 com. & PAS eee ees 92a 94 
eles . — e 9 No. 1 com. and 
sel. : ; 2 4 DD 7 70 72 pe 62 64 
» Lf 2 > on « ; x Bere ee a's Dm 
No. 2 com... 30 1 6330-85 8B 40 No. 2 com..... 40 42 
Plain red: No, 3 Com... 20 - 
FAS........ 115@120 110@115 115@120 Sound wormy.. 36 38 
No. 1 com... 68 70 qs 0 82 85 5 
No.2 com... 38 40 40 42 45 48 ig RED OaK— 
Le EE SSf@ 90 
Plain sap: No. 1 
7? 58@ 60 60@ 62 722@ TO 
No. 1 com... 43 5 46 49 60 62 Jo. 2¢ 238 
No. 2com..:... 24 26 28 26 28 | ipa sia: 
Corron woop— —— 
ee 58@ 60 60@ 62 tS Ne See 88@ 90 
No. 1 com..... 39 40 42 44 Saps and sel.. 65 68 
m0... 2 COM. . 4 34 35 36 37 No. 1 com..... 49 51 
QUARTERED WHITE OAK— 5 rine S-- +7 HA 
_ eee 125@130 1385@140 150@155 : : 
No. 1 com, and Sorr MAPLE— 
SR Ere 80 82 84 90 95 CBS TOR 0.6 i605:0:0% 40@ 





50 53 

108@110 
67 70 

43 45 

24 26 
48 49 

98 100 

65 67 

42 43 

1%@ 105 
75 

B 50 

36 38 

30 31 

55@ 60 


57 60 
118@120 
G2 75 
45 48 
24 26 
55 57 
108@110 
67 70 
43 45 


. ae 
80 


ar 52 
37° = 338 
31 32 


65@ 70 








HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re. 
ported to the Maple Flooring Manufacturers’ As. 
sociation, averaged as follows, f.o.b. cars flooring 
mill basis during the week ended Dec. 12: 


MAPLE— Clear No.1 Factory 
MOSER” hans ieiseeand $77.05 $56.09 $31.90 
i Wa wale wens wears 79.97 61.38 36.45 
BRC orn era crete ates 91.36 70.50 38.59 
VC EAM ea areca te» OMNIS = ase: 44.78 
Neel e cio cone ene 88.50 71.00 eae 
EE ala ecarcipretgiad 60.26 45.05 
Mee ed ancigheietpiles si nue 60.25 45.50 
BircH— 
MRE &, crear accra maroiescisiamaiercens S496 9 sacs 
WS aie oieeisid etnies LU 2 en eee 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 


Dec. 5, as reported by the Oak Flooring Manufac- 
turers’ Association : 

BX1Y%" 48x24” %x1h” %x2” 
CH. Gt. Wii scale’ SI28:08 220s $104.94 
OD. A, WEEE sins aisles 82.93 $66.91 
Cit. pin. wht.... 871.92 91.34 60.92 67. 34 
Clr. pln. red..... 68.01 83.52 56.97 60.39 
Sel. pln. wht.... 58.41 77.67 50.33 47.84 
Sel. pln. red..... 60.46 74.78 50.51 49.78 
No. 1 common... 49.66 62.78 24.21 23.34 
No. 2 common... 22.06 BEG eee Ueeeas 

x1” Vy x2” $5x1 1%” $5x2" 
Clr. pln. wht.... $80.71 $81.54 ..... $79.50 
Clr, pin, Ted... ... TOO Shoes.  vislaaps 79.50 
Sei. pln. wht.... 64.27 72.23 $60.50 65.87 
Sel. pin. ved..... 64.22 UG ee 57.64 
No. 1 common... 37.21 MeO hse 35.50 


> 


OAK FLOORING STRIPS 


Chicago, Dec. 16.—The following are carload 
prices, f.o.b. Chicago, on #;x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet. 








—wWhite—— ———Red 
Qtrd. Plain Qtrd. Plain 
ON aie eiiwecd $129.00 $82.00 $116.60 $79.00 
Sap clear ....... PEROC tae 86 a ae 
BRIE GU osieie sin verero0c 89.00 71.00 89.00 71.00 
No. 1 
COMMON 66d cscs alate e aides ON re $42.00 





BLACK WALNUT 


Cincinnati, Ohio, Dec. 15.—The following are 
today’s prices of American black walnut f.0.b. 
Cincinnati: 

FAS, 4/4, $215; 5/4, $225; 6/4, $230; 8/4, $240. 

Selects, 4/4, $150; 5/4, $155; 6/4, $160; 8/4, $170. 
No. 1, 4/4, $97.50@100; 5/4, $107.50@110; 6/4, 


$112.50@115; 8/4, $125@130. 
No. 2, 4/4, $45; 5/4 and 6/4, $47.50; 8/4, $50. 








HARDWOOD LOGS 


Memphis, Tenn., Dec. 14.—Following are 
erage quotations on logs in Memphis, and at 
points in the Memphis territory, based on aver- 
age dimensions, 14-ich and up in diameter, and 
12- to 16-foot in length: 


av- 


F.o.b. cars 

Delivered Memphis 

Memphis territory 

Variety— Per M Per M 

Red & white 'oak. $39. 00 to $44.00 $26.00 to $29.08 
IN is eared oi0'8 d:080 3.00 to 45.00  33.00to 35.00 
Poplar .......20.- 32.00 to 33.00 23.00 to 25.00 
EN retata-s's erste dncieceo 22.00 to 24.00 14.00 to 16.00 
Ash (12” and up). 35.00 to 50.00 28.00to 33.00 
Hickory (12” & up) 27.00 to 37.00 19.00 to 29.00 
Maple (16” & up). 38.00 to 38.00  25.00to 30.00 


Logs are classified by buyers here roughly 28 
No. 1 and 2, and the foregoing price range 1s 
supposed to cover the average prices paid for 
both. 


The differences between delivered and f.0.b. 
price ranges are based on the distance the logs 
are hauled, and the weight of the timber. Oak, 
ash and hickory are drawn from wider dis- 
tances; while gum, poplar and elm can be profit- 
ably drawn into Memphis only from nearby 
points. 
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NORTHERN PINE 


MINNEAPOLIS, MINN., Dec. 15.—Railroads 
continue to take a substantial volume of north- 
ern pine for repair work while box manufactur- 
ing industry, which is at the year’s peak, this 
week was another source of large sales. Some 
retail yards have taken a fairly large amount of 
stock. Mixed car loadings are demanded. Prices 
are unchanged. 

BUFFALO, N. Y., Dec. 14.—The northern pine 
trade is slow, due to the nearness of inventory. 
No change has taken place in prices lately. Re- 
ports received from the mills show that much 
curtailment in logging will take place this win- 
ter. 

BOSTON, MASS., Dec. 14.—There is little ac- 
tivity in northern pine. Buyers’ purchases are 
mostly small lots for immediate needs. Indus- 
trial demand is more satisfactory than the call 
for yard items. Sellers report difficulty in se- 
curing satisfactory prices for their better grades 
on account of the strong competition experienced 
with western woods. Quotations on the lower 
grades are steady. 

NEW YORK, Dec. 14.—The market is inac- 
tive, chiefly because prices have not rallied to 
an extent to attract manufacturers. Supplies 
are small, principally in the lower grades that 
are getting the bulk of the demand. 

NORTH TONAWANDA, N. Y., Dec. 15.— 
Salesmen are being taken off the road for the 
holidays, wholesalers desiring to devote what 
time remains before the first of the year to 
filling orders now on their books and preparing 
for the taking of stock. Prices hold firm, with 
a higher tendency. 


EASTERN SPRUCE 


BOSTON, MASS., Dec. 14.—Recent advances 
on spruce frames to $45 base are being main- 
tained. Demand for Provincial random is slow 
and prices are irregular. Some lots of scantling 
containing mostly shorter lengths are offered at 
$32. Boards are dull and prices easy. Quota- 
tions: Dimension, rail delivery, 8- to 20-foot, 
8-inch and under, $45; 9-inch, $46; 10-inch, $47; 
12-inch, $49. Other prices are unchanged. 


NEW YORK, Dec. 14.—Arrivals are light and 
prices, though somewhat improved, are still far 
from sufficient to attract the mills. Firms with 
lumber on hand find no difficulty in disposing 
of it at prices considerably above quotations a 
month ago. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Dec. 15.—Some busi- 
ness has been received in the last week from in- 
dependent telephone companies and retailers who 
are making inquiries and, in some isolated cases, 
putting in a small amount of northern white 
cedar posts and poles. There is no immediate 
prospect of a price change. 


HARDWOODS 


CHICAGO, Dec. 16.—Industrial consumers of 
hardwoods are letting their stocks run low as 
the inventory period approaches and are buying 
only in quantities to cover immediate needs. 
The aggregate demand, however, is fair and, 
judging from the number of inquiries being re- 
ceived, should show a marked expansion after 
the first of the year, in the opinion of distribu- 
ters. Southern hardwoods have steadied in price 
and northern woods are strong. 


INDIANAPOLIS, IND., Dec. 14.—The. hard- 
wood situation here is very strong. From all 
quarters, except retail dealers and flooring fac- 
tories, orders are plentiful. During the last week 
there has been a large volume of inquiries from 
farm implement factories; hickory, ash and oak 
are the most popular items with these buyers. 
Automobile manufacturers continue to be con- 
sistent purchasers. Two of the large factories 
here are working steadily and buying accord- 
ingly. Box and crate manufacturers are ready 
buyers of common grades. Most of the railroads 
and utilities are curtailing purchases. Prices 
are strong. 

KANSAS CITY, MO., Dec. 15.—The demand for 
hardwoods has held up well so far this month. 
Furniture factories are good buyers and the re- 
quirements of the motor car trade are large, but 
not as heavy as two months ago. There is a 





good volume of business coming from smaller 
consumers and railroads and car builders. Re- 
tailers are placing a seasonable volume of busi- 
ness, flooring being in comparatively good de- 
mand. 

NEW ORLEANS, LA., Dec. 14.—Business is 
brisk, but there is the usual slackening of in- 
quiries and a tendency to delay shipments until 
after Christmas. A few transit cars are re- 
ported. Stock lists show some improvement in 
mill assortments. Prices are well held. 


ST. LOUIS, MO., Dec. 14.—Activity is‘ not 
quite as animated as formerly in southern hard- 
wood items, although the market remains. firm. 
Many dealers are taking inventories and there 
are some requests to defer shipments until Jan. 
1. Fair weather continues in producing centers 
and more cars are being loaded out. Automobile 
factories, planing mills and furniture concerns 
supply most of the demand. 


CINCINNATI, OHIO, Dec. 15.—Inventory 
period made a heavy cut in demand for hard- 
woods this week. Prices are practically un- 
changed on all the list except FAS gum, which 
was apparently weakening under better logging 
conditions in the camps. Supplies were less 
searce. Yard stocks here generally are reported 
low and will be replenished after inventory. In- 
quiry is improving. 


COLUMBUS, OHIO, Dec. 14.—Continued 
strength is shown in the hardwood market. Buy- 
ing is more general and the bulk of the business 
is coming from industrial plants, principally 
automobile, furniture, musical instrument and 
box factories. Retailers are buying for current 
needs only. Dry stocks are becoming more 
scarce and in many instances they are badly 


broken. Oak prices at Ohio River: 
FAS No. 1 No.2 No.3 
Quartered ........ $155 $90 $50 f 
PUT cucewd cece 109 72 45 $20 
HOUSTON, TEX., Dec. 15.—New hardwood 


lists made up by local concerns during the last 
week included several price advances in spite 
of the prospect of an easing up in orders during 
the holiday season. All gum continues strong, 
and flooring plants are buying oak right along. 
Cypress seems to be the only dull item. 


BALTIMORE, MD., Dec. 14.—Reports about 
the state of the hardwood trade are not less 
encouraging than they have been of late, with 
dealers experiencing an expansion in business 
despite the approach of the year’s end, when 
demand is curtailed so as to hold down obliga- 
tions and to avoid carrying large stocks over 
into the new year. The situation abroad is also 
more promising,, with the interest in offerings 
greater than it was and with firm orders on the 
increase. 

MINNEAPOLIS, MINN., Dec. 15.—While there 
has been recorded in the last week a seasonal 
slump in buying; northern hardwood wholesalers 
have been able to command higher prices for 
what lumber is sold. This is due to the strength 
of southern hardwoods. Orders which were 
placed for prompt shipment are from scattered 
points to meet immediate needs of factory users. 


BUFFALO, N. Y., Dec. 14.—The hardwood 
trade is light. Prices show much firmness and 
are higher in a number of items. Red and sap 
gum continue strong. A pretty fair demand 
exists for crating lumber. Four-quarter 2A 
common poplar is higher, due to the scarcity of 
sound wormy chestnut. 


NEW YORK, Dec. 14.—Hardwood prices are 
on the upward trend, mainly because few mills 
have any considerable log supply. Heavy rains 
also have contributed to the log. shortage. 
Hardwood flooring shows continued stréngth. A 
number of items in various grades are scarce 
on the local market. 


BOSTON, MASS., Dec. 14.—The hardwood 
market is very firm. Demand is improving. The 
stronger tendency of oak is a feature. Desir- 
able stock is commanding better prices and the 
tendency is still upward. Flooring mills are buy- 
ing considerable oak and advancing prices on 
their product. Red gum has made sensational 
advances. Local retail demand for flooring is 
quiet at present. Quotations, }%x2% clear: 
Birch, $85@90; maple, $98.50@100.50; oak, white, 
plain, $100@104.50; selects, $86.50@89.50; No. 1 
common, $73.50@74.50. Red gum, 1-inch, FAS, 
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Write for your free copy of 
“Just Inside Your Threshold” 


A booklet you can show to prospects about 
to build, or to remodel their present homes. 


24 pages, illustrated, on the economy and attrac- 
tiveness of Bruce 

oak flooring; its [= 
enduring and 
sanitary qualities; 
appropriate use | } 
of various grades A gl 
and widthsfor | Vis {iside 
different rooms. a) 
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Distinctive 
effects from color 
finishes, 


MIXED CAR 
SHIPMENTS 
Order BruceOak 
Flooring with 
Southern Hard- 
wood Products, 
and Arkansas 
Short-leaf Pine. Ge 
Write for deliv- Ca 

ered price book. * 


E. L. BRUCE CO., Memphis 
Largest Makers of Oak Flooring in the World 


* gage? it: s ¢ 


























CHAVANNES LumsBer Co. 


Incorporated 
LUMBER AND MILLWORK 
Knoxville, Tenn. 
May 8, 1925. 
Appalachian Flooring Co., 
City. 
Gentlemen: 


Replying to your letter of the 6th in 
which you request an expression from us 
as to our experience with hardwood floor- 
ing of your manufacture. 


It gives us pleasure to state that we 


have handled considerable amounts of 
both your oak and maple flooring, ever 
since you first began to manufacture 
same. The flooring has been very satis- 
factory to our trade, and we have had 
some very nice compliments on it. 


We do not hesitate to recommend floor- 
ing of your manufacture. Your service 
has been prompt and your general poli- 
cies liberal, and we hope that the pleasant 
business relations that have existed be- 
tween your company and our own may 
continue for many years to come. 


Yours very truly, 
Chavannes Lumber Co, 


A. L. Chavannes 
VP&GM 


APPALACHIAN 
FLOORING CO. 


Manufacturers of 
Oak and Maple Flooring 


KNOXVILLE, TENNESSEE 
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During the year 


Successful 
for Craig Mountain Pine 


HK 


Year 


just drawing to a close Craig Mountain 


Pondosa Pine has made many new friends as well as strengthened 


old friendships. 


We have had an unusually good sales volume— 


which we believe is about the best evidence we can offer of the 


merits of 


Craig Mountain Quality 


PONDOSA PINE 


The fact is few woods offer lumber 
lew woods work so well, 


vantages. 
nails as firmly. 


dealers as many sales ad- 
dress as smoothly or hold 


Truly Craig Mountain Quality Pondosa Pine is 
an ideal building lumber. 


It will pay you to give it a trial. 


Why not ask us to quote ona part of your spring needs? 


Craic Mountain Lumser Co. 


E. H. VAN OSTRAND, President. 


J. C. Lackey, 5832 McGee St., we City, Mo. 
G. S, Patterson, Oconomowoc, 
D. Hunting Lumber Co., pA: Trust Bldg., 
Cedar Rapids, lowa. 


WINCHESTER, IDAHO 


W. C. GEDDES, Vice-Pres. & Gen. Mer. 
‘SALES REPRESENTATIVES— 


Colorado Captinental Lumber ¢ Co., 
amber of Commerce ., Denver, Col. 
Alex W. Stewart, 931 hese Exch. Bldg., 


Minneapolis, Minn. 



















































100,000 





Quick 
Shipments 
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Straight 
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Timbers, Dimension, Boards, 
Shed Stocks, Crating, Boxes 


or 
Mixed Cars 





















is quoted at $130, but other inch stock is un- 
changed. 


NORTH TONAWANDA, N. Y., Dec. 15.—Sales 
are slowing up with the approach of inventory 
time. While the market is not as active as a 
few weeks ago, dealers report a_ general 
strengthening tendency to prices. 





LOS ANGELES, CALIF., Dec. 12.—Buying of 
hardwoods by industrial consumers is rather 
limited, purchases of considerable quantities be- 
ing held in abeyance until after the holidays. 
Prices are unchanged. Mill stocks are broken. 


FIR, SPRUCE, CEDAR 


CHICAGO, Dec. 16.—Prospects that the Doug- 
las fir mills will extend the annual holiday shut- 
down has caused the market to take on a new 
firmness and the mills are consistently turning 
down business that would have been readily ac- 
cepted two weeks ago. The greatest strength 
has been noted in uppers and long joists, al- 
though other items of commons are in a strong 
position. The retail yards of this section are 
not adding to their holdings at this time on 
account of the nearness of the inventory period, 
and it is difficult to make sales at prices ac- 
ceptable to producers. 





NEW YORK, Dec. 14.—There is still a good 
deal of off-size lumber to be disposed of, but 
the situation in this respect continues to im- 
prove. Some of this lumber was shipped east 
for the Florida trade, but for one reason or 
another seeped into New York and it has had 
a slightly deteriorating effect on an otherwise 
strong market. There is enough A-1 lumber in 
the hands of wholesalers to supply the brisk de- 
mand and it is bringing good prices. 


BOSTON, MASS., Dec. 14.—The majority of 
the dealers handling fir are sufficiently well sup- 
plied for current requirements. Offerings are 
light. Ordinary schedules of No. 1 common 
dressed fir are quoted at $34@34.50 for direct 
mill shipment, but there are opportunities to 
pick up transit shipments at $32.50@33 and even 
less. There is a similar spread of quotations 
on No. 1 common fir boards, offered at $31 for 
direct mill shipment. 

KANSAS CITY, MO., Dec. 15.—The fir market 
has stiffened a little here though the volume of 
orders has not shown any change. Local retail- 
ers have been buying more heavily the last week, 
but outside demand has been smaller. Most of 
the orders are for mixed cars, with some straight 
cars of flooring or long dimension. 

BUFFALO, N. Y., Dec. 14.—The buying in fir 
and other western woods has been much cur- 
tailed during the last week or two in preparation 
for inventory. Cold weather has curtailed build- 
ing, and retail stocks will carry through the 
month in many cases. Common grades of fir 
are reported about $1 higher than a month ago. 





LOS ANGELES, CALIF., Dec. 12.—Buying is 
limited to immediate requirements, with a bet- 
ter demand for upper grades than commons. 
Although the demand is rather slow, prices re- 
main firm with an upward tendency. 


CYPRESS 


NEW ORLEANS, LA., Dec. 14.—The weekl\ 
mill group report shows orders still leading both 
current and normal production by good margins 
and slightly ahead of shipments. Both orders 
and shipments range above the normal line, 
while production is about 10 percent short of 
normal. Local comment rates prices unchanged 
and firmly held, with no apparent diminution as 
yet in booking volume despite the close ap- 
proach of the holidays. 













CHICAGO, Dec. 16.—Red cypress continues to 
move slowly with the approach of the holidays 
and distributers are of the opinion that there 
will be no resumption in buying, either on the 
part of the yards or industries, before the first 
of the year or later. Prices remain steady. 

KANSAS CITY, MO., Dec. 15.—There 
small city and industrial demand for cypress 
and country yards, which have been good buy- 
ers, have slowed up on their requirements until 
after the holidays. 

NEW YORK, Dec. 14.—Considering it is mid- 
winter, the demand for cypress is very satis- 
factory. A good deal of lumber is coming ‘t) 
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the market and prices all along the line are un- 
wavering. Wholesalers are confident. Stocks 
are fairly full. 

BOSTON, MASS., Dec. 14.—The cypress trade 
is quiet in New England territory. There is 
only a moderate demand. Dealers are carrying 
light stocks of yard items and are expected to 
do a fair amount of replenishing after their an- 
nual inventories. The general range of prices is 
fairly wide, showing a spread of $10@18 on FAS, 
$13417 on selects, and $5 on shop. 


BALTIMORE, MD., Dec. 14.—The cypress mills 
are getting orders enough to continue running 
at capacity, and there is an absence of trouble- 
some accumulations at any point. Prices are 
steady. 


INDIANAPOLIS, IND., Nov. 14.—While de- 
mand for cypress shows a seasonal decline, there 
is a steady call for the various grades. Indi- 
vidual orders are small, but they are much more 
frequent than expected. A good portion of the 
present demand is coming from industrial con- 
sumers, but the retail trade is fair. 

CINCINNATI, OHIO, Dee. 15.—Off-season 
dullness prevails in the cypress market. Prices 
continued firm, however, due to improved eall 
in the South where interior finish stocks are 
much in demand for winter building. Sales 
were at the minimum and stocks generally low. 


HEMLOCK 


CHICAGO, Dee, 16.—Desirous of keeping their 
stocks low around the inventory period, country 
yards in Michigan and Wisconsin have been con- 
fining their hemlock orders to small lots for fill- 
in purposes and are not likely to enter the mar- 
ket in any marked degree until after the first of 
the vear. business is holding up well in the 
urban areas where the retail vards are buying 
to keep pace with building activity. Prices are 
weaker and sales are now being made at $3.50 
off list. 


NEW YORK, Dec. 14. 
firm. Eastern and northern lumber is fairly 
scaree. Western arrivals have been light in 
recent days, but there are fairly good stocks on 
hand and an almost entire lack of transit lum- 
ber. 


Hemlock prices hold 


BOSTON, MASS., Dee. 14.-—The local hemlock 
market is inactive. Eastern and northern hem- 
lock prices are easy. Western hemlock is get- 
ting the bulk of the present business, at prices 
$243 above the low range taken for transit ship- 
ments in the fall. Some sellers are now quoting 
$31, for eastern clipped boards and offering ran- 
dom boards at $1@2 less. 


WESTERN PINES 


CHICAGO, Dee. 16.—The western pine mar- 
ket is in a very firm position. Mill stocks of 
shop and No. 3 and No. 4 boards are very low 
and these items are exceptionally strong. De- 
mand in this territory is running light because 
the retail vards are eager to Keep their stocks 
low until after inventories have been taken. 


NEW YORK, Dec. 14.--The market tone has 
improved since last week, Idaho prices holding 
firm to recent gains. Mills have eased off in 
shipments of late and less lumber is expected 
to come through from now until the end of the 
vear, Generally the market is’ satisfactory. 
Yards are not well stocked. 

BUFFALO, N. Y., Dec. 14.—Trade in the Cali- 
fornia pines is slacking up. Shop lumber is 
scaree and pretty nearly off the market with 
leading mills. At this time of year the mills 
ordinarily have extensive stocks of both Nos. 
1 and 2 shop lumber, but wholesalers find these 
difficult to obtain. 

BOSTON, MASS., Dec. 14.—Trade in western 
pines is restricted with buyers busy with their 
inventories. There is a fairly good demand for 
10-inch No. 2 common Pondosa pine at firm 
prices. Distributers of Idaho pine report a very 
fair business for the time of year at unchanged 
prices. 

KANSAS CITY, MO., Dec. 15.—Factory buyers 
are placing most of the orders for western pines 
now. There is a fair yard demand in the East, 
but in this section most of the cars are based 
on a foundation of lath and siding. Prices on 
Western pines are firmer than they have been 
for some time. 

LOS ANGELES, CALIF., Dec. 12.—The de- 
mand for western pines is still better than deal- 
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ers expected, although orders are falling off as 
the holiday season approaches. Prices are firm, 
and reports from the harbor are to the effect 
that there has been a slight increase in the 
export business. 


REDWOOD 


KANSAS CITY, MO., Dec. 15.—There has been 
some small] demand the last ten days for red- 
wood from industrial consumers, mostly for pat- 
tern stock and moldings. Retailers who are in 
the market are buying well mixed cars. 


BOSTON, MASS., Dec. 14.—Mill advices speak 
of an upward trend in the redwood market, and 
local wholesalers, negotiating replenishments of 
their eastern storage stocks, are not finding 
many bargains. Local demand is quiet and no 
marked improvement is looked for during the 
next few weeks. Shop lumber is moving in bet- 
ter volume than yard items. 


LOS ANGELES, CALIF., Dec. 12.—Numerous 


inquiries for redwood indicate that business 
throughout the winter will be exceptionally 
good. 


NORTH CAROLINA PINE 


BOSTON, MASS., Dec. 14.—North Carolina pine 
is seasonably quiet. Rough edge prices are 
steady; 4/4 under 12-inch, band sawn, is offered 
at $61. Roofers retain their recently acquired 
firmer tone. Air dried 8-inch roofers are $33. 
Shortleaf flooring is quiet and prices are very 
firm and unchanged. 


NEW YORK, Dec. 14.—The market holds firm 
at prices that prevailed a week ago. It is rather 
difficult to get shipments from the _ mills 
promptly and retail yards are not well stocked. 
Good weather has helped to keep the market 
active. Roofers are strong and all items of trim 
are moving well. Many mills report setbacks 
due to rain. 


BUFFALO, N. Y., Dec. 14.—North Carolina 
pine trade is not at all active at present, as 
most buyers have sufficient stock on hand for 
the remainder of the year. Hardly any transit 
cars of roofers are now to be found in-the mar- 
ket, so that prices are being maintained on a 
firm basis. 


BALTIMORE, MD., Dec. 14.—The North Caro- 
lina pine trade is seasonable. The weather is 
favorable for activities that call for shortleaf 
pine, and the distribution is fully as large as for 
any week in the recent period. Quotations are 
being maintained. 


SOUTHERN PINE 


CHICAGO, Dec. 16.—Heavy arrivals of un- 
sold transit shipments of southern pine. are 
being disposed of at concessions and have tended 
to weaken the market in local territory. Mill 
shipments, however, remain strong in spite of 
the fact that the yards are doing little buying. 
Distributers do not look for any appreeiable re- 
vival of demand until after inventories have 
been taken. 


NEW ORLEANS, LA., Dec. 14.—Mill reports 
indicate that bookings approximated the vol- 
ume of the preceding week, production regis- 
tered a gain, coming up nearly to a parity with 
orders, shipments increased also and ranged well 
above the normal line. For the week shipments 
led, with orders second and production third. 
Local reports today indicate a tendency to 
slacken up for the holidays on the part of buy- 
ers, but quotations on most items remain firm. 


ST. LOUIS, MO., Dec. 14.—A fair volume of 
inquiries were received in southern pine, and 
mill shipment business was entered at satisfac- 
tory prices. The market is steady on most items. 
Prices are generally firm on ceiling, flooring, fin- 
ish etc., although a slight advance was noted 
in the lower grades of flooring and ceiling. There 
is a good demand for No. 1 common dimension 
and a very fair call for No. 2 common and better. 
Such items as 1x4-inch, 6-, 8- and 10-inch No. 2 
boards and shiplap and S2S&CM are weak. 
Weather conditions have improved in producing 
centers. Transit lists continue below normal. 


KANSAS CITY, MO., Dec. 15.—Most orders for 
southern pine being placed call for well mixed 
cars for immediate requirements and prompt 
shipment is asked. The aggregate, however, was 
well up to the previous week. Most of the pres- 
ent demand is for boards and dimension, with 
No. 3 boards in very good demand. There is a 
fair volume of business coming from the east 
side yards, and some increase in the demand 
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Keep Your Money Working 


and at the same time give your customers the finest quality 
flooring. You can do this when you sell our 


“Quality” OAK FLOORING 


Order any quantity you desire—carlots or L.C.L. 
include some “Kilmoth” Cedar Closet Lining. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
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IN 


“KILMOTH” 


Closet Lining 


should be stocked by 

all lumber dealers. It 

is manufactured in ¥% 

Better w 2, 2Y% and 3% inch 
Write for stock widths from Tenn. 
Aromatic Red Cedar. 





MEMPHIS, TENN. 





from industrial consumers for car material. Rail- 
road buying is in good volume for the season. 


INDIANAPOLIS, IND., Oct. 14.—The southern 
pine market continues quiet, most retailers de- 
siring to wait until after the first of the year to 
place orders for spring delivery. There is q 
rather steady drain on retail stocks, however, 
With better weather, most construction projects 
are being pushed and some smaller work has 
been started. Prices are strong. 

CINCINNATI, OHIO, Dec. 15.—Southern pine 
was draggy last week with prices unchanged 
and steady to firm. Orders were confined to 
small lots, as retailers generally are holding 


off until after the first of the year. Yard 
stocks are low, but sufficient for present de- 
mand, 


NEW YORK, Dec. 14.—Timbers lead the mar- 
ket in price strength and all grades of lumber 
maintain recent advances. Higher prices are 
being quoted with each list published and some 
wholesalers are making few commitments at 
today’s market. Roofers sell well and prices 
are $2 better than a month ago. 


BUFFALO, N. Y., Dec. 14.—The southern pine 
market is quieter. Crating stock has been in 
fair demand during the last two weeks, but 
industrial plants have covered most of their 
present needs. Building has declined, so re- 
tailers are not adding to stocks. 


BOSTON, MASS., Dec. 14.—The southern pine 
trade is quiet. Most of the retail yards are suf- 
ficiently supplied for immediate requirements, 
Prices are firmly held throughout the list. 

HOUSTON, TEX., Dec. 15.—Florida business is 
holding up well in spite of the seasonable slack- 
ening of orders on the approach of the holidays. 
Inquiries are being received regarding shipments 
after the first of the year. Prices are firm. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., Dec. 15.—Red cedar 
shingles, although the demand has tapered down 
to the low level of the year, continue to hold a 
strategic position in this market. The supply 
being offered from the restricted production at 
the Coast mills only is as large as the demand. 
The result is that prices hold steady. 








KANSAS CITY, MO., Dec. 15.—Demand for 
shingles has been quiet the last week. Country 
yards have bought heavily and their present re- 
quirements are cared for. Prices are firm at 
$3.15 and $2.75. The demand for lath is fair, 
with a good local demand for western white pine 
and some redwood. The demand for siding is 
light, most orders in that line coming from the 
country. 

ST. LOUIS, MO., Dec. 14.—Shingle prices re- 
main steady at: Extra clears, $3.15, mill base, 
and $4.66, St. Louis; extra stars, $2.75, mill base, 
and $4.09, St. Louis. The demand is not heavy, 
and retailers are buying from hand to mouth. 
Yard stocks are not excessively large. 








COLUMBUS, OHIO, Dec. 14.—Although re- 
tailers are not buying to any extent, the shingle 
trade is rather firm. Recent advances are main- 
tained. Country dealers are the best customers 
as there is considerable building in rural sections. 
Receipts from the Coast are sufficient for cur- 
rent needs. Red cedar extra clears are $5; ex- 
tra stars, $4.35; British Columbia XXXXX, $5.90. 
Other varieties are not brisk. Lath trade is 
fair and prices are unchanged. 


NEW YORK, Dec. 14.—Eastern spruce lath 
have picked up $1 in price since Dec. 1, and 
with demand continuing brisk and arrivals light 
further price advances are considered certain. 
West Coast shingles have not been arriving in 
large volume of late and stocks in wholesalers’ 
hands are lighter than for some time. All yards 
have fair supplies and some are well stocked. 


BUFFALO, N. Y., Dec. 14.—The shingle mar- 
ket is firm, with little change in prices reported 
during the last two or three weeks. Canadian 
and Washington XXXXX sell closer together 
than usual, there not being more than 19% to 
15 cents difference in price at present. 





BOSTON, MASS., Dec. 14.—Shingles are quiet 
at steady prices. White cedar shingles are un- 
changed. Offerings of red cedar shingles are 
light and the market is firm with no change in 
price. The eastern spruce lath market is strong. 
More than $8 Boston rate has been obtained by 




















































1925 


ne 


tail- 
son. 


uthern 
rs de- 
ear to 

is a 
wever, 
Ojects 
k has 


L pine 
anged 
ed to 
olding 

Yard 
it de- 


mar- 
imber 
S are 

some 
ts at 
prices 


| pine 
en in 


pine 


ents, 


28s is 
lack- 
days. 
nents 


-edar 
lown 
old a 
ipply 
nm at 
land. 


| for 
intry 
t re- 
n at 

fair, 

pine 
ig is 
| the 


; re- 
ase, 
ase, 
avy, 
uth. 


re- 
ngle 
ain- 
ners 
ons. 
cur- 

ex- 
5.90. 


lath 
and 
ight 
ain. 
y in 
ers’ 
irds 
d. 


lar- 
ted 
lian 

her 


niet 
un- 
are 
» in 
ng. 
by 











DECEMBER 19, 1925 


AMERICAN LUMBERMAN 





101 





local wholesalers in Philadelphia and other out- 
side points for 14%-inch lath, but some purchases 


could be made last week at $7.50@7.75. The 1%- 
inch eastern spruce lath are $8@8.25. Western 


hemlock lath, 15-inch, have been lately offered 
here at $7 ship’s tackle. 


INDIANAPOLIS, IND., Dec. 14.—Shingle de- 
mand is light. Weather conditions, however, for 
the last week or two have favored farm construc- 
tion and the trade has benefited accordingly. 
Some orders are being received from rural yards, 
but they are for small amounts and invariably 
specify immediate shipment. Prices are none 
too strong. Lath trade is quiet, though a good 
volume of business is expected after the first 
of the year. 


HOUSTON, TEX., Dec. 15.—Lath are moving 
freely at prices prevailing for some two or three 
weeks. The shingle market remains quiet. Early 
in the New Year the trade expects to benefit by 
the closing down of the West Coast mills and 
the attendant decrease in stocks. 


NEW ORLEANS, LA., Dec. 14.—Cypress shin- 
gle demand is seasonably fair. Prices are un- 
changed and well held. Cypress lath remain in 
very strong call, with prices unchanged and ac- 
ceptances generally restricted to mixed car or- 
ders. 

LOS ANGELES, CALIF., Dec. 12.—Shingle 
prices show greater strength. The demand is 
excellent, as the winter rains have not hindered 


construction program. There has been no 
change in the lath situation. 

MAHOGANY 
BOSTON, MASS., Dec. 14.—The mahogany 


trade is exceptionally good. Nearly all consum- 
ers have been buying freely. Production is on a 
full time basis, and orders on the books and new 
business are proving ample to prevent any ac- 
cumulation of dry stock. The furniture and 
chair manufacturers, the piano and talking ma- 
chine trade, and the radio set makers are par- 
ticularly good customers. Quotations on air 
dried plain mahogany, f.o.b. Boston, log run for 
figure: 


No. 1 No.2 No.3 

FAS com, com. com. 

4/4, 5/4 & 6/4..... $195 $150 $ 90 $40 

Was. Sree /arers: thas brace are 195 155 90 40 
Ne SOU ee eee ee ee 200 160 100 
BREE 06 o:6 warccner ees 205 165 110 
PE orxccme se devas 210 170 120 

BOXBOARDS 

BOSTON, MASS., Dec. 14.—The market for 

boxing and crating lumber is in fairly good 

shape. Although prices are somewhat lower 


than boxboard producers consider satisfactory, 
they are being pretty well maintained. 


CLAPBOARDS 


BOSTON, MASS., Dec. 14.—Holiday quiet pre- 
vails in the clapboard market. Offerings of east- 
ern pine and spruce clapboards are very light 
and prices are firm. Eastern spruce extras, 4- 
foot, are quoted at $120 and clears at $1190@115 
a thousand pieces. There are chances to buy 
western spruce clapboards, 31%4- to 6-foot, clears, 
at $35@38 and red cedar clapboards at $32@35 a 
thousand square féet. 


TROUBLE AND LITIGATION 


CINCINNATI, OHIO, Dec. 14.—Voluntary petition 
in bankruptcy was filed Dec. 11 in the U. S. Dis- 
trict Court by the D. H. Moul Lumber Co., sched- 
uling liabilities at $91,033 and assets at $5,672. 
The larger unsecured creditors are D. H. Moul, 
Cincinnati, New River Lumber Co., Norma, Tenn. ; 
Bellpoint Lumber Co., Bellpoint, Ky.; Cornelius 
Lumber Co., St. Louis; Christian Lumber Co., 
Jamestown, Tenn.; Illinois Lumber Yards, Cairo, 
Ill.; Memphis Band & Mill Co., Memphis; Tremont 
Lumber Co., Rochelle, La. The company was 
engaged as a wholesale dealer in hardwood lumber 
and was a prominent member of the Cincinnati 
Lumbermen’s Club. 


RALEIGH, N. @., Dec. 14.—E. V. Dawson, of 
Dunn, N. C., was sentenced to three years in At- 
lanta Penitentiary for sending false invoices for 
more than double the amount of lumber shipped 
in cars and making draft for 80 percent of the 
invoices. About forty lumbermen were present as 
Witnesses. After the examination of three wit- 
hesses the defense attorney pleaded guilty for his 
client. 


—— “Buy a Moore and Get the Best” 
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Flooring Dried Right 


The Appalachian Flooring Co., Knoxville, Tenn., manufacture mighty fine 


A battery of Moore Moist Air Dry Kilns help to 


maintain this high standard of quality. 


- No matter what your drying problems are there is a Moore Kiln suited to 
your need. Moore engineers are thoroughly able to cope with unusual con- 
If you are having dry kiln trouble we want to talk it over with you. 


Ask to have representative call, no obligation. 


Moore Dry Kiln Company 
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Advertisements will be inserted in this de- 
Partment at the following rates: 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four corsecutive weeks. 

5 words of ordinary length make one 
ine. Count in signature. 

Heading counts as two lines. 

No ceoey except the heading can be ad- 
m lo 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received Jater will be placed 
under heading Too Late to Classify. 

















TEAK, EBONY, KOA 
Primavera, Lignum Vitae, Ete. 
J. H. DIECKMANN., JR., 
110 Sutter Street, San Francisco. 





MOTOR TRUCK AND TRACTORS 


Sold by using the classified department. If you want to 


sell or want to buy, insert an advertisement in the 
“Wanted and For Sale Department’? of the AMERICAN 
Suilding, Chicago, Il. 


LUMBERMAN, Manhattan 





MILLWORK PLAN ESTIMATOR 
On Small House Plans. 
Capable of accurately taking off all items of millwork 
from the ordinary small house plan and able to mike es 
timates on both stock and special work as now called for 
in the average small residence or apartment. Must be 
familiar with the Universal List and Discounts. <A per- 
Inanent connection is assured with opportunity for ad 
vancement to the man that can qualify. Address, giv 
ing uge, experience and references, 
HUTTIG SASH & DOOR CO., 
1206 S. Vandeventer Ave., St. Louis, Mo. 


WANTED—EXPERIENCED 
MOULDING FOREMAN 
For Towa Woodwork Plant; must be capable, 
knives and handle men. Permanent position. 
Address “EL, 126." care American Lumberman. 


MILLWORK ESTIMATORS WANTED 
For positions in office, also in sales department. Good 
opportunity for men interested in selling. Several choice 
sales territories available. Address 
MORGAN SASH & DOOR COMPANY, 
Blue Island Ave. and Wood St., Chicago, II. 


WANTED FIELD MAN 
Position open to capable sales executive to work with 
and inspire Salesmen, open up new sales territory and 
work up industrial trade in woodworking lines we now 
follow. Would necessitate much traveling. Write full 
particulars on experience, salary, age ete, 
Address . 123,’ care American Lumberman. 


WANTED ALL AROUND YARD FOREMAN 


Must be capable of handling men. Prefer one with 





grind 











material and coal yard experience. Do not apply un- 
less capable, 
Address “E, 132,"" care American Lumberman. 





WANTED—COMPETENT 
Sawmill transfer chain grader to work alternately night 
and day shift separating grades in northern hardwood, 
Excellent opportunity for right man. 
BROOKS & ROSS LBR, CO., 
Schofield, Wisconsin. 


WANTED—AN EXPERIENCED MAN 
With some capital to build and operate a small wood- 
working plant in Oregon. 
Address “L. 109,"" care American Lumberman. 


WANTED—ASSISTANT SUPERINTENDENT 
Millwork. Must not be over fifty years old. Must 
not be through learning. Must be an aecurate and 
competent piece biller. A good mixer. Must be a man 
Who can please contractors and architects. Modern 
millwork plant. All special detail work to architects’ 
plans. State salary expected in first letter. Apply in 
your own handwriting. 

GUILFORD LUMBER MFG. CoO., 
Greensboro, N. C, 











WANTED—RETAIL YARD MANAGER 
For good One-Man-Yard in Northern California. Must 
be one of the best. Good loeation. State age and give 
full qualifications, references and salary wanted, 
Address “T,, 117,’ care American Lumberman, 
WANTED—EXPERIENCED LUMBERMAN 
To operate small yard in Wisconsin. State salary. 
Address “TE, 112." care American Lumberman. 
WANTED EXPERIENCED MANAGER 
For lumber yard located in Chicago suburb. 
Address “*K, 127,’’ care American Lumberman. 
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WANTED—A HARDWOOD INSPECTOR 
Familiar with gum, maple and oak in the Arkansas and 
Missouri territory. State experience, reference and sal 
ary expected. 

Address “DL. 148,"" care American Lumberman. 

WANTED—RETAIL YARD MANAGER. 


Indiana point. Prefer married man not over 35, thor- 
oughly familiar various building materials. Must have 








good record. Salesman, credit man. County seat. 
Sales around $100,000. References. 

Address “K, 105,’’ care American Lumberman. 

WANTED 

Assistant in Detailing and Billing in department of 
wood working plant near Chicago. Give age, last 
employer, etc. 

Address “K, 123,’’ care American Lumberman. 





WANTED FOREMAN 
Experienced in manufacturing of medium priced _ bed- 
room furniture; must understand work thoroughly. Good 
opportunity. 


Address “KK, 119,’’ care American Lumberman, 


ESTIMATOR, 
Experienced price-mun on special and = stock doors. 
I’refer man who can price items from list after gquan- 
tities are taken from plans by quantity surveyor. 
Attractive salary, Position to be filled early in January. 
Give full particulars. 

Address “H 124,"’ care American Lumberman. 

WANTED—A YARD FOREMAN 

For a retail lumber and building material yard near 
Chicago, must be able to take entire charge of all stock 
coming in and going out, keep yard in good order etc. 
Stute uge, references and salary wanted, and state how 
soub you can come; answer in own hand writing, 

Address “HY. 121,’’ care American Lumberman, 


WANTED— 
Competent estimator, biller and detailer. Must be able 
to prepare estimates, take measurements, detail and 
bill special work for large or small buildings. Good 
salary and steady position. 
Address ““H. 104,’’ care American Lumberman. 


YARD MANAGER 
For one of the best country yards in the Northwest. 
Good town of 2,500 population in South Dakota. Must 
have man with exceptional ability on sales, credits and 
collections. Liberal salary and opportunity for advance- 
ment. In first letter give full particulars, references, 
sulary asked and state how soon you could come, 
Address “G. 116,’’ care American Lumberman. 


HARDWOOD LUMBER BUYER 
Young man to buy, grade and ship Kentucky and Ten- 
nessee small mill stocks. Also to handle concentration 
yard where volume will warrant. Must be native and 
know conditions in every detail. 
Address “G, 104,”’ care American Lumberman, 


WANTED 
Man at Watseka to act as bookkeeper and collector, 
with some lumber experience. 
Address “FF, 109,’’ care American Lumberman.,. 












































WANTED—TWO GOOD MEN 
Jjund sawyer and filer for mill cutting walnut. 
MAIN OFFICE BOX 296, Springfield, Mo. 


Address 








WANTED—AT ONCE; GOOD MOULDER MAN; 
Must be able to get production, Give references, ex- 
perience and state salary expected. 
Address “LL, 101," care American Lumberman, 
CABINET WORKERS. 

Skilled men. Open shop, excellent working conditions, 
steady jobs. tive references and state pay desired. 
WARREN-HUCKINS COMPANY, E. 4th St. and Rail- 
road Ave., Jacksonville, Fla. 








FROM A CALIFORNIA ADVERTISER 
FOR EMPLOYEES 
I am writing you in part to let you know the ad in- 
serted in your paper has been very good and results 
more than satisfactory. I was surprised to get so many 
letters from competent men. 





WANTED—SALESMAN 


Owing to large increase in our business, we are re- 


arranging our Sales territories. 
first-class Hardwood Salesmen, 
tory covered and salary 
treated confidentially. 
Address “DL 127," care American Lumberman. 


WANTED—EXPERIENCED SALESMEN 
To sell crating and boxing lumber to Chicago consuming 
trade, in either. carload or wagon-load lots. Good 
salary. Permanent. 
Address “L. 139."" care American Lumberman. 


WEST COAST LUMBER MANUFACTURING 
Concern has position open for Salesman in Southern 
Illinois; one familiar with lumber and millwork pre- 
ferred. Write full particulars as to qualifications, expe- 
rience, salary, age ete. 

Address “LL. 122,’’ care American Lumberman. 


Have openings for several 

State experience, terri- 

expected, Correspondence 
+ 











WANTED—STATIONARY ENGINEER 
Some electrical experience, for large sawmill plant in 
Northern Wisconsin. Must be fully competent. Give 
full particulars first letter. Address P. 0. BOX 368, 
Marshfield, Wis. 








WANTED—EXPERIENCED 
Hardwood lumber salesman with car for Milwaukee re- 
tail yard. Salary optional to the man that produces. 
Must furnish references. 
Address “TL. 133,’’ care American Lumberman. 








WANTED—BY ESTABLISHED 
Southern yellow pine wholesaler a wide-awake hustling 
salesman for Northern Ohio territory. Also on for New 
Jersey and Eastern Pennsylvaniu. Please give all infor- 
mation in first letter. 
Address “—E. 114,’’ care American Lumberman. 


WANTED—EXPERIENCED SALESMAN 
Chicago wholesaler and retailer wants to get in touch 
with a practical lumber salesman with established trade, 
Let us know your specialty. Will finance any legitimate 
proposition, 

Address “eS 





140,’’ care American Lumberman., 


WANTED 
Salesman familiar with fir shop grades and manufac. 
ture to solicit orders for cut stock, frames, etc., for 
fir and white pine. Give reference, state experience and 
salary. 
* Address 





“I, 112,’ care American Lumberman. 


WANTED—SALESMEN ; 
Can use two or three high class men capable of selling 
millwork direct to builders in Cook County, Ill. If 
you can invest $5,000 in a money-making concern we 
can offer you a real opportunity. None but thoroughly 
experienced young men need apply. 

Address “K. 103,’’ care American Lumberman. 


SPECIALTY SALESMEN 
To, sell high-grade specialty to retail yard trade. Real 
advantage in price over all competition. Free news- 
paper advertising for each dealer with opening order, 
Liberal commission. Permanent. Start side line if pre- 
ferred. Address MANUFACTURER, Room 836 Trans- 
portation Building, Chicago, 


EXPERIENCED COMMISSION 
Lumber salesmen in all important lumber consuming 
centers, to sell genuine Alaska spruce, chiefly factory 
stock and clears. Want only high-class men. Liberal 
commissions. 
Address 











“HH. 131,’’ care American Lumberman. 


WANTED 

By Pittsburgh leading wholesale and manufacturing 
company handling a general line—Idaho white and west- 
ern pine, Oregon and California pine, hemlock, yellow 
pine, spruce, fir and cedar, also K. D. frames, mould- 
ings, etc., high class salesmen, familiar with yard trade 
and industrial concerns in Pennsylvania, Ohio, New 
York, New Jersey, Michigan and West Virginia. Write 
us, giving age, references and territory most familiar 
with, experience and salary desired. Write P. 0. BOX 
NO. 438, Pittsburgh, Pa. 


WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on a 
commission basis. 
ELM CITY LUMBER COMPANY, New Bern, N. O. 


COMMISSION SALESMEN 
West Coast manufacturer and wholesaler, long estab- 
lished, highest rating, wants reliable representatives. 











High-class references required and given. Exclusive 
territory. 
Address “RR, 23,’’ care American Lumberman. 





. WANT A GOOD SALESMAN ? 
Place an advertisement in the Wanted & For Sale De- 
partment under heading Wanted—Salesmen. AMERI- 
CAN LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 





WANTED—POSITION AS MANAGER 
Or assistant manager of lumber yard, 15 years’ expe- 
rience in all phases of retail lumber, buying, manager, 


selling, superintending and material estimator. Avail- 
able at once, 


Address “F, 106,’ care American Lumberman. 


EXPERIENCED LUMBERMAN 
Wants position as salesman buyer, or manager. Thor- 
oughly familiar with all white and yellow pine grades 
and west Coast Products; ten years’ selling and five 
years’ buying experience, best reference. Address 
“K, 101,’’ care American Lumberman. 


SITUATION WANTED AS ESTIMATOR 
Detailer or biller familiar with all classes of work. 
Address “BE, 131,’’ care American Lumberman. 


FIRST CLASS BOOKEEPER 
ACCOUNTANT, CASHIER : 
Desires position. Highly capable costs, tax, credits, 
financial matters. Rapid, accurate, modern. Ability to 
handle big job. Best references. Bond. 
Address “L. 150.’ care American Lumberman. 


SALESMAN OR SALES CORRESPONDENT 
Young man with seven years’ experience in Hardwood 
Lumber business, familiar with Ohio, Michigan and 
West Va. territories. Three years’ road experience. 

Address “EL. 129,’’ care American Lumberman. 


RETAIL YARD MANAGER WANTS POSITION 
To manage retail yard; experienced in all phases of 
retail lumber-millwork business; at present employed. 

Address “TL. 130," care American Lumberman. 


A. 1 DETAILER AND BILLER : 
Open for position. Have had mill experience; can list 
off plans. 
Address “TT, 128,’’ care American Lumberman. 


WANTED POSITION AS FOREMAN 
In logging operations; prefer Wis., but will go to 
Minn. or Mich.; experienced in all lines of logging, 
scaling or cruising timber; middle aged; references. 
611 E. AVE., Stevens Point, Wis. 
SALESMAN WITH ESTABLISHED TRADE 
Southern Hardwoods available Jan. 1st, ready to produce 
ut once. What proposition have you to make? 
Address “LL. 125,’’ care American Lumberman. 
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